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Finger Pads. 


Davol Rubber Co....... 202 
Floor Coverings, Office. 

Congoleum Co.... 79 
Fountain Pens. 

B. B. Stylo Co., Inc... nee 163 

rn 2 .. Gm. BO... .cccccteses 207 

Farrell & Hosinger Co.... ere 

Parker Pen Co., The... 46 

Salz Brothers............. 178 
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Waterman, L. E., Co.. 217 
Furniture, Finish Solution. 
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Glass Desk Pads. 

Chicago Mirror & Art Glass Co........... 89 
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Ravenswood Office Specialties Co......... 97 
Gold Pens. 
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Index Tabs. 
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Inks, Adhesives, Etc. 
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Inking Pads. 
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Le Febure Ledger Co... 
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Piew & Motter Co.... 
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Sheppard, C. E., Co........ 

Stationers Loose Leaf Co...... 

Tenacity Mfg. Co., Inc., The 193 
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Map and Tack Systems. 

Educational Exhibition Co 203 
Memo Devices. 
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Defiance Manufacturing Co............... 182 
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Machine Appliance Corp 220 
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Patents. 
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Pencils, Cedar. 

American Lead Pencil Co 77 

Dixon, Joseph, Crucible Co ere Pe 218 
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Pencils, Paper. 
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Pencil Printing Presser. 

United Pencil Co., Inc., The ——- 207 
Pencil Sharpeners, 

Automatic Pencil Sharpener Co.. 04 
Penholders. 
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Pens. 

Easterbrook Pen Mfg. Co.........cccceeee: 
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Turner & Harrison Pen Mfg. Co... 


Pin Tickets. 








Noesting Pin Ticket Co.......... 211 
Pins. 
Crescent Brass & Pin Co... 182 
Portfolios. 
Century Leather Crafts Co............... 62 
Cleveland Leather Goods Co..............218 
Yawman & Erbe Mfg. Co.........82, 83, 178 
Postal Scales. 
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Shuttle Machine Co.. er 
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Defiance Mfg. Co..... 182 
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Crown Ribbon and Carbon Mfg. Co.......141 
Du-Ra-Bul Carbon & Ribbon Co he 19 
Guertin, The E, F., Co. “a 
Manifold Supplies Co............ 
Miller-Bryant-Pierce Co.. 
Milo Ribbon & Carbon Corp'n. { 
Mittag & Volger......... , 37 
Neidich Process Co........ 179 
Old Town Ribbon & *Oarbon Co 177 
Peerless Carbon & Ribbon Mfg. Co....... 121 
Phillips Ribbon & Carbon Co............. 214 
EEE EEE 
Standard Carbon & Ribbon Co............ 213 
Union Ribbon & Carbon Co. én 187 
U. S. Typewriter Ribbon Mfg. Co 180 
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Rubber Bands. 
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Rubber Stamps. 
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Meyer & Wenthe...... 188 
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Rulers. 
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National Rule Co., The 182 
Safety Deposit Boxes. 
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Melind, Louis, Co........ . 206 
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Second-Hand Office Machinery. 
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Machine Appliance Corp.. 

Stationery, Embossed and Engraved 


lo 


I he 


American Embossing Cs 
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Stationery Cabinets. 
Imperial Methods Co... 
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Terrell’s Equipment Co 
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Platen Shop........... 
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WANT ADVERTISEMENTS 


HELP WANTED. ___ 





ANTED—High-class salesmen for important 
charge of sales in various sections of the United States. 
Large territory. Attractive basis. Earnings respond instantly 
to results Men who are organizers as well as salesmen—men 
who can build up a business in which they enjoy definite finan- 
cial interest All answers strictly confidential. Vorley Wright, 
Sales Manager, Woodstock Typewriter Company, Chicago. 
SIDELINE SALESMAN—For towns 10,000 and under, to sell 
Kleradesks to factories, stores, offices, etc. Kleradesk is a 
patented, steel, sectional desk device for sorting and routing 
mail, memos, orders and all important papers. For detailed 
description note advertising in System magazine. Thousands in 
use, inquiries increasing each day. Start customer with two 
or three sections. Is so handy he constantly adds new sections 
for various departments, officials, etc. Big profitable repeat 
orders trom each sale. Liberal commission. You get commis- 
sion on mail orders from customers you start. Wonderful op- 
portunity for producers as we pick our branch managers from 
ales force. Several new branches to be started soon. Write for 
complete details to Kleradesk Dept., Ross-Gould Co., 309 N. 10th 
St., St. Louis, Mo 
ALESMEN—For complete line of leather goods, including 
staple articles and nationally advertised patented specialties 
already introduced to the trade. Liberal commissions and un- 
isual contract offer. Detail previous experience. Address 
K-101, care Office Appliances, Chicago. 
A PVERTISING MANAGER wanted for company making a high 
class mechanical office specialty, preferably a young man. 
Real advertising and executive ability are essential. Address 
K-36, care Office Appliances, Chicago, Ill. 
ANTED—Division Sales Manager—We wam a man who can 
qualify for the above. Prefer one experienced in office ap- 
pliances and specialty lines. He must be an organizer and 
producer which must be shown by his past record. All corre- 
pondence treated confidentially, but letter must state briefly 
past experience. Address ‘‘Manufacturer,’’ Office Appliances, 
Chicago, Il 
ALESMEN 
Appliances. 


ples to carry 


positions in 


wanted in this district to sell our line of Office 
Liberal commission. No investment No sam- 
Every office, factory and store a _ prospect. 
Golding Mfg. Co., Franklin, Mass. 
ANTED—Salesman by progressive Detroit house to handle 
city sales for Office Furniture and Files. State experience 
and salary. Address L-27, care Office Appliances, Chicago. 
HAVE EXCEPTIONAL opening for live ribbon and carbon 
salesman This is a rare opportunity for the right man in 
the beautiful climate of Minneapolis. Address M-33, care Office 
Appliances, Chicago. 
ANTED—Salesmen to sell a line of Metal Name Plates to 
stationers and office furniture dealers and manufacturers. 
Big profit No bulky samples. Commission paid on receipt of 


order. Can be handled in connection with any line. Write for 
our proposition teday. Fogarty Manufacturing Co., Dayton, 
Ohio 


A WELL KNOWN office equipment manufacturer is desirous 
of securing a representative for the Atlantic and Pacific 
Coasts and would also like to hear from responsible salesmen 
calling on stationery and office supply dealers who would be 
nterested in selling this class of goods as a side line on a com- 
nission basis. Address Q-33, care Office Appliances, Chicago. 
ILING CABINET SALESMAN—An experienced man wanted 
to sell Shaw-Walker cabinets and supplies by largest office 
furniture concern in country. Give full particulars to Mr. 
Banks, Rucker-Fuller Desk Company, San Francisco. 
VW ELL KNOWN stationery manufacturing concern in middle 
west requires man who can take charge of new index card 
department. An attractive opportunity for one who knows the 
business and can organize and develop it properly. Address 
N-28, care Office Appliances, Chicago. 
ANTED—An established salesman covering the South East- 
ern states to handle a nationally advertised leather specialty 
which appeals to all classes of dealers. Address P-29, care 
)ffice Appliances, Chicago. 
ANTED—An experienced commercial stationery salesman. 
C. F. Hoeckel B. B. & L. Co., 1700 Lawrence St., Denver, 
Colorado. 
V ANTED—We are taking applications for salesmen in our 
store. Also, can use energetic, aggressive man for city 
soliciting Good opportunity for the right men. Applications 
treated strictly confidential. Cotterel-Ebner Company, Harris- 
burg, Penna 
ANTED—Typewriter and adding 
mechanics for membership in the Typewriter & Adding 
Machine Mechanics’ Aid Ass’n, Inc., Employment Bureau, gen- 
eral information bureau. Purpose, Nation-wide organization. 
\ddress 8 Nevins street, Brooklyn, N. Y., at once, for detailed 
information Branches in Kansas City, Mo., and in Boston, 


machine repairmen and 


Mass. 
ANTED—Salesmen calling on Office Furniture Trade to sell 
complete line of patented typewriter desks. These desks 


have been on the market for five years, are nationally adver- 
ised, exceptionally good sellers and the best repeaters that ever 
crossed the floor of an office furniture dealer. Address C-28, 
care Office Appliances, Chicago. 
ALESMEN—HIGH-GRADE—For New York territory Only 
complete line of efficiency devices, and equipment of kind in 
existence’; sell $45.00-$750.00. Profit-sharing basis, and pro- 
tected territory; leads and fullest co-operation Splendid op- 
portunity for experienced men to connect with a life agency that 
so far has only ‘“‘touched” field. Lightning Office Appliance Co., 
11 Union Square, West, N. ¥. City 
ELP WANTED—Typewriter salesman who has real 
ability $25.00 per week salary and 10% commission We 
are interested only in capable and energetic producers. Muncie 
Typewriter Exchange, Muncie, Ind. 
We WANT a reliable experienced representative for New York 
City and vicinity on our calculating machine To the man 
who can qualify this means an important connection Address 
\-28, care Office Appliances, Chicago. 


7 


Bic MONEY-MAKER for typewriter men, carbon and ribbon 
salesmen and others calling on offices. New, fast selling 
specialty. Immense demand, positive repeater. Don’t miss this! 
Perfection Mfg. Co., 121 S. 4th St., Philadelphia, Pa. 
SITUATION WANTED. 
OMPETENT and experienced in general line. ospecial know}- 
edge in buying and selling of furniture, filing cabinets and 
safe cabinets, also catalog experience. Prefer sition with 
concern in south or west. Reference. Address H-36, care Office 
Appliances, Chicago. 

OMBINATION Typewriter Repairman and Salesman desires 
~ to make a connection for road work. Thoroughly experienced 
and capable. Address J-31, care Office Appliances, Chicago, Il. 

MAN of wide experience in repairing Adding Machines, Dic- 

taphones, Calculating Machines and Typewriters and now 
holding a responsible position but wish to change, would like 
to get in touch with some large company or dealer on the Pa- 
cific Coast. Have had some sales experience. Address “Better 
Service,”’ Office Appliances, Chicago. 

HOROUGHLY capable loose leaf salesman desires to make 

connection with manufacturer, or will be interested in hear- 
ing from a live retailer. Has had both wholesale and retail ex- 
perience and can deliver good results. Address V-34, care Office 
Appliances, Chicago. 

OUNG MAN 27, desires position, thoroughly experienced in 

office supply and stationery. Competent manager. Best 
references. Address E. N. Oliviere, 286 Franklin Ave., Hart- 
ford, Conn. 

AN TED—A position 








in a stationery store by a competent 
and reliable young man. Can furnish the best of references. 
Address V-32, care Office Appliances, Chicago. 
{GH CLASS specialty salesman with years of successful ex- 
perience desires to make connection with office appliance 
manufacturer. Has been salesman and branch manager for 
leading office appliance manufacturers. Can take up new work 
on short notice. Address Y-25, care Office Appliances, Chi- 
eago, Ill. 
A SALESMAN with experience in filing systems and loose leaf 
is looking for new connection. Location immaterial, Suc- 
cessful in handling sales workers. Will consider either direct 
selling or handling sales force. Address X-31, care Office Ap- 
pliances, Chicago. 








FOR SALE. 
DDRESSOGRAPHS, Multigraphs, duplicators, envelope seal- 
ers, letter folders, Mailometers, supplies. Less than half 
price, guaranteed one year. Pruitt Company, 112-H North 
La Salle, Chicago. 
We BUY for cash, rebuild and sell for about half new price, 
Multigraphs, addressing machines, duplicators, etc. on’t 
be misled by firms infringing on our name. We are the original 
Office Device Company, 154-H West Randolph, Chicago. 
ULTIGRAPHS—Like new at one-third to. one-half cost. 
Thoroughly rebuilt, including new type, platens, bearings, 
te. Irorn-clad two year guarantee. Will ship on approval. Rus- 
sell Earnest Baum, 33 South Broad street, Philadelphia. 
ULTIGRAPH, Writerpress, etc., ribbons re-inked black, 
blue, or purple, $6 per dozen. Ajax Ink Company, 440 8S. 
Dearborn St., Chicago, Ill. 
ULTIGRAPHS, Dictaphones, Ediphones, Writerpresses, 
Mimeographs bought, sold and rebuilt like new. Multigraph 
ind Multicolor ribbons, ink and platens. We save you money. 
Price, Inc., 440 South Dearborn Street, Chicago. 
ANUFACTURER of typewriters, steel toys and hardware 
+ wishes to dispose of business; fine opportunity for any one 
wanting to build the highest grade machine in the world or in-~ 
corporate same. Address W-24, care Office Appliances, Chicago. 
OR SALE—We have for sale an Addressograph machine 
in woiking condition, which we will sell at a remarkably low 
price, together with cabinet and other material. This is one 
of the machines which uses rubber type, and is suitable for 
use in factory, on pay rolls, or for handling a reasonable sized 
mailing list. Address H. Mueller Mfg. Co., Decatur, Ill. 
OR SALE—Five Edison dictaphones and one cylinder shaving 
machine. Alli in A-1 condition. Address Watson Mfg. Co., 
Jamestown, N. Y Attention: Purchasing Dept. 
ICTAPHONES, 2 and 1 shaving machine, slightly used but 
in excellent condition, for sale. Address T-30, care Office 
Appliances, Chicago. 











FOR SALE. 
] -REM- WAHL BOOKKEEPING machine and parts. Also reg- 
isters from Rem-Wahl billing machines. All in good me- 
chanical condition. Address V-35, care Office Appliances, 
Chicago 











a _AGENCIES WANTED. ih a 
A REAL live sales organization covering the whole Pacific 

Nerthwest is open for exclusive agencies for the whole ter- 
The Olympic Sales Co., Pacific 





ritory or parts. References. 
Block, Seattle, Wash. 
ALESMANAGER and territorial organizer with own office and 
organization, seeks exclusive agency for high class office 
specialty in eastern part of United States. Address 8-34, care 
Office Appliances, Chicago. 
JANTED—Sole agency on a commission basis from reliable 
manufacturers who make reliable goods to sell to the 
retail dealers a line of desks, chairs, tables, filing devices, etc., 
for the territory St. Paul, Minneapolis, Duluth and State of 
Minnesota, also Grand Forks and Fargo, N. D. S. 8S. Crooks, St. 
Paul, Minn. 





—_fYPEWRITERS WANTED. 
WANTED TY PEWRITERS—100 Woodstocks—other makes too. 
State price, model and serial Nos. Muncie Typewriter Ex- 
change, Muncie, Ind. aes 
BP 2 tines PATENTS FOR SALE. 
] NVENT RS of loose Leaf Binder with several new features, 
ensuring large sale, having disposed of British Rights, are 
open to consider offers from firms in the U, 8. A. Full par- 
ticulars on application to Messrs, Wolf & Wolf, 97, Loampit 
Vale, Lewisham, London, 8. E., 13, England. 




















SERVICE. 
ANTED—Multigraph work: Addressing, folding, stamping, 
mailing monthly mailing lists. Prompt and efficient service. 
The Multigraph Shop, F. C. Andrews, Prop., Cambridge, Ohio. 
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Copies of any of the patents referred to below can be obtained by sending 25 cents in stamps to E.G. 
Building, Washington, D. C., and mentioning Office 


patent lawyer, Suite 33, N. U. 


Pig.t 








1,364,624 


malas 





4igS 1,870,398 
ae) 
( fhe 
x i) 
=" 
9 = 1,364,768 








Number 1,364,624.—Caliculating machine having for its primary 
object to provide an improved means for resetting the factor 
or product digit wheels of the machine to zero position; pat- 
ented January 4, 1921, by Hugo Enders of Lehighton, Penna., 
assignor to the Lehigh Corporation of poe York, N. Y. 


Number 1,364,103.—Paper take-up for typewriting ‘machines; 
patented January 4, 1921, by Daniel ardner of Newburgh, 
New York. 


Number 1,370,322.—Key tops of typewriters and other machines; 
patented March 1, 1921, by Alfred G. F. Kurowski of Brooklyn, 
New York, assignor to Underwood Typewriter Company of 
New York. 

Number 1,370,323.—Companion patent to one above mentioned 
relating to key tops; patented March 1, 1921, by Alfred G. F. 
Kurowski of Brooklyn, New York. Assignor to Underwood 
Typewriter Company of New York. 

Number 1,370,220.—Calendar calculator designed to assist in 


1,368,188. Loose leaf book or binder. J. W. Myatt, 
Tipton, England, assignor to Ledgers, Ltd., Tipton, Eng. 
1,368,262. Pencil. C. N. Johnson, Toledo, Ohio, as- 


signor to The Conklin Pen M: anufacturing Company, To- 
ledo, Ohio, a corporation of Ohio. 

1,368,299. Typewriting machine. Jesse A. B. Smith, 
Stamford, Conn., assignor to Underwood Typewriter Com- 
pany, New York, N. Y., a corporation of Delaware. 

1,368,415. Ribbon attaching means. B. H. Tanner, 
New York, N. Y., assignor to the Miller-Bryant-Pierce 
Company, Aurora, Ill., a corporation of Illinois. 

1,368,424. Calculating machine. A. Briechle, Brooklyn, 
N. Y., assignor to Wales Adding Machine Company, 
Wilkes-Barre, Penna., a corporation of Pennsylvania. 

1,368,491. Typew riting machine. Julius Duckstine, New 
York, N. Y., assignor to Underwood Typewriter Com- 
pany, New York, N. Y., a corporation of Delaware. 

1,368,492. Typewriting machine. Julius Duckstine, New 
York, N. Y., assignor to Underwood Typewriter Com- 
Delaware. 


pany, New York, N. Y., a corporation of 

1,368,579. Fastener and hanger. A. Schochet, New 
Yours, N. Y¥. 

1,368,620. Typewriting machine. Geo. H. Foster, Hart- 
ford, Conn., assignor to Underwood Typewriter Company, 
New York, N. Y., a corporation of Delaware. 

1,368,672. Diary. Geo. Wilkinson, New York, N. Y. 

1,368,814. Typewriter attachment. Annie R. McNeal, 


Norfolk, Va. 








1,372,608. 


various computations, involving days of time; patented March 
1, 1921, by Edward H. Miller of Los Angeles, California. 

Number 1,370,420.—Pencil with thin propelling lead, so designed 
as to enable user to determine the length of unused lead in 
the pencil at any time; patented March 1, 1921, by Howard 
L. Fischer of St. Paul, Minn. Assignor to Brown & Bigelow 
of the same place. 

Number 1,371,292.—Ejecting pen holder patented March 15, 1921, 
vy James J. Boyle of New York. Assignor of one-half to 
Daniel P. Boyle of the same place. 

Number 1,372,608.—IiInk Content indicating fountain pen; pat- 
ented March 22, 1921, by Raymon D. Echevarria of Santa Cruz, 
Philippine Islands. 

Number 1,364,788, and companion patent number 1,364,789.—Bi- 
colored typewriter ribbon and process of making the same; 


patented January 4, 1921, by Samuel A. Neidich of Burlington, 

New Jersey. 

1,368,859. Memorandum device. Harry H. Styll, South 
bridge, Mass. 

1,368,865. Typewriter. A. Van Der Schaaff, Utrecht, 
Netherlands. 

1,368,905. Record-Calendar. George H. Deaton, Chi 
cago, III. 

1,368,912. Checkwriter. Benj. O. Fanslow, New York, 


assignor to New Era Manufacturing Company, New 
a corporation of New York. 


Marking attachment for typewriting ma- 


Nhe 
7orr, B. Be 
1,368,926. 


chines. A. A. E. Hansen, Philadelphia, Penna. 

1,368,995. Check holder and notching devic« James 
B. Arcus, Chicago, III. 

1,368,999. Sales check holder. Robert E. Beaubien, 


Chicago, III. 


1,369,065. Combined typewriting and computing ma- 
chine. John Waldheim, Elizabeth, N. J. 

1,369,066. Typewriting machine. John Waldheim, Eliz- 
abeth, N. J., assignor to Underwood Typewriter Company, 


New York, N. Y., a corporation of Delaware. 


1,369,097. Calculating machine. Hyman E. Goldberg 


(now by judicial change of name Hyman Golber), Chi 
cago, Ill., assignor to Goldberg Calculating Machine Com- 
pany, Chicago, III. 

1,369,131. Loose leaf binder. John Schade, Holyoke, 
Mass., assignor to National Blank Book Company, Hol- 
yoke, Mass. 
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|,369,141. Combined typewriting and computing ma 
hine. B. C. Stickney, Elizabeth, N. J., assignor to Un- 


Machine Co., New York, N. Y., a 


York. 


Computing 


New 


cde rwood 
orporation ot! 


Richard E. Perkins, Jop 


1,369,184. Fountain pen. 

1, Mo 

1,369,185. Fountain pen. Richard E. Perkins, Jop- 
. Mo. 

1.369.255. Follow-up index or filing system. S. W. Mc- 


Kee, Los Angeles, Calif. 


1,369,277. Safety envelope. Hugo Hahn and Bernard 
Lovie, New York, N. Y. 

1,369,312. Collated manifold pack. John A. Wherry, 
New Orleans, La., assignor to Underwood Typewriter 


Company, New York, N. Y., a corporation of Delaware. 


1.369.369. Loose leaf binder. CC. D. Trussell, Pough- 
keepsie, N. Y., assignor to Trussell Manufacturing Com 
pany, Poughkeepsie, N. Y., a corporation of New York. 


1,369,347. 


Calif., 
1,359,717. 


Lead pencil. Wade W. Moore, Pittsburg, 
assignor to Jesse E. Roach, Oakland, Calif 
Paper clip. John E. Stark, Atlanta, Ga. 
1,369,503. Envelope. Chester W. Tullar, Detroit, Mich. 
1,369,791. Computing machine B. M. Des Jardins, 
West Hartford, Conn., assignor to Underwood Comput- 
ing Machine Company, New York, N. Y., a corporation 
of New York 
1. 369,865. 
Ontario, Can 


Perpetual calendar. Noel Wilde, Toronto, 


1,369,958. Calculating machine. Joseph Blaustein, New- 
ark, N. J., assignor to the Controller Company, Inc. 

1.370,022. Combined typewriting and computing ma- 
chine. Howard E. K. Burg, Mountain Lakes, N. J., as- 


signor to Underwood Computing Machine Company, New 
York, N. Y., a corporation of New York. 

1,370,172. Pencil holder. Frank J. Vierling, Fred R. 
Bartholomew and Milo H. Smith, Minneapolis, Minn., as- 
signors to Sterling Specialties Company, Minneapolis, 
Minn., a corporation of Minnesota 

1.370,206. Pen and pencil clip. 
yn, NN. 2. 

1,370,220. Calendar-calculator. 
Angeles, Calif. 

1,370,236. Typewriting machine 
Elizabeth, N. J., 
panv, New York, 


1,370,237. Typewriting machine. 


Vito Guariglia, Brook- 


Edward H. Miller, Los 


Burnham C. Stickney, 
assignor to Underwood Typewriter Com- 
N. Y., a corporation of Delaware. 


Burnham C. Stickney, 
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Elizabeth, N. J., assignor to Underwood Typewriter Com- 
pany, New York, N. Y., a corporation of Delaware. 
1,370,238. Combined typewriting and computing ma- 
chine Burnham C. Stickney, Elizabeth, N. J., assignor 
to Underwood Computing Machine Company, New York, 
N. Y., a corporation of New York. . 

1,370,239. Combined typewriting and computing ma- 
chine Burnham C. Stickney, Elizabeth, N. J., assignor 
to Underwood Computing Machine Company, New York, 
N. Y., a corporation of New York. 

1.370.240. Stenciling machine. Burnham C. Stickney, 
Elizabeth, N. J., assignor to Underwood Typewriter Com- 
pany, New York, N. Y., a corporation of New York. 

1,370,243. Typewriting machine. Edward Thomas, 
New York, N. Y., assignor to Underwood Typewriter 
Company, New York, N. Y., a corporation of Delaware. 

1,370,281. Typewriting machine. George W. Campbell, 
Hartford, Conn., assignor to Underwood Typewriter Com- 
pany, New York, N. Y., a corporation of New York. 

1,370,282. Typewriting machine. George W. Campbell, 
Hartford, Conn. 

1,370,312. Combined typewriting and computing ma- 
chine. Fred A. Hart, Newark, N. J., assignor to Under- 
wood Computing Machine Company, New York, N. Y., 
a corporation of New York. 

1,370,322. Typewriting machine. A, G. F. Kurowski, 
Brooklyn, N. Y., assignor to Underwood Typewriter Com- 
pany, New York, N. Y., a corporation of Delaware. 

1,370,323. Typewriting machine. A. G. F. Kurowski, 
Brooklyn, N. 3 assignor to Underwood Typewriter Com- 
pany, New York, N. Y., a corporation,of Delaware. 

1,370,360. Combined typewriting and computing ma- 
chine. Henry I. Pitman, Elizabeth, N. J., assignor to Un- 
derwood Computing Machine Company, New York, N. Y., 
a corporation of New York. 

1,370,420. Pencil. Howard I. Fischer, St. Paul, Minn., 
assignor to Brown & Bigelow, St. Paul, Minn., a corpora- 
tion of Minnesota. 

1,370,426. Computing machine. Louis E. Giles, New 
York, N. Y., assignor to Underwood Computing Machine 
Company, New York, N. Y., a corporation of New York. 

1,370,427. Computing machine. Louis E. Giles, New 
York, N. Y., assignor to Underwood Computing Machine 
Company, New York, N. Y., a corporation of New York. 

1,370,502. Typewriting machine. Harry Bates, New 
York, N. Y., assignor to Underwood Typewriter Company, 
New York, N. Y.,. a corporation of New York. : 


The Service Bureau of Office Appliances Is for 
the Exclusive Use of Subscribers 
and Advertisers 









without charge. 


evidence of the 





For subscribers it answers by personal letters all inquiries upon matters germane to the field, it furnishes special reports upon 
articles of office equipment, supplies names of manufacturers of any article wanted, puts man and job together, 
aids foreign dealers in securing U. S. A. lines, and in many other ways performs useful service, all 
For advertisers it maintains a competent copy department, furnishes liste 
of desirable agents and dealers in nearly every country, sends actual leads for 
business in a weekly bulletin which goes to advertisers only and in other 
ways supplements the value of the advertising space. 
in every corner of the globe make good use of this bureau; 
manufacturers in every section of the field have 


value of the 


Subscribers 


service. 

















Self-Respect in Business 


By Dr. Frank Crane 


HAT the business man needs is of work the world is willing to pay 
self-respect. Respect ior himself, money for. 
respect for the business he is in, on . . . ney 
s I : ‘ : The first and finest streak of nobility 
respect for his.labors and his aims, are a 
‘ . : in any man or woman its a disposition to 
essential to his contentment and to his . 
; : do something to make money, and thus 
enjoyment ot what he earns. . ; — ; 2? 
“re get himself or herself off other people’s 
There is a good deal of the old hum- backs 
» > ; ara ’ hase y ees . e ‘ 
bug about the disgrace of being “in If we spent half as much time and 
trade” that lingers like virus in our veins. troubie teaching and training our chil 


We have inherited it, along with a lot dren to be of some real service to the 
of other lies and nonsense, from genera- world, instead of piling up money where- 
tions of monarchyv. with to endow them in idleness and ruin 
: them, we should have a better right to 


All the aristocracies of the Old World be called sensible men. 
are founded on the rotten idea that the 


man who does not work is superior to We talk of “doing good” with our 
the man who does work. You are money, after we have made our fortune 
noble, over there, in proportion to the by which we mean endowing some insti 
distance you can go back in your ances- tution, when the truth is that the best 
try before you come to a forefather that results of our money come from the way 
earned his salt we make it, not the way we spend it. 
All the snobbery in America is an imi- To conduct an honest business, to give 
tation of this sentiment. The young industrious people employment and en- 
dude loafing in white flannels at Palm able them to live in decency and educate 


Beach while better men up North are their children, to provide our customers 


shoveling snow and sawing wood, thinks with goods worth their money, and to 

he is a Superior Person. set an example of integrity and thrift in 

the community, is as high a calling as 

The young lady who does nothing but any man can have. 

study up new ways to spend money that . 

; : Such a man is vastly more entitled to 

somebody else worked for, gives herself ’ ; 

: 4 respect himself than any titled loafer or 

airs over the seamstress who made her ble-blooded % 

. noble-blooded wastrel. 

petticoats and the cook that prepares ‘ 

her food. This is the Gospel according to 

= (America. 

As a matter of fact, the most honor 

able thing any human being can do in This is the creed of decent, square, in- 

this world is to Serve. dependent and courageous men. 

Sia witiet Milas neeew baw ct wicl oamht There is no higher rank among intelli 
s g ever) Oy or g oug , 


gent people than that ot 


to learn at school—even before arith- 
metic and spelling—is to do some kind Business Man. 


Copyricut, 1921, py Dr. FRANK 





This is Nun r One of a series of twelve articles, written espe | for trade ourna I> ( 
are addressed to isiness men Ww assume, because they are to ippeal in busines publi tions LD 
knows that every man is a business man He knows, too, that business is not mere trading for ga 
men’s essentia ndustry the individual’s contribution to the sum of human endeavo 
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Getting the Most Out of Retailing 


VERY merchant should know 
every day: Cash sales, charge 
sales, money received on ac- 


count, outstanding accounts, money 
paid out, total sales, cash and 
charge, total business done by each 
clerk, number of sales made by 
each clerk, number of sales made 
by the store, total money received 
from all sources, who is responsi- 
ble, in case of error, that he has a 
check on all deliveries, that the sys- 
tem employed protects merchant, 
customers, and clerks, that the 
foundation of his system is a good 
one, that it is not dependent on the 
weakness of the human element. 

Every merchant should make a 
pyramid of his store organization. 
One of the greatest weaknesses of 
many stores is poor organization. 
Find out the needs of your busi- 
Plan according tou the num- 
ber of employees. Have each em- 
ployee do the work he is best fitted 
The merchant should put 
responsibility on his clerks. He 
should be free to think and plan. 
\ place for every man, and every 
man in his place. 


ness. 


to do. 


The merchant should not attempt 
to carry the whole load himself. He 
should have each clerk carry his 
part. This will save him time and 
energy for more important things. 
“Make your chart before you start.” 

Don’t spend a few dollars on ad- 

ertising and then say, “Advertis- 
ing doesn’t pay.” Advertising does 
pay. Successful merchants every- 
where say so. The right kind of 
newspaper advertising pays best of 
all. Advertising is the artillery of 
business—long-range selling. Never 
misrepresent your goods. 

\n attractive store front draws 
trade. \ clean, attractive store 
front is worthy many times its cost. 
Don’t use your show windows to 
idvertise other people’s business. 
Newspaper advertising travels far 
and wide to bring people to the 
Attractive store fronts and 
the best invitations to 


The 


I 
1 
I 


store. 
displays are 
people into the store. 


Trine 
ring 


Being the Text of a Most Compre- 

hensive Booklet, Tersely Expressed, 

Recently Issued by the National Cash 

Register Company, Under the Above 
Title. 

Note: It was our intention to an- 
nounce this booklet in the usual way and 
merely to quote some of the outstanding 
suggestions, but on going over it, we find 
that it contains the very essence of re- 
tailing, and that there is so much good in 
it, which is so aptly told, we have taken 
the liberty to quote nearly all of the Ilit- 
tle work in paragraph form. Merchants 
will find the advice entirely sound and 
the suggestions therein contained offer a 
valuable text book to salesmen who wish 
to obtain a foundation for their work. 
The suggestions in this book are the re- 
sult of more than 36 years’ study of re 
tail store keeping 
world offers golden prizes to the 
man who thinks. 

Don’t crowd your show window 
with merchandise, trusting that the 
passer-by will see something he 
wants. Make window displays sim- 
ple. Watch the people. Note 
whether they are attracted to your 
windows. See if they come into 
your store. Unless they do, your 
window displays are poor. A store 
should be clean. Even people who 
are not neat admire it in others. 

Show one kind of goods, or 
goods that are used together. Ar- 
range displays to fit the season. As 
a rule, it is well to show prices. 
Lighting is very important. Have 
light shine on goods, and not in the 
eyes of the passer-by. Make your 
displays symmetrical. Have a cen- 
tral point to which the eye will nat- 
urally be drawn. Put at that point 
the fact or article you wish to get 
over. “The reward of a thing well 
done is to have done it.” 

Without crowding shelves or 
floor space, display as much mer- 
chandise as you can. Find time to 
know your customer. 


Do not crowd your shelves or 
floor space. Display all the goods 
you can. Let your goods ofter 


Let the “Silent Sales- 
Up-to-date fix- 
Proper ar- 


themselves. 
men” sell for you. 
tures increase sales. 


rangement wins trade. “Character 
is the decisive force in business.” 

Don't be a “Take-it-or-leave-it” 
sort of a salesperson. Don’t make 
customers feel that you are doing 
them a favor by allowing them to 
buy from you. Don’t be crusty if 
people are “just looking” and don’t 
buy. Take pains to explain impor- 
tant points about the goods to the 
customer. Practice suggestive sell- 
ing. “Make your firm’s interest 
your interest.” 

Remember that the customer is 
the store’s guest and that people 
will flock to the store where clerks 
are always polite. Don’t throw the 
package and change on the counter 
or drop them carelessly into the 
customer’s hand. Take time to 
hand them to the customer cour- 
teously. “Say to yourself, ‘My 
place is at the top’.” 

Neatness is a great factor in suc- 
Carelessness in dress is a 
great handicap to success in busi- 
ness. Dirty hands and soiled linen 
will disgust and drive away a mer- 
chant’s best customers. The store 
and its policy are judged very large- 
ly by the appearance of the sales- 
people and the treatment received 
at the counter. Help yourself by 
making a fine art of your work. 


Kind and courteous treatment of 
children is right, and pays big divi- 
dends. The clerk who is kind to 
children is giving the best service to 
his employer. He is laying a good 
foundation for his own success. 
Children soon grow to be men and 
women. They remember the store 
where they were treated as cour- 
teously as if they were grown-ups. 
Success results largely from the 
sum of little things well done. 

A badly wrapped package is a 
poor advertisement. A _ neatly 
wrapped package pleases the cus- 
tomer. Careful salesmanship leads 
to promotion. 

Don’t waste material. It is the 
same as throwing money away. 
Don’t waste samples. Save string 


cess. 
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and paper. Small leaks have caused 
the failure of many stores. It is 
the hundreds of little economies 
made without hurting the store 
service that has made many stores 
grow and prosper. “Waste can't 
win.” 

The grouchy merchant or clerk 
is a great handicap to the business. 
Many orders come in over the tele- 
phone. Don't talk like you were 
ready to faint. Some clerks talk as 
if they were hired to drive away 
trade. The clerk with a smile has 
a big start over the clerk with a 
perpetual grouch. “Sourness spoils 
men as well as milk.” 

Have a smile in your voice when 
talking over the telephone. In talk- 
ing business over the telephone, 
good humor is of great advantage. 
Use tact when a customer complains 
over the telephone. A smile can 
often do more than a big stick. The 
way to be happy is to make others 
happy. 

You can’t stay out late at night 
and be’ efficient. Don’t say it is 
none of the boss’ business what you 
do out of working hours. Bad 
habits out of working hours lower 
your efficiency during working 
hours. They will interfere with 
your success. “The world belongs 
to the energetic.” 

Energy is a salesman’s best asset 
and you can't have energy without 
health. Five essentials of health: 
1—Fresh air, 2—good light, 3—pure 
water, 4—good food, 5—exercise. 
Don't economize on any of them. 
‘The first wealth is health.” 

Learn new ways of doing things. 
A merchant or clerk that has 
reached a point where he thinks he 
can’t learn anything new will do 
himself and the trade a favor by 
getting out of the business. Get 
new ideas. Travel to other cities. 
Visit successful stores. Read, in- 
vestigate and grow. 

Blessed is the merchant or sales- 
man who gets enjoyment out of his 
work and keeps his mind ever open 
for improvements. “Mistakes are 
opportunities for learning.” 

You can’t know too much about 
your business. Merchants and 
clerks can use spare time to great 
advantage by looking over the lead- 
ing tradepapers. Study how to get 
more customers; stop waste; and 
how to improve the store’s service. 
Learn to write ads, display goods 
or arrange windows. The clerk 
who uses his spare time in making 
himself more valuable to his em- 
ployer will also become more valua- 
ble to himself. ‘Time is your most 
precious of possessions. 

The day of cut-throat competi- 
(o0-opera- 


tion in business is past. 
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tion is the spirit of today. The 
failure of your brother merchant 
across the street is an injury to you. 
It is a distinct advantage to a town, 
and to every merchant in it, to have 
it known to the world that all its 
stores are up to date and progres- 


sive. Practice the Golden Rule. 
Every merchant owes it to his 
business and to his city to be a 
booster and community builder 
Keep up a lively interest in the 
movements for a better business 


and home city. Stand for the best 
in schools, streets, and all civic ad- 
vancement. A city ought to have a 
fund to pay transportation out of 
town for every merchant who 
stands in the road of progress, or 
who growls about his town being a 
poor one. Push, pull, or get out 
of the way. 

The school idea has been applied 
with success to stores as well as fac- 
tories. It will pay you to start a 
school for your employees. It will 
create a better understanding. It 
will make better salesmen. Go to 
work while young. Go to school 
all your life. Give every employee 
the best possible chance to make the 
most of himself. ‘‘Some people are 
always at school, always storing up 
precious bits of knowledge.” 

Up-to-date business insists upon 
knowing the real conditions. Many 
merchants guess how much money 
should be in the cash drawer at 


night. They have no system that 
forces a correct record of sales 


when they are made, and that adds 





the money as it is taken in. They 
guess at delivery costs. They guess 
as to which ts their best clerk. They 


guess at the condition of their credit 
business. They guess at value of 
stock. They guess at a proper sell- 
ing price. This habit of guessing 
is the main cause for thousands of 
retail failures. Accurate informa- 
tion is the big thing in business. 
Do not overlook these items 
when you figure your costs of doing 
business: Rent, taxes, interest, re 
pairs, salaries, breakage, furniture, 
advertising, telephone, bad accounts, 


delivery costs, depreciation on 
building, fixtures and merchandise, 
ice, bags, paper, heat, light, gifts, 
donations, shrinkage, painting, in- 
surance, collection costs. Beware 
of the little leaks. 

Do you guess at the amount of 


stock on hand? Is your inventory 
only an estimate? The purpose of 
an inventory 1s to give the merchant 


exact information as to how he 
stands. A real inventory must 
therefore tell the truth. An inven- 
tory without a stock record affords 
no check against the goods which 
should show in the inventory. A 
stock record without inventory will 
give no check against the theft of 
goods from stock. Know your 


store. 
A poor delivery system may cost 
you as much as 5‘% of the gross 


sales. Have a regular time to make 
deliveries, with routes carefully 
planned. System in delivery saves 
money for both customer and mer 
chant. The delivery man should be 
an expert salesman, report com- 
plaints, and watch for new cus 


Attention and service given 
sale is made, pleases the 
(sood delivery service is 


tomers. 
after the 
customer. 


a business builder. lower delivery 
costs by increasing the number of 
“take-with,” also by forming with 
other stores a co-operative delivery 
system. Poor service causes lost 
trade. 

Information is protection lhe 


may make 
ot mnditions, 


merchant who guesses 
money under favorable 
but when hard times come he is the 
first man forced to the wall. The 
merchants who survive insist on 
knowing frequently the real condi 
tions of their business. Group items 
as follows on the merchant's Bal- 
Sheet: Assets—cash, mer- 
chandise (inventory), accounts re 
ceivable, notes receivable, fixtures 
and equipment. Liabilities—ac- 
counts payable, notes payable, the 
proprietor’s account (what the 
business owes him net on invest- 
ment and profits). Successful busi- 
ness is founded on system. 
Do your profits depend 


ance 


upon 
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written records? With such slips 
mistakes are easy. They afford 
small protection to the merchant. 
They do not give an unchangeable, 
permanent record of the sale. Pen- 
cil figures may be losing your prof- 
its. Be sure the original entry is 
correct. 

Without an adequate system the 
merchant loses the profits on many 
sales. Correctly made and filed, the 
sales-slip protects the merchant 
from Carelessly made and 
handled sales-slips may be only so 
much waste paper. Lost charge 
slips are the same as lost money and 
failure to credit money paid on ac- 
count leads to lost trade. Lack of 
protection over credit records is a 
great source of loss. Protect your 
records; they mean money to you. 

The more turn-overs you have, 
the greater your profits. A simple 
rule for figuring turn-over is to di- 
vide the total business for the year 
by the average inventory at selling 
price. For example, suppose your 
sales for the year total $50,000.00 
and you carry an average stock of 
$5,000.00. Your retail selling price, 
based on a mark-up of 50 per cent 
on cost, or 33% per cent on selling. 
is $7,500.00. To find out how many 
times your goods were turned over, 
you divide $50,000.00 by $7,500.00, 
the answer being 624. To increase 
profits it is necessary to lower ex- 
penses, increase sales and the num- 
ber of turn-overs. Stock that does 
not turn, eats up profits. 

Profit must come out of selling 
price and not out of cost. Margin 
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F I made an engine, I would see 

that it was a good engine, pro- 

duced at the lowest cost and the 
best in its line. 

| would find out all its points of 
usefulness and write them down, 
then I would see if I could not 
make it more useful, simpler, easier 
to run, more economical. 

| would make out a list of all the 
people who could use it, or ought 
to use it, or would use it if they 
knew that it was more useful, eas- 
ier to run, more economical. 

[ would study those prospective 
users. 

[ would dig deeply into their en- 
gine problems, ascertain what they 
were up against and how they over- 
came their difficulties. 

[| would spend a good deal of 
time on their research work, and, 
then I would get busy and improve 
my engine. 


loss. 
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(which includes overhead and 
profit) is always figured on the sell- 
ing price. When, for example, a 
man buys something for $1.00 and 
sells it for $1.25, he makes 25 cents 
gross, but that is not 25 per cent 
gross profit. It is 20 per cent of 
$1.25, the selling price. He makes, 
not one-fourth of the cost, but one- 
fifth of the sale price. When you 
know what the goods cost and the 
margin you wish to make, take the 
desired margin from 100, divide the 
cost by the remainder, and the an- 
swer will be the sale price, includ- 
ing the margin. For example: 
Goods cost $1.50 and you want to 
make 25 per cent. Take 25 from 
100 and the remainder is 75. Divide 
$1.50 by 75 and you have the an- 
swer, which is $2.00, as follows: 
Selling price being 100 per cent with 
a margin of 25 per cent, the cost 
must be 75 per cent. Here the cost 
is $1.50, which is 75 per cent of 
the price we are seeking. There- 
fore, we must divide $1.50 into 75 
parts to get one per cent. We find 
that one-seventy-fifth of $1.50 is 
two cents. If two cents is one per 
cent of the selling price, the whole 
selling price is 100 times two cents, 
which is $2.00, the selling price. To 
find the percentage on sales, of cost 
of doing business, divide the gross 
expense by gross sales for the year. 
Know how to mark your goods. 
How to Figure Profit. 
Experience has proved that many 
business men have the wrong idea 
about figuring profit. Remember 
that 20 per cent added to the cost 
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Written for Office Appliances by Cyril 
G. Freer, Advertising Manager, 
Roneo Co., London, Eng. 

That done I would get out my 
notes of this engine’s points of use- 
fulness, and put more punch into 
them on the strength of my in- 
creased knowledge of engine prob- 
lems and the increased usefulness 
of my engine. 

Then if I was ready to manufac- 
ture in quantity I would hire an ad- 
vertising man, hand over to him 
these notes and my list of the peo- 
ple who will eventually use my en- 
gine, and I would tell him to form 
ulate a plan. 

If I had not to give the whole of 
my time to production, distribution, 
finance and the thousand and one 
other things connected with run- 
ning an engine business, | would 
have loved to write the copy to sell 
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does not yield 20 per cent profit. 
Profit is properly figured on selling 
price and to make a 20 per cent 
profit you must add 25 per cent to 
cost. 

Keep the following schedule be- 
fore you, and you will find it worth 


many dollars in the course of a 
year: 

Profit on 

selling price 

5 “% added to cost is 4%4% 


R149 “ “ 7 % 


¢ or or 


10 J 9 % 
24% “ “ 114% 
je oe % 13 % 
16 & a a 144% 
17 AG me 7 i i 
20 % S 1634% 
Pe i * 20 % 
gh’. ae v4 23 % 
334% “ : 25 % 
33. OF % * 26 % 
37%2% = z 274% 
40 &% Hs ‘ 214% 
Sy Behe . 31 % 
hte. Sa 7 33% To 
So ee P 352% 
co GC “74% 
65 % ° és 39%% 
(624% . m 40 % 
a 41% 
73% “42% % 
80 ° * 44’~% 
8 % «6 % 
A ae “  47%2% 
100 % -“ “ 50 % 
To find the correct selling price 


to gain a certain net profit: Add 
the percentage of cost of doing busi- 
ness and the desired per cent of 
profit. Subtract this from 100. Di- 
vide the cost by this remainder. 


E . 

neine 
my engine, but I am in business to 
make money, and the advertising 
man, if he is worth his salt, will 
profit by my digging and make 
good. 

If I made neckties, cocoa, Baby’s 
rattles, cigarettes, my procedure 
might be somewhat different, but 
the principles would be just the 
same, 

My formula boiled down to the 
nutshell limit is just this :— 

Make a good article. 

Tabulate its good points. 

Find out who can use it. 

Study their requirements from 
every angle. 

From the knowledge gained, im- 
prove the product. 

Strengthen the table of good 
points, then, when ready to sell, 
get the help of a man who knows 
how to win over the consumer by 
means of advertising. 
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The Lett 


Last month a subscriber residing 
in a Pennsylvania town sent us the 
following letter. The problem pre- 
sented is one of such universality 
that the answer may be of some in- 
terest to other readers of Office 
Appliances. We, therefore, repro- 
duce the correspondence. 


Office Appliances, 
417 So. Dearborn Street, 
Chicago, IIl. 
Gentlemen : 
An S. O. S. call for help. 


In one month our room, about 20 
ft. wide by 4o ft. long, will be ready 
for us to open our new Stationery 
and Office Supply Store. 

We will attempt to carry a stock 
suitable for our population of 10,- 
000, and what we want is your ad- 
vice as to style of shelving, cases. 
counters and the arrangement of 
them. Entrance takes up about 
four feet on the right hand side of 
store front, leaving one window 


of about 16 foot frontage. Do you 
recommend that the back of the 


window be built in or would you 
just make a rostrum leaving the 
back open so that people could see 
into the store, or would you build 
the window up part way? What 
is the best depth for shelving and 


= ae ES ae be 


Wherein a few pertinent suggestions 
are given on store arrangement.— 
By Russell B. Williams. 


tween shelves? Our floor will be 
solid concrete. 
cs 2 SS & &¢ € 6 
Yours in haste, 


The answer: 


Good Morning, Mr. 
* * * * *« * *~ x 
With regard to the window, 


which you say will have a sixteen- 
foot frontage, it would be our sug- 
gestion that you partition it up in 
the back to a heighth of about five 
feet. That will give you more or 
less of a background for your win- 
dow display, yet will permit pedes- 
trians to view your store from the 
street as well as permit the entrance 
of sunlight. Behind this partition 
you could place a glass case con- 
taining fountain pens, pencils, let- 
ter scales, and so forth. 

You tell me that your floor is to 
be concrete. For the benefit of your 
sales force and their only too human 
nerves, carpet your floor with cor- 
rugated rubber stripes both in front 
and behind the cases and counters. 

Shelving is largely a matter of 
carpenter craftsmanship. The 
frame work can be built, equipped 
with notches to permit the adjust- 





s Answer 
this highly advantageous, for, when 
displaying loose leaf or ledger ma- 
terial, boxed goods, and so forth, 
the shelves can be placed at a width 
of only about eight inches. How- 
ever, where you display quart bot- 
tles of ink, mucilage, letter files, etc., 
you will perforce have to give a 
width to the shelves of no less than 
twelve or possibly fourteen inches. 


Most of the stationery stores in 
Chicago have a depth to their 
shelves of not less than twenty 


Perhaps you would find 
However, 


inches. 
this depth superfluous. 
we suggest that you make the tier 
of shelves on one side twenty inches 
deep and the tier on the opposite 
side only ten or twelve. This will 
help save space, which is quite es- 
sential in a store of only twenty 
feet in width. If you do not have 
basement or rear storage space it 
might be found necessary to vun 
your shelves to the ceiling, equip- 
ping them with a traveling ladder 
to make the top shelves accessible 

In amplification of the shelving 
idea I might suggest that you give 
your bottom thirty-six inch section 
a depth of twenty-eight or thirty 
inches. This will give you an eight 
or ten inch ledge running the length 
of your store—something most 
handy, indeed. Perhaps, also, you 
would find it a little neater, if you 















































































































































THB SUGGESTED PLAN. 


ATTENION IS CALLED TO THE FACT THAT THIS PLAN 


the most advantageous width be- ment of the shelves. You will find arranged to have the section of 
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shelving below the ledge equipped 
vith sliding doors. This would give 
a cabinet appearance, and when 
nicely finished, would look much 
better than having your shelves 
open to the floor. 

If you have the room it might be 
to your advantage to equip the cor- 
ner opposite the entrance with a lit- 
tle table and a couple or three 
‘hairs for the promotion of your 
engraving business. You will no- 
tice this arrangement is given in 
the diagram enclosed. 

As to the arrangement of your 
display cases, I believe that shown 
in the diagram the most advantag- 
It gives you more Case sj-ace 
than the ordinary arrangement and 
the crystally curved glass which 
greets an incoming customer gives 
the store a finished atmosphere. Ar- 
ranging your cases in this way en- 
ables customers to walk right up 


eous. 


to the shelves and examine for 
themselves the material they wish 
to purchase. Certainly this will 


make for increased sales in the long 
run. Being able to handle the 
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shelved goods and get into close 
proximity to the walls lends the 
impression of spaciousness. 

Speaking of cases—be sure to in- 
stall cases that are completely glass 

that is glass to the base of the 
case. Glass shelving in your cases 
is very attractive also. Then, too, 
I believe the cases that are equipped 
with four inch feet are much more 
sanitary and much more comfort- 
able than those that sit on the floor. 
The case that rests on four inch 
pedestals can not only be swept and 
cleaned but it prevents the customer 
stubbing his toes against bottom of 
the case. 

Between the cases you will no- 
tice that I have arranged two stock 
cupboards. This is a good idea and 
one that is incorporated by many 
stationers, wherever possible. They 
save a great deal of time and steps 
on the part of clerks in replenish- 
ing the cases with material. 

It might be possible, Mr. Hall, 
to build a very attractive balcony 
across the rear end of your store 
as shown in the diagram. This 
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would give you a little stock room, 
additional display space, or possibly 
your own desk room and_ store 
office. In viewing the diagram sub- 
mitted, however, don’t think that 
| have drawn it true to scale. Had 
| done so and had placed your office 
on the balcony, your desk room 
would have been about two feet by 
three feet. The diagram is given 
only as a means of suggestion. 

Please don’t forget the import- 
ance of lighting facilities. Indirect 
lighting is usually considered the 
best—but which ever system you 
use—have “lots of it.” 


Cordially yours, 


* * * * x* * * ** 


The presentation of this problem 
and its solution is made in the hope 
that readers having other and better 
ideas, will write us fully concern- 
ing them, attaching pen diagrams if 
possible. If such material is con- 
tributed and our inquirer’s prob- 
lem is solved in an entirely different 
but equally. efficient way, we will 
be glad to publish the suggestions. 


Two Weeks in a Loose Leat Classroom 


WELL remember when the sales 

manager of our company notified 

me that I was to attend an edu- 
cational class conducted by one of 
the foremost loose leaf manufac- 
turers. I was delighted at the pros- 
pect and hurried home that evening 
to impart the news to my business 
manager, meaning my wife. 

Every worth while salesman de- 
lights to study that which will make 
him more efficient in his _ line. 
Hence my satisfaction at being able 
to attend the classes on loose leaf 
and to learn about the application 
ind sale of these devices and sup- 
plies. 

On Monday morning our class 
assembled in the hotel lobby, where 
we were met by a representative of 
the loose leaf company’s sales de- 
partment. From the hotel we were 
taken to the school room and in- 
troduced to our instructor, William 
FE. Koch. As I looked over this room, 
my mind went back to school days 
and I realized that once again | 
was in school, but with a better un- 
derstanding and the proper con- 
‘eption of what schooling means. 
We immediately started “going to 
school.””’ No sooner were we in- 
troduced to the instructor than he 
commenced teaching us. Our hours 
were from 8 o'clock in the morning 
to noon and from 1:30 to 5 o'clock 


By Charles F. Wells, Salesman, The 
Joplin Printing Company, Joplin, Mo. 


NoteE.—The suggestions which Mr. 
Wells gives here are of value to those 
who would perfect themselves in the 
practice of selling goods—particularly 
those lines which, by reason of their 
uses, demand explanation and demon 
stration. The man who educates his 


mind acquires real wealth which the o 
dinary vicissitudes of life cannot take 
way from him. The expert, resource 
ful salesman can always give a suf 
ficient answer to the question, “What car 


There is 1 place for 


such a man so long as strength enough 


you do always 
remaims in his body to permit his facul 


a 
fies to 


function, 
a | 


in the afternoon, and the school was 


a business proposition from the 
start. 


One of the first lessons we had 
impressed upon us, the value of 
concentration. From this lesson | 
received something that is absolute- 
ly necessary in every phase of life. 
Look up the word in the dictionary, 
think about it and then apply it. 
Probably the reader will find, as we 
did in the class, that there are many 
ideas lying dormant which are val- 
uable. Concentration helps one to 


think and to picture a transaction 
before attempting it. 

We then took up one by one the 
different methods of applying loose 
leaf forms. In doing this the school 
has a way of giving a first-class 
bookkeeping course, a salesmanship 
course, a mind training course, an 
accounting course, a memory 
course, etc., all of which are either 
directly or indirectly of value to 
every salesman no matter what line 
he handles. In my opinion the 
course would be valuable and in- 
structive to every kind of a sales- 
man, 

In the two weeks we were given 
an enlarged idea of every kind of 
business from groceries to banking 
and many were the comments made 
by the different members of the 
class on the amount of real instruc- 
tion given us in the course of a day. 
During the evenings we were accus- 
tomed to meet in each other’s rooms 
and to discuss each problem, thus 
bringing out many good points in 
selling. 

The class lessons were inspiring 
and I enjoyed every one of them. 
We have found out how very large 
that one little word “why” really 1s. 
If you have ever considered this 
question, you have been brought up 
facing that other word “analysis.” 
In order to understand any propo- 
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sition thoroughly, we must analyze 
it in its entirety. This training 
helped me to become a better and 
more successful salesman because | 
now analyze a proposition before | 
tackle it. By this analysis, I not 
only learn how to help myself, but 
I become better equipped to talk 
business to my customer. I have 
learned in a measure to know my- 
self and that means a great deal. 

I was taught the use of many 
different bookeeping forms applica- 
ble to every kind of business, why 
such forms are used and the results 
obtained by using them. And the 
class, while learning about these 
forms, was getting capital instruc- 
tions in the basic principles of mod- 
ern bookkeeping and accounting. 

I find that everything which was 
done for us was something that 
caused us to study and think. Even 
the trip through the factory was one 
lesson after another to every loose 
leaf or stationery salesman. 

The lessons on selling were good 
and were of much assistance. I can 
only list a few of the main points. 

1. Always let the customer have 
his own way, but make sure his way 
is your way. 

2. Prepare your man before you 
try to sell to him. 

3. Do not assume to know al- 
ways. 

4. Believe in yourself and in the 
idea you are trying to sell, then 
sell it. 

5. Get the customer's attention 
and interest him in the application 
of the article and what it will ac- 


Our Coll 


R. BARTON, who made the 
witty and eloquent address, 
portions of which are quoted 
below, is the pastor of the First 


Congregational Church of Oak 
Park. His general subject was 
“The Moral Foundation of Busi- 


ness Prosperity.” 

In his introductory, the speaker 
touched upon the value of co-opera- 
tion which he said is characteris- 
tic of the period in which we live. 
“We are working now,” said Dr. 
Barton, “as business never worked 
before and as religion never worked 
before in the spirit of co-operation. 
With this spirit,” said he, “I am in 
heartiest sympathy and my mem- 
bership here and my companionship 
with you is an expression of that 
hope which we share in common 
that by working together we may 
make this good town in which we 
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complish for him—not so much in 
the price. 

6. Help the customer to draw a 
clear mental picture of the benefits 
to be derived from what you are 
trying to sell him. 


7. Always be sure that the cus- 
4 ? 
tomer needs that which you are 
trying to sell him. 
These and many more points 


were brought out and calculated to 
interest any one who is a real sales- 
man. 

We were given full instructions 
in the use of all the different kinds 
of bookkeeping necessities, such as 
ledgers, journals, distribution 
sheets, summary sheets, etc., in 
fact, everything needed to keep a 
complete set of books in any busi- 
ness. Have you ever studied the 
different bookkeeping systems used 
by the concerns on whom you have 
called, and have you noticed that 
some of them are not what are 
needed in that particular business ? 
I never noticed this fact until after 
I had attended the loose leaf school, 
but I have already supplied a num- 
ber of firms with better bookkeep- 
ing outfits as a result of the infor- 
mation I gained in the school. I 
was able to do this because I could 
talk intelligently on the subject and 
make my customer see that the new 
system would probably reflect the 
condition of the business. Our in- 
structor explained in a very busi- 
ness-like manner how to get the in- 
formation upon needs to start talk- 
ing new systems to business men. 
I have been able to apply his meth- 


ective Sc 


Being a few extracts from an address 
made not long ago by the Rev. Wm. 
E. Barton of Oak Park, Illinois, at 
a Wednesday luncheon of the Chi- 
cago Association of Commerce. 

live a better town; that Chicago as 

the days go by may be stronger, 
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ods to the satisfaction of my cus- 
tomers, my employer and myself. 

Since my return to the store, | 
have sold 100% more binders than 
before and of better grade because 
[ know why I am trying to sell 
them. Through the information | 
have been able to pass on to my cus- 
tomers, I have been able to show 
why they should have certain bind- 
ers and binders of a different grade, 
not just one that will cost you less 
money. It is no trouble to sell loose 
leaf devices if you know what they 
are for. 

The lessons taught me in the two 
weeks in which I went to the loose 
leaf school have changed my entire 
way of selling, not only in the loose 
leaf line but in every line we carry. 
I know that I can talk intelligently) 
about the things I have to sell and 
that is what every customer wants 
every salesman to be able to do. |! 
learned to think things out by pic- 
turing them and to do it thoroughly 
instead of just generally. I now 
have confidence, because I know the 
why of the thing before I attempt it. 

I sincerely trust that this article 
will be of some help to some of my 
brother salesmen who should be 
sure to grasp the chance of enter- 
ing a loose leaf school if it offers. 
It is instructive. It develops one. 
It trains one and prepares one to do 
things. 

Upon my return home | felt dif- 


ferent. I increased my sales from 
the word “go” and they are in 


creasing right along, and I feel that 
I owe it all to my two weeks in the 
loose leaf class room. 


apegoats 


worthier and finer than it ever has 
been before. 

“Now this tendency has its coun- 
ter poise in a certain danger, and 
that is the thing about which I have 
come to speak to you. My empha- 
sis today is upon individualism. Let 
no man assume that I undervalue 
co-operative effort. I do not. l 
preach a social gospel ; I live in the 
atmosphere of unified, constructive 
effort. Nevertheless, | have come 
to talk with you about the other as- 
pect which both in church and in 
business we are liable to lose out in 
the emphasis of our present day co- 
operative effort. 

“James Brice has written a new 
edition of his ‘American Common- 
wealth.’ I have not as yet read it. 
I suspect he will have changed it in 
a good many places from the great 
book which he wrote for us almost 


: 
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a generation ago. I suspect, how- 
ever, he will not have changed his 
statement that America’s chief dan- 
ger is the overlooking of the indi- 
vidual in the mass. I suspect we 
shall find that he has emphasized 
that yet more, and that is the dan- 
ger I have come to emphasize to- 
day. 

Shirking Individual Obligation. 

“Our fathers found the devil a 
very great convenience. Nobody 
needed to hesitate to rise in prayer 
meeting and call himself the chief 
of sinners. If you had stopped him 
when meeting was out and said, ‘I 
know that is true; you are tight- 
fisted; you are stingy; you are 
mean to your household ; you scold- 
ed your wife; you cheated your 
neighbor in a horse trade,’ he might 
have knocked you down, but he had 
no hesitation in confessing in gen- 
eral terms that he was guilty of all 
the sins that could be manifested 
by the breaking of the ten com- 
mandments. But he threw the re- 
sponsibility upon the devil; the 
devil was very convenient for him. 

“Now we emphasize the devil 
less, but we still have our collective 
scapegoats, and the world never 
had so many of them as now, nor 
made such convenient use of them 
for the shirking of individual obli- 
gation. 

“Note the change in the names 
we give to things; how all our ef- 
forts to soften the names we give 
to wrongdoers tend to relieve them 
from individual responsibility. We 
no longer speak of a drunkard. He 
isa dipsomaniac. You do not speak 
thief; we find a more soft 
term by which to describe him. <A 
harlot is a very proper name for a 
very improper person. White slave 
sounds so much gentler, is 
gentler, but whether it is more just 
|! am not sure. She is an unfortun- 
ate if she gets her name in the paper 
and is invariably pretty. The effort 
to make her interesting, to set forth 
the fact that she is more to be pitied 
than blamed, runs through, not sim- 
ply our journalism, our pulpit pre- 
sentation of themes, but through a 
very large share of our thinking. 


of a 


ever 


Taking Everything Easy. 

“Our insurance companies come 
long and insure our automobiles. ] 
lose my Ford, if I were rich enough 
to own one. I am richer than that: 
| own a share in your President's 
car and in other people’s cars. | 
ride with my friends. But if I 
own a car and insure it, the insur- 
ance company pays me my $350 and 
says, ‘It is too small a thing for us 
to waste any labor; we will pay him 
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his check.’ They ought to spend 
ten times that amount catching the 
thief. 

‘A man told me of passing where 
insured parcels were being handled. 
The men who handled them broke 
them open deliberately, taking out 
fruit and whatever they cared for 
on the general assumption that they 
were insured and the owners would 
10t complain because they were pro- 
tected, and the loss was so small 
that the insurance company would 
not investigate. 

“Do you not see how the whole 
process of our co-operative protec- 
tion tends inevitably to break down 
the standards of individual re- 
sponsibility ? 

“When I was a boy we signed 
pledges not to drink alcoholic lh- 
quor. We threw the responsibility 
upon the boy. We sang, ‘Yield not 
to temptation, for yielding is sin; 
dare to be a Daniel; dare to stand 
alone; dare to have a purpose firm; 
dare to make it known.’ 

Relieving Pressure on Individual. 

‘Now we assume that the boy is 
tempted and falls. It is more or 
less false, and we go—I with the 
rest of them—and make temperance 
speeches and plead to have prohibi- 
tion, and stand by the eighteenth 
amendment, all of which I am glad 
of, all of which I am proud of, and 
for everything I ever did to bring 
about the eighteenth amendment 
from the days when it involved 
some personal danger I am glad and 
thankful for. Nevertheless, don't 
you see how every part of this 
process tends to relieve that press- 
ure which we used to bring upon 
the individual to stand in his own 
shoes and be an honest, righteous, 
God-fearing man? 

‘Now after we have laid all the 
sins we can upon society, and have 
given all the other convenient devils 
the benefit of being the scapegoats 
righteousness is an individual pro- 
position. It comes finally to this: 
That a man shall stand in his own 
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relation to Almighty God and his 
fellow man and say, ‘I will be an 
honest man; I will have my own 
individual standard of righteous- 
ness which, by the grace of God, 
shall be higher than the average.’ 


“Now a man’s supreme debt to the 
community is himself. The first of 
all of the commandments is, “Thou 
shalt be thyself.’ Our constant at- 
trition against each other, like coins 
in the bags of the treasury depart- 
ment, tends all the time to wear off 
a little, not simply of the rough 
edges which need to be worn off, 
but something of the image of the 
Almighty stamped ,upon the coin. 
We tend to become a little more 
like other folks and a little less like 
ourselves. Honorable selfhood is 
one of the mighty demands of an 
age of co-operative effort. Let me 
say for the hundredth time, if need 
be, how much I believe in co-opera- 
tion, but all the more because I be- 
lieve in that, | believe a man must 
have his own standards which shall 
be higher than those of the average 
of life about him. 


“You do not do your business on 
the basis of money. There is not 
money enough in the city of Chi- 
cago to do more than take care of 
the unliquidated balances at the 
close of the day’s work. We do our 
business on faith, on faith in each 
other, on faith in certain standards 
of business rectitude which we 
know to belong to this community. 
That is the only way business ever 
can be saved, and ever and always 
there must be a fundamental, a bed- 
rock of honor, or absolute right- 
eousness, if any business ever is to 
be conducted well.” 

Responsibility and Its Uses. 

Carrying out the speaker’s line of 
thought perhaps we may be permit- 
ted a word as to the value of re- 
sponsibility in the development of 
the individual. The more that men 
and women are in leading strings. 
the more sheep-like they become, 
following the leader noisily, but 
without the idea of where the leader 
is going to bring up. The more we 
can make each man act upon his 
own initiative—the more we can de- 
velop in him the feeling of respon- 
sibility for the finished job—the 
better man he becomes. 

Brains are not so much a gift as 
a growth. The power to think 
comes by thinking. The will to 
work grows by working. Action is 
the ineradicable law of life. To 
get sound, permanent progress we 
must have men who think and the 
only way to get them is to make 
thinkers of the men we have. 
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Should Follow Majority Opinion. 
hFICE APPLIANCES has steadfastly urged 
that the National Association of Stationers 

and Manufacturers make a trial of the plan of hold- 
ing a business show in conjunction with the an- 
nual convention. » It was never the idea of this jour- 
nal that the exhibits should be open during sessions 
of the convention. Nor was it the idea that the 
products of only a single division of the field should 
be displayed. 

It is not the recommendation of Office Appliances 
that manufacturers group themselves together to 
show the goods, without regard to the opinion ot 
the National Association. Indeed, Office Appli- 
ances’ plan is that any exposition held must be ap- 
proved by the majority of the association in conven- 
tion assembled. Office Appliances is strongly op- 
posed to the movement to hold a display of certain 
lines at Atlantic City in opposition to the majority 
opinion of the association. The movement is likely 
to create factions in the association and to destroy 
the harmony which now exists. In the long run 
no good can come of it. If there is ever to be any 
exposition held, the decision must come from a 
vote of the delegates. Heretofore suggestions for 
exhibitions have been voted down, but always in 
good feeling. To override such a decision is to 
court trouble. The plan to force an exhibition of 
any kind is ill advised. If the majority of opinion 
is not respected in this matter, it is not likely to be 
respected in others. 

<*> 


New Idea in Taxation. 

PROPOSED law which bears the evidence of 

careful thought and due regard for sanity is the 
Ralston-Nolan bill, H.R. 12,397, which is now before 
the Congress of the United States. This bill purposes 
to reduce the federal tax burden on producing enter- 
prises 25 per cent by substituting therefor a tax of one 
per cent on the privilege of holding land and natural 
resources—urban, agricultural, coal, oil, mineral, tim- 
ber, water, power, etc., valued after deducting improve- 
ments over $10,000.00. It is believed that this bill, if 
it becomes a law, will encourage business, reduce the 
cost of living, decrease federal taxation, increase home 
owning and perform other useful services. 

The present federal revenue methods are unfair be- 
cause we are attempting to collect all of the revenue of 
the government from the earned values of industry 
which are the result of the joint action of capital and 
labor, collecting none of our revenue from the unearned 
values of land ownership resulting from community 
growth and development. The ownership of land rep- 
resents half of the property values in the United 
States. Yet, industrial property values amounting to 
$140,000,000,000 bear more than five-sixths of the fed- 
eral revenue burden while the privilege of land owner- 
ship worth an equal sum bears less than one-sixth of 
the total burden. 

It is believed that the proposed revenue measure will 
do much to simplify our ponderous federal taxes, ma- 
terially reducing the cost of collection, giving us a sta- 
ble revenue system. Land lies out of doors and no in- 


quisitorial methods are necessary to determine its 
value. 


The measure will stimulate enterprise and open 


up new business opportunities. The taxes now im 
posed by the government have had the opposite ef- 
fect, particularly with regard to the income tax and 
excess profits tax. 

Just how the proposed tax on land will affect the at 
titude of land owners in very many cases is illustrated 
by the experience of a wealthy man of Spokane, Wash- 
ington, who bought several thousand acres of idle land 
in Alberta, Canada, as a speculation. A surplus or 
extra tax is levied on idle lands in Alberta. The buyer 
did not know of this and was not at all agreeably sur- 
prised when he received the tax bill. He avoided a 
repetition of the experience by purchasing the neces- 
sary farm equipment, building supplies, etc., with which 
to plow and plant wheat and at the end of the year he 
announced that he had made $20,000.00 on his crop. 
It is believed that a reasonable tax on idle lands will 
vastly increase the supply of everything by discourag- 
ing the owners from permitting land to remain idle. 

The bill is sponsored by a large number of American 
business firms and business organizations and deserves 
very careful consideration on the part of Congress. 

Should this bill or some similar measure be adopted, 
it will become an object for the owners of idle land to 
improve it in such a way that it will produce at least 
enough to pay the taxes imposed upon it. It is likely, 
indeed, that once a land-owner starts to bring his idle 
land into production, he will hardly be content to stop 
with an income merely sufficient to pay a one per cent 
tax. 

<—o-—> 


Uses of Self-Analysis. 
FALLING market 


always a period for analysis of methods 


A with diminishing orders is 
times, unfortunately, for crimination and recrimina 
We have just passed through such a period 

and probably every 


some 


tion. 
are, indeed, just emerging from it 
man who has been worried about the “‘state of 
ness” has taken some steps to repair the breaks in his 
fences—to cut waste—to get at really effective things 
by the direct route with the least possible expense con- 
sistent with getting the necessary things done in the 


: 
DUSI- 


right way. 
Roughly, 
production, selling 


All business involves expense. expense 
divides itself into three main items 
and administration. The most obvious item of expense 
is production—the buying of the raw material and the 
machines, power and labor required to change it into 
the finished product which the selling department can 
dispose of. The average person thinks little of the cost 
of selling, which involves advertising, salesmen on the 
road, etc., but this is the big item next to the produc 
tion itself. And what part of the public considers 
administrative expense? Answer: No part. But it 
is an insidious item, nevertheless—one big enough to 
wreck the best laid plans 0’ mice and men if it is not 
watched. 

Administration covers the whole works and the cost 
of it is a charge upon the industry. There are big 
concerns which, if they had to keep their books and 
cast up their figures by the methods which Dickens 
has so vividly and minutely described, would have to 
close their doors, because the cost of bookkeepers and 
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billing clerks in numbers sufficient to perform the work 
would wreck the business. That, or the cost of the 
product would have to increase to take care of the ex- 
pense of men and of room enough to house them while 
they worked 

Take away the typewriter with the calculating ma- 
chine and there would be a deadlock all along the line. 
No business could keep up. Human affairs would 
grope blindly in a maze of illegible handwriting. Let- 
ters would go unanswered and orders would collect 
dust in the files. 
traction of effort everywhere, because sheer adminis- 


There would be a tremendous con- 


trative expense would cut so deeply into profits that 
business, geared to the pace of the machine, could barely 
‘reep under the burden of cost of handling volume 
without machines. 

Before long, manufacturers of filing cabinets would 
feel the stress of the times, and makers of other office 
furniture lines likewise, until the whole fabric of 
modern business would begin to fall apart, to break 
up, and to start slowly again out of chaos on a smaller 
scale. ° 

This is a good year for the office equipment man 
all years ought to be good for him and good to him, 
for he brings the world the tools with which it works. 
[hese thoughts are suggested by a paragraph in one 
of Roger Babson’s recent bulletins. The text of the 
sermon therefore comes last, reversing the usual order. 
Babson said: 

‘This year the sellers of labor-saving machinery and 
fice devices should find themselves in a particularly 
strong position, despite the falling market. From re- 
ports reaching us we find that many lines ot office 
ippliances which have to do with the saving of labor 
and which indirectly help to check results, weathered 
the last storm very successfully. To the casual ob- 
server it would seem that, with the price of labor fall- 
ing, the demand for labor-saving devices would not 
be so great as during a rising market, but this is dis- 
proved by the amount of study given to office and 
factory methods during this self-analytical period.” 

The office appliance industry has good reason to con- 
sratulate itself. It is not dependent upon the styles 
nor the seasons. Its products are necessary. Not to 
possess them is to be handicapped, and to be handi- 
capped when every business is stripping for action is 
to invite defeat. We know of nothing that will give 
sreater returns for the initial outlay than an equipment 
of office machines selected to meet one’s needs. Such 
an equipment keeps on year after year paying for 
itself until use and wear have weakened the very struc- 
ture of the machines. They serve at any hour and are 
never found unready. 


<--> 


"Ware Half Truths. 

ECALL a childhood fable and you disclose a moral. 

“Oh, grandmamma,” Little Red Riding 
Hood, “\What a long tongue you have!” “Yes, my 
dear,’ said the Wolf, “the better to tell you how much 
[ love you.” There is no comparison in our mind be- 
tween any human being in this trade and the furtive 
prowler that attacks by night. But if the wolf, want- 
ing a meal, could speak, he would no doubt make his 
wits serve his appetite in speech as well as in act. When 


said 
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‘ 


it did not strike us as wonderful that 
the animals could talk, but from the interplay of their 
fabled minds we learned that it is well quite often to 
examine the circumstances that lie behind the spoken 
word before we accept its obvious message. 


we were young, 


\bout the middle of March there commenced in the 
newspapers of Chicago what appeared to be a serious 
news campaign against the stationers’ organizations, 
local and national. One paper claimed to be in pos- 
session of a copy of a report by the Federal Trade 
Commission to the Department of Justice making al- 
legations of unfair practices on the part of affiliated 
retail stationers, conspiracy to fix prices, etc., stating 
that action would be withheld pending the decision of 
the “hardwood lumber association case” now before 
the Supreme Court of the United States. It was as- 
serted that that case disclosed facts similar to those 
to be alleged against the stationers. A copy of the 
summary of the work of the Federal Trade Commis- 
sion during March, issued on April 1, makes no men- 
tion of any action against stationers individually or 
collectively. Whatever report the Department of Jus- 
tice may have will be acted upon by that department 
in the light of its own conclusions as to the state of 
facts. 

From the inception of the plan of the National-Cata- 
logue Commission it has been our understanding that 
the recommended prices of the National Association of 
Stationers and Manufacturers are just what their name 
implies—recommended. They are figured out on a 
basis calculated to allow a fair margin of profit above 
first cost plus an average expense for doing business. 
Careful figures show this average to be about thirty 
per cent. There is nothing to prevent a man from sell- 
ing under the recommended prices or over them ex- 
cept his own interest in getting a fair return from his 
business without which he cannot remain in business. — 
The whole campaign of the associations is educational 

to present facts, so that all merchants in this trade 
shall understand their costs and allow for losses that 
are inevitable and must be covered. 


Throughout the reports in the papers such words as 
“price-fixing,” “profiteering dealers,” “conspiracy,” 
“millions in excess profits,” etc., occur repeatedly, so 
that one almost wonders if, behind the matter there 
isn't some interest with astute legal talent. The general 
manager of the National Association of Stationers and 
Manufacturers is authority for the statement that the 
United States Government is and always has been fully 
informed of what the National Association is doing; 
that its files are open to inspection at all times, and 
that every recommended price list is sent as regularly 
to the Federal Trade Commission as to members of 
the association. Published stories of alleged profiteer- 
ing attacking an industry and avoiding libelous ref- 
erences to firms or individuals are hardly actionable 
in damages or otherwise, notwithstanding the fact 
that they may, possibly, be injurious to association 
members and beneficial to concerns who don’t belong. 


Concluding a recent circular to the trade, Fletcher 
B. Gibbs, general manager of the National Association, 
says. 

“Every activity of our organization has been fully 
disclosed to the Federal Trade Commission, without 
adverse opinion concerning this association in the De- 
partment of Justice, and we are conscious of no infrac- 
tion of the law, intentional or otherwise.” 
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Links in the Chain of the Day’s Sales 


BEING A FEW FACTS PERTINENT TO 
ACTIVITIES IN THE DAILY BUSINESS 


“SCENERY” 


DIRECT 


CAMPAIGN. 


FLEXIBLE 
BUYING 
UNIT 


FOR 


MAIL 


LABOUR-SAVING 


WINDOW 


DISPLAY, 


\ COMEBACK 


FOR 


Col 


rHE 
NI 
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CORCHING the corner of a circular 
S letter was the means adopted by a Kan- 

sas clothing store in appealing to the 
students of the University of Kansas and 
attracting their instant attention. One cor- 
ner of the letter was charred as though it 
had been stuck in the fire and then quickly 
pulled away and extinguished. A postscript 
on the letter said, “This letter was so rotten 


that we decided to burn it up, and then 
changed our minds and sent it out any 
way.” 


This plan might not be as effective in ap- 
pealing to mature business men as in the 
case of the students, who responded very 
well to this particular letter. The idea i 
possibly capable of adaptation in other ways 


1s 


to good effect. 
<0 > 
NEXPERIENCED users of all sorts of 
devices are sometimes dissuaded from 


buying, because the unit on which prices 
are quoted looks too big. An instance 
cited in which a housewife priced oak floor- 
ing for one room. The first dealer she saw 
stated the price per thousand feet. That 
had no significance, except to frighten the 
prospect, she did not know how much 
her job required. She tried another dealer, 
who asked the size of the room, figured 
the bill of lumber, and sold it. The first 
dealer named a price of $100 a thousand 
feet; the second man based his estimate on 
the same stuff, but the job was a little over 
thirty dollars. He talked in terms the woman 


1s 


as 


could understand. 
Are there any similar situations in your 
own store? 


Are your men quoting thousands or reains 
to beginners in business, when a little 
adroit questioning will show the quantity 
actually necessary for current requirements: 


Then tell how much the lot will cost. 
<---> 
UBBER bands formed the attraction 
in a_ Sstationer’s window. Original 
packages made up the background, 
some of them opened, and like a horn of 


plenty, strewed the bottom of the window, 


up to the glass with rubber bands. The 
passer-by wondered who would tackle the 
job of sorting out the mixture when the 


window 
be a number 
about in the 
showed that 


was changed, as there seemed to 
of different sizes scattered 
window. Close examination 
the bands shown were No. 19 


and No. 33, the difference in size making 
it easy to sort out the bands when restoring 
them to the cartons. 


<“7.—> 


ARK TWAIN is the subject of a good 
M story, narrated in The Security Sales- 

man, which can be used to good ad- 
vantage when a customer demands discounts 
on purchases to which he is not entitled, 
The book trade, as is commonly known, is 
just about all discounts. One day Mark 
Twain, connected with a publishing house, 
went to a bookcase, and, picking up a vol- 
ume, asked the price. He then suggested 
that, as a publisher, he was entitled to fifty 
per cent discount. To this the clerk as- 
sented. “As I am also the author of the 
book,” said Mark Twain, “it would appear 
that | am again entitled to fifty per cent 
discount.” And the clerk bowed. “And as 


[ am a personal friend of the proprietor,” 
he modestly continued, “I presume you will 


WARNING 
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SMASHERS. 
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DO 


( 


ARDS 


PRICI 
P 
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allow me the usual twenty-five ( 
unblushing 


count?” “Well,” drawled the 
humorist, “under the conditions | think | 
may well take the book. How much do 
| owe?” The clerk took out his pencil and 
figured industriously. Then he said, with 
great obsequiousness, “as near as | can cal 









as 


culate we owe you the book and about 37% 
cents.” 
<-> 
INDOW displays of fountain pens 


W 


and propeller pencils are frequently 
a temptation to a passing crook to 


break the glass and steal the display. Red- 
roh Chat cited the experience of Horder’s, 
Inc., Chicago, in this connection \t one 
time a window in the La Salle street store 
was smashed to secure what looked like a 


large stock of safety razors. The Dearborn 
street store had a display of watches and 
the glass was broken and stolen. In each 
case the goods on display were dummies 
and utterly worthless to the thieves 

On the occasion of a recent extensive dis 
play of Eversharp pencils in the Hordet 
windows a- sign was put in each window 
notifying prospective thieves that the mer 
chandise on display was “dummies” and 
the genuine stock was preserved in the vault 


While the evidence is negative, the fact 
remains that none of the windows were 
smashed in an effort to steal the goods 
shown. 
<--0-—> 
EALERS who hold local agencies for 
well known lines, particularly those 


nationally advertised, will do well to 
secure a listing in the telephone directory 
connecting the store with the product. Art 
Metal Service cited the case of The ( argill 
Company, Houston, Texas. In the national 
advertising of the Art Metal Company, the 
line used “See the Art Metal Agent in 
Your City.” Connecting this line with their 
establishment the Cargill Company arranged 


is 


a listing “Art Metal Filing Cabinets 

Agency, The Cargill Company, 409-411 
Fannin St., Preston 1984.” The telephone 
directory is becoming more and more the 
book used by business people in looking up 
addresses, and in following its practice The 


Cargill Company virtually signed its own 


name to the advertising of the Art Metal 
Construction Company. In some of the 
larger cities an extra charge is made for 
additional listings in the telephone directory, 
but this charge is slight, and the expenditur: 
well worth while. 
<---> 

OST stationers are satisfied 
M pays to put price cards in their win 

dows on all merchandise. Che ex 
perience of a large manufacturer who cot 
ducts several retail establishments Ch 
cago verifies this in a striking mannet iF 
the course of an experiment the same win 
dow displays were shown in each of two 
stores. In one case the price irds wert 
omitted. Another window had each item 
priced. The displays were permitted 


stand as they were for a given time. ans 


1 
i 
selling results traceable to the windows 


noted. The window in which the price cards 
were not shown fell far behind the other it 
sales. The price cards were then inserted 
in the first window and they brought as 
instant response. ‘Fhe two stores are botl 
located in neighborhoods of the same gen- 
eral character, so that the test was emi 


nently a fair one 
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SYCHOLOGY, as practiced by a large 
P cotton goods manufacturer, might 
readily be applied by stationers to the 
labels they put on the packaged goods which 
they sell. The cotton goods manufacturer 
finds that the sheetings, which are so stand 
ardized that they have little individuality, 
have a better sale where the trade mark de 
signs stamped on the samples are large 
When they extend the full width of the 
sheet, with a design such as the Woolworth 
Building, the effect is to stretch the width 
of the piece. If, on the contrary, the de 
sign is compact, showing a_ small trade 
mark, or an illustration of a locomotive or 
an automobile, the apparent width of the 
piece is lessened. 
<0 > 


OME merchants seem to have an un 
S canny faculty of disposing of goods 

which do not readily sell. Often times 
“stickers” can be sold when included in a 
combination of several articles and sold at 
a price which suggests that the lot is a 
bargain. A group of several live sellers, 
assembled in a wire letter basket, for in- 
stance, would possibly have the power to 
move several other items from stock which 
have not been readily taken up by cus 
tomers. In most of the plans involving the 
sale of assortments, part of the success 
hinges on the fact that the group is either 
put up in an attractive package, or con- 
tained in a box of some sort which has 
utility in itself. 

<---> 


ONEY is earned in paying bills within 
the discount period. The following 


list shows how much can be earned 
per annum by taking advantage of discounts 
of various amounts and for different periods: 
One per cent ten days, net thirty days, 
eighteen per cent per annum; two per cent 
ten days, net thirty days, thirty-six per cent 
per annum; three per cent ten days, net 
thirty days, fifty-four per cent per annum; 
three per cent cash, net thirty days, thirty 
six per cent per annum; five per cent ten 
days, net thirty days, 108 per cent per an- 
num; eight per cent ten days, net thirty 
days, 142 per cent per annum; two per 
cent ten days, net sixty days, 144 per cent 
per annum; three per cent ten days, net 
sixty days, 216 per cent per annum; two 
per cent thirty days, net sixty days, twenty- 
four per cent per annum; five per cent thirty 
days, net four months, twenty per cent per 
annum; three per cent thirty days, net sixty 
days, thirty-six per cent per annum. 
<-> 


OST sales are a liability which grows 
L with the size of a store. It is difficult 
in the large organization to supervise 
the selling force and make sure that each 
customer gets intelligent and courteous at- 
tention. A large New York department 
store analyzed 200 cases in which sales 
were not made and summarized the reasons: 
Indifference of salespeople, lost forty- 
seven sales; attempts at substitution, lost 
eighteen sales; errors, lost eighteen sales; 
tricky methods, lost eighteen customers; 
slow deliveries, lost seventeen customers; 
overinsistence of salespeople, lost sixteen 
customers; insolence of employes, lost four 
teen sales; unnécessary delays in service, 
lost thirteen customers; tactless handling 
of customers, lost eleven customers; bad 
arrangement of stock, lost nine customers: 
ignorance of salespeople concerning goods, 
lost six customers; refusal to exchange pur 
chases, lost four customers; poor quality 
of goods, lost one sale. 

The list is instructive to the retail sta- 
tioner in showing some of the causes which 
contribute to lost sales. Many of these are 
susceptible to correction and elimination. 
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EYE INDOW displays, counter displays, 
S MANY and showcase displays, are respons- 


ible for eighty-seven per cent of the 
purchases made in the store of a large east- 
ern retailer. The reactions of several thou- 
sand customers were considered. It was 
discovered that out of every hundred cus- 
tomers, eighty-seven per cent were led to 
buy through the attraction of the sight of 
goods on display. Seven per cent were 
drawn by the attraction sound; 3.5 per cent 
by the attraction of smell; 1.5 per cent by 
the attraction of touch, and one per cent 
by the attraction of taste. The stationer 
does not generally concern himself with the 
attraction of sound, smell, touch or taste, 
but he can certainly make good approaches 
to prospective customers through carefully- 
arranged and striking window displays. 

<--- 


!BBONS and carbons are too frequently 
hk handled by the dealer as mere mer- 

chandise. When the salesman can in- 
ject the service element into his contact 
with the customer, he gets a stronger hold 
on his business. Ward's service, published 
by John Ward & Son, 115 Cedar street, New 
York, N. Y., made this point in a recent 
issue, 

‘There are as many styles of carbon paper 
as there are uses to which it is adapted, so 
when you ask us for a box of carbon paper, 
it isn’t just carbon paper you purchase. It 
is the service that the trained salesmen of 
the House of Ward stand ready to give you. 


“If you cannot obtain the required num- 
ber of copies, if they are not legible, or suf- 
ficiently intense, call us up and one of our 
specialty men will wait upon you with ad- 
vice, 

“Are your ribbons inked just right? It is 
a pity to spoil a beautifully lithographed 
letterhead by using a smeary ribbon. our 
correspondence may be the only contact you 
have with an important client, therefore how 
necessary it is that your communications 
make the proper appeal, and appearance 
counts for so much these days.” 

<--> 


ROWDED with detail, the head of most 
. retail establishments secretes and se- 

cludes his desk in the back of the store, 
or in the balcony. He feels the need of 
privacy, quiet and freedom from interrup- 
tion. However, some merchants find it ad- 
vantageous to have a desk near the front 
of the store, where they can be seen by 
customers, and queried when necessary. It 
also enables them to keep a closer eye on 
whi it goes on “out in front.” 


Too often a business built up on one per- 
sonality loses its hold on the trade because 
the owner loses contact with the trade after 
his business has grown so that it requires a 
selling force of any size. Old friends, with 
peculiarities not readily grasped by a 
stranger, miss the owner, and go y+ Ai 
Misunderstandings creep in. Preferences 
for certain makes are not understood, and 
the customer resents an attempt to sell 
some other brand. Such things weaken a 
business, and actually cost customers. 


It might be worth while for the boss to 
have two desks. One out in front, where 
he can spend the busy part of. the day. 
This could readily be a little exhibit of 
modern desk equipment. A side chair or 
two for sociability would impress. The 
other desk, all business, where confidential 
papers are free from Paul Prys, could be 
located in the back room, where detail work 
can be handled without interruption or in- 
trusion. A few hours a day spent out in 
the open will keep the owner in close touch 
with his business, give him an insight into 
changing tastes, and an opportunity to per- 
wud the business with his personality. 
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Good Typewritten Impressions 


AN INS 
GRADE 


BEING STRUCTIVE 


HIGH 


CO., BOSTON, MASS. 


AND MARCH NUMBERS OF 


diligent care and a careful selection of certain essen- 
The most important and in the 
as follows: 1, the platen or 


= by OBTAIN the highest.grade of typewritten matter, 


tials must be used. 
order of their importance are 
rubber roll; 2, the inked ribbon; 3, the carbon paper; 4, 
the style of type; 5, the letter paper stock; 6, the blow 
of the operator. Assuming that the typewriter is in good 
mechanical condition, the operator can only obtain good 
clear-cut impressions when all of the foregoing essentials 
are in accordance with the results desired. 

The platen, or rubber roll, which the type strikes through 
the ribbon and paper, must be smooth and of a certain 
hardness and elasticity. As platens are subjected to from 
five to ten thousand blows a day from the type, certain 
sharp characters, such as periods, hyphens, commas, etc., 
in time will cause indentations in the same. This part of 
the typewriter should receive especial attention. If the 
platen has not been allowed to become too deeply indented, 
your typewriter repair man can take off a sufficient amount 
of the rubber to make it as smooth as when new. The 
platen, of course, cannot be ground down very often as 
the diameter of the same must be in true relation to the 
type. If the platen has become too deeply indented 
through long service or certain classes of work, such as 
underlining, frequent use of the letter “o”, periods and 
other sharp type, the platen should be discarded and a 
new one placed on the machine. 

Unless a new or old platen is resilient, good typewritten 
impressions cannot be obtained. By resilient, we do not 
mean soft. In fact, the harder a platen can be and have 
elasticity, the sharper and clearer will be the reproductions 
ef the face of the type. Unfortunately, many of the platens 
manufactured have very little elasticity. These may be 
picked out usually by running the finger over the back 
of the paper upon which the typewritten impressions have 
been reproduced as non-elastic platens will cause the type 
to deeply indent the paper and reproduce impressions near- 
ly twice the width of the face of the type. 

Moral: One of the most essential features of good 
typewritten impressions is the platen. All other features 
may be in order, but if you do not have a good, smooth, 
resilient, medium-hard platen on your typewriter, you 
cannot hope to obtain good, clear-cut impressions. There- 
fore, watch your platen. 

The Inked Ribbons. 

Assuming that the typewriter is in good mechanical 
condition and that the platen is smooth, medium-hard and 
resilient, the next essential is that a good grade of inked 
ribbon be used. The sharpness of the impressions ob- 
tained is governed largely by the thickness of the ribbon 
and paper between the type and the platen. The thickness 
for typewriter ribbons accepted by the largest manufac- 
turers of popular ribbons is from 5% to 534 thousandths 
of an inch, although there are many ribbons sold that are 
actually eight-thousandths of an inch thick. It is this 
extra thickness that prevents the type from striking the 
platen with the proper force necessary to reproduce the 
face of the type. 

With small type, such as elite type, it is impossible to 
get sharp, clear-cut impressions with a ribbon over five and 
one-half thousandths of an inch thick. You may be cer- 
tain that if your platen is in good condition and your im- 
pressions are dry and not sharp, that your ribbon is too 
thick. 

Of course, impressions will not be clear if the ribbon 
is too heavily inked. This feature you may assure your- 
self of by carefully examining the impressions promptly 
after the writings are made. If the impressions are wet 
cr greasy appearing, a lighter inked ribbon is required. 
The larger manufacturers standardize on three weights; 
niedium inked, lightly inked and heavily inked. The proper 
weight of inking to suit your particular blow (which 
varies greatly), if made properly reproduces the face of 
the type with very little broadening. To prove the above, 
try this simple test. 

Take a sheet of good black light weight or medium 
weight hard finish carbon paper and lay it between two 
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thin sheets of paper as you would ordinarily do in making 


an original and one carbon copy. Insert the same in the 
typewriter and take the ribbon out of the guides. Mak: 
cne line of impressions and re-insert the ribbon in the 
guides, then write the same matter directly under the 
first line. The difference in the breadth of the impressions 
is due to the thickness of the ribbon. A ribbon that gives 


too thick 

as thin as three and one-hal{ 
thousandths of an inch, but they do not contain sufficier 
ink or resistance to the blows of the type to be durable, 
although they do give correspondingly sharp impressions 


too broad an impression is therefore 
Ribbons have been made 


7; 


order oft 


The best w orking 


typewriter ribbons, in the 
their value, are as follows: | 


Record or non-copying, black 


record, blue record, purple record, green record, red rec 
crd, brown record. Copying: Black copy blue, purple 
copy, blue copy, green copy, black copy green, black 


copy. 

Black record typewriter ribbons are the 
tory ribbons for general use and the writings, on account 
of the colors used in the ink, are the most permanent 
[hey are also the most satisfactory ribbons to use in con 


most satisfac 
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print or other pho 
special black record 


nection with carbon paper. For blue 
tographic processes, we manufacture, 
ribbons to give the best results. 


Black copy blue typewriter ribbons are the most satis 
factory copying ribbons for general use in connection with 
letter copying books. 

Purple copying typewriter ribbons give copies slightly 
stronger than those obtained from the black copy blu¢ 
ribbons and should be used for all work that requires 
especially strong copies. For hectograph, roller copying 
or duplicator work, special purple is the most satisfactory 


color for use on these devices. 


On the two color or polychrome ribbons, two or three 
combinations are all that should ever be used. They art 
as follows: Black and red record, black copy blue and red 


copy, purple and red copy. 


The Carbon Paper. 


esses 


_ Carbon papers are manufactured in different hard 
for different purposes. These may be portrayed to the 


typist, solely as a means of showing the differences that 
prevail in the writing strength, by comparing them with 
the lead pencils. Some carbon papers compare in s¢ 
quence to No. 1 lead pencil, which is very soft, No. 2 lead 
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pencil, which is a little harder, No. 3 lead pencil, which is 
a little harder still, No. 4 lead pencil, which is still harder, 
and No. 5 lead pencil, which is extra hard. 

Some manufacturers have been able to control these 
hardnesses to a remarkable degree and this type of hard- 
ness is very important where a large number of copies are 
to be made at one time as the weights of the slip sheets 
and the number of copies to be made require a certain 
hardness of carbon paper. Of course the weights of the 
slip sheets is very important. The larger the number of 
copies you wish to obtain the lighter should be the 
weights of the slip sheets and carbon paper used 

The chief value of a sheet of carbon paper lies in the 
number of legible non-fading copies that can be obtained 
from any one part of the sheet. The claims for a great 
many of the carbon papers are that the impressions are 
the strongest and heaviest obtainable from carbon copies. 
These are called “Stencil Sheets” by the manufacturers 
for the reason that, after the carbon has been used three 
or four times, most of the ink is driven from the sheet. 
No matter what price you pay, this is the most expensive 
carbon paper you can use. Many good carbon papers 
are manufactured from which it is possible to obtain one 
hundred and fifty copies of different letters. This sheet, 
of course, is not common and is made by only a few 
manufacturers and would be cheaper at $10.00 per box than 
the stencil carbon described above at $1.00 per box. For 
instance, from a box of poor carbon paper, each sheet 
yielding ten copies, it is possible to obtain 1,000 copies at 
a cost of $1.00 or ten copies for one cent.” On the other 
hand, from a box of first-class carbon paper which yields 
say, 100 copies per sheet or 10,000 copies per box at a 
cost of $4.50 or twenty-two copies for one cent. One box 
of good carbon paper used by the average stenographer 
making one copy of each letter and forty letters a day 
would last nearly ten months while a box of poor carbon 
paper would only last one month. 


The Style of Type. 

The styles of type vary greatly. As a rule the larger 
the type, the sharper will be the relative impressions, the 
exception being in the broad faced type. Small type, such 
as elite type, requires ribbons much lighter inked than the 
larger type. Carbon paper for use in connection with 
elite type, requires ribbons much lighter inked than the 
larger type. Carbon paper for use in connection with 
elite type must have a thin hard coating while carbon pa- 
per for use in connection with the larger types must have 
a heavier coating of a softer ink to give the best results. 


Statistical and Accounting Laboratories. 


By Professor Ralph L. Power. 
The College of William and Mary. 
HERE has been a marked increase within the past 
few years in the establishment and operation of ac- 
counting or statistical laboratories in American col- 
legiate business. 


schools of 

For a number of years New York University has main- 
tained a laboratory of accounting by means of which stu- 
dents of accountancy could go out of the college building 
and gain practical experience without, however, interfer- 
ring with the practice of practicing accountants. Charita- 
ble institutions are used for this type of laboratory work. 

Columbia’s school of business, the University of Nebras- 
ka college of business administration, the University of 
Missouri school of business and public administration, and 
the Ohio State University college of commerce and jour- 
nalism maintain accounting laboratories for the students. 
The University of Wisconsin offers a laboratory course in 
statistics as does Columbia University. The Oregon Agri- 
cultural and Mechanical College school of commerce has 
established a business laboratory for accounting and Ohio 
State also furnishes laboratory work in statistics. 

Thus we see that the laboratory work of accounting 
and statistics must have a great deal in common and it 1s 
feasible to combine a laboratory for the two subjects. For 
the statistical courses various types of office machines may 
be installed in the form of adding, billing and other math- 
ematical machines. For the accounting work, model sets 
of books are kept, office furniture and fixtures installed 
and everything possible is done to give an atmosphere of 
Lusiness—to give the students as much actual practice in 
hypothetical cases as is possible in laboratory instruction. 
business, 
to other 


laboratories of 
similar in form 


These 
new, are 


though comparatively 
illustrative aids which 
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have been introduced in our collegiate schools of business 
within the past ten years. Business and municipal refer- 
ence libraries have demonstrated over and over again 
their value in instructional work. Commercial museums 
which exhibit processes of manufacturing various com- 
niercial commodities are now used in many institutions 
as illustrative aids in the teaching of marketing, geogra- 
phy of commerce and foreign trade subjects. 

Secretarial Laboratories are now numerous also. Bos- 
ton University established one several years ago which 
was followed, shortly after, by a laboratory of business 
devices in the Harvard graduate school of business ad- 
ministration. This past year Syracuse University’s school 
of business administration also announced the establish- 
ment of a secretarial laboratory as did William and Mary 
college. These exhibit various types of office devices and 
desk aids: Machines, forms, paper exhibits, displays to 
show the various filing systems, and so forth. 

Laboratories of accounting and statistics are more along 
the line of work shops for students. They not only fur- 
nish illustrative material and the equipment with which to 
carry on the work but they actually provide a model office 
in which the student works out his many problems. 

As a practical.method of visual instruction these labora- 
tories of business, be they called accounting, statistics, 
secretarial science, or what not, are proving day by day 
their usefulness and net value to the educational and busi- 
ness world. 


Guests of the Month. 


A Few Words Concerning Those Who Have Called on 
Office Appliances Since the Date of the 
Previous Issue. 

A number of gentlemen well known to this industry 
inscribed their names in Office Appliances’ Guest Book 
within the last four weeks and gave us the benefit of 

their views on various topics. They included: 

JOHN V. COSLEY, who is opening a retail establish- 
ment at Dubuque, Ia. He was accompanied by C. O. 
MARTINSON, an office equipment dealer of the same 
city—ERNEST DALTON, of the Union Ribbon & Car- 
ben Company, Philadelphia, spent a few moments with 
us on March 8.—E. C. GOERLITZ of the Typewriter 
Service Company, Rockford, IIL, called on March 10.— 
He was accompanied by G. A. HEYER of the same com- 
pany.—A. H. BARKERDING, vice-president of Mittag & 
Volger, Inc., Park Ridge, N. J., paid a visit to this office 
on March 14, and on the following day came L. D. CAL- 
VIN of the Daniels Book Shop, Muskegon, Mich.—On 
the latter day also—March 14—we received a visit from 
DOUGLAS M. SMITH of the J. K. Rishel Furniture 
Company, Williamsport, Pa—O. H. CHAMBERLAIN, 
JR., formerly in this field, but now with the Cleveland 
Tractor Company, presented his greetings on March 16.— 
On the nineteenth of the month came C. R. SENIOR of 
the American Clip Company, Long Island City, N. Y., 
and on the twenty-second J. W. MARSH of the Marsh 
Shipping Service, Inc., a new concern at Belleville, II, 
spent a few minutes with the editor.—H. W. RIPPEY 
president, and R. U. REED, assistant sales manager, of 
the Bircher Company, Inc., called the last of March—On 
March 30 came CHARLES N. BELLMAN of the Frank- 
lin Printing & Engraving Company, Toledo, O., who was 
here on National Association business. With him came 
LOUIS B. BUSSE, also of the Franklin Company.— 
CHARLES E. DAVIS, manufacturers’ representative, 
Seattle, Wash., called on the last day of March—Among 
our recent visitors was M. B. SARGENT, a widely known 
typewriter man, works manager for the Rex Typewriter 
Company, Fond du Lac, Wis.—Other visitors to call 
early the present month were M. D. ARNOLD, Marion, 
Ind.; P. L. ZORBAUGH, Fort Wayne Typewriter Ex- 
change, Fort Wayne, Ind., and LEON PANOV and AL- 
BERT HENDERSON, both of New York City. 





Emory Heads Detroit Association. 


L. B. Emory, vice-president and head of the stationery 
department of the Hilton, Hart & Garrett Company, De- 
troit, Mich., has been made president of the Detroit Sta- 
tioners’ Association. Mr. Emory has been in the station- 


ery business for sixteen years, starting with the Seamann 
& Peters Company, of Saginaw, where he had charge of 
the stationery department for a number of years. ter 
he joined his present company, where his promotions were 
rapid. 


April, 


He was made vice-president of the company in 
1919 














Office Appliances in Great Britain. 


Exclusive Correspondence of “Office Appliances.” 
London, March 15th, 1921. 
HILST the general overseas trade of this country 
W is going from bad to worse now month by month 
typewriter imports appear to have made a turn for 
the better since-their bad drop last November, when only 
4,986 were imported. Since then the number has been 
from 6,000 to 7,000 a month. The imports for February 
were actually 7,560 machines—making with the January 
figures 13,955 to start the year off with. At the same time 
in February we imported typewriter parts to the total 
weight of 3 tons, which seems to be about an average. 
<-e—> 


It is clear from this that the demand for machines is 
keeping up well, despite the fact that we are still in the 


throes of one of the most tremendous industrial slumps 
this country has ever known. Talking about slumps is 
<listressful stuff, but a few words require to be said to 


make the general trading position clear with its reactions 
and repercussions upon the office appliance business. 

<*> 
the big outward and visible sign of the 
closed and short-time factories, 
with over a million and a half people totally unemployed, 
not to mention those who are on short time. The immense 
loss to the trading community of these wages week by 
week refiects right through the retailer and the wholesaler 
to the manufacturer and importer. 

<-> 


In the first place, 
depression is found in 


In view of the tremendous troubles that have been 
caused to so many industries it is all the more remarkable 
that the office specialty business should have kept going 
so well. We know it is a business full of optimists and 
cheery folk generally, and that being so perhaps they are 
now getting their due reward. Certainly there is nothing 
like despondency to be seen anywhere in connection with 
headquarters staffs and officials in London, and the level 
of trade, although moderate, is apparently enough to keep 
them quite sufficiently busy at a time when nobody is 
working very hard. I notice for one thing that the oppor- 
tunity is not being missed by certain firms again of putting 
out some effective advertising. This advertising is by no 
means universal, but one or two firms are pegging away 
keeping their names before the public in dull times as well 
as good. They probably know from the records of the 
past that their reward will be great. 

<*> 

Nobody expects much of a revival of general trade for 
some months, but when it does come the view is that it 
will be an exceedingly good time, with people once more 
tumbling over each other to buy and, amongst other 
things, labor saving office appliances once more in still 
bigger request. This latter item will be due, apparently, 
to the fact that despite the fall in material costs, etc., 
wages in the factory and the counting house still remain 
at wartime level. Employers are endeavoring to secure 
reductions in certain cases, but that is proving to be a 
difficult matter in view of two or three things, amongst 
which ranks highly the obvious desire of the British Gov- 
ernment to avoid any outbreak of trouble at the present 
time. 

<*> 
overseas trade, your correspondent 
might as well here give the remainder of his usual type- 
writer figures. Taking first of all the exports of type- 
writers that have been produced or manufactured in Great 
Britain, a sudden drop to an export of only 77 machines 
took place in February, which compares with an export of 
535 machines in January, 245 in December, and 186 in 
November. It will be seen that this figure fluctuated so 
much that nothing big in the way of a lesson can be drawn 


Going back to the 














Still it may be mentioned in passing 


from it either way. 
that whereas in this February we only exported 77 ma- 
chines, as | have said, last February we sent away 264 and 
in February, 1913, 304. 

<-> 


Finally we have exports of typewriters that rank as for 
eign and Colonial merchandise. This also proved to be a 
strongly fluctuatory figure. In February we exported 
under this category 449 machines, against 699 in January, 
289 in December and 581 in November. A further com 
parison with February of last year shows an export then 
of 550 machines and, finally, in February, 1913, we 
exported 819. These 1913 figures are of course given as 
representative of the last complete pre-war peace year 

<---> 


Although we hear a good deal about German competi 
tion already in this country and many million pounds 
worth of goods are being im ported from Germany there 
does not appear to be anything in the typewriter shape 
arriving. According to tales told of the effect of the inter 
national exchange upon prices, Germans ought to be able 
to place typewriters here at about $20 each, or some other 
equally absurd figure, but they are not doing so at any 
price. 

<--> 

Despite the fact that they are now on a 
Government departments remain very big users of type 
writers, etc. The Ministry of Labor, one of the new 
departments formed during the war, is equipped, according 
to the latest information, with 3,000 typewriters, 1,000 
duplicators and 300 calculating machines. Some depart- 
ment that! 


peace level, 


<-> 


The British Industries Fair for 1921 was held at the 
White City, Shepherd’s Bush, London, from February 21st 
to March 4th. It was a colossal show but office appliances 
did not bulk very largely, although they were a special 
department. If I remember rightly, only one typewriter 
was shown, and that was the Imperial, and only about one 
important furniture firm, the Shannon, had a stand. Ot 
course there are not a great many British typewriters, but 
still surely a better show might have been forthcoming. 

<> 


The Imperial stand was tastefully laid out and was very 
attractive. It was erected by disabled soldiers and in the 
tner corner on the left hand side there appeared upon the 
wall the seal in frame that guarantees that. The Imperial 
did a lot of business and are very pleased with the result 

<-> 


The Shannon show of a well furnished office was exceed 
ingly good. Everything was there that should be there 
and nothing was there that should not be. Various filing 
systems were shown and a special feature was made of the 
Shannon Direct-Name filing system, which claims to be 
the most perfect combination of alphabetical and numer- 


ical indexing. The furniture is made of wood or steel 
The steel cabinets are of unique construction, the main 
features being double walls with dead air space and 
asbestos lining and safety catch fitted to each drawer 
which prevents it from opening accidentally. 
<-> 

A good exhibit was that of the D. Gestetner Electric 
Rotary Cyclostyle. A testimonial was printed in their 
advertising booklet showing that this cyclostyle had saved 


one firm $1,200 in the year by allowing them to produce 
essential items of commercial printing in their own office 
<—-o--> 


Generally the exhibition was a fine one of British manu 
factures, but in the office appliance section, as I have said, 
it was below standard, always excepting the above spe- 
cially 


mentioned stands. \ far better show of office 
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appliances was made at the will welcome the return of 
“Daily Mail” Efficiency Ex the regular grades of Eng- 
hibition field a few weeks lish and foreign makes which 
ago, but that was open to were obtainable before the 
makers from all parts of the war. If there is a slum in 
world. the stationery trade it affects 
<*> the cheaper qualities only 

One little point in passing and of course foreign com- 
is worth mentioning, and that petition, as has just been said, 
is the way business in the last plays its part here. We have 
six months has boomed in not, however, got back to 


the typewriting and copying 
London. This is 
enormously in 
creased and ever-increasing 
cost of printing. As a result 
in all cases possible the print- 
ed document is being given 
up for the typewritten cir 
cular produced by many of 
mendous value to these con- 
the well-known duplicating 
processes. This is of tre- 
cerns and a great number 
have been able to tide over 
the depression because of it. 


offices of 
owing to the 








the very cheap foreign envel- 
ope yet with which British 
manufacturers used to have 
to compete, which ranged in 
price as low as 1s.3d. to Is. 
6d. (say 25-30 cents) per 
thousand retail. 


Pens in the Antwerp 
Market. 


According to a recent con- 
sular report from Antwerp 
the most popular pens on 
the market in Antwerp at 








[he business is one we present are those of English 
should all like to see progress manufacture. However, 
and certainly more could owing to the high rate of the 
often be done with a fac pound sterling, French and 
simile typewritten letter, de German makes are now being 
spite its brevity, than with sold. The styles in greatest 
ill the tedious wording and STAND OF THE IMPERIAL TYPEWRITER COMPANY AT demand are the medium and 
lisplay of a printer’s preten- THE “DAILY MAIL” EFFICIENCY EXPOSITION, OLYMPIA, fine pointed pens, with a pref- 
tious booklet LONDON, ENG., FEBRUARY, 1921 erence for the medium points. 
> Printing houses and retail 
Turning to the stationery trade I find that there is an stationery stores buy their stocks from agencies in Brus- 
increasing demand for good class stationery for both com sels of the foreign firms. 


use. Discovery of the value of good 
in this country, but now it is a matter 
Character and distinctiveness are 
the features of the orders in the hands of many manufac 
turing stationers and one large maker of writing papers 
contends that the public to-day are showing a keen appre- 
ciation of high writing papers and are desirous of 
conveying personality and taste in their choice of sta- 
from the 


mercial and private 
notepaper came late 
no longer argued about. 


class 


tionery. Manufactured stationery is coming in 

Continent pretty heavily and envelopes, writing pads, 
pocket books and pencils of good quality at cheap prices 
are once more appearing in the retail shops. Copying 
papers of good quality are difficult to secure, and the trade 





American Typewriter in Malay Peninsula. 


Reports notes that an American typewriter 
constructed for writing Malay characters is being used 
in the Malay peninsula. The carriage travels from left 
to right, instead of from right to left as in the usual type- 
writer 


Commerce 


Holland House Holds Sales Convention. 
The house of Blikman & Sartorius of Amsterdam, Hol- 
land, held a convention of its traveling salesmen at the 
office of the company at Arnhem, Holland, not long ago. 
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TRAVELERS’ CONVENTION RECENTLY HELD AT AR 
HOLLAND.—The gentleman standing, with right hand resting 
director of Blikman & Sartorius. 4 special demonstration of the 
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Cabinet was given at this convention. 
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On the day of the convention a special Safe-Cabinet 
demonstration was given. The gentlemen whose like- 
nesses appear in the photograph include Jan de Flines, one 
of the directors of the company, and traveling salesmen 
who cover Holland except in the province of North Hol- 
land and the city of Amsterdam. A special Safe-Cabinet 
day was held in Amsterdam when Amsterdam and North 
Holland salesmen attended. 

Mr. de Flines says that business in Holland at the 
present time is not what it ought to be, but they are 
making the best of it and their traveling men are selling 
as much as possible. 

The company, which is one of the oldest concerns in 
Holland, represents a large number of important Ameri- 
can lines and is adding others from time to time. 


A Word to U. S. Manufacturers. 





Some Pertinent Suggestions Regarding Trade Possibilities 
in Tunis, and How to Grasp Them.—By Michel 
Gili of Sfax, Tunis. 


Although Sfax is one of the most important towns on 
the northern coast of Africa, business here is still carried 
on in a somewhat primitive way, this condition being due 
principally to the almost utter lack of modern office equip- 
ment. 

One finds that large exporters of olive oil, dates, sponges 
and other local products, as well as important importers 
of manufactured goods doing a business running into the 
hundreds of thousands yearly, do not even use a typewrit- 
er, let alone all the other appliances indispensable to the 
modern business man. 

The business community in this market, like that of al- 
most all of the eastern centers, is cosmopolitan, and al- 
though it is formed of keen, sharp business men, they are 
averse to adopting modern methods, justifying their stand 
by saying that if their businesses have flourished for so 
many years without the aid of these “new fangled” ideas, 
it is not now necessary for them to spend their good 
nioney on appliances which they can do just as well with- 
out. 

There is only one way to overcome their objections and 
that is by actual demonstration and nothing but demon- 
stration, for they absolutely will not let themselves be 
convinced of the utility of modern office appliances 
through catalogues, no matter how well illustrated and 
explicit these may be. 

Whilst on this subject I feel tempted to warn American 
manufacturers in general that it is next to impossible to 
sell goods in this part of the world without samples, no 
matter what the article is, and if American business men 
are still misled by the experience had during the war, when 
the United States was practically the only source of sup- 
ply and foreign importers were anxious to buy anything 
at all and at any cost, they should realize that conditions 
have now greatly changed and if America wants to keep 
its hold on foreign markets, obtained under such extraor- 
dinary circumstances, it must adopt the methods of and 
extend the facilities accorded by its European and far 
eastern competitors 

One, of course, cannot expect to market here high 
grades of office furniture and typewriters, and the sale of 
filing devices, excepting the old style arch file, is at least 
for the present, entirely out of the question, but any man- 
ufacturer of low priced goods enterprising enough to send 
a demonstrating outfit, may be sure to reap the benefit to 
which his enterprise entitles him. 

A semi-portable typewriter, costing from $25.00 to $35.00 
c. i. f. here, should become extremely popular, if properly 
represented and demonstrated, and typewriter supplies of 
a medium quality and relatively low price, to accompany 
the machines, would prove equally profitable. Office fur- 
niture, owing to its bulk and the consequent high expense 
of transport, should be very reasonably priced, such as 
some very popular lines sold in the United States. 

Live European manufacturers of office equipment have 
already .been canvassing this country with a view not only 
of sending demonstrating outfits, but also to supply ap- 
pointed agents with enough stock to enable them to take 
care Of the first demands, and they are indeed very wise to 
act im such a manner, showing their knowledge of local 
conditions, and it is up to the American manufacturer to 
act in time and so get ahead of his competitors. 

My services as well as those of my staff which is man- 
aged by a hustling young man who acquired his business 
education during a twelve years’ sojourn in the U. S. A.,, 
are at the entire disposal of those wishing to avail them- 
selves of our resources 
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Trade Outlook With the Argentine. 


Prominent South American Gives Views on Business 
Conditions. 

A very good summary of the general situation in the 
Argentine Republic and the surrounding South American 
countries, with especial reference to the stationery trade, 
has been obtained in an interview with Mr. Pedro Moss 
ct Buenos Aires, who is now in this country. 

Mr. Moss is one of the directors of Casa Jacobo Peuser 
(The House of Peuser). This is one of the largest sta 
tionery firms in South America, with its principal office in 
Buenos Aires and branches in important cities in Argen- 
tina, Uruguay and Paraguay. This company sells both at 
wholesale and retail, and in its wholesale department it 
maintains a large corps of salesmen who cover the entire 
trade in the countries named. Until a few years ago 


yersonal enterprise of Jacob Peuser, 
] d 


this business was the 
authorized 


but in 1918 it was incorporated and has an 
capital of $2,000,000.00 Gold. 

Mr. Moss describes general conditions in the Argentine 
as being not much different from the conditions here, 
although due to different causes, which are, principally, 
those of unfavorable exchange and the large quantities of 
imported merchandise still in the country. 


It appears that during the war when deliveries were un- 


certain and possible only after long delays, there were 
many orders placed with American manufatturers and ex- 
porters for shipment “as soon as possible.” It was a matter 


that these large orders were placed 
to meet demands arising from war conditions. Many of 
these orders remained not only unfilled but absolutely 
disregarded so long that the purchasers lost all expecta 


of common knowledge 


tion of recéiving the merchandise and in order to protect 
the sales which they themselves had made placed dupli 
cate orders either with the same or other suppliers. Even 
after the war when no one dreamed that peace would 
prove so delusive, many additional orders were placed in 
the United States by Argentine firms, but the manufactur 


ers, themselves confident of a big rush of new business 
and with many unfilled orders upon their books, would 
promise delivery only at very distant dates, so that many 
orders were placed for future requirements and not at all 
with the expectation of present use and consumption. 
The rapidity with which conditions changed here needs 
no new description. The effect of these changes here were 
uncomfortable, but for many importers abroad the effects 
were disastrous. American manufacturers, unable to stem 
the tide of cancellations of orders in the domestic market, 
turned to the foreign orders to maintain the volume of their 
business, and without notice or warning began to make 
wholesale shipments of all export orders, many of which 
had been abandoned by the customers because of the great 


lapse of time, or, in other cases, were not expected by the 
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purchasers for many months to come. Protests that the 
orders should not have been filled were met with state- 


ments that they had never been formally cancelled, while 
instructions to cancel were met with the statements that 
the manufacturers would not accept cancellation. Many 
merchants in Buenos Aires and other South American 
countries went to extreme lengths of inconvenience to take 
up these shipments even though they resented what they 
felt was an injustice It was impossible, however, to 
absorb all of the merchandise which was shipped, and a 
very great amount has accumulated in Buenos Aires and 
other places throughout the Argentine Republic. 

Along with this great influx of merchandise came a sharp 
decline in exchange. The Argentine money which had 
maintained its parity with the American dollar all through 
the war, depreciated greatly and suddenly. Practically all 
of the merchandise shipped had been billed at the top-notch 
prices formerly prevailing, and these high prices, taken in 
connection with the depreciated exchange, placed upon 
the Argentine importers the burden of paying prohibitive 
prices for these goods—prices which they never could 
obtain. 

The stationery trade, Mr. Moss points out, has suffered 
the least in the above respect and very little merchandise 
of this nature shipped from the United Stat¢és has been 
rejected. The few instances in which this has occurred, 
represent shipments which have been made to small firms 
or those not w ell established in the trade. In passing, Mr. 
Moss speaks with some pride of the fact that of the many 
important houses which for years have been dealing, with 
Casa Jacobo Peuser, there is not one which has“¢x e- 
rienced any trouble or delay in payment of drafts, * 
tion of merchandise, or any dispute where the shipnients 
have been properly made. 

In the last year the effect of the strenuots,efforts being 
made by the European countries to regain their lost trade, 
especially in South America, has become very evident, 
particularly in the case of German and British traders, 
who offer very good qualities of merchandise at prices 
which are much lower than the American pricés, with an 
added reduction in costs as compared with the American 
merchandise because of the more favorable relationship of 
Argentine exchange with those of the European countries. 
These British and German firms do not seem to experience, 
any difficulty in shipping promptly all orders which are 
placed with them and their banking facilities appear to be 
most satisfactory, judging from the relative ease with 
which they offer substantial credits to their customers. 

Not ee are these German and British products lower 
priced, but the goods are better finished. In this respect 
American manufacturers of stationery lines have not suf- 
ficiently studied the South American temperament, which 


favors articles reflecting “finish” and individuality of 
taste, and will consider these of greater importance than 
price. 

There is now a very definite trend of a change in the 


export practice of American 
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manufacturers. There is not 
as strong a partiality for do- 
ing business through “New 
York export houses” simply 
because they are able to 
receive cash in New York. 
The manufacturers of articles 
of merit are now inquiring 
more closely into the re- 
sources, ability, and aggres- 
siveness of the foreign 
branches of the “New York 
export houses,” and the re- 
sults of these inquiries are 
turning more and more man- 
ufacturers to entrust their 
products to companies well 
established abroad and op- 
erating in a specialized line 
in localized territory. 

The immediate handicaps 
to a resumption of trade with 
the Argentine are principally 
the low exchange and the 
absence of adequate banking 
facilities to enable American 
manufacturers to extend cred- 
it to their South American 
customers. The Argentine 
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Republic is rich in natural re- 


FOUNTAIN PEN AND INK DISPLAY IN THE WINDOW OF THE HOUSE OF ‘ 
JACOB PEUSER, BUENOS AIR ARGE NTINE REPUBLIC.—Illustration repro- sources and exportable prod- 
duced from the historic issue of the . EL terman Company’s ‘“‘Pen Prophet” in 1917. ucts. (Continued on 47.) 
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Sundstrand Widens Field. 


The Sundstrand Adding Machine Company, Rockford, 
Ill., has released two new machines for the market—a cash 
drawer and a statement machine. The cash drawer ma- 


chine combines the functions of an adding machine togeth- 
er with providing a receptacle for coin and currency and a 
space tor 


convenient working making memoranda and 


storage of records. 





THE SUNDSTRAND STATEMENT MACHINE. 

The cash drawer machine is furnished with a duplicating 
carbon roll or with a single roll. When the duplicating 
roll is used the different items and the totals are shown on 
a slip which is handed to the customer as a voucher. Tie 
single roll machine shows total sales only. The cash 
drawer is released when the totaling handle of the adding 
mechanism is pulled. 





THE SUNDSTRAND C 


ASH DRAWER MACHINE. 

The Sundstrand statement machine facilitates making 
itemized statement. The debits are first listed; then the 
credits. The subtraction is accomplished by the simple 
Sundstrand method and a statement for each customer for 
the month may be rendered with ease. It can be had with 


a carbon duplicating roll or a single roll as desired. The 
day of the month and the total print in red. 
Both of these new machines embody the Sundstrand 


ten-key layout. 
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Device Assures Even Bottom Margins. 

The Typewriter Pagesignal Company, 469 Fifth avenue, 
New York, N. Y., has placed on the market the Pagesig 
nal, which automatically sounds a bell at a predetermined 
distance from the bottom of the sheet being written in a 
typewriter. The device as now made is for Underwood 
machines. Pagesignals for other typewriters are in de 
velopment, and will be ready for the market late 

The machine is set to ring an alarm after a specified 
number of lines have been written. A calibrated dial with 
an adjustable index is locked to the number of lines al 
lowed for the page. Prior to writing the last line, th 
bell rings. Meanwhile the device returns to normal, ready 
to begin the first line of the next page. In addition to 
making for neatness, the Pagesignal is useful in 
where typewriter output is paid for by count 


omeces 
and 


lines, 





DETAIL OF PAGESIGNAL AS SHIPPED 


also for blind typists, who necessarily approach the lower 
lines of a typed page with some concern. 

The Pagesignal is readily attached by the dealer or re 
pair men. It sells for $3.00 by mail, postpaid, ready to at 
tach. The price attached is $3.50. A liberal discount is al 














PAGESIGNAL IN PLACE ON UNDERWOOD MACHINI 


lowed to dealers. The Pagesignal is handsomely nickled, 
and a twirler of hard rubber is included to replace that 
originally supplied with the machine. 





The Yawman and Erbe Manufacturing Company, 
Rochester, N. Y., has placed on the market a new class “B” 
Underwriters’ safe with two hour protection. In produ 
ing this safe the company adopted a dry insulation 
against heat. “Bone dry” insulation is said to be more 
expensive than certain other types of insulation and to 
possess valuable features of permanency. The safe meas 
ures up to the underwriters’ requirements on temperature 
and the impact or drop test 

Some New Things in Glassware. 

The Defiance Manufacturing Company, 384 
New York City, is instituting some glassware no\ 
the form of combined match and cigar holders 
trays. These are of finely polished glass and are 
in appearance. 
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Venus Pencil for General Purposes. 


The American Lead Pencii Company has added to its 
Venus line. No. 3818 is round instead of the famuliar 
hexagon. It is intended for stenographers and general 
office use. The lead is soft. The standard green marbled 
finish with gold stamping is continued in Venus ° 3818 


April, 


Service for Shippers. 
The Marsh Shipping Service, Inc., Belleville, IIL, offers 
to shippers a line of stencil and marking ink and paste in 
black and colors; plain and oiled stencil boards; fountain 

















MARSH STENCIL INK. 


stencil brushes; fountain hand markers; stencil and mark 
ing brushes; marking pots; crayons; shipping trucks; 
ether supplies necessary to the conduct of a shipping 
department. . 

The Marsh Shipping Service, Inc., 
Marsh, president; Walt Marsh, 
Marsh, sales manager. 


is officered by J. W. 
general manager; E. J 


Improved Featherweight Eyeshade. 


The Featherweight Eyeshade Company, Merchantville 
N. J., has produced a novelty in its Featherweight eye- 
shade. The edge of the shade which contacts with the 


forehead is rolled, thus preventing the shade from cutting 
into the skin. This adds greatly to the comfort of the 
user. 


Bushnell “Vertex” Filing Pockets. 
The Alvah Bushnell Company, 825 Filbert street, Phila- 
delphia, Penna., devised its “Vertex” filing pockets for 
handling bulky correspondence in vertical files. The 
pockets are made of Paperoid, a tough, reddish brown 
fabric, which withstands repeated and continuous handling 


in the files and on correspondents’ desks. The same 
material is available in filing folders of the expanding 
style. 


Nielson Cushion Typewriter Feet. 
The Nielson Supply Company, 810 First National Bank 
building, Chicago, Ill, introduces a flexible element to 
the typewriter, through its cushion feet. There is a double 
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specializes on novel designs for printed tape. The product 
is packed in waterproof wrapped bundles, and shipped in 
Vv ooden boxes. 


“Redipoint”—a New Pencil. 


Brown & Bigelow, St. Paul, Minn., have placed the 
“Redipoint” pencil on the market after having sold _ the 
pencil on a small scale for the past two years. This 
device possesses features of distinction and sells at a 
moderate price. It is offered in aluminum at seventy-five 
cents. The device is also made in nickel, silver and gold. 
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THE REDIPOINT PENCIL, 


In the “Redipoint” pencil the lead is controlled by turn- 
ing the cap clockwise. This pushes out the lead as in the 
ordinary mechanical pencil. The novel feature is that by 
turning the cap counter-clockwise, the lead is instantly 
withdrawn into the barrel. If desired the point may be 
pressed straight down on the desk and the lead will snap 
out of sight. The reserve leads are carried inside the 
main chamber of the pencil and refilling is facilitated 
thereby 

Brown & Bigelow made an investigation among ‘con- 
cerns using wood pencils in offices. This showed that 
pencils cost each individual employee varying from $1.93 
to $3.15 per employee per year. The average is $2.10. 
The Redipoint costs less than seventy-five cents per year 
per employee when purchased in quantities. The sales 
department of Brown & Bigelow is being organized to 
cover the deaier market on a large scale. 

Simplicity in Machine Division. 

Division, as performed in the Madas calculating machine 
is automatic. All that is necessary is merely to set up the 
two factors, turn the crank, and get the result. The shift- 
ing of carriage and manipulation of the cover which is 
required in certain other types, is not necessary. The 
carriage shift is accomplished automatically at the proper 
time without turning the crank. The Madas calculating 
machine also multiplies, adds and subtracts, as is common 
with all calculating machines. 

The Madas is manufactured in Switzerland by Hans W. 
Egli at Zurich and is distributed in the United States by 
W. H. Morschhauser, 1 Madison avenue, New York, N. Y. 

The Madas is devised to prevent mismanagement of the 
machine as far as possible. The various handles are made 


interlocking by ingenious mechanisms which act recipro- 
cally in such a way as to lock the one handle if any of 
the others may be, by neglect, manipulated incorrectly. 

In operating the machine it is necessary only to set the 
dividend and divisor. 


The crank is turned until the bell 





THE “MADAS"” 
avity, which affords a suction effect, preventing the ma 
hine from creeping on the desk or table. The rubber 
is also said to exercise a softening effect on the key action. 


“Pretty Soft” Cushion Now Made at Ottawa. 

The “Pretty Soft” chair cushion line, originally marketed 
by Stevens, Maloney & Company, Chicago, IIl., is now 
placed by the manufacturers, the Ottawa Cushion Com- 
pany, Ottawa, Ill. The company uses “Resillo” hair for 
stuffing its product. The line is available in a large assort 
ment of sizes. Special cushions are made to order, fol- 
lowing the buyer’s specifications when desired 





“Security” Gummed Tape. 
The Central Paper Company, Menasha, _ 
“Security” gummed tape, plain or printed. The 


Wis., offers 
company 


CALCULATING 


MACHINE 


rings and the whole problem is completed. The machine 
finds the quotient, shifts the carriage and works out the 
remainder completely and automatically. There is no need 
of displacing the carriage over its whole course, shifting 
it from place to place, cancelling of any of the result 
figures, effacing the control figures, or any manipulations 
except those directly related to the operation of the 
machine 
“Rapid” Sealing Machine. 

W. J. Anderson & Company, 306 Broadway, New York, 
N. Y., makes a tape sealing machine known as the “Rapid.” 
Durable metal is used in its manufacture. The company 
supplies plain or printed tape. It also manufactures ship- 
ping tags, calendars and pads, and advertising specialties. 

(Continued on Page 14%) 
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Elliott-Fisher Company Moves Offices to New York. 


Big .Concern Takes Metropolitan Center for Main Offices. 
been received from the Elliott- 
Harrisburg, Pennsylvania, that their 
offices will be in the near future re- 
where the factory is located, to 
New York City, where the company has arranged to 
occupy the entire 16th floor of the new Canadian-Pacific 
building at Madison avenue and 43rd street, in the Grand 
Terminal Zone. 

The removal of the Elliott-Fisher executive and general 
saies offices to the city of New York, will, the company be- 
lieves, place them in a better position to realize fully the 
sales possibilities of the Elliott-Fisher product. These 
machines, coupled with the systems of which they are a 
part, have extended every. field of usefulness within recent 
years to a very remarkable extent and the company believes 
that with its head offices in New York, it will be in a posi- 
tion to serve users of its machines and supplies to the best 
possible advantage. 

The sales office of the New York City branch office of 
the company will also be located on the same floor of the 
Canadian-Pacific building as those of the general offices. 
The local offices will be moved from 217 Broadway. 

The new offices, including those of the New York branch, 
which will be consolidated with the main offices on the 
same floor, will occupy more than 17,000 square feet of 
floor space. They are modern and well designed, and are 
so planned as to permit of the maximum of efficiency on 
the part of the executive and general sales staff of the 
company, which extends an invitation to all persons inter 
ested in its product or in problems of machine bookkeep- 
ing to visit its new offices whenever occasion arises. 


Announcement has 
Fisher Company of 
sales and executive 
moved from Harrisburg, 


just 


The Berger Mfg. Company in Consolidation. 

A mefger is tinder way which contemplates the ccnsolida- 
tion of The Berger Manufacturing Company, Canton, Ohio, 
with The United Alloy Steel Corporation. Included with 
The Berger Manufacturing Co. is The United Furnace 
Company. The total asset valuation will net $42,000,000. 
The union of these interests has been agreed upon by the 
officers and directors of the various companies, and a meet- 
ing of the stockholders has conn called to ratify the terms 
of the proposed merger. Among the advantages to be 
gained by the merger are economy in operation, in selling 
and in purchasing. The United Alloy Steel Corporation 
will produce from the ore to the finished product through 
its ownership of The United Furnace Company and its 
affiliations with Pickands. Mather & Co., of Cleveland, 
Ohio. The industry will be well fortified in its raw ma- 
terial requirements. Following the merger it is con- 
templated to build another blast furnace and a battery of 
coke ovens. When The United Alloy Steel Corporation 
is running normally it consumes more than the product 
of The United Furnace Company. This necessitates a 
second furnace to take care of the requirements. It is 
also expected that there will be constructed two or more 
additional open hearth furnaces and one or two more fin- 
ishing mills. 

The personnel of The United Alloy Steel Corporation 
following the merger will include the executive officers of 
the three companies. The officers of the consolidated cor- 
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Presenting the Important News of the Month, With an 
Interesting Report of the Notable Activities 
Every Section of the Field 







poration will be E. A. Langenbach, chairrzan of the board 
of directors; Harry Ross Jones, president; Geo. H. Charls, 
vice-president and general manager; E. L. Hang, vice- 
president and secretary; Chas. W. Krieg, vice-president 
and treasurer; Homer Giessen, assistant treasurer; J. Paul 
Moseley, assistant secretary. 
Terms Enjoyed by Stockholders. 
The executive advisory committee will consist Harry 


Coulby, president and general manager of the Pittsburgh 
Steamship Company, E. A. Langenbach and Harry 
Jones. The financial arrangements in connection with the 
consolidation are interesting. The United Alloy Steel 
Corporation will have 3,3 


Ross 


outstanding $3,300,000 worth of 


seven per cent preferred and 800,000 shares o ommon 
stock, contrasting with the 525,000 shares of « stock 
now outstanding. The $3,300,000 of preferred stock is to 


} 1 


cc issued 
Manufacturing 


$3,000,000 worth of The Berger 
seven per cent stock Cen 


in exchange for 
Company's 


shares of The United Alloy Steel Corporation common 
stock will be exchanged for one share of The Berger 
Manufacturing Company’s common stock. One and one- 
tenth shares of The United Alloy Corporation new pre- 
ferred stock with par value of $100 will be exchanged for 
one share of The Berger Manufacturing Company pre- 
ferred stock. 

The United Alloy Steel Corporation now owns fifty 
per cent of The United Furnace Company’s stock and the 
remaining fifty per cent owned by Pickands, Mather & 
Company will be turned into The United Alloy Steel 
Corporation for 80,000 shares of common stock. Common 


Manufacturing Company will 
United Alloy Steel ( 
their stock. 


shareholders of The Berger 
receive 195,000 shares of The 
tion common in exchange for 


rpora- 


Changes in Federal Adding Machine Organization. 
_At a meeting of the Federal Adding Machine Corpora- 
tion held not long ago, Ex-Governor Woodruff of New 
York, who has been connected with the company since its 
inception, was elected president. 

of directors has been elected, 


Practically a new board 


only Governor Woodruff, J. M. Slee and Harry B. Venn of 
the old board remaining. The directors: are as follows 
Rollin S. Woodruff, of New Haven, Conn., ex-governor 
of Connecticut; director of American Hardware Corp., 
New Britain, Conn.; director Mechanics Bank, New Haven, 
Conn.; director of Tabulating-Recording-Company, New 
York; president, Grace Hospital Society, New Haven, 
Conn.; president of C. S. Mersick & Company, New Haven, 
Conn., and president of the Federal Adding Machine Cor- 


poration, 

Harry B. Venn, of New York City, representing the in- 
terests of the Brokaw family; treasurer of Brokaw Bros., 
New York City: vice-president of the Federal Adding Ma- 
chine Corporation, president of the 418 Central Park West 
Corporation. 


John David, of New York City, a successful merchant 
of varied interests; president and treasurer, John David, 
1271 Broadway, New York City; vice-president and direc- 
tor the Sixth Avenue Realty Company, New York City, 
and president, John David Shops, Inc., New York City. 

Joseph F. O’Gorman, of New York City, president of 
the O’Gorman Publishing Company, 912 Broadway, New 


York City. 
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William S. Pitcairn of East Orange, N. J., 
William S. Pitcairn Inc., 104 Fifth Avenue, New 
City, dealers in chinaware. 

J N. Slee of New York City, president of the Three-In- 
One Oil Company, New York City. 

Philip J. Schneider, treasurer of the Central Union Gas 
Company at 148th street and Cortlandt avenue, Borough 
of the Bronx. 

(reorge N. 
the Erie Railroad Company, 50 Church street, New 
City 

Arlington 
Thomas & 


pre sident of 


York 


Orcutt, of New York City, vice-president of 
York 


Hall, of New York City, owning William E. 
Company, sail manufacturers, located at 41 
South street, New York City. 

The company announces that the Federal visible type- 
writer will be pushed in the future much more actively 
than has been possible in the past. The different models 
of the adding machine will continue to be manufactured 
by the Colt Arms Company, as heretofore. The typewrit- 
er is being manufactured by the Federal Company’s own 
factory and development work looking to increased pro 
duction is being carried forward. The temporary inter 
ruption in the production of machines is now a thing of 
the past and the company is going ahead on a basis which 
before long will enable them to extend their distribution 
to all parts of the world. 
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A New Ribbon and Carbon Company. 


On April 1 a deal was closed whereby the Ironclad Rib- 
bon & Carbon Company, Inc., was organized. The fac- 
tory of the company and its headquarters for the present 
will be at 100 Grand street, New York City. The concern 
is a New York corporation. It is headed by Silas W. Fry 
as president, formerly of the Silas. W. Fry Company of 
New York City. The secretary is Albert Ernst, formerly 
of the Albert Ernst Company of New York, and the treas- 
urer is George L. Norris, formerly of the Union Ribbon 
& Carbon Company of Philadelphia. 

The plant at 100 Grand street is already well equipped 
to produce a large volume of goods and plans are being 
matured to enlarge the plant considerably to provide for 
additional new equipment and increased production. 

Silas W. Fry, the president of the company, has been 
engaged in the ribbon and carbon business in New York 
City for the last ten years under his own name and has 
carried on very extensive operations in both the jobbing 
nd export departments of the business. His experience 

ts in well for the task he has undertaken as president 
cf the new company. 

Albert Ernst, secretary of the company, is one of the 
pioneers in this field and has been actively engaged as a 
manufacturer for about 25 years. He went into the busi- 
ness as a very young man, receiving his first experience 
with the New 


ome years 


i 
‘ York Carbon and Transfer Paper Company. 
S later he went into business on his own ac- 
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count and for many years operated the International Car- 
bon Paper Company 

George L. Norris came to New York from Kentucky, 
having been born and reared in the blue grass section, 
bringing with him the sterling characteristics of the people 
of that region. He, too has received experience in the 
ribbon and carbon business which admirably fits him to 
aid his associates in building up a new organization. For 
sometime he has covered the Metropolitan district for 
the Union Ribbon & Carbon Company, for whom he has 
been a traveling representative for the last nine years. 

The combination outlined above is a good one and will 
enable the new company to build up a line which will meet 
the requirements of dealers and jobbers and of the export 
trade. 

The company plans to inaugurate an intensive campaign 
to familiarize the entire field with their product. They 
are working on some new lines which will be in production 
in the near future and which they believe will be of much 
interest to the trade. The, lines of the company will be 
complete, covering typewriter and pencil carbons, as well 
as typewriter and multigraph ribbons. 

During the war Albert Ernst was a jobber in cloth used 
in ribbon manufacture and it is believed that this experi- 
ence will be of value to him in his new work. The new 
organization represents a combined experience of practi- 
cally 50 years of actual work in the industry. 


J. W. Messimore Makes New Connection. 


John W. Messimore, for some time sales manager of the 
Canton Art Metal Company, of Canton, Ohio, recently 
resigned that position to become general sales manager 
of the National Safe Company, of Cleveland, Ohio. His 
duties while with the Canton Art Metal Company brought 
him into contact with the field in such a way as to make 
him even more widely known than before as an efficient 
manager of sales and publicity. He left his position with 
the Canton Art Metal Company with feelings of keenest 
regret, but the Cleveland house made him an offer which 
he did not feel at liberty to refuse. 

His new duties will include the direction of sales and 
publicity, and there is no doubt that he will make his abil- 
ity felt in the new position just as he has in previous posi- 
tions he has held. 

Mr. Messimore has been in the office equipment business 
for about twenty years, first with Cameron, Amberg & 











JOHN W. MESSIMORE. 


Company of Chicago, and later with the Yawman & Erbe 
Manufacturing Company, the Art Metal Construction Com- 
pany, Wagemaker and the Canton Art Metal Company. 
During these years he has covered the entire United States 
and knows about everybody in the business. 

Mr. Messimore went on the new job about April Ist and 
takes with him the best wishes of his old employers and 
of a multitude of friends. 


Congratulations. 


James Best, Shaw-Walker salesman in New York City, 
is the father of twins, a boy and a girl, born on March 14th, 
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Bircher Company Establishes Mailing Macliine 
Service. 

With a view to establishing a complete mailing room 
equipment and system service and to sell this system rather 
than to stress the sale of machines, the Bircher Company, 
Inc., of Rochester, N. Y., who have been marketing 
the Lightning letter opener and Lightning sealer, have 
purchased the mailing system of the A. J. Abernathy Com- 
pany and the machines known as the Pence mailing ma- 
chines, which include a letter sealer and stamp affixer, 
heretofore produced by the Pence Mailing Machine Com- 
pany of Minneapolis, Minn. 








H. W. RIPPEY, president 
The Bircher Company, Inc. 


The Bircher Company, Inc., was organized by H. W. 
Rippey and Eugene A. Bircher in May, 1917, to take over 
the business of the Lightning Letter Opener Company. 
Mr. Bircher’s experience had been that of a mechanical! 
engineer and inventor of the Lightning letter opener. 
These machines are the only automatic devices of the kind 
on the market. 





RALPH U. 


REED, assist- 


ant sales manager and field 
director The Bircher Com- 
pany, Inc 


In 1919 and 1920 power and hand sealers were developed 
and in the fall of 1920 the Bircher Company took over the 
Abernathy mail room equipment and systems and the 
Pence mailing machines. 

Che company has built up a business which is unique. 
Their system takes the incoming mail, opens it and dis- 
tributes it to various departments, collects outgoing mail, 


consolidating it, stamping and sealing it, then it is ar- 
ranged in bundles, routed and sent to the post office. The 


physical equipment of such mail room organization is 
usually paid for in about one year as the result of the 
economies which it brings about over haphazard methods 
of handling mail. 

Mr. Rippey is a native of Geneseo, New York, a gradu- 
F the State Normal School, class of 1894, 


ate ot Geneseo 


AP 


S ip» 
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1898: post 


Bachelor of Arts, | niversity of Rochester 
graduate M. A. 1899, in which year he became pr‘ 


ytessor ort 


niathematics at Wagner college. In 1901 he was admitted 
to the New York bar and has since been practicing law 
at Rochester, specializing in trial work. In 1914 Mr 
Rippey commenced action for Eugene A. Bircher in con 
nection with letter opener royalties. This suit developed 
into a patent litigation, ending in 1917, Mr. Bircher being 


successful. 


He and Mr. Rippey then organized the Bircher Com 
pany, of which Mr. Rippey is president, treasurer and sales 
manager, Mr. Bircher vice-president and J. Bb. Abbott, 
secretary. 

Mr. Rippey is also a director and treasurer of the Lapp 
Insulator Company, Inc., and is connected with other cor 
porations, continuing, however, the practice of law 

Branches for the Bircher Company are being opened by 


Reed, an experienced office equipment man, while 
his work with the Abernathy 
Mr. Reed plans to establish dis 


ae 
Mr. Abernathy continues 
machines as heretofore. 


trict agencies suitably manned under the company’s name 
Familiar Figure in Minneapolis. 
The delivery wagon of the E. R. Williams Stationery 


Company carries a gigantic Mongol pencil wherever it 


Like a figurehead on a vessel, it is borne constantly 
through the streets of Minneapolis Fortunatel 
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MINNEAPOLIS 


are no bridges or viaducts of low clearance in Minneapolis 
to destroy this simple, but effective bit of publicity 


Bauer Talks to Kansas City Stationers. 


Ralph S. Bauer, president of the National Association 
of Stationers & Manufacturers, was recently the guest of 
the P. S. Club, composed of the selling representatives ot 
the printing houses in the city of Topeka, at a luncheon 
given at the club to Mr. Bauer and the members of the 
Topeka stationers and printers. 

Mr. and Mrs. Bauer stopped at Topeka on their way to 
Kansas City en route home after having visited San Fran 
cisco and the Pacific Coast generally. 





One of those most active in getting up this luncheo 
was Charles L. Mitchell, who is a member of the P. S 
Club as well as president of the Mid-West Stationet 
Association. Mr. Mitchell was introduced by Charles 
Booth, acting president of the Club and in turn intro 


duced Mr. Bauer, who spoke for about an hour, giving 
sincere and forceful talk on business 
stationers attending the meeting represented 100 pet 
of the stationery trade of Topeka and of the printers 
attending, there were 90 per cent. 


conditior 


cent 


Chicago Bowling Season Concluded. 

The Chicago Stationers’ Bowling League concluded its 
season April 7. A dinner at Hotel Sherman theater 
party at the Palace theater April 13, will celebrate the end 
of an enthusiastic series. The arrangements are in charge 
cf O. F. Modene, of the Marshall-Jackson Company His 
theater reservations have all been taken up, | tables at 
the dinner can be secured up to April 12 


New Small Safes. 

Three new safes of small size have just been introduced 
by Shaw-Walker. These are intended to meet the require 
ments of home or private use, where large capacity is not 
essential. The new safes bear Underwriters Label “‘ 


and a 
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PRICK RANGES, 1914 TO 1920, 


Some Comparative Commodity Prices. 

\ short time ago the service bureau of Office Appliances 
received a letter from the Illinois Manufacturers’ Associ- 
ation requesting comparative prices on products in sev- 
eral departments of the office equipment industry between 
1914 and 1920. The accumulation of this data and the 
tabulation of the figures disclose an interesting relation 
between the office equipment industry and other industries 
of the United States. In arriving at the percentage of 
price advances in this field figures were taken from several 


available sources on dictating machines, typewriters, add- 


ing machines, envelope sealers, cash registers, chairs, desks, 
general stationery articles, files, safes, waste baskets, etc 
While some of these articles disclosed extraordinary price 
idvances, others held steadfastly to their 1914 basis or at 
the most made only slight advances. The percentage of 
advance covering the entire office equipment field was 

nally computed and found to be 79%. 

The Department of Labor Statistics: of the United 
States, in covering the industries of the country, com- 
piles a chart, which is given herewith, together with 
in addition showing the findings of the service bureau 
of this journal. It will be noted from this chart that price 
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IN OFFICE EQUIPMENT FIELD. 


advances for every other industry in the country, except- 
ing for farm operating equipment, were far above the 79% 
of this field. It will be observed from the table herewith 
that office appliances show the least price advance of any 
of the commodities after taking the recent price reces- 
sions into consideration. The report is principally the 
Statistics. Only that portion of the report relating to 
office equipment has been figured out by this journal. 

production of the United States Department of Labor 


A New Traffic Manager. 

The Shaw-Walker Company, of Muskegon, Mich., has 
a new traffic manager in the person of W. H. Long of Two 
Rivers, Wis. Mr. Long held a similar position with the 
Hamilton Manufacturing Company of that city. Consid- 
erable experience in his present vocation has made him 
conversant with the most intimate details of traffic move- 
ment. 


Pacific Stationer Visits East. 
John W. Graham, president of John W. Graham & Com- 
pany, Spokane, Wash., is in the East on an extended stay. 
He will tarry at Rockport, Ind., for a visit at his old home. 








front and two interior views of the establishment of Crane & 


Company, Topeka, Kansas.—Photographs by courtesy of Charles L. Mitchell. 
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Company Dinners and Conferences 


General Fireproofing Company Holds Third Sales 
Convention. 


Large Number of Agents and Dealers Meet at Youngstown 
to Confer with Home Office. 


The third annual convention of the General Fireproofing 
Company was held at Youngstown, Ohio, March 23, 24 
and 25, 1921. The sessions were attended by a large num- 
ber of agents and dealers of the company throughout the 
United States and Canada. Nearly two hundred of the 
representatives of dealers were present while the district 
agents of the company who came to the convention num- 
bered nearly 50. All of these gentlemen with the head- 
quarters staff of the company made a large convention 
when they got together in the convention hall at the fac- 
tory or at the banquet hall of the Ohio hotel at Youngs- 
town. 

The program for Wednesday, March 23, began with the 
registration from 9 to 11 in the morning in the ball room 
of the Ohio hotel. At 11 o'clock S. S. French, vice-presi- 
dent and general manager, presented the address of wel- 
come. From 11:30 to 12:30 Lee A. Smith, general sales 
nianager, presented an inspiring talk on “The Rewards of 
1921 will go to Fighters.” Luncheon was served at 1:15 
in the dining room of the company’s factory after the 
morning session had adjourned and the delegates had taken 
special cars which were lined up before the Dollar Bank. 
At 2 o’clock the convention reassembled at the factory 
convention hall, where Mr. Smith discussed the subject of 
“Verticals and Counter-Heights” and B. H. Potts, assistant 
sales manager, talked on the subject of “Shelving.” 

On Thursday, March 24, the early part of the session 
was devoted to the subject of advertising, the meeting 
being held in the Ohio hotel ball room. Mr. Smith intro- 
duced C. W. Noble, advertising manager, who gave an 
interesting talk on the subject in which he is most inter- 
ested. The address of the day was delivered by Dr. Isaac 
1. Headland, president of Mount Union College, who took 
as his subpect, “What to do when You have Nothing to 
do.” Dr. Headland is an eloquent, witty and forceful 
speaker, and his address was pronounced one of the finest 
things that those present ever had the privilege of listen- 
ing to. After adjournment, the convention immediately 
went to the plant where a number of pictures were taken 
in front of the office. After luncheon in the company’s 
cafeteria at the factory, J. S. Sprott, supervisor of agencies 
for the General Fireproofing Company, spoke on the sub- 
ject of “Desks.” At 3 o’clock Mr. Potts took up the sub- 
ject of “Safes” which concluded the work of the day. 

On Friday morning, March 25, there was a trip through 
the factory from 9 to 1l—at least such was the schedule, 
but the trip required the entire morning until luncheon 
time, so that the afternoon session was given over to a 
discussion of supplies, the speaker being H. C. McPike 
Other subjects and speakers included J. S. Sprott, who 
spoke on “Wydesteels and Unettes.” Mr. Potts spoke on 
new products and the final address was given by General 
Sales Manager Lee A. Smith. 

During the afternoon of the final day, General Manager 
French in a brief address to the convention expressed 
the pleasure of the company that so many had attended 
the convention, concluding his talk with a promise of 
full co-operation and giving some sound and vigorous views 
on getting and holding business. 

The entertainment features of the convention were de- 
lightfully arranged. On Wednesday evening a dinner was 
given in the ball-room of the Ohio, at which the enter- 
tainment was supplied entirely by the company’s agents 
and dealers. This event was known as “Stunt Night.” One 
of the stunts included a playlet entitled “The Gentle Art 
of Selling a Safe.” The bill assured the audience that it 
was a nice, clean show, written by the author of “Breath 
of a Nation,” “House of a Thousand Scandals,” and Other 
Pathetic Ballads. The scene was laid in the office of Abe 
Kominski, necktie magnate. The place—Hester street near 
the Bowery, East Side, New York. Time, present. The 
cast included part of the New York sales force. The audi- 
ence was requested to refrain from throwing anything at 
the actors except “Haig & Haig” or “Old Taylor.” The 
following cast appeared: Abe Kominski, proprietor and 
kead of the necktie trust, J. E. Turnbull; Gladys Slitski, a 
stenographer with a past, Howe Allnutt; “Bull” Allsteel, a 
toreador salesman with a record (to make), A. Van Der- 
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neid; “Careless” Mike, a bowery truckman, J. A ouston 
“Crash” Duggan, his pal and helper, H. D. NKitchell 
“Quick” Service, a safe athlete, J. H. Gaston. This playlet 
came as number 5 on the program. 

The first number was given by J. H. Conlon and R. T 


Land of District 14 with Al Ball of District 24 in a badger 
fight. R. E. Frost of Worcester, Massachusetts, pulled 
out the badger. The second number was a saxophone solo 
by Porter of the Chicago office. The third number was 

scarecrow dance put on by the San Francisco branch, Ted 
Ilughes, manager. In the fourth number, Bill Dobson of 
Renson Johnston, Ltd., Hamilton, Ontario, told Scottish 
stories. In the sixth number, thirty-five agents and branch 
office men from New England performed a big Indian 
stunt, burning Fear, Pessimism and Procrastination at the 
stake. Ray Frost was the chief and Jim Sheehan was 
medicine man. The seventh stunt demonstrated one of the 
many uses of a light steel safe. In this stunt, “Red” Nel 
son’s men from around Detroit dressed themselves up it 


Indian costumes and, led by War Chief Chas. A. H. Thom 
of the Gregory, Mayer & Thom Company of Detroit. 
bought a GF B-label safe for their firewater. The list of 


characters included the following: J. W. Schoettle, medi 
cine man; Geo. Wamblade, competitor; Miles Rider, com- 
petitor; Geo. Thom, rube selling; C. E. Lincoln, brave: 
H. B. Arnold, brave; L. O. Moody, brave; Charley Leeson, 
brave; B. C. Pond, brave; Stanley Gregory, brave; Frank 
Steven, director; W. P. Nelson, new member of trib: 
Derr Wooden, brave. 

The southern agents and branch office men presented 
huge bale of cotton to the general sales manager, Lee A 
Smith, the presentation speech being made by W. B. Hill 
of Memphis. 

Following this event John M. Cooper of the house of 
Foote & Davies, Atlanta, presented S. S. French, vice 
president and general manager, Mr. Bell, secretary and 
treasurer, and Mr. Smith, manager of sales, with beautifully 
wrapped parcels, which, when opened, disclosed in each 
parcel a young alligator. 

The grand finale occurred when all of the agents who 
had taken part in the stunts formed a huge GF on the 
stage, singing “Liza Jane,” words written especidlly for 
the occasion and bringing in the names of the officers of 
the General Fireproofing Company; “Over There,’ was 
likewise sung, the words being also written for the oc 
casion. 

On Thursday evening the home office put 
following the annual dinner. The dinner itself was a most 
interesting event, for not only was the menu excellent, but 
the preliminary program had a vaudeville flavor, all of the 
entertainers being selected with a view either to vocal 
accomplishments or agility. Between courses the orches 
tra led the banqueters in a number of the popular songs 
of the day, whose words were supplied especially for the 
The big ball room of the Ohio hotel wa 
Indian fashion, the stage representing huge 
After the dinner and the minor entertain 
ved 


on a play 


occasion. s deco 
rated in 
council rock. 
ment were finished, the floor was cleared, tables rem: 
and the audience lined up on either side of the ball room 


for the main entertainment feature of the evening Chis 
was a play with a moral. Offce Appliances does not know 
who wrote the different speeches, but whoever he was 
he deserves congratulations, for he developed a very good 
blank verse style after the meter of “Hiawatha.” J. S 
Sprott, manager of agencies, was the interpreter and sat 
behind the council rock on the stage. All of his speeches 
were in blank verse, after the manner of Longfellow’s 
celebrated poem. Lee A. Smith, sales manager, was th: 
instructor, and represented “Vision.” B. H. Potts, assist 
ant manager of sales, was “Sponsor.” H. B. Hudnut, ed 
itor of GF House Organs, was first a “Blind Candidate,” 
then a “Master Salesman.” A. A. Walker, manager of th: 
order department, was “I Know It All.” A. ¢ Tobin 
Chicago branch manager, was “Pessimism,” and C. W 


Noble, advertising manager, was “Gloom.” The charac 
“Optimism” was taken by L. G. H. Palmer, Boston 
manager, while “General Work” was delineated by | \ 


Schmitz, factory superintendent, and “Opportunity” by 
A. J. Ball, district manager. 

The three “Large Buyers” who were among those lined 
up with banners on either side of the cleared space wer 
G. H. Knowlson, New York branch office, R. W. Muckley 
of the same office, and T. M. Hughes, manager of th 
San Francisco branch. The “Competitors” were H. D 
Ainge, W. P. Nelson and Hal Tough, all district man 


The “Buyers of the World” included District Man 


agers. 
agers J. H. Conlin, Mr. Tipping, N. Kohlepp, T. Joyes, 
H. L. Nichols, P. Stewart, R. T. Erwin, J. D. Headley, 
C. G. Leaper and H. R. Schrager. 
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GROUPS TAKEN MOSTLY BY OFFICE APPLIANCES’ CAM ERA AT THE RECENT CONVENTION OF THE GENERAL 


FIREPROOFING COMPANY AT YOUNGSTOWN, OHIO No. 1. \ part of the New England delegation in front of the admin- 
istration building In the center of the group, at the rear, looking out between two other gentlemen, is Lionel Palmer, the 
No. 2. Some of the officials of The General Fireproofing Company. Left to right—B. 


ompany’s New England representative 
Hi. Potts, assistant sales manager, Lee A. Smith, sales manager, S. S. French, vice president and general manager, R. M. Bell, 
secretary and treasurer, F. A. Schmitz, furnitures hop superintendent, C. W. Noble, advertising manager, and J. 8S. Sprott, 
manager of agencies. No. 3. The Dixie group. No. 4. GF agents and dealers from Michigan. C. A. H. Thom and Lee A. Smith 
in the center. No. 5. Group from Pennsylvania No. 6. Part of «he agents from south of the Mason and Dixon line with the 
bale of cotton presented to Lee A. Smith. The lady who is emerging from the bale is Miss Peggy Bardsley of The General 
Fireproofing Company No. 7. Some of the agents from Iowa. The group includes E. R. Snyder of Koch Bros., Inc., Des 
Moines, E. R. Ryder of the Ryder Furniture & Carpet Company, Mavshalltown, C. T. Call of the Laurance Press Company, Cedar 


Rapids, and T. C Joyes, district manager of the company at Youngstown. No. 8 Three of the ‘‘merry villagers.” No. 9. 

Something that happens at conventions occasionally No. 10 Che GF twins—left, “‘Smiles’’ Miller of the Hine Desk & Fixture 

Company, Denver, Colorado; right, ‘‘Red’’ Nelson, GF district manager in Michigan No. 11. Officer Amon in the act of 
nching’’ Lionel G. H. Palmer of Boston No. 12 The Hoosier Allsteelers J. S. Sprott at the extreme right. 
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Che play opened with the interpreter sitting behind the large order first, but always a competitor would take ad- 
the three large buyers and the buyers vantage of his indecision and clinch the order. 


nec rock, while 


the world were lined up along the pathway down He finally gave up and came to the conclusion that 
ich the candidate was to be led. Each bore a banner business was no good, that he was a good salesman, knew 
vhich were the words “I want to buy so-and-so,” each all about selling, but that nobody was buying anything. 
ner specifying some individual article of the company’s ‘This state of mind created first the character “I Know It 
line Down the aisle between these buyers was led the All,” who walked in with a very confident air with a 
blind candidate in charge of the instructor After some speech such as is sometimes heard from men who are of 
appropriate speeches, the candidate was led out on the’ this type “Pessimism” followed with a_ characteristic 


1 tl tion of “I Know It All” and “Pes- 


floor and the large buyers began to speak, “I want to buy speech and the combinati 
- 4 * ‘ “ = ” 
1 interrupt, “I want simism” brings in the character “Gloom,” who was cer- 


this,” than a buyer of the world would intert re, 
to buy so-and-so.” The blind candidate would grasp first tainly the picture of woe and dramatized the character 
ut e order | then at another, thinking to take the admirably, but in a moment the light breaks and the in- 








36 OFFICE 


terpreter introduces “Optimism,” who drives out “I Know 
It All” and “Pessimism” and “Gloom” and introduces 
“General Work” and the “Success Army,” whose doughboy 
is “Opportunity.” 

These speeches and the work done by “Optimism” in 
driving out the three enemies of good salesmanship, have 
taught the candidate his lesson. He is then taken in 
hand by “Opportunity,” who leads the no longer blind 
candidate, who now takes the orders as they come and piles 
up a good business. He is cheerful, optimistic and vig- 
orous. 

During the time when “I Know It All,” “Pessimism” 
and “Gloom” were speaking, there was a little by-play 
which brought out the thought of the entertainment. As 
each one of these spoke, the large buyers and the buyers 
of the world dipped their banners, covering the words, 


GET-TOGETHER MEETING OF AGENTS 
TURE COMPANY, TOLEDO, OHIO, MARCH 21 
England Furniture & Carpet Company, 7 
R. Caldwell, All-Steel Equipment Company, Pittsburgh 
Cooper, Foote & Davies Co., Atlanta, Ga.; Chas. 


berg, New 
Steel Products Co., 
Pa.; A. H 


Detroit, Mich.; J. 


APPLI 





AN ¢ 


RS 


ity and no little histrionic talent. The General Fireproofing 
Company is to be congratulated upon having men in its 
organization able to create a program of such excellencs 
Othce Appliances acknowledges the hospitality extended 
to its representative during the convention and desires t 
express its appreciation of many thoughtful courtesies 





Toledo Metal Furniture House Holds Sales Con- 
vention. 


On March 21 and 22 the Toledo Metal 
pany of Toledo, Ohio, held the first “get 





Furniture Con 
together” 


ing of its sales agents and dealers. The number of met 
present was not large, but the type of men who attend 
evidences the interest that this meeting stimulated Che 
topics of discussion included general business conditions 











AND 22.- 


Hecker, Milwaukee, Wis.; John M. 


DEALERS, TOLEDO METAL FURNI- 
Front row, left to right—L. L. Green- 
Minn.; G. H. Emery, Emery 


AND 


Minneapolis, 


N. Bellman, Franklin Printing & Engraving Company, Toledo, O.; Joseph F. L. Uhl, Secretary 
I 


and General Manager, The Toledo Metal 


Shaaber, Reading, Pa. 


Back row, left to right—E. Fisher, sales manager, 
Uhl, Toledo Metal Furniture 
al Furniture Company, Toledo, O.; T. G. Omeara, A. E 
O.: Paul R. Carlson, Carlson Bros., 


ledo, O.; Thos. V. 


Wagner, Forman-Bassett Company, Cleveland, 
Ill.; Herman A. Boese, Grand Forks Herald Company, 
District Manager, Toledo Metal Furniture Company, 


Reading, Pa. 


“IT want to buy,” with the words, “I don’t want to buy,” 
but as “Optimism” drove out the spirits of failure, the 
banners changed one by one back again to the positive 
s.de of the argument. 

\fter having learned his lesson, the blind candidate was 
made a “Master Salesman.” At this point the instructor 
introduced Mr. Potts as the “Sponsor,” who spoke of the 
ups and downs of sales work and compared business to 
peaks, plains and valleys. We are now in the valleys, 
starting up the slope, but in the valleys are the most fertile 
lands. Opportunities for business are to be found on 
every side. He then created a new order, producing a solid 
gold pin with the letters GF in an oval, standing for 
“Good Fellow” and for General Fireprooting Company. 
At this point the Sponsor made Lee A. Smith the first 
Good Fellow and caused him to subscribe to the “Creed,” 


as follows: “I hereby agree to promote good-fellowship, 
to be a Good Fellow myself and to treat those who are 
Good Fellows as such. I agree to be a good salesman, to 


give real service both to my customers and employers 
and to be optimistic. Finally I agree to exploit and sell 
GF Allsteel to the exclusion of any competing line.” 

Other characters then insisted on being made Good Fel- 
lows and subscribing to the Creed until finally everyone 
in the room connected with the General Fireproofing Com 
pany had been made a member of the new order and pre 
sented with a GF button. This concluded the evening's 
entertainment. 

The entire meeting was an emphatic success and gave 
evidence not only of labor and thought, but of much abil 


Company, Toledo, O.; Otto A. 


Furniture Company, Toledo, O.; E. L. Sorreil, H. C. 


Toledo Metal Furniture Company, To- 
Uhl, Toledo Met- 
Boyce & Company, Muncie, Ind.; F. W 
Inc., Moline 
Dak.; Homer V. Phelps 
Shaaber, H. C. Shaaber 


Grand Forks, N. 
and Harry M. 


individual products manufactured by the com 


sales policies. 
Those who were present vouched for the fact that 
meeting was a success and each and every man demat 
that the convention be repeated next year 
One of the incidents of the meeting was the set e of 


noon day luncheon within the plant. A completely equippe: 
cafeteria was arranged, using tables and chairs of the 
company’s manufacture, thus serving the doubk rpos 
of use and display. 

A list of those who attended the meeting is to be found 
under the photograph which is reproduced on this pag 
Only one man of those who attended was absent at tl 
time the picture was taken W. B. Hill of Memphis Le! 
nessee, 

Chicago Sales Meeting by L. C. Smiths. 

Salesmen of Chicago and the sub-offices unde1 
diction gathered in the office of the L. C. Smith & Bros 
Typewriter Company March 23 to discuss machi al 
methods. The meeting was addressed by E. K. Stevenso1 
from the home office at Syracuse, N. Y., and H. S. Gilbert 
the Chicago manager. Twenty gathered at th rshall 
Field & Company grill for luncheon. In the 
the L. C. Smith machine was demonstrated by Mr. Stev: 
son. 

Mr. Gilbert took advantage of the opportunity to get 


an excellent group photograph of the men present 
with the ofhce force and repair crew 
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Procrastination is the Thief 
of Profits— 


If you are not making use of the prestige, popularity and 
sales bringing power of the Mittag & Volger Lines, at least 
get the FACTS about it. There are’ points about this 
Quality Line of 


Typewriter Ribbons 
and Carbon Papers 


that will mean good profits from a growing volume of 
business for you. Get the facts today. . Customers that 
come again are the kind that bring you surest profits. But 
customers of this sort are only attracted and held by the 
reputation for giving good value and satisfactory goods. 


One advantage enjoyed by the dealers who handle M. & V. Ribbons 
and Carbons is the regularity with which customers return for re- 
peat orders. 


The M. & V. Line is by far the most prominent. of Typewriter Rib- 
bons and Carbon Papers today. Almost every country in the world 
knows them as the most dependable and long lasting procurable. 
The M. & V. Line gives clearer, cleaner impressions for a much 
longer time than any other ribbons or carbons. 


Dealers take a well-deserved pride in handling the M. & V. Line. 
Why not write today for terms? 





We suit every purpose 


Request our new catalog 
It is full of real information 


MMITTAG & VOLGER, Inc. 


PRINCIPAL OFFICE AND FACTORY 
PARK RIDGE, N. J., U. 5S. A. 





BRANCHES 
NEW YORK CHICAGO SAN FRANCISCO 
261 Broadway 295 W. Monroe Street 35 Montgomery Street 
We fill every requirement eg a ov. ee 
326 Erie Building 160 Congress Street Merchants Laclede Building 
LONDON 


7 and 8 Dyers Building, Holborn, E. C. 
AGENCIES ALL OVER THE WORLD 
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THE WONDER TYPE CLEANER 
Means Steady Sales 
and Bigger Profits 


for YOU 


Advancements in Royal Organization. 

\. E. Davis was appointed general auditor of the Roya 
Typewriter Company, Inc., March 1. He succeeds G 
Maurer, who resigned. Mr. Davis entered the R bw fain 
ily in August, 1910. Merited advancement broug him 
to the post of assistant treasurer in 1919. The follow in 
year he was sent to the Canadian plant as general managet 
and vice-president. He continued in this position naib 
called back to the home office as general auditor 

Harry A. Way was promoted assistant secretary Mar 








1. He has been assistant to Mr. Strong in the general 
collection department since 1918. He joined the Royal 
organization in 1917, handling collections in what was 


the field department. 


Boy Typewriter Repairer Astounds School. 
The Times of Webster, Mass., printed an a ot 
youthful typewriter repairer who was called to put ma 
chines in condition for a speed contest. The teacher, Miss 
DeSloovere, called the Royal office at Worcest er to send 


a good man to attend this important duty The teacher 
: ‘ ; ; . was surprised when a boy in knickerbockers called to 2 
If you’re looking for an article that won't over the machines. Naturally Miss DeSloovere auestioned 


accumulate dust on your shelves stock Clar- 
O-Type and watch it go. Live dealers know 
that if they can supply stenographers with 
something they need and want, the sales 
will take care of themselves. Stenographers 
DO need Clar-O-Type and when they 
NEED a thing they BUY it. All YOU have 
to do is put in a supply and keep busy. 
And because of the high quality of this 
little necessity, the wonderful results it ac- 
complishes and the saving in time and 
patience to the stenographer, your repeat 
orders will be gratifying. 


JUST APPLY 











TOMMY HICKEY, ROYAL REPAIRER 
Courtesy The Royal Standard 


his ability to do justice to the work. She debated with 
herself a moment, wondering if the office had sent thet 
“best man,” as promised over the telephone. Finally she 
decided to give him the chance. The boy went over eacl 


machine with a trained hand, and in short order they wer 


in excellent condition. 

Having demonstrated his fitness, Thomas H 
nounced that he had been a student in that sch a few 
years before, having moved to Worcester. He had a na 
ural aptitude for mechanics and after seven months’ ex 





THAT’S ALL perience with Royal typewriters, was entrusted with th 
more difficult jobs. The teacher was so well satisfied 
with his work that she called up the Worcester office o1 


Clar-O-Type, the original product, is sold 
in a handy bottle, with dauber, all ready 
for use. Price 50c. DOES NOT EVAPO- 


the telephone to commend his work. 


Art Metal Buys Manhattan Building. 


RATE. Its superior quality, unqualified ” : : : 

endorsement, our national advertising and _The Art Metal Construction Company Ja one wi 

the attractive colored display matter which N. Y., has bought the building at 369 Broadwz iy, New York 

we furnish free to dealers assure you of N. ¥., foe offices and stock hs lans call for remodeling th 

Steady Sales, Satisfied Customers and Big structure to adapt it especially to the company’s requir 
ments. 


Profits. You'll be interested in our unusual 


offer. May we tell you about it? 
Officers Re-elected by Library Bureau. 





\t the annual meeting of the Library Burea ystOl 

THE CLAROTYPE COMPANY Mass., officers were vom Ti They are: N. B H Pat 
203-D FRANKLIN STREET, NEW YORK CITY ker, president; A. N. Parlin, vice-president and treasure 
Canadian Agents: Standard Distributing Co., A. B. Russell, secretary; ¢ H, Cobb, assistant secretat 
Montreal, Quebec The directors: C. C. Converse, F. Kingsbury Curt Wi 

liam V. Kellem, Jesse P. Lyman, George Hewitt My ers, 

N. B. H. Parker, A. N. Pariin, A. B. Russell ae a 











eo Russell. 
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Eventually You, Too, Will Say Panama 


‘*The Carbon Paper that makes copies like originals’’ 


SOME have told us that they have nearly decided 
PANAMA to stop handling carbon paper—before they 
AGENTS started selling Panama. 


Read the following from a letter just received: 
“THE CARBON PAPER QUESTION has been a vexing one 


with us for some considerable time, and it is with a good deal 
of pleasure that we advise you that Panama is the best carbon 
paper which we have been able to procure after trying out 
practically every other carbon paper on the market.”’ 


A few words like these (from a dealer like you) count 
for more than a whole page of our own praises. 


See for yourself why we still say 
‘The Line that can’t be matched” 


For special imprint we can furnish distinctive carbon 
papers that can’t be matched. 


Manifold Supplies Company 


Manufacturers 


Panama Carbon Papers and Typewriter Ribbons 


BROOKLYN (Station L-2) N. Y., U.S. A. 
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Dennisons Hold Annual Conference. 
Ky 


The Dennison Manufacturing Company, of Framingham, 
B Mass., held their annual managers’ conference at the home 
office early in March. 


* 





, H. F. Christie, manager of the company’s Atlanta office, 
! who attended the annual conference at the home office, re 
. turned to Atlanta the latter part of March, finished up his 
R affairs and left for Pittsburgh, where he has assumed the 

management of the Pittsburgh office of the Dennison Man 


| lt COUN ) oe ay bay C hri tie en a f Vil 
LINEN LED) ' president of the Atlanta Stationers ub 


. D-P Ball Team Lines Up. 

Preparatory to the opening of the 1921 baseball season, 
the Dameron-Pierson Company, Ltd., of New Orleans, 
gave a dinner at the famous old Maylie’s cafe, on Friday 

ax night, March 18th. Many of last year’s players still fig 
' ured prominently on the line-up, and from the looks of e1 
thusiasm shown on that occasion the team rv 
‘, Saeiete: be a hard one to beat. 
i See 6 ae The Dameron-Pierson team last season made a very 
—— creditable record by playing twenty-eight games and win 
ning twenty-one. The Dameron-Pierson Company td 
are firm believers in athletics and sports of all kinds 


























HIS is a highly specialized paper Carter Employes Plan Fall and Winter Activities. 





being pre duced solely tor use 1n A committee of employes of the Carter’s Ink Company 
connection with the modern methods Boston, Mass., headed by the advertising manager, Fletcher 
- ‘oF ; : W. Taft, is planning an extensive fall and winter program 
of machine be okkeeping. It is the of noonday activities for 1921 and 1922. A suitable room 
first ledger paper ever made for this in the factory has been selected and fitted up for this pur- 
‘ pose, and is to be supplied with a player piano an d moving 
particular purpose. picture machine, etc. A different feature will be given 
every day. There will be community singing, moving pic 
tures, bowling, archery, and other sports entertainments 
TYVp : TRIE 35. eat  - a of a local nature or with outside talent, and dancing. Thess 
f PY POCE JUNT is distinguished fot events will all serve to make the noon hour interesting for 
its unusual strength, which permits the members of the factory family, 
the sheets to be handled daily—in aicet 
al £ the bind 7 . hi Brandt People Hold Annual Sales Conference. 
am out o t 1€ : INnGders anc machines The Brandt Manufacturing Company, Watertown, Wis., 
without wrinkling or tearing. held an annual sales conference and convention for the 


Southeastern states in Atlanta some weeks ago. The ses 
sions took place at the Hotel Ansley. C. I. Walker, dis 
trict manager of the Atlanta office, presided, while C. R 


TVDOACOTINT ic ecamackahle fre 

, PY POC OL NT is remarkable fot Archer, vice-president of the company, was present part 

its long fibre, which gives to each of the time. 

sheet sufficient “back bone” to keep it Royal Sales Meeting in Chicago. 

upright in the open binder and great- March 21 the Chicago salesmen of the Royal Typ 

ly facilitates posting. writer Company, Inc., gathered for a sales conference 
[hey were inspired by addresses from George Ed. Smith, 


president, and H. J. Closson, sales manager 


TYPOC( JUNT possesses an ideal Stationers and Publishers Board of Trade Holds 
surface which takes sharp type im- Annual Dinner. 


"PCC “1 . ne. Bee P The annual meeting and dinner of the Stationers and 
pressions and may be easily erased; hihi Maul ak Sends af Uae York Cles, wae given 


also a color that is restful to the eve on Saturday evening, March 12, at the Hotel Pennsylvania 
‘ i = eee : in New York. The committee in charge included W. ( 
and does not soil asily. Horn, chairman, J. R. Brundage, C. A. Burkhardt, A. H 


Jennings, W. G. Whittemore, W. H. Webster and A. W 
Williams. President Henry C. Bainbridge, Jr. was toast 


° master and the guests included Harry Houdini, Henry 
Write for Sample Book Frank, president of the Stationers’ Association, of New 
York, and Mrs. Frank; Paul J. Wielandy, president of the 

and Free Test Sheets Wholesale Stationers’ Association of the United States; 


Pedro Lorenzo Moss, of Moss & Co., Buenos Aires, Ar- 
gentina; Fred Young, of Los Angeles, California: ( A. 
Luck, and C. C. Cobb, of the Conklin Pen Manufacturing 


Byron Weston Company Company, Toledo, Ohio; J. L. McMillan and G. E. Hamlin, 
‘J of the McMillan Book Company, of Syracuse The eve 
ning was delightfully spent, and the speakers were witty 
DALTON, MASS. as well as wise. Many ladies were present, and at the con 
clusion of the dinner a dance was given. More than 150 
people were present. 
Boston Stationers to the Links. 
Steps are being taken by the Boston Stationers’ Associa 

tion for the formation of a golf club. Harrie E. Copeland 








(Boorum & Pease Company) is chairman of the committe¢ 
on organization. While many of the Boston stationers are 
ardent golfers, they have never organized a club. Perhaps 


Tepre 


LINVEWY LZDGER we shall see a tournament this year, the contestants rey 
WKH senting the stationery golfers of Boston and New Yorl 
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A Great 


Remington Development 


VER since the advent of the first Remington development has always 
Remington, which started the been an event of first importance in 
reign of the writing machine, anew the typewriter world. 


The Improved No. 10 


which was placed on sale January 
20, 1921, contains all of the funda- Remingto n 
mental features of construction “A ae. 
which have always made 
the Remington supreme 
for work and wear. It 
contains every familiar 
time-saving Remington 
feature, including the in- 
comparable Self-Starter, 
which is found only on 
the Remington. It has, in 
addition, an improved car- 
riage,an improved escape- 
ment, improved type-bar 
mechanism, improved 
ribbon mechanism 
and refinements 
of construction 
throughout. Above 
all, it has a touch which will 
be a revelation to every typist. 
The touch has been carefully _ it is bound to doso, under all con- 
adjusted to the natural muscular ditions of operation. 
tendencies of the human hand — The sum of it is that the Improved 
with just the resilience which ban- Model 10 Remington possesses the 
ishes fatigue and makes the day’s qualities desired by every typist to a 
work swift andeasy. It does beauti- degree never before equaled in a 
ful work, and is so constructed that writing machine. 











Improved 
No. 10 
Remington 


Now on demonstration at all Remington offices in the United States and Canada. 
Call at the nearest Remington office and see it for yourself. 


Remington Typewriter Company 


(Incorporated) 


374 Broadway Branches Everywhere New York 













































42 OFFICE APPLIANCES 

















~~ 


Normal conditions have 
again been attained! 


Manufacturers are again 
in a position to make 
reasonable and prompt 
deliveries of standard 
goods. 


It is a satisfaction to be 
able to combine prompt 
service with the highest 
quality. 


We stand at your service. 





PR 






ty. 
Speer ¥oRK 


“MONGOL 


LEAD PENCILS 
WITH RED RUBBER 


ASS 





EBERHARD FABER 
“The Oldest Pencil Factory in America” 
NEW YORK 


<> 
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Typewriter and Adding Machine Mechanics Elect 
Officers. 


the annual meeting of the Typewriter and Adding & 
ne Mechanics’ Aid Association, Inc., held recently 
headquarters of the association, & Nevins street, 


klvn, New York, the following officers were elected 
resident, Wm. G. Thompson, employed by the Amer 
Can Company of New York ice-president, D. J 
cCarthy. with the Corona Sales Company, Brooklyn Salesmen 
York: treasurer, A. Glanzer, also with the Corona 
Sales Compar recording secretary, P. | Sauer, with 
Royal Ty] riter Company, Newark, N. J ssociated W 
presidents, W. F. Burke, J. Cunningham, T. F. Fagen 
WV. I Pressler, employed by the Remington Typ ante 
iter Compa Underwood Typewriter Company, Roya! 
ewriter ( mpal y, and L. Cc. Smith “ eros I yp be A [. E S M E N who can arn 
pany. respectively; sergeants-at-arms, M. W Wall. 
‘the Remington Typew riter Company of New York, $4,000.00 a year and upV rard can 


Cirrillo, with the American Railway Express Com handle the Brandt Automatic 
of New York, Typewriter Division; instructor, F. G : 
Shanaphy, with the Business Appliance Company, New Cashier and produce the results a 
rk; marshal, G H. Sievers, Jr., with the Remington machine of its merit should have. 
\ writer Company; financial secretary, G. H. Sievers, ai : . 
S) vith the Remington Typewriter Company; board of lhe Brandt saves time and money 
lars tors \ \ etzier , - oO -Fis . Compal . 4 . 2 > ae a 
A A ee ee een for the user and is a money maker 
oran, the Remington Typewriter Company : : - : 
Langham, with the Elliott-Fisher Company M. J for the man who sells it. Any ordi- 
Dorgan. with the Remington Typewriter Company, and nary salesman can make a good liv- 
Jennison, with the Jennison Service Company, all 7 ’ > 3 4 
oregoing being employed by the New York diyi ing selling this machine, but we 
sions of their respective companies; chairman, entertain : a, ae . | 
( ymmittee, Wm. Landy, with the Independent, New want sales experts, men who can 
Yor put over the proposition in a big 
e former preside G llumsen, although urge P . . a as aa 5d 4 
daerdect rag oer x geile Meant Ae persion a snr ond we way and will earn big returns fot 
in Friday, March 25, M. W. Sutton presented an address themselves. 
the association on the subject, “The Unknown Soldier.’ 
Friday, April 8 an all professional bill vas given, Right now we have more than 22,238 
uding music and other forms of entertainment users and endorsers and the actual need 





Miller-Bryant-Pierce Company Open San Francisco 
Branch. 


for a machine like the 
Brandt is greater than 
ever before. In 









s announced by the Miller-Bryant-Pierce Company, | . . 
oo . . ‘ - \z rS ) ) . ariice 
ifacturers of the Miller line of typewriter ribbons and inks, pul lic service 
papers, Aurora, Illinois, that W. G. Barnes, who corporations, govern- 
last five years has been Paci Coast branch man ment offices, restau- 
r another — known 4 sew and carbon paper rants, retail stores 
is opening a direct factory branch in San Francisco 
Reig pag, aieatoon:: athens Cont cre and a hundred and 
¢ I TYVallt ye ) r 
Barnes will carry an extensive stock on the Coast one other lines of 
ill be prepared to take care of all the requirements business it is giving 
rT de ‘ : -~ . - - - . 
a Satistactory service, 
From Pins to Motors. If you are capable of 
Charles E. Pelton, who for a number of earning a big in- 
B reached the gospel of +7 — —— Of sae ie . come as a sales- 
srass and Pin (¢ ompany of Detroit, will be interestec : “* 
arm that Ms. Pelson ie Goes emeesvinet Ol aeauiand ta man you will do 
Columbia Motors Company of Detroit, manufacturers well to consider 
olumbia Six automobiles. the possibilities 
Pelton left the ofthce equipment eld a few years offered by the 


ince which time he has been active in other lines Reanit Aasomas 
dic 4 « se 


hearty, robust personality is well remember‘ d, and : : ; 
has many friends in this industry whose cordial good ic Cashier. Tell 
hes go with him, wherever he may be. us what you 
. i. an , have done before 
Atlanta Printers to Become Stationers. ond wa wet: he 
Vebb & Vary, a big printing house of . tlanta, some pleased to place . 
eks ago moved into a new building on Auburn avenue a pronosition be- Bank Model No. 60 with complete 
especially constructed for them. Here they will carry on a] I Storage Tray Equipment. 
their commercial printing business and will add a full line fore you. 
$44 _ eae lie Dea £ tur te K . + ner 
stationery supplies, office furniture, et¢ The stationery o - Le 
fice furniture department of the business will occupy With the Brandt you press only one key and 
all of the first floor of the new building. David have the exact change. Nothing more simple 
president of the company, is president of the At- can be conceived. The time and labor saved 
Advertisine Club. by this machine is largely responsible for the 


i a success it has attained. 
Directory of Mexico On Sale. 


“Directory of Mexico” is a comprehensive volume B d M f C 
bios 100,000 merchants, manufacturers, profes- ran { anu acturing ™ 


men and individuals located in all parts of the re- Executive Offices and Factory 
There are 1,400 pages. The book is well classi- Ze 
is the first general directory covering Mexico WATERTOWN, WISCONSIN 
d since 1910. The book is published by the American 
Book & Printing Company, Ave. Francisco Madero 25, 





Mexico Citv, D. F., Mexico. 
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GIVING “ESCO” 
HIS DUE 


There can be as much integrity of con- 
struction and quality of materials enter into 
chair cushions and pads as into the chairs 
themselves or any other article of manufac- 
ture. “Esco” Office Specialties are made 
with the truest economy in view; there is 
no skimping in the cost of materials—no 
slighting in the process of manufacture. 
The name ECONOMY implies efficiency de- 
livered in conserving clothing, nerves and 
energy. Nothing is spared to make “Esco” 
materials and workmanship of AAA-1 
quality. 

“Esco” Specialties are included among the 
important little things that furnish the 
office ; they are made in sizes and styles to 
meet every requirement. 

DEALERS: Display this live line in your 

next window. Printed matter’ gladly 
supplied. 


Economy Seat Company 
3132 So. Canal Street, Chicago 


Pacific Coast Representative: C.E. Davis, Empire Bidg., Seattle, Wash. 
a < ) Union Stationery Company, 777 Broadway, New 


Southern Representative: E. V. Bogart, 1218 4th National Bank Building, 
Atlanta, Ga 
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New Manager for Eberhard Faber’s Western Of- 


fice. 

Robert E. Spaeth, known to his friends as “Eddi 
Spaeth, has been appointed manager for Eberhard Faber 
with offices in the Republic building, 205 Sout State 
street, Chicago, Illinois 

Mr. Spaeth is a man of attractive personalit sa 
fine salesman, who understands thoroughly the psy logy 
as well as the practice of selling and who is by rience 
ard inclination a member of the stationery tt MI 








ROBERT E. SPAETH. 


Spaeth spent nearly twenty years in the stationery busi 
ness in the employ of a leading Chicago concet with 
whom he did excellent work and got ahead The time 
came finaliy when he felt it necessary to give up his work 
in the field for a larger opportunity in the automobile tir¢ 
business. In this he did excellently and maintained a pros 
perous business until the present offer reached hi It is 
rather amusing to note that some of his old friends gav: 
him a year in which to return to the stationery business, 
believing that Spaeth had been so long in the trade that 
he would never be satisfied out of it. The prediction went 
astray on time, but right in effect. 

Mr. Spaeth is well known to the local trade, having 
worked faithfully as a member of local stationers’ organ 
izations. He has been married two years and two weeks 

] 
i 


ago the Spaeth household was gladdened by the arriva 
of Elizabeth Louise. 


Another new Faber representative is Frank G. Hobbs, 
whose likeness appears below. Mr. Hobbs will represent 
the house of Eberhard Faber in the New England states 
and the Connecticut Valley. He is already familiar with 











a 


ee ; 





x 











F. G. HOBBS 


the trade in that part of the country and is well known and 
well liked by those with whom he has been doing busi- 
ness. 

Mr. Hobbs is thoroughly acquainted with the pencil line. 
having served eleven years with the house of Favor-Ruhl 
& Company and represented them for five years in the 
New England district. His home is at Wallaston, Massa- 


chusetts, where he resides with his family. 


April, 1921. OFFICE APPLIANCES 45 


UNDERWOOD 
TYPEWRITER 


























































UNDERWOOD— 


First in Speed, Accuracy, Durability 


Atthe International Typewriter Contests held in New 
York City, October 25, 1920, the Underwood for the 
Fifteenth consecutive year re-established its record: 


World’s Champion: George L. Hossfeld, 131 words 
per minute for one hour. 


Amateur Champion: Genevieve Maxwell, 122words 
per minute for one-half hour. 


Novice Champion: Arthur Neuenhaus, 100 words a 
minute for one-quarter hour. 


Official International Records for World’s Trophy 
from 1906,when Speed Contests wereInaugurated 


Year Winner 
Rose L. Fritz 

Rose L. Fritz 

Rose L. Fritz 

Rose L. Fritz 

H. O. Blaisdell 

H. O. Blaisdell 
Florence E. Wilson 
Margaret B. Owen 
Emil A. Trefzger 
Margaret B. Owen 
Margaret B. Owen 
Margaret B. Owen 
George L. Hossfeld 
William F. Oswald 1: 
George L. Hossfeld nderwood 131 


ALL WON ON THE UNDERWOOD 
Greatest Records Are UNDERWOOD Records 
° e Revolutionized type- 
Achievements: writer manufacture by 
introducing the first full line visible machine. 
/ Broadened the scope of mechanical writing by the 
f introduction of its special machines and its wonder- 
ful bookkeeping machine. 
Won by service and fair treatment the confidence 
ofthe public. Established largest plants in the world 
for manufacture of Typewriters. 
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| The Parker Self-Filling Fountain Pen 
Eliminates the One Big Objection to 
Self-Filling Pens in General 


HE highest ambition of every fountain pen maker 
has been the sealed barrel—one with no slot in the 
side—ink tight—one that protects your custom- 
er from the broken ink sack. Everyone knows that the 
hard rubber barrel will outlive the soft rubber sack. 


You know, and most of your customers know, too, 
that when the ink sack goes bad in a fountain pen with 


aslot in the barrel, the ink comes out into your vest 
pocket or the lady’s hand bag. See this diagram of the 
Safety-Sealed Parker Pen. Even if the ink sack does 
die of old age, no ink can escape and the pen can be 
used without interruption of service as a non-self-filler 
until repairs can be made. Can you tell us one reason 
why you, as a progressive dealer, shouldn’t furnish your 
customers with this perfected pen? 


Exclusive Features 


The blind cap fits over the self-filling presser button, 
making the barrel absolutely ink-tight and leak-proof 
from end to end. This “safety-sealed” feature of the 
Parker Pen makes it the one safe, sane and cleanly self- 
filling pen on the market. 








































The Self-filling mechanism of the Parker 
Pen is entirely enclosed—safety-sealed in- 
side the pen. A push of % of aninch on 
the concealed button completely deflates 
the ink sack. 


The presser bar is non-remov- 
able unless one is familiar with 
the process. This makes the pen 
fool-proof. 





Presser bar spring is made of 
phosphor-bronze—absolutely 
rust proof, 


| These two cuts show the Parker 


Washer Clip. It is not riveted 

i and the rubber cap is not cut or 
defaced in any way to attach it. 
The clip fits like a washer be- 
tween the inner and outer cap. 
Note how the high position of 
the clip permits = pen to sink 
deep into the pocket so it will 
not protrude. 





The portion of the 
cut below show how 
the inner cap locks and 
makes an ink tight 
bevel joint with the 
shoulder of the 
If the 


If you will consider what 
the above features mean, and 
the troubles they overcome, 
you will see that the Parker is 


nozzle. mechanically right. 


In addition to this, we will 
welcome the opportunity of show- 
ing you the features of Parker sales 
service, advertising and dealer service. 






The Parker Pen Company 
Janesville, Wisconsin 
_ Distributing Branches at 


New York Spokane Chicago San Francisco 


cap is properly 
Euey cave) 
~— 


screwed on, it 
isimpossi- 
ble forany 
ink to 
leak 
(SAFETY—-—SEALED ) 


| Fountain Pens | 
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(In Other Lands—Continued from Page 27 A a aA 
Warsaw Typewriter Dealers Take New Line. ; 5 : ; : 
\. R. Leszezynski and B. Kolodziejski have associated — -_ 
themselves at Warsaw, Poland, to handle the Royal type- - 
writer. They occupy handsome headquarters on the boule- e 
vard near the new central railroad station, Warsaw Mr. seeon! 
Leszeznski organized a large territory in Poland previously  ; . 
nd operated a successful business. He has traveled ex- ' 
ptt 
ne 
—Serers 
] 
ees! 
ei 
N : 
Hot 
C23) 
Sooo a: 
be 
e G 
N . 
° 0 0 0 0 q 
s . ~ . P . q 
eye: =6oThe Acme Stapler is made in four 
f models, completely covering every 
| possible requirement of modern of- q 
+H 2 sfice practice. The usual office or- 
be | ganization is such that one or more 
ete =6of each size can be sold to a large 
# f office. The staple sales are auto- : 
HOSE Somatic, and should yield a good an- 
eascesn a ©» 
nual volume of business for every 
' stapling machine sold. 
A. R. LESZCZYNSKI. Sesce} : 
tensively, and broadened his viewpoint through contact Th A F il : 
with business men and methods in many parts of the =e Se" e cme am y q 
world. He has a thorough knowledge of the modern be 
business methods employed in the United States. These i The Acme No. 1—For heavy duty. A : 
he will be able to apply to advantage in behalf of his new mitt powerful toggle forces the heavy staple 
customers. ; through thick documents, carpet sam- 
—— ' : ples, roofing, etc. Holds 100 staples. 4 
5 he seasons 
: : The Acme No. 2—A utility machine for 
. } general purposes. Drives a broad, flat 
hE staple through thick, tough stock, yet 
binds thin paper without mutilating it. 
b Holds 50 staples. 
WH The Sure Shot—An old favorite, reliable 
be q even when used by everyone around the 
02s office. It is the most economical ma- 
; chine for permanently fastening papers, 
+ : ete. Holds 100 staples. 
fe 
yy The Midget Binder—Takes but little 
a room on the desk, and serves a wide va- 
rer. riety of purposes. Sell one for every 
ie active desk in an office. Holds 100 staples. 
S 
e ; If you don’t realize the wide field of 
Hi~Sti«tility and sales possibilities of Acme 
be Staplers, write us for information. 
bw : 
# Acme Staple Co., Ltd. 
ba q 1643-47 Haddon Avenue 
be q 
Ry Camden, N. J. 
aol pie London Agents: Kado Company 
B. KOLODZIEJSKI. Canadian Agents for Scandinavia 
: ; ; b . Representatives and Finland: 
olodziejski, Mr. Leszezynski’s associate, is well ~8s Ernest J. Scott & Co. Foreign Trade & Export q 
d in the typewriter business. He was manager for 2{R}e 59 St_ Peter Street, Company, 206 Broad- 
en years of the typewriter department of G. Gerlach, i : — Oe, Oe 
Poland, and was largely responsible for the buliding pao 4 ¥ no ie oe 
‘f that business. The combined efforts of these gentle ’ : S g S 
men are expected to make notable advances for American fe 8 8 : 4 e 2 
typewriters in VDoland. 6-8 o- : 
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The picture of the store occupied by this business sug 
gests a pleasing architecture of the building, and speaks 
a commodious interior. 


Frenchmen to Establish Typewriter Contest. 

The French office equipment journal, “Mon Bureau,” 
expects to arrange, in the near future, for the holding of 
typewriter contests for speed and accuracy in Paris under 
the same rules that have been worked out for the Interna 
tional contests in the United States. 


Inasmuch as the American rules are to be adopted, it will 
not be possible to make a comparison between the results 
obtained by American typists and those obtained by 
French typists. Mr. Ravisse, editor of “Mon Bureau,” 
states there is a difference in the average number of letters 


in French words and English words. 

These contests will be held at annual exhibitions « 
office equipment which are soon to be started in Paris 
Mr. Ravisse states that Paris is more and more becoming 
the great center of the market in office supplies and equip 
ment and that it has become necessary to hold an annual 
reunion of all sellers and buyers in an exposition of office 
equipment. 


Calculating Machine Production in Belgium. 





Trade Commissioner Samuel H. Cross, Brussels, com 
niented in Commerce Reports on the manufacture of cal- 
culating machines in Belgium. 

x * 

The Fabrique Nationale at Herstal has recently negoti- 
ated with an American manufacturer of calculating and 
bookkeeping machines and typewriters with a view to 
entering the European market with these products. Since 
the war there has developed throughout western Europe 
an increased demand for labor-saving office appliances 


which in spite of their considerable initial cost 


* ticeable economies in the help required. 

This Is Addressed It is not anticipated that the Fabrique Nationale will 
produce these machines for the market for some time, as 

preliminary studies are still going on. High-grade ste: 
to the 97 may be obtained not only from adjoining plants, like the 
Oo Cockerill works, but also from Swedish mills, which ar 

in a position to deliver within six weeks as against the 
corresponding number of months required by the American 


The ‘97%"’ are the office outfitters exporter. 

who sell the Dan-Dee line. The “3%”’ The Fabrique Nationale is anxious to secure the Euro 
are those office fitters wl 1 fean manufacturing rights on other mechanical specialties 
are those office outhtters who do not of American origin. 


sell the Dan- Dee line. ; “Vs ; 
Chilean Duties on Fountain Pens. 


Moving time 1s just around the corner. When a shipment of fountain pens is received in Anto 
Office men will soon begin cleaning tagasta, Chile, it is the custom to remove the point fro 
; , ‘ only one pen, weighing the point separately, and calculat 
house—some of them are doing it now. ing the weight of the points in the entire shipment fron 
that of the specimen. There have been cases where no 
Not onlv will manv of those who had points have been removed when such shipments have been 
alreadv : lecided t I r _ : admitted repeatedly, and the weight of the point is on re 
already decides O yuy new equip- ord. This reduces to a minimum the liability to damage 
ment, but many who had not thought incurred by removal of the points. If the pens were not 
f UT A ; » t at all will be a le separated, the complete pen would necessarily be weighed 
of new equipmen a ail Wl ye MACE as a whole and the duty assessed on the entire pen would 
to want new equipment -that’s new be at the rate leviable on the gold point. When separate 
business for sure! the stocks are dutiable at the rate tor manutactures 
. as . rubber, 2.50 pesos per kilo, or about forty-one cents 
pound, while the points are dutiab!e at the rate of 0.10 pes 
Look over your stock now and make pet gram, or. $16.56 per pound. 
S »VO ave ; ’ OL S1ZeS & a wide maize ag 
ure you have plenty of sizes and a wide cl iain te thin Baas 
range of finishes—there will be plenty Tie Amudicen fs gue ge agee 
‘ . - ie American Chamber of Commerce for the evant 
of calls for whatever you have. publishes the Levant Trade Review at Yildiz Han, Galat 
Constantinople. It is devoted to the trade and industries 
of the Near East, and is well supported by advertisers it 
bed that district. Commenting on a miscellaneous cargo land 
rie rt eta O. ed in that country last year, the Levant Trade Rev 
shows that it included typewriters, ribbons and « 
ERIE, PA. paper 
The list of members of the American Chamber of | 
P. S—If you hapten to be one of the 3%% and wanta mierce for the Levant includes The General Fir 
share of this new business we'll be glad to send you cata- Company, New York, N. Y.; Remington Typ: 
log, price lists showing discounts, etc. But you'll simply pany, New York, N. Y.; Monarch Visibl I 
have to hurry. We have made up trial orders for dealers Company, New York, N. Y.; Constantine ( nas 
selected the shades, styles, etc.—and usually the orders (Greece Royal Typewriter Company), St lor 
were just about right. If you wish just drop us a line Square 9, Athens, Greece: Hammond Typew: 
or wire and we will send a shipment just big enough to pany, New York, N. Y.: K. Kroubalkian (sol 
fit your territory Turkey of the Royal Typewriter Company, I1 
tinople: Clarence H. Spik« exporter seco! 


writers), Boston, Mass 
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An instrument for better 


~and at a lower average cost 


If you believe in judging the value of office equipment, not by what you 
put into it, but by what you get out of it—over a period of years —you 
must believe in the Royal Typewriter. 


For the Royal is the lowest cost-per-year typewriter. It produces more 
—and better —letters each business day. It “stands up” under the most 
severe usage — Royal durability is world-famed. Its strength and long life 
are as dependable as its ease of operation. 


The Royal—in fact—is the one typewriter that fully answers the exacting demands of 
present-day business. By comparison under the most gruelling tests, Royal superiority 
has been definitely proven. 


A telephone call to a Royal representative will enable you to judge for yourself, under 
your own working conditions, the qualities of this modern typewriter. 


ROYAL TYPEWRITER ‘COMPANY, Inc. 
Royal Typewriter Building, 364-366 Broadway, N. Y. 
: Branches and Agencies the World Over 


1 ROYAL 


“~~ 
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RISHEL DESKS 


Flat Top Roll Top 
T ypewnter Office Tables 


Makers of Fine Furniture Since 1867 


J. K. Rishel Furniture Company 


WILLIAMSPORT, PA. 


AIAN 





il 


Ce nn 
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Typewriters on Germany’s Prohibited List. 

\ review of the Fourth Frankfort International Fair, 
held at Frankfort, Germany, in October, 1920, by Consul 
John Q Wood, on detail at Frankfort, includes a view of 


4 


office equipment exhibits. 
* > * 
There was considerable criticism that a better showing 
as not made of office furniture. Large typewriters, add 


machines, and addressing machines were absent. The 
American makes are too well known and in too great a 


demand to permit of a serious competition when these ma- 
hines are allowed importation. At the present time it is 
possible to buy American machines, as they are on the 
excluded list This has led to a large sale of the German 
7 hines. There is a small machine in a hand case that 
for 5000 marks. It is meeting with a ready sale. 
his typewriter is manufactured in Chemnitz, where the 
( ntinental is also made. 


German Trade With East India. 

alcutta reports that the first German steamer to enter 
that port since 1914 docked January 13, 1921. A miscel- 
laneous cargo was carried, mostly for the bazar trade 
German shipments of considerable volume had previously * ] 
een discharged from ships flying foreign flags. German Let Us Rebuild for You 
quotations on a variety of commodities, including paper, . a 

offered at prices far below American or British figures 








Many typewriter dealers throughout 


Trade Prospects in Egypt: age “pet DS Ky gf 
the country are sending us their Un- 


ommenting on trade prospects in Egypt, Alfred P 


Dennis, commercial attache at London, England, made derwoods for rebuilding. We are re- 
the following statement in Commerce Reports. + . wk. 

en eee — ceiving these machines from all sec- 

Our natural sales in Egypt, as throughout the world, tions of the country, as dealers real- 


ertain specialties on a strictly quality basis which are 


yond the capacity of our competitors—for instance, cash ize that a concern like ours, special- 
gisters, sewing machines, typewriters, kodaks, and safety izing’ in one make, can turn out better 

irs. There is a developing market, however, for such . ee . 
rebuilts than could be done in a small 


\merican products as steel safes, office furniture, pumps, 


locks, medical preparations, and specialties The lines shop. 
which we are now doing a heavy business and which 
re apapbpie of nde inite . : Si mm are agric t P i 1e- ‘ . . eo . os ~ 
are cal al le indefinite expan on a gt cultural mple All machines are st1 ipped to the 
ments, automobiles, boots and shoes, and iron and steel . : 
nufactures frame and we rebuild them from the 


“Excelsior” Registered in Salvador. 


Senor don Fernando G. Prieto has entered in Salvador 


ground up, in a way that guarantees 
satisfaction to the user, and repeat 


the trade mark, “Excelsior,” on a wide variety of products orders from the dealer. 
nder thirteen classifications. Class 89 covers “Various 
rticles not included in the preceding classes.” The regis We would be olad to furnish vou 
tion was dated February 10, 1921; interferences must : a: : “17: 
1ade within ninety days. Proceedings for anullment more particulars of our rebuilding 
be instituted within five years. Priority of registra plan. Also, write for our latest confi- 


gives precedence in Salvador , ° ner 
aa A pete = dential wholesale price list. 

\ copy of the original application is on file at the Bureau 
oreign and Domestic Commerce, Washington, D. C. 
\n outline of the trade mark laws of the various Latin 
\merican countries is given in Tariff Series No. 31, which 
can be bought from the Superintendent of Public Docu- 
its, Government Printing Office, Washington, D. C., 
the Bureau of Foreign and Domestic Commerce, its dis- 

t and co-operative offices. 


Mukden Receptive to Useful Novelties. 


Consul General A. W. Pontius reports from Mukden, 
Manchuria, that useful novelties find ready sale, even 
though the people are extremely economical in their mode 

living, and spend little on amusement. He enumerates 
1s articles readily saleable among students, patent pencils, 

bination pens, pencils and erasers, fountain pens, spring 
tal blotters with mirror, etc. 


Germans Parcel Posting to Mexico. 


Consul James B. Stewart, Chihuahua, Chihuahua, Mex- 
ico, reports that shipments from Germany are arriving by 
cel post in Chihuahua and other parts of Mexico. 


ai e e 
Many of them contain novelties, office and school sup- Typewriter Emporium 


plies. The parcels are routed through New York, and 

iidicate that permits must be obtained from the German ‘Es 

government before they can be exported. Shipman Building 
Montrose and Ravenswood 


Chicago, III. 








Breslau Spring Fair. 
[he Breslau Spring Fair, held at Breslau, Germany, 
.pril 5-8, had a classification devoted to paper, office sta- 
nery and related groups. 
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A Striking Booklet From England. 
“THE EIGHTH WONDER OF THE WORLD” Office Appliances has just received from Herbert E. Rob 


bins, Ltd., Imperial House, 15 and 17 Kingsway, W. C. 2 
London, England, a 16-page booklet about the Comptom¢ 


Hammond ter calculating machine of the Felt & Tarrant Manufactur 

iig Company of Chicago. The house of Robbins is the 

: British distributor of the Comptometer. The booklet is 
printed in colors and is illustrated with some striking draw 





ings by C. Lovat Fraser. The underlying principles of 
Comptometer construction are presented, following a fore 
Selling what your word, giving the general features of the machine In the 
customer needs is portion of the booklet describing its principles of constru 
tion, a brief outline of the history of the machine is given 
GOOD Merchan- This article is headed by a clever sketch in colors, showing 
dising. five gentlemen in eighteenth century costume, animatedly 
discussing a topic of interest. 

The next article is entitled “Accuracy.” The illustra 
™ : tion heading this article shows a group of twelfth century 
. Yeater : archers examining a bullseye made on a target by one ot 

} Ros 2 ' t their number, possibly by Robin Hood, though that per 
Ne submit the fottowing bown va son did not require so big a target as a bullseye, if tradi 
v ' tion is true. 
PLR 5 , PA 9 , “oe ie , 
of MULTIPLEX HAMMOND conotruction \ third article, headed “Speed” is illustrated by an ani 
‘ps ) mated chase wherein an innkeeper seeks to overtake a 
and versatitrty. You may Loum jester who is making way with some article of food 
. ' ; + 2 _ “Economy” and “Durability” are headed respectively by 
yours own conclusions ad 10 the illustrations showing a man making his way to London, 
' 1, : ; 8 carrying his effects in a wheelbarrow, followed by his 
vo bortion of your batrons BND wife, with a pack on her back; and by two knights, on 
:' ’ ‘ 9 7h 7 of whom is in armor and is transfixing with his sword the 
would Vvequrve quot ouen equipment= one who is not. 
' ar . 7 “Simplicity is exemplified by a fisherman, and the 
A. they knew t€ was avattabte. “Summing Up” is by the court in wig and gown 


E ar : “Action” is headed by an animated street scen¢ 
EXCLUSIVE MULTIPLEX FEATURES All of the articles under these illustrations are brief and 
very much to the point and the booklet is one that will bs 


Instantly changeable type of many styles. . : ° : 
read with interest by business executives in the United 


Two type-sets always on the machine. 


Any other type or languages selected substituted in a few Kingdom. 
A — f . j The big announcement in the sixteen pages, however, is 
utomatica nito: ° ° ° . 4 e fs . 
- <i mene lee ge cae contained in six lines of fourteen-point type upon one ol 
Exceptionally beautiful work. rr: ° ihe” 
the center pages. This reads as follows: \fter exhaus 


Condensed construction—compact and light. 
Various sciences represented by respective symbols. 
Velvety key touch—light and agreeable. 


tive investigation and prolonged test, His Majesty’s Goy 
ernment has ordered two hundred Comptometers, which 


Universal key-board, shift keys right and left side we believe to be the largest order for calculating machines 
nana touch unnecessary. ever placed by a single user.” 
ignment never varies. 
Stencil cutting—at its best. > -_ 
Sintered ae = pcb accommodated. American Chamber of Commerce Elects Off.cers. 
Splendid carbons (manifolding). The American Chamber of Commerce in London held 
Large and small type on the same machine. . ? : . ; ; , , “ge 
Aesthetic appearance. its annual meeting at the rooms of the Chamber on 
Durability supreme. January 27. 
Especially economic ribbon system. Except for one address by John Blair MacAfee, the 
Writes Index Cards flat—no bending. meeting confined itself to routine business, formally ap 
180 (and over) characters on each machine. proving the reports of the president and treasurer and 
STANDARD, scientific, ee. 4 electing two new directors. These directors were elected 
poe pal eng foi to fill the vacancies created on the board by the resignation 
Special literary characters. of H. H. Lukens of the B.. 5, Du Pont De Nemours ( om 
SPECIAL MODELS pany, and the death of John Blair MacAfee of MacAfee & 
Variable letter spacing. — Company, Ltd. The gentlemen elected to fill the foregoing 
Condensing of writing to 14 usual space. vacancies are L. P. Sheldon of Blair & Company and 
Mathematica!-Engineering with Special Char- E. E. Ling of the National City Bank of New York 
PIR ise ie A Retiring directors were re-elected for the three-year term 
ers fe ’ P , as follows: 
“Luittieanwaa “R. H. Cabell, W. T. Coe, Wilson Cross, R. Grant, Jr 
Reversible for,—Oriental and Occidental lan- Portable Aluminum F. E. Powell, J. H. Willson. 
guages on same machine. Light Weight At the board meeting immediately following the mem 
Oriental languages only. 11 Pounds bers’ meeting, the following officers were elected 
Special wids carringes. President, G. M. Cassatt of the Remington Typewrite 
Will do everything that any other typewriter will do and Company; first vice-president, R. H. Cabell of Armour & 
many things that no other typewriter can do. Co.; second vice-president, J. Grant Forbes of the Ameri 
BUSINESS a a can International Corporation; honorary treasurer, Rk 
— NAA THEEEATOCS SURVEYING Grant, Jr., Higginson & Co.; honorary secretary W. 7 
Al on ONE mechine Coe of the Consolidation Coal Company. 
“Many Typewriters in one.” Havana Harbor Congestion Relieved. 
et a ee cot machine. Port congestion in the harbor at Havana, ( uba, was 
“JUST TURN THE KNOB” and change from one to another. nearly cleared up in March. ; The glut at the wharves 
— was practically ended. Steamship companies have resumed 
“DEALERS*’ regular schedules between Havana and other ports 





Many caluable territories open. 


ane a Office Supplies in India. 
The Hammond Typewriter Company Commenting on the business situation in North rn In- 


. dia—including Lucknow, Benares and Agra—Trade Com 
a. w York, N. Y. i res 

697 E. 69th Street, New Yor , N missioner Batchelder stated in Commerce Reports that 

office supplies are included in a number of American lines 


Representatives for British Isles: 
Prices on merchandise offered 


THE HAMMOND TYPEWRITER COMPANY, Ltd. which have an opening. 
75 Queen Victoria Street, LONDON, ENGLAND should be within the means of people in moderate circum 


stances. 
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Presidents Room Directors Room 


Another Bank 
Specifies Taylor Chairs 


Bankers invariably insist that their equipment of furniture express the 
character and stability of their institution, because they recognize that 
commercial success is largely dependent on one’s ability to impress men 


favorably. In selecting chairs from 


The Master’s Line 


to complement the desks, tables and other equipment for its new Euclid 
Avenue home, the Reliance Trust Co. of Cleveland, Ohio, paid an un- 


deniable tribute to their utility for this purpose. 


If you want to capture the dest business in your city, investigate the 


Master’s Line. 





The Taylor Chair Company 





- Bedford, Ohio 











LYLLLLALLLYAA 


ZA. 


<LELLEL 


Fa 
“~ 


LLE 













= 
ZZ 





VLizd 


Sel 


we 















Sap 


=e 
~ 


SOOVAaSS 


N 


> 
SS 


ZeNS 





WL4 






RNS TTT. 


SS 





54 OFFICE APPLIANCES April, 1921. 





HERE is not one business man in a hundred who does not 
realize that typewriter noise handicaps his thinking. ‘Oh, for a 
quiet office!” has been a plaintive cry for years. 


Sometime today, the noise of a typewriter will interrupt your think- 
ing. It may be at ten o’clock—it may be at eleven—it may be at four. 
But that interruption will come. 

If you only had a Noiseless! How different! No harsh metallic 
sound! No obtrusive, piercing din while you are answering the tele- 
phone! No necessity for segregating typists in a separate room! Less 
irritation—more work—better work—fewer nervous breakdowns! 


The Noiseless Typewriter brings you all the advantages of the 





Send for this noisy typewriter with none of its disadvantages. It is speedy and 
good booklet durable. It does beautiful work. “dnd silence like a poultice comes 
It illustrates . 
ee oe to heal the blows of sound.” 


scribes The Noiseless 
Typewriter. It tells why 


it is noiseless. It gives Words are after all but words—your way or our way of saying— 


you a graphic, never-to-be “Come and see.’ Performance outweighs promise. Decision rests on 

forgotten picture of this ‘ . . . 

wonder typewriter. demonstration. Far better than anything we might say about the 
A copy of this interest- © Noiseless is the Noiseless itself. A ten-minute inspection will tell you 


ing booklet will be mailed 
to you gratis on request. 


7% NOISELESS 


TYPEWRITER 


Tue NotseL_ess TYPEWRITER Company, General Sales Offices, 253 Broadway, New York, N. Y. 


more about it than we could write in ten pages. 
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Some Recent Books 


Valuable Book on Export Packing. 


“Export Packing” is the title of an extremely \ iluable 


work of 723 pages by C. C. Martin The book is pub 
lished by the American Exporter, Penn Terminal build 
ing. 370 Seventh avenue, New York, N. ¥ It contains 


chapters by D. T. Abercrombie, formerly lieutenant co 
onel, ty Oy S. Army; H. N. Knowlton, formerly 
captain, Ordnance Department, U. S. Army, and M. ( 
Fitz Gerald, manager of transportation, General Elect 
Company. 
This is the most pretentious work which to our know 
edge has thus far appeared in English on export packing 
[he author states that to a large extent his own work on 
the book has been restricted to that of editor and has 
consisted of arranging and assembling the material at 
hand. The real story has been told by men who are pra‘ 
tically and intimately in touch with packing problems, not 
only those gentlemen who are named above, but others 
who are in daily touch with export packing in great and 
small manufacturing establishments. The author believes 
that a book on this subject to be of value must necessarily 
be written in this way. He believes that he has covered 
every essential phase of the problem of export packing 
The first chapter of the book devotes itself to the prob 
lem of export packing and explains why there is such a 
»blem Suggestions for special instructions are given 
and it is pointed out that cheap packing is false economy 
Che proper marking of goods is of great importance and 
the use of the stencil is advocated Che packer is told 
where to put the marks, and many other factors of the 
subject are explained 
Chapter 2 is devoted to what export merchants say 
out packing 
Chapter 3 gives suggestions for the construction of 
boxes, crates and bales. This chapter was written by Capt. 
Knowlton. Chapter 4, “Practical Notes on Export Ship 
ping” was contributed by Mr. Fitz Gerald. Chapter 5 is 
devoted to Official Specifications and Export Instructions. 
Chapter 6, contributed by Lieut. Col. Abercrombie, dis 
cusses the question of baling versus casing. Chapter 7 de 
scribes the work done by the Forest Products Laboratory 
at Madison, Wisconsin, for the benefit of manufacturers 
and export shippers and the tests made to determine the 
best manner of constructing boxes and other containers 
of wood, including barrels, stock used, characteristics of 
wood, etc. 
Chapter & deals with Climate and Port Facilities as 
ting the manner of packing. Chapter 9 takes up the 
subject of pilfering and tells how to minimize the danger 
of petty thefts from packages in transport 
Chapter 10 is entitled “Customs Regulations as Affect 


ing Packing 
{ 


ther chapters take up various topics, such as the pack 


ing of automobile and motor trucks, shrinking the pack- 
age, the packing of machinery, packing of agricultural 1 


chinery, packing of hardware, tools, automobile accessories 
and small apparatus, export packing of glass, glassware 
and exceptionally fragile goods, export packing ot textiles 
ud apparel, packing furniture, the packing of tin goods, 
export packing of goods in cartons, export shipments 
barrels, export shipments in bags, bundles and pa g 
export shipments in drums and carboys, export shipping 
of bulky articles, packing practices in exporting sundry 
commodities, and foreign parcel post shipments 

his book contains a mass of information which 
extreme value to ¢ ery exporter. 


A New Book on Commercial Engraving. 


Charles W. Hackelman, manager of the Commercial 
Engraving Publishing Company, of Indianapolis, has just 
prepared and published a manual of practical inst 

rence ( ering commercial illustrating and 

ill processes for advertising managers, print 
rs, lithographers, paper men, photographers 

ercial artists, salesmen, craftsmen, instructors, stu 

thers interested in these and allied subjects Phe 

s written from a practical standpoint It covers 

thirty-five separate subjects, practically all of whicl 

are Of vital importance to everyone at all concerned in the 

purchase of engraving or printing or commercial informa 

tion about all of the processes; and all this information is 

ne desk size volume, conveniently arranged for quick 

reterence. The illustrations are numbered and 

tory notes tell from what kind of copy each illust: 


was made and how it was made. 


Your Sales 


ONY 


If you would rather sell many tables 





to the many than a few high-priced 
ones to the exclusive few, then St. 
Johns makes the very tables you 


want. 


St. Johns Tables have style, are 
distinctive and classy; they have 
the strength of iron bolts and well 
seasoned wood. They havea deep, 
hard finish—all this at prices that 
cannot be excelled, quality for quali- 
ty, anywhere in America. 


Our catalog shows office and work 
tables that will appeal to the type 
of business men you want to keep 
for your customers. We'll send it 
gladly at your request. 


ST. JOHNS TABLE COMPANY 
CADILLAC, MICHIGAN 
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VUL-COT Fibre 








It’s easy to sell 


VUL-COT 


Waste Baskets 


Point out the 5 Year Guarantee 


Place VUL-COT Waste Baskets 
where they can be seen—one in the 
window, for instance, and a couple 
more displayed about the store. Put 
a card on each to the effect that it 
is guaranteed for five years. No 
actual selling is then necessary. 


Your customer picks a VUL-COT 
up, right there you might tell him 
that it will bear his weight. He 
sees that it is light, smooth, sanitary 
and that it will not dent, rust, 
splinter, or warp—and that nothing 
can sift out over the floor. 


Then you show him the guarantee, 
and the sale is made. Perhaps he’ll 
buy two or three—or more. 


Dealers who are not now selling 
VUL-COT Baskets drop us a postal 
for prices and propositions. 


American Vulcanized Fibre Co. 
525 Equitable Bldg. 
WILMINGTON DELAWARE 


Canadian Distributors: 
A. K. Mac Dougall Co., Ltd. 
468 King St. W., Toronto, Canada 
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The book contains 846 pages including index. It goes 


into commercial photography, proportions, art room acces- 
sories, retouching, alteration and grouping of photographs, 
wash drawing, line drawing and methods of treatment, all 
under the general topic, “Copy and its Preparation.”’ Each 
sub-topic, however, is handled fully and practically, with 
capital illustrations to supplement the text. Under “Reliei 
Processes of Engraving and Printing’’ we find discussions 
cf line etchings, line color plates, halftones, halftone color 
plates, combination plates, general photo-engraving infor- 
mation, duplicate plates, wood engraving, wax engraving, 
chalk plates, methods of mounting plates and letterpress 
printing. 

Lithography and offset printing and the photo-gelatin 
process are interestingly treated under the general head o1 
“Surface Processes of Engraving and Printing,” while un- 
der the subject of “Intaglio Processes” we find discussions 
of copper plate engraving and printing, steel plate and die 
engraving and printing, photogravure and rotary photo 
gravure. <A chapter entitled “Miscellaneous” takes up 
printing inks and color harmonies, embossing, stamping 
and cutting dies, music engraving and printing, poster 
making, envelopes, paper, bookbinding, patents, trade- 
marks and copyrights, mailing lists and postal information, 
care and filing of plates and copy and advertisements. 

All the processes are illustrated where possible as well 
as described. The work is a comprehensive text book on 
“the art preservative.” 

Miniature Paper Machine in U. S. 

\ miniature Fourdrinier machine has been purchased by 
the American Writing Paper Company, and will be dis- 
played at many printing and paper trade gatherings in this 
country during the coming year. The machine was orig 
inally built for a British manufacturer of dandy rolls to 
cemonstrate his product. It was shown at many European 
fairs and exhibitions. 

The machine makes a web of paper 4% inches wide. It 
is eight feet six inches long, twenty-two inches wide and 
fifteen inches high. It actually produces paper, being 
complete with wire, felts, driers, calendar stack, reel, ta- 
ble rolls, suction boxes, presses, screen flat and deckle. 

Contrasted with this miniature is a monster machine at 
the Gill division of the American Writing Paper Com- 
pany. It turns out a sheet twelve feet wide, at a rate of 
400 feet a minute. The machine is 262 feet long 

An Optimistic Book. 

The F. A. Davis Company, publishers of Philadelphia, 
have just issued a book entitled “Optimistic Medicine” or 
“The Early Treatment of Simple Problems Rather Than 
the Late Treatment of Serious Problems.” The book was 
written by a former insurance man and contains about 325 
pages bound in cloth. 

Office Appliances does not as a rule enter the field of 
therapeutics, but “Optimistic Medicine” is hardly in the 
line of Materia Medica, rather it is psychological as one 
can well judge from the foregoing. 





Statistical Clerk in Civil Service. 

The United States Civil Service Commission will hold 
examinations for an accounting and statistical clerk to fill 
vacancies in the Interstate Commerce Commission. The 
examination will be held at important centers April 27 
The entrance salary ranges from $1,500 to $2,100 a year 
Applications should be entered on Form No. 1312, which 
will be supplied by local secretaries of the Civil Service 
Commission on specifying the position for which the can- 
didate desires examination. 

Chicago World Trade Club Formed. 

The Chicago World Trade Club is being organized un- 

der the direction of the interstate and foreign trade de- 


partments of the Chicago Association of Commerce Ac- 
tive interest was shown in the preliminary meeting, which 
was attended by a hundred prominent exporters, importers 
and others directly concerned with foreign trade Steps 
were taken to pertect an organization, after which officers 


will be elected and committees appointed 


Much Building Pending in Chicago. 
\ great deal of new construction is contemplated 
Chicago, contingent on a reduction in the wages paid t 


laborers in the building trades. It is estimated t $100, 
000,000 will be spent when conditions become favorable. A 
list of large contracts pending has been published. It i 


cluded a project of $1,000,000 by the Felt & Tarrant Man 
ufacturing Company 


SHEAFFERS 


SELF-FILLING 
PENS 


Free Dealer Helps 
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PROFIT TIPS 


A Page of Ideas for Enterprising Fountain Pen Dealers 
Prepared by the W. A. SHEAFFER PEN COMPANY 


FORT MADISON, IOWA, APRIL, 1921 


SHEAFFER 
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SHEAFFERS 
SHARP POINT 
PENCIL 





ree Cut Service 


PEN 














A Gift of Irresistible 


N= will you find a more pleasing or ac- 
ceptable gift for Weddings, Birthdays or Gradu- 
ations than the SHEAFFER Giftie Set — the De Luxe 


expression of sentiment and admiration. 


PENCIL 





Painted by Coles Phillips expressly for the W. A. Sheaffer Pen Co. 


and Enduring Charm 


The beauty, symmetry and mechanical excellence of 
this rare combination of efficient writing instruments 
make the SHEAFFER Giftie Set “a thing of beauty 
and a joy forever.” 


W. A. SHEAFFER PEN COMPANY, Fort Madison, lowa 


New York Chicago Kansas City Denver San Francisco 


Set No 1R, Sterling Silver, $13.50— illustrated Individual Pencils, $1 t0 $50 


AT THE BETTER DEALERS.EVERYWHERE 


RSME NS DP ; ew ee ee 


Individual Pens, $2.50 to $50. 


Realizing that “1921 Will Re to the big business executive. The A‘l Story, Red Book, Ainslee’s, 
ward Fighters” and that business advertisement above will appear Santa Fe, Short Stories, Smith’s, 
vill be good for those who go _ in the principal June publications, Popular, People’s, Rock Island, 
after it, we are stimulating sales and features the Giftie Set as a lop Notch and Detective Story; 
for SHEAFFER dealers with an remembrance of irresistible and also June issues of Metropolitan, 
intensive advertising campaign enduring charm for weddings World’s Work, National Geo- 
this Spring. birthdays and graduations graphic, Review of Reviews, Pop- 

ular Science, Rock Island and 

In the March issue of Profit Tips The April and June advertising Santa Fe. Note the prominent dis- 
we reproduced the April advertise schedule follows: Full pages play line, “AT THE BETTER 


ment which carries a special appeal April issues of Adventure, Argosy DEALERS EVERYWHERE.” 








, Fort Madison, Iowa 


Address comsmeniantinion to Sales Department Ww. ‘A. SHEAFFER PEN C 
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Do you ask fr'Q WALI [2 ; fe 0 






Buy it by the Case or just “ADDING 
QUALIFIED MACHINE PAPER" ? 
ADDING MACHINE PAPER. - 
























QUALIFIED ADDING MACHINE PAPER 

comes in white and buff colors, to fit all standard 
machines. Every roll in every case is guaranteed 
Sold by Good Stationers —Everywhere 








CENTRAL PAPER COMPANY 


Menasha, Wisconsin 








DEALERS — Write for complete information and samples. 
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H. A. Smith Typewriter Co. Sale Still Pending. 

Office Appliances has received from W. E. Wider, re 
ceiver for the Harry A. Smith Typewriter Company, of 
Elkhart, Indiana, a circular letter stating that on the 28th 
day of February, the day set for the sale of the assets 
of the company, no bids were received which would justify 
him in accepting them, inasmuch as none were advanta 
geous to the creditors of the concern He states that the 
advertisement and publicity given the proposed sal 
brought to light a number of persons who have expressed 
an interest in taking over the plant as a going-concern, 
and that he as receiver is now negotiating with these per 
sons and expects also to interest others Mr. Wider states 
that on this showing he was able to get an agreement from 
the trustees of the bond mortgage to permit the sale to g 
over for a period not to exceed sixty days from the 28th 
of February, which will be April 28, in order that a suit 
able purchaser for the property may be secured. The 
court has authorized the continuance of the sale from day 
to day until the time limit is up, in order that the property 
may be sold at not less than two-thirds of the appraised 
value. 

By far the greater part of the assets of the company 
ccnsist of tangible property on which it would seem th: 
receiver should be able to realize two-thirds of the ap 
praised value, provided the right persons can be found 
to take hold of the company and continue it as a goin 


concern 


Hunter Car Makes Hit at Harrisburg Auto Show. 


An automobile show was held at Harrisburg, Pa., early 
last month in the Overland-Harrisburg building at Howard 
and Fourteenth streets. There were large crowds in at 
tendance, and the exhibits were conspicuous for their 
terest and excellence 

One of the most consistent subjects of interest at the 
show was the display of the Hunter car, whose striking 
design attracted much attention. The car on display was 
a big orange colored touring car. The Hunter car is the 
first Harrisburg automobile to be introduced upon the mar 
ket. The head of the company which manufactures this 
car is none other than our old friend, Charles H. Hunter, 
who for so many years was a conspicuous figure in the 


organization of the Elliott-Fisher Company. It is not 
such a long jump, after all, from making accounting ma 
] : eral. hard es ale’ 4 hj . 
chines and book typewriters to making automobiles. Mr 
Hunter has produced a capital car, as we knew he would; 
for it is not in him to sponsor anything that is not first 


ass 


Conference Proceedings in Type. 

The printed proceedings of the first annual conference 
oi the National Association of Office Managers, held last 
June at the plant of the National Cash Register Company) 
in Dayton, Ohio, are now ready for distribution. Thi 
association was obliged to omit the charts which wer: 
explained at Dayton, but the talks are reported in full 
These talks should be of value to office managers and 
business men generally. Copies of this report may be had 
for the sum of $1.00 from the secretary of the association, 
Ht. W. Harney, Dennison Manufacturing Company, Fram 
ingham, Massachusetts. 

The second annual conference of the National Associa 
1 






ticn of Office Managers will take place at Buffalo, New 
York, on June 9, 10 and 11, 1921. All office managers are 
invited to attend this meeting, which will be one of much 
interest. Many highly valuable suggestions will be mad 


Recent Changes in Y. & E. Organization. 
Several changes have recently been made in the selling 
organization of the Yawman & Erbe Manufacturing Con 
pany. 
R. | Rose. who 


has been manager of the New York 
store for the last nineteen years, left on April 1 to becom« 
an active partner in the concern known as Cobb-Macey 
Dohme, Inc., 412 Broadway, New York 
\. L. Butler, manager of the Chicago 

Mr Rose as manager at New York, while : 
formerly a salesman with the organization in San Fran 
has become branch manager at Chicago. 


cisco 


Heads of Underwood Computing Machine Company 
The officials of the Underwood Computing chit 


} 
} l 





Company were re-elected at the recent annu: 
lat corporatiot The official roster is: J F 
wood, president; Emerson C. Eachel, vice president; D« 


\ S44 2 . ‘ » Ts 5 1 
V1 ergen, treasurer; William L. Dench, secretary 


e 


coenteesnnnn 






A004. LUDENALNOUNEDAREOEOEONODENERANONDENDLODEOLONAEDOOESDAGEELELaNDOOEDOONEEAsenBAbEENONEE 























HOUR 


SERVICE 


Send your old platens to us and we will 
recover and deliver them to the Express 
Company or Post Office wihin 24 hours 
after we receive them. This means you will, 
under ordinary conditions, have the platens 
returned to your office the third day after you 
send them to us. One day coming to us; one 
day to recover; one day going back to you. 


WE USE THE BEST RUBBER 
OBTAINABLE FOR OUR 
PLATEN JACKETS 


Our Rubber Cover Department has been brought to a 
high state of efficiency, and we are now able to supply 
dust covers for any machine, and in any quantity. Your 
own imprint on them if desired. Send for sample and 
prices. 


WAR FABRIC RIBBONS 


The stock of these Special Ribbons we have been offer- 
ing Dealers at prices away below market values is 
getting low. Get samples and prices, and place your 
order before they are all gone. 


PLATEN RECOVERING STATIONS 
506 Market St., San Francisco, Cal. 
449 Central Ave., Newark, N. J. 


Send your Platens to nearest station. 
Rubber Cover Department at Newark. 


American Writing Machine Co. 


449-455 Central Ave., Newark, N. J., U.S. A. 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 








OFFICERS: 


President, RALPH S. BAUER, Lynn, Mass.; First Vice-President, EBERHARD FABER, New York, N. Y.; Second Vice-President 


R. H 


BAXTER, New York, N. Y.; Third Vice-President, J. OGDEN PIERSON, New Orleans, La.; Treasurer, A. H. CHILDS, Chicago, Ill.- Auditor, 
AMEDEE PETING, St. Louis, Mo.; FLETCHER B. GIBBS, General Manager, 403-495 Conway Building, Chicago, Ill.; Secretary, MORTIMER 
W. BYERS, 41 Park Row, New York, N. Y.; Assistant General Manager, W. D. PITTMAN, Conway Building, Chicago; Field Secretary, W. H 


GREENLEAF Conway Building, Chicago Ill. 


DIRECTORS—STATIONERS 


O. L. Jernigan. Atlanta, Ga. 

Henry Frank, New York, N. Y. 

D. W. Collins, Oklahoma City, Okia 
John T. Bailey, Boston, Mass. 

H. J. Stratford, San Francisco. Cal. 


A. Pomerantz, Philadelphia, Pa. 
R. B. Sanders, Cleveland, O. 
Pau! Wielandy, St. Louis, Mo. 
Charles F. Meyer, St. Louis, Mo. 





DIRECTORS—MANUFACTURERS 


W.H. Webster, Cincinnati, O. 

Lee A. Smith, Youngstown, O. 
William Pitt, Kansas City, Mo. 

J. H. Schermerhorn, Jersey City, N. J. 
W. S. Stafford, New York, N. Y. 


A. L. Reed, New York. N. Y 

H. C. Bainbridge. New York, N. ¥ 
George Parmenter, Brooklyn, N. Y 
Frank D. Waterman, New York, N. Y 


James R. Armington, Framingham. Mass 


Place and Time of Next Meeting—Atlantic City, N. J., October 10-13, 1921. 


SECRETARY’S OFFICE—41 Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—493-405 Conway Building, Chicago. 
W. D. PITTMAN, Assistant General Manager, 


Mid-West Stationers Hold Second Annual Meeting. 


The mid-western division of the National Association 
of Stationers and Manufacturers held its second annual 
meeting in Kansas City on March 16 and 17. Stationers 
were present from all of the states of the mid-western 
portion of the United States as far north and west as 
Nebraska and as far south as Arkansas. 

The meeting was a success and many important matters 
were taken up and discussed. 

Charles L. Mitchell of Topeka was re-elected president 
of the Association. Two changes were made in the vice- 
presidents of the organization. R. D. Latsch of Latsch 
Bros. Printing and Stationery Company, Lincoln, Nebras- 
ka, was made vice-president for Nebraska to succeed 
Charles D. Moyer of Omaha, and Clem W. Seeley of the 
Hall Lithographing & Stationery Company of Topeka, 
was made vice-president for Kansas to succeed Herman 
H. Cast of Wichita. Vice-presidents re-elected included 
Gerry Manning of the Joplin Printing Company, Joplin, 
Missouri; Horace G. Mitchell of Little Rock, Arkansas, 
and Clark Field of Tulsa, Oklahoma. Kellogg Smith, who 
was secretary of the association last year, owing to ill 
health was obliged to decline re-election, so that A. S. 
Matthews of the Hall Lithographing & Stationery Com- 
pany of Topeka was made secretary. 

Fletcher B. Gibbs, general manager of the National As 
sociation of Stationers & Manufacturers was among those 
who addressed the meeting 


Wednesday, March 16. 


The sessions were held in the White Room of the Balti- 
more hotel. The first was called to order by 
President Mitchell on Wednesday morning, March 106. 
Then reports of the vice-presidents from the several states 
in the association were presented. These reports were 
followed by the address of the president in an optimistic 
vein. One of the principal events of this session was the 
address of Mr. Gibbs above referred to. Mr. Gibbs took 
as his subject the “National Association, Its Activities, 
Present and Prospective.” 

At the afternoon session, resolutions were presented and 
the following committee on recommendations appointed 

\. S. Matthews, chairman, manager stationery depart 
ment Hall Lithographing Company, Topeka, Kansas; T. kK. 
Gardner, vice-president, Gardner Office Supply Company, 
Springfield, Missouri; James Constantine, president, Pal- 
ace Office Supply Company, Tulsa, Oklahoma; J. T. Ward, 
President, Ward Office Supply Company, Muskogee: Ed 
O’Brien, manager, stationery department, Democrat Print- 
ing and Lithographing Company, Little Rock, Arkansas 

The purpose for which this committee was appointed is 
to thresh out and analyze the various problems of the 
Mid-West Division from time to time during the year and 
to issue suggestions and recommendations to members. 
The duties of the committee cover particularly matters not 
now included in the recommendations. The appointment 
of this committee was followed by a general discussion 
led by President Mitchell. The subjects included “The 
Jobber as a Retailer of Paper, Advertising, Etc.,” “Adjust- 
ing Present Overhead with Present Sales.” The last 


session 


named discussion was led by Fletcher B. Gibbs and J 
Ogden Pierson. 
Nominating and finance committees were appointed t 


rcport the following day. 
Thursday, March 17. 

The sessions of Thursday opened with an address by 
Mr. Pierson on the subject, “Suggestions to Manufacturers 
so to Adjust Their Prices as to Enable Them to 
Price Lists with 50% Discount.” The subject “Cost of 
Doing Business” was presented by Fletcher B 

\ resolution thanking Ralph S. Bauer, president of the 
National Association of Stationers and Manufacturers, for 
his thoughtful work and his kindness in placing in the 


Issue 


(G1IDDS 


hands of every stationer in the country a set of blanks 
to assist in figuring what it is costing them to do business 
was unanimously passed. These blanks have been pre- 


pared and are being distributed at Mr. Bauer’s personal 
expense. 

Arthur Schooley of the Schooley Stationery & Printing 
Company, Kansas City, Missouri, presented an address on 
the question, “Is It Profitable to Operate a Furniture D« 
partment Separate from the Stationery Department?” 

The finance committee reported a plan to assess each 
member of the Mid-West Division $10.00 for general ex 
penses, this sum to be applied toward defraying the ex- 
penses of the association. If it is found not sufficient to 
cover the year, another assessment will be levied The 
report of the Committee was accepted by unanimous vote 


On motion, the finance committee was made permanent 
This committee is made up as follows: D. W. Collins 
chairman, president of the Western Bank Supply Com- 
pany, Oklahoma City, Oklahoma; George Hausam, pres 


Printing 
president 


ident and manager, Hutchinson Office Supply and 
Company, Hutchinson, Kansas; J. H. Parkin, 


Parkin Printing & Stationery Company, Little Rock, Ar 
kansas; Charles E. Moyer, president, Moyer Stationery 
Company, Omaha, Nebraska, and Gerry A. Manning, sales 
manager, Joplin Printing Company, Joplin, Missouri 
The question as to whether a stationer who is a member: 


ol the Mid-West Division thereby becomes . 3 ember ot 


the National Association or not was discussed and it was 


decided that membership in the National Association is a 
pre-requisite to membership in the Mid-West Division, and 
tiat when a stationer became a member of tl National 
\ssociation of Stationers and Manufacturers, he became 


automatically a member of the Mid-West, if he 
this section, by virtue of his membership 
cerganization. 

The final event of the morning’s session was the electio1 
cf officers, the result of which is noted above 


sided 11 


rent 
Pal Cilt 


During the afternoon session, Fred Downs of the West 
ern Bank Supply Company spoke on the subjects, “ Methods 
of Stock Taking,” and “How Goods Should Be Inven 
toried.”. D. W. Collins spoke on the subject ‘Traffic.’ 
Following this address there was a general discussion o1 


“Medium of Advertising” 1 


the topics, and “Keturned 
Goods.” Mr. Gibbs spoke on “Business Outlook” and said 
few words in farewell, followed by Mr. Pierson in a 


similar vein. A vote of thanks to Kellogg Smith, past 
secretary and Charles Moyer, past vice-president for Ne 
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| typewritten letter or form, all more nearly alike than 
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| inde grape in de purole bunch | 
is an original. And there are 


no copies in the white stack of beautifully printed 
sheets, as it comes from the Mimeograph; every 
impression is an original. That is why the Mimeo- 
graph, in careful hands, does neatly and exactly its 
remarkable work. Five thousand impressions of a 


grapes from the same stem, it produces in an hour— 
forty thousand a day—at negligible cost. Designs, plans, 
cartoons, etc., are easily traced on the same stencil and 

printed in the one operation—thereby eliminating cost 

of expensive cuts. The Mimeograph is saving millions 
of dollars, and countless measures of time, for the com- 
mercial and educational institutions of America. Let us 
show you how it will save for you. Get booklet “T-4” 


from A. B. Dick Company, Chicago—and New York. 
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Character Inside and Out 


Century Products are four-square. They 
are as well finished inside as outside—for 
we do our best in every detail. It will be a 
pleasant surprise to some of your customers 
to find that our high grade work is uniform 
in every respect. 








No. 515 Century “Superb” Portfolio 


Century Products 


Brief Cases Portfolios Mail Bags 
Catalozue Cases Boston Bags 
Music Cases, etc. Add “class” to any dealer’s 
stock. Quality is evident 
at first sight—durability is proved in strenuous 
usage. All Century Cases are creased; all ex- 
posed edges are polished. You can stake your 
reputation on Century Products, the same as you 
lo on any of the merchandise you have come to 
rely upon through years of satisfactory selling. 
Let us send you Century Catalogue ‘‘F,”’ with price list 
and discount sheet. It will show you our complete line, 
and acquaint you intimately with the careful attention we 
pay to minute details 


Century Leather Crafts Company 
350 Broadway New York, N. Y. 


No 15 Century “Efficiency” Portfolie 
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braska, was passed, and likewise a vote of thanks to th 
Kansas City stationers for the work they did t ike the 
convention a success. Following this was t farewell 
address of the president, after which the co: tion ad 
journed. 

The following stationers attended the convent ( \ 


Howe, manager store department, Crane & Company, To 
peka, Kansas; Charles L. Mitchell, secretary and 
manager, Crane & Company, Topeka; F. H. Geddes, man 
ager, stationery department, Crane & Company, Topeka 
C. W. Seely, secretary and sales manager, Hall Litho 
graphing Company, Topeka, Kansas; A. S. Matthews 
manager stationery department, Hall Lithographing Co1 

pany, Topeka; Charles G. Corbin, salesman, Adams Bros 
Company, Topeka; Ross M. Nevins, Moore Br 


burg, Kansas; W. J. Saunders, president, Saunders Print 
ing & Office Supply Company, Pittsburg, K s; Hern 
H. Gast, vice-president, Western Lithogra, & Ofhes 





Supply Company, Wichita, Kansas; A. S. All proprie 
tor, Allen Book & Office Supply Company, Witchita, Ka: 


sas; H. W. Brewer, proprietor, Brewer’s Book Store, Mai 
hattan, Kansas; George G. Hultquist, proprietor, House ot 
George G. Hultquist, McPherson, Kansas; George Hot 
sam, manager and president, Hutchinson Ot Supply & 


Printing Company, Hutchinson, Kansas; F. W. |! 
Ekstrand Drug & Book Company, Salina, Kansas; George 
ti. Geiger, manager George H. Geiger & Co., Leavenworth 
Kansas; William A. Blomberg, office manager and buyer 
Lockwood Hazel Company, Atchison, Kansas 
melhart, president, Omaha Stationers Compa Omal 
Nebraska; Charles E. Moyer, president, Moy 
Company, Omaha; R. D. Latsch, president, | Bros 
Inc., Lincoln, Nebraska; Emery Jennings, proprietor, Jen 
nings Printing & Stationery Company, Sapuipa, Oklahoma 
Edgar A. Uden, owner, Uden’s Book Store, Sapulpa, Okla 
homa; Clark Field, president, Field Stationery Company 
Tulsa, Oklahoma; Fred Downs, manager, Western Banl 
Supply Company, Tulsa, Oklahoma; James ( 


president, Palace Office Supply Company, 1 1, Okla 
homa; D. W. Collins, president, Western Ba Supply 
Company, Oklahoma City, Oklahoma; M. B. Mayer, se 
retary-treasurer, Schiff-Mayer Company, Oklahoma City 
Oklahoma; John J. Vater, proprietor, J. J. Vater, Enid 
Oklahoma; J. T. Ward, president Ward Office Suppl 
Company, Muskogee, Oklahoma; S. B. Hudso1 lanaget 
The Star Printery, Muskogee, Oklahoma; T. H. Harmon 
secretary and treasurer, Co-operative Publishing Company, 
Guthrie, Oklahoma; George W. Daugherty, yrietor 
Daugherty’s Book & Paper Store, Maco: Missouri 
Humphrey R. Craddock, W. L. Craddock & Son, New 
Mexico, Missouri; Irving W. Shockley, western repr 
sentative, Samuel Dodsworth Stationery Company, Kai 
sas City, Missouri; O. C. Preuss, Brown-Preuss Stationery 
Company, Kansas City, Missouri; A. Schooley, president 


Schooley Printing & Stationery Company, Kansas City 
Missouri; Kellogg Smith, secretary, Schooley Stationery 
& Printing Company, Kansas City; R. W. Watson, vice 
president, Schooley Stationery & Printing Company, Kar 
sas City, Missouri; Dexter Brock, manager, Bank & Office 
Supply Company, Kansas City; C. M. Meyer, president and 
treasurer, Burnap Printing & Stationery Company, K 
City; Will Reuter, sales manager, Croneley-Reuter Com 


imsas 


pany, Kansas City; J. W. Shumway, manager, Kansas City 
Stationery Company, Kansas City; Oliver Wroughton 
manager, Graphic Art Club, Kansas City; 1 Gardner 
vice-president Gardner Office Supply Com; Spring 
field, Missouri; W. A. Wallender, manager, Inland Print 
ing & Binding Company, Springfield, Missouri; Garry A 
Manning, sales manager, Joplin Printing Company, Joplit 
Missouri; Sam Mannschreck, proprietor, Mannschreck Book 
Store, St. Joseph, Missouri; Henry Goetze, manager 
Schroeder Book Store, St. Joseph, Missouri; O. F. Hanne 
treasurer, Nelson-Hanne Printing Company, St. Josep! 
Missouri; F. M. McInnich, secretary, Combe Printing Con 
pany, St. Joseph, Missouri; J. H. Parkin, pres t, Parki1 
Printing & Stationery Company, Little R: Arkansas 
Ed. O’Brien, manager stationery departn t 
Printing Litho. Company, Little Rock, Arka1 

Others who attended were: Fletcher B. G p ¢ 
manager, National Association of Stationers & M 
turers, Chicago, Illinois; R. H. Baxter, s« vice-presi 
dent of the National Association of Statione: nd Mant 
facturers, New York, N. Y.; J. Ogden Piers third vic« 
president National Association of Stationers & Manufac 
turers, New Orleans, Louisiana; Alfred Besser, representa 
tive, J. G. Shaw Blank Book Company, New York, N. Y. 
James B. Lynch, representative, Miller-Bryant-Pier 
Company, Aurora, Illinois; C. R. Fargo, v esidet 
Wilson-Jones Loose-Leaf Company, Chicag Illinois 
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Shifting for Capitals 


‘as eS 


% HY OD 





Ball Bearing Long Wearing 


In shitting to write capital 
letters, the operator of the L. C. Smith 


& Bros. Typewriter presses the shift key and raises 
the type basket. The carriage is unmoved. 

This is important for several reasons. It takes no heavier pressure 
to raise the type basket or segment, whether the operator is using a reg- 
ular Model 8, or a wide carriage model. The non-shifting carriage pro- 


vides a printing point that is stationary at the moment of type contact— 


\nd the shifting operation, like all other essential L. C. Smith oper- 


ations, is a ball-bearing one. 


Our free illustrated catalog will give further explanation. Ask for it. 


L. C. SMITH & BROS. TYPEWRITER CO. 


Factory and Home Office 
Syracuse, N. Y. 


Branches in all principal cities 
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The new 


ACME Yisible LEDGER 


ERE is the newest application of vis- 

ible record keeping—the ACME 

Visible LEDGER. It cuts book- 

keeping expenses a third—saves time and 

effort—speeds up collections—prevents costly 
errors—by keeping accounts in sight. 

The ACME Visible LEDGER records <Ac- 

counts Receivable and Accounts Payable in 

book form, and meets with universal favor, 

for the reason it does save time and provides 


an automatic control over each account 
heretofore impossible. 


The ACME Visible LEDGER is being dis- 
tributed through one representative dealer 
in each locality. 

There’s opportunity here to add to 
profits. Have us send you the sales propo- 
sition of ACME Visible LEDGERS. Wire 
—or write—today. 


your 


ACME{CARD SYSTEM CO. . 


6 No. Michigan Ave. 





laa 
( Patent constructton gives abso- 
lutely flat, even writing surface 
to front and back of every card 





Chicago 





George F. Gilmore, representative, Thos. De La Rue & | 

Ltd ew York, N. Y.; James F. Cronin, representative 
Automatic Pencil Sharpener Company, Chicago, Illinois; 
H. | Hawkins, sales manager, Stationers Loose Leaf 
Company, Milwaukee, Wisconsin: H. A. Van Derslice, St. 
Louis representative, Joseph Dixon Crucible Company, 


lersev City, New Jersey; P. A. Hoffman, president, Smead 
\ianufacturing Company, Hastings, Minnesota; W. | 
Griffin, sales manager, Hoge Manufacturing Company, 
New York, N. Y.: J. J. Means, representative, Samuel ¢ 
Tatum Company, Cincinnati, Ohio; H. R. Schraeger, rep 
ntative, General Fireproofing Company, Youngstown, 
Ohio: V. R. Walden, business manager, Walder’s Sta 
tioner. New York, N. Y.; Albert B. Abrams, president, 
\iodern Stationer & Book Seller, New York, N. ¥ 


National President Visits Texas. 


Ralph S. Bauer, president of the National Association ot 
Stationers and Manufacturers, accompanied by Mrs. Bauet 
visited Houston, Texas, and other cities in the Lone Star 
State, several weeks ago. On March 4 we are informed 

| 
i 


90% of the stationers of Galveston, Beaumont and Hous 
on got together on one proposition to the satisfaction of 
eve body 


Mr. and Mrs. Bauer arrived at Houston at seven o’clock 
1 the morning of March 4 and were met at the depot by 
a committee and taken to the Rice Hotel, where quarters 
had been secured for them. At ten o'clock the stationers 
took charge of them and until 11 p. m., when*their train 
eft, they were kept busy all the time. When Mrs. Bauer 
irrived at her room she found two dozen roses. Later 
is taken by Mrs. E. C. Wilson, wife of the president 
of the Wilson Stationer and Printer Company, for a drive 
around the city and lunch at the Country Club. A recep 
1 musical were given in her honor by Mrs. W. J 
Kinkaid. wife of the manager of the Cargill Store, leaving 
the Kinkaid residence with Mrs. Frank C. Clemens, wife 
of the president of the Cargill Company, for another drive, 
ollowed by dinner and a social evening. 

Mr. Bauer spent the morning visiting various stationers, 
r1ccompanied by a local committee of stationers. He made 
a talk at the noonday lunch of the Salesmanship Club, the 
livest club in Houston, then visited stationers some more, 
and finally attended the dinner at the Rice Hotel, where 
fifty-one men were present. The dinner started at seven 
o'clock and lasted until train time. Mr. Bauer’s remarks 
were enthusiastically received, and he was plied with many 
questions, all of which he answered. Short speeches were 
made by the representatives of the Galveston and Beau 
mont contingents The evening ended by the singing of 
the Star Spangled Banner. Mr. Bauer’s visit resulted in 
practically every stationer in Houston joining the National 
\ssociation, and better feeling prevails among the sta 
tioners throughout the principal cities of Texas as the re 
sult of Mr. Bauer’s visit 

* < a 

During his Western tour Mr. Bauer was tendered a din 
ner on March 14 at San Francisco. Members of the Office 
Equipment Association were included in the dinner, which 
was given by the Stationers’ Association of California. 
\side from Mr. Bauer, prominent guests included H. P. 
Dimond, chairman of the Office Equipment Br cs 
and chairman of the Stationers’ Association of California; 
H Arthur Dunn, manager of the reorgal lization campaign 
of the retail stationers of the United States; E. A. Wood, 
Stationers’ Association of California 


Wholesale Stationers Hold Sessions in New York. 


The Wholesale Stationers Association of the United 


States held a three days’ session in New York City early 
his month, closing on Wednesday evening, March 2, bi 
a dint in the grand ball room of the Hotei McAlpin. 


attended by nearly 200 members of the association and 
their friends. This was the sixth annual convention of the 
association, and wholesale stationers from all over the coun 


try attended the session The business meetings were 
conducted in the green room of the McAlpin Hotel, and 
nia rtant questions and reports were discussed. 

On Monday evening the members of the association and 
‘neir wives were entertained by the Joseph Dixon Crucibie 
‘ompany, who gave a dinner on the roof of the New Am 
sterdam. Ninety-five guests attended this affair, going 
eiterwards, at the invitation of the Joseph: Dixon Crucible 
Co y, to the nine o’clock per‘forma of Ziegfeld’s 

Foll 

The annual dinner on Wednesday evening was a lively 


event, where several novel entertainment features were i1 






ASSOCEA TION) 


Go to GOES for 
The Goes Loose-Leaf 


Common Law | 
Record Book \ 


No. 8 
(Compiled by a member of the Chicago Bar) 
A text-book and a reference-book containing an instructive 
treatise and many helpful sugsestions and forms essential during 
the organization, and, later, in keeping the records of an Un- 
incorporated Association (Common-Law Trust). Forms similar 
to those contained in The Goes Corporation Record Books, 
but made to fit the needs of <« Common-Law Trust, are provided. 


Just Published 


The Goe s Printers ’ Helps 


also include 


Common-Law Certificates | Bond Blanks / 
Stock Certificates Diplomas / 
Bordered Blank: Certificates of Award \ 
Bound and Loose-Leaf Corporation Record Books 
and 
Art Advertising Blotters | 
Art Advertising Mailing Cards 
Art Advertising Calendar Cards 
Lithographed Calendar Pads 


G 
Samples and prices of all of 


¢ Goes Printers’ Helps 
will be sent pr oo 





——— 


Write for descriptive matter 












Litho ehographing 


a West A Street - 
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troduced. Among them were three wrestling bouts con 
ducted on an enclosure in the center of the ball room 
Eversharp pencil was given to each guest as a favor duri 
the course of the dinner. The following officers we 
elected for the ensuing year: President, Paul J. Wieland, 
of the Blackwell-Wielandy Book and Stationery Company, 
St. Louis, Mo.; vice president, George L. Davis, of Adams, 
Cushing & Foster, Inc., Boston, Mass.; treasurer, Ross P 
Andrews, of the R. P. Andrews Paper Company, Washing 
ton, D. C.; secretary, H. C. Whittemore, of the America: 
News Company, New York. Members of the executive 
committee, W. G. Whittemore, chairman, of the American 
News Company, New York, A. C. Bainbridge, of Henry 
Bainbridge, New York, and A. L. Salomon, of A. L. Salo 
mon & Co., New York. 
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Preventing Express From Going “On Hand.” 














A campaign has been started in the express business t 
| keep down the number of shipments which find their way 
a to “On Hand” departments, because the addresses are in 
High Grade accurate, or ieee er or because of cancellation of 
C d Ri orders or some other disagreement between shipper and 
| consignee. An energetic effort is being made to clear up 
| arbons an ibbons the undeliverable matter found in the “On Hand” rooms 
do not of the express company and at the “Right Way” meetings 
. of the express employes, throughout the country, the sub 
66 9 ject is receiving special attention. 
Just Happen It is the pt Pa ot operating heads in the express bus 
ness that the growth of “On Hand” freight is a handicap 
to improvement in the express service. Practically every 
industry is interested in prompt delivery of goods and th: 
They are built only by expe- carrier is seeking the co-operation of the shipping publi 
. 4 : to remove the heavy burden which the storing and car 
rienced workmen, having at their of “On Hand” freight involve. It is found that a larg: 
disposal well selected, high grade number of claims and annoying controversies are directly 
tal ¢ i} chargeable to the abuse of the “On Hand” privilege 
raw material, and suitable me- While it is a decided advantage to the transient shipper 
chanical equipment. to have the express carrier hold his goods for him until 
he arrives, and to do this without added expense, it wa 
. not intended that reguiar express patrons would ask or 
| Ault & Wiborg Carbons and expect the carrier to store their goods while some argument 
Ribbons are manufactured under between shipper and consignee was being settled The 
° ° 2.8 express company does not generally charge for storin; 
practically ideal conditions, to shipments, but some such step may be taken unless the 
secure at all times most satis- g| situation improves. 
factory results. We are alive al- muplicit Addresses Important. 

, ° In seeking the co-operation of the shippers, t trans 
ways to the necessity of keeping portation company lays emphasis upon the importance oi 
our products up to the highest every shipper having the consignee’s full name and ad 

A | dress, street and number, plainly stencilled or otherwis« 
notch of perfection, and are con- marked, on each piece he sends by express. It is equall 
tinually working in our labora- | important, the carrier points out, that each shipper shows 

: . . his name and address clearly on each piece of a shipment 

tories to develop articles which That consignees should accept delivery of shipments 

may prove superior to those used tendered and not leave them on the carrier’s hands is the 

: contention of the express company in this campaig: Chis 

in the past. should be done even if shipments are offered in bad order 

| for then the consignee can dispose of them to the best 
A quick action service depart- advantage and thereby reduce the loss to the lowest pos 
7 : , sible figure. Shippers and consignees are urged to giv 
ment is maintained for our deal- special attention to postal notices sent out by the carriers 
ers, and this means that they se- to both of them, when a shipment cannot be delivered by 

, an express driver for any reason. 
cure from us practically perfect When a shipper is informed by the express company, 


through the usual postal notices, that the consignee to 


service in the filling of orders. | - ey | ! 
1) whom he sent his goods has refused to accept them, 
P , iH] will facilitate matters if he will give prompt and definite 
The Ault & Wiborg Line—su- | instructions for the disposal of the shipment question. 
perior Carbons, fine Cotton Rib ts Dieinit Diteanier- 
bons and the famous Typewriter TI ; eer “ee ol ek 
; 1e Goes Lithographing Company, 175 W. Jackso1 
Ribbon—of Silk. boulevard, Chicago, Illinois, has sent out to its friends 
new calendar beginning with April and continuing to th 
end of the year. This calendar is entitled “The Girl Fro1 
Goes” and represents the head and shoulders of a blue 
Oo eyed, blonde-haired young lady in evening attire Che 
background of the picture represents a wall decoration « 
IC Othe [ \ [ ’ ( C } fruit patterns. The colorings throughout ar ry rich 
| The lithograph was made from a pastel | Allas 


Gilbert and was executed by the exclusive Goes H-B direct 
WIBORG ee ee 


New Company in Denver. 


CINCINNAT Ba OHIO, U.S. &s« The C. L. Patterson Office Equipment Company int nds 
to open a department for office supplies. This department 
will be in charge of Charles E. Draper. The company is 


located at 1741-1747 Champa street. 
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Direct and Simple Sales Appeal 


Will Build Your Profits 


OUR pen department sales can force 
another purchase and so increase your 
gross. 


Attractive shelves of merchandise, as a back- 
ground for your Esterbrook display case; that’s 
the method. 


For, with such arrangement, you carry less 
stock, save counter space, obtain maximum 
display of a complete assortment. So it is 
easier for your customer to buy. And one 
purchase, easily made, leads to still another. 


Speak of Esterbrooks by name and number, 
and sell them by the box; it will pay you. 

We are ready to suggest how to put your 
Esterbrook department on a still more profitable 
basis. There are many dealer selling helps. 


The Esterbrook Pen Manufacturing Co. 
80-100 Delaware Avenue, Crmden, N. J. 


The Brown Bros. Ltd., Toronto—Canadian Agents 


bstorctyook: PENS 





No. 048 
No. 048 is the biggest 
seller in the world 
among the twelve 
most popular pens. 
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Here they 





You Sell Them—She'll Buy Them 


7 : , : P or - as y a l¢ 

The advantage of stocking Peerless Keys is that you will be handling a fit st-grade 
one that msures satisfied customers, steady repeat orders and a growinyg bpusil ess 

: ; ; 
significant that most of the progressive dealers throughout this country and 


Canad 
the Peerless Key only and would carry no other. 

























The reason is not because of the quality 
alone, but the selling policy of this com- 
pany, which aims to cooperate with and 
protect the dealer at all times. Peerless 
Keys are the only first-grade keys sold 
thru dealers that have a pronounced con- 
sumer demand and preference, the only key 
back of which there is consumer maga 
zine advertising to stimulate and create 
susiness for dealers. No other manufac- 
turer in this line refers consumer inquiries 
ind orders to dealers. WE DO! 


here are so many reasons why progressive 
stenographers need rubber typewriter keys 
that it is unnecessary to repeat them. And 
we are educating them to ask for Peerless 
Keys. All you need to do is get in line with 
the other Peerless boosters, stock a few 
sets and watch them go. They will go—and 
you'll come back for more. Try it today 
and see. Our liberal offer will please you. 


The PEERLESS KEY COMPANY, Inc. 
176C Fulton Street New York City 


Chicago Philadelphia Seattle 
Pittsburgh Boston Minneapolis 
Clevelana London, england Toronto 








March in Corporate Finance. 


New York and Chicago stock 


\ summary oj rices on 
xchanges of ndustrial stocks related to the ofhce equi] 
id stationerv fields. Where no showing is made the 
5 ks were not dealt in actively. 
Miscellaneous fiduciary affairs are ted 
Stocks starred ) are traded in but not listed 
American Bank Note Company. 
rterly dividend, $1.00, payable May 16 to stock of 
May 2 
American Can Company—Common. 
High for vear, Jan. 2972324; low for year, Jan. 3@25 
Week of Mar Sales, 4,500: high, 29%: low, 28 
lose. 28% 
Week of March 12.—Sales, 13,100; high, 2934; low, 26 
lose. 267K. 
Week of March 19.—Sales. 9,700; high, 297%; low, 2¢ 
lose. 29% 
Week of March 26—Sales, 12,100; high, 30 low, 29 
close, 3014 
\\ ek of \pr l Sales, 5,900: 30 ] Ww 28 
IR 


Week of Marcl 5 Sales, 700; high, 85: low, S4 
oe ae 

Week of March 12.—Sales, 1,300; high, 85: low, 843 
close, 8434 

Week of M h 19.—Sales, 2,400; high, 85%: low, &4: 
close, 84 

Week of March 26—Sales, 300: high. 8&5: low. 8&4 
clos 85. 

Week of April 2—Sales, 100; high, 85: low, 85; close, 85 

American Multigraph Company. 

For the year ending December 31, 1920, sales totaled 
$4,571,400, compared with $5,037,187 in 1919: net after 


High for year, 


tax 


Dividend 134 


American Can Company—Preferred. 
Jan. 20@88; low for year, Jan. 7@77 


s, $420,359; profit and loss surplus, $1,166,235 

per cent quarterly on preferred stock, pay- 
April 1. 

American Writing Paper Company—Preferred. 


High for year, Jan. 20@39%; low for year, March 11@297%. 

Week of March 5.—Sales, 200; high, 32%; low, 32 
close, 32! . 

Week of March 12.—Sales, 600: high, 32%: low. 30%: 
close, 30%. 

Week of March 19.—Sales, 1,800: high, 20%: low. 297% 
close, 30 

Veek of March 26—Sales, 500: high, 313 low, 31 
close, 31%. 

Week of April 2—Sales, 500; high, 32: low, 30%; clos 


High lor year, Jan 8$@ 1234; low for year, March 18a@5% 

Week of March 5.—Sales, 39,200; high, 91%: low, 8: 
lose RZ 

Week of March 12.—Sales, 23,300: high, 854: low, 8: 
close, 85% 

Week of March 19.—Sales, 30,600; high, 8%: low, 5% 
lose, 7 

Week of March 26—Sales, 22,500; high, 8; low, 7; close, 

Week of April 2—Sales, 19,200: high, 754: low. 6%: close. 


pril <2 


Burroughs Adding Machine Company.* 


Week of March 4 Range, 145” 150. 

Week of March 11 —Sales, 45; averTare price, 145 
Week of March 18 Sales, 227; range, 137@145 
Week of March 25—Sales, 78; range 138@141. 


Week of April ] 
Quarterly dividend, 2 per cent, payable 


price, 140. 
April 1 to stock 


Sales, 328; average 


ecord March 21 
Columbia Graphophone Company—Common. 


Columbia Graphophone Company—Preferred. 


High for year, Feb. 10@62%; low for year, March 18@34. 
Week 9 March 5.—Sales, 700; high, 55: low, 51%: 
cle s¢ 53 Rg. 
Week of March 12.—Sales, 100; high, 52%: low, 52 
, — 
Week of March 19 Sales, 700: high, 48%: low, 34: 
close 39%. 
Week of March 26 Sales. 900: high. 45: low. 40: close. 
45 
Week of April 2—Sales, 300; high, 44: low, 44: close, 44 
Computing-Tabulating-Recording Company. 
High or year, March 19@3934; low for year, Jan. 5@35%%. 
Week of March 5.—Sales, 700; high, 55; low, 51! 


cl 


“+ 
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Banks and Business Houses 
Use the Pearl Cutter 


For cutting the margins from monthly 
statements in quantity. Several hun- 
dved sheets ledger paper 
clipped at one stroke. 


Zip! It is done in an 
instant and the edge is 
clean and straight. 


Also cuts card- 
board, leather, 
cloth, quicker 
and better than 
knife or scis- 
sors. 





A saver of labor 






and gets the 
Has spring work out on 


balanced time. 


Me 
aietetane Sells readily to 
Banks, Multi- 
graph Users, 
Photographers, 
Offices, Facto- 


The base is a 


waste rece plac le 


}or ries, Stores. 
CONVENIENCE 
and Made in sizes 


are e 13” and 19”. 
cleanliness. 


The BOSTON and OFFICIAL 
CUTTER 


Every office of every kind can 
use a Cutter in every depart- 
ment. The Bookkeeper, Mail 
Clerk, File Clerk, Price Clerk, 
Production Clerk, for a great 
variety of 
trimming. 
The Sales 
Department 
for cutting 
samples, illus- 
trations, en- 
closures. The Advertising De- 
partment for cutting out illus- 
trations, exhibits, dummys, etc. 
The Draftsman for blueprints 
and drawings. 







Invaluable in a hundred ways in 
every office, store and factory. 


Several thousand have been sold. 
Made in a variety of sizes. 
We make also a line of Power Cutters, 
Printing Presses, Tableting Presses. 


DEALERS WANTED 


Golding Manufacturing Co. 


FRANKLIN, MASS. 
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Counter Height Steel Filing Cabinets with Linoleum Tops 









THE LINOLEUM TOP 


Fits tightly over the top of the upright by merely pressing it down—no tools necessary. 


Made of the highest grade linoleum as used on battleships and known as Battleship Linoleum—very heavy and d 
able. It is fastened onto a sheet of steel and securely encased in brass with heavy brass overhang at fr ind bac! 
wedge it to top of upright without use of tools. As these counter height uprights can be used either with or without tl 

t} ( nets eit! 


Detachable Linoleum Top, a dealer can, with only one stock of uprights and one stock of tops, supply 


way. 


A battery of Uprights 42 inches high 
as used for a counter. Over each an 
individual detachable linoleum top 





Counter Height Filing Cabinets separate the “Space for the Customers and Solicitors” from the office 
as “Partitions” to separate various departments in an office and at the same time serve as excellent sn 
lops” for consulting large books, laying out plans, etc.. and for filing cabinets. The “Roller Shelf” or “Map Book” Units 
are especially used in Insurance Offices, Abstract and Title Offices and in Public Buildings for big books, servi tl 
same time as counters or partitions between departments. 








Illustrating the use of Globe- 
Wernicke 42-inch Height 
Filing Cabinets as a “Count- 
er” separating the office from 
the space for customers 














Ask for Globe- Wernicke Catalogue 820 
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Counter Height Steel Filing Cabinets with Linoleum Tops 
Serve a Double Purpose--As Counters and Filing Cabinets 





rking 7181 V. L. Upright With Detachable 7190 Upright Cupboard with Detachable 
Units Linoleum Top, Letter Size Linoleum Top 





7188 Roller Shelf Upright with Detachable 7182 V. C. Upright With Detach- 
Linoleum Top able Linoleum Top, Cap Size 


dhe G lobe -Wern icke Cy, CINCINNATI 














Run 
The World's 
Business 
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This Basket is a 


Business Builder 


Here is a necessity in 
every home, office, insti- 
tution and factory — an 


article of steady demand 
and use in a market that | 
has greater possibilities 
than you ever realized. 


Do you want to cash in 
on this opportunity. 
Diamond Fibre Waste 
Baskets will get you the 
cream of the business 
because they are superior 
baskets. They sell 


sight. Built of Diamond 
Fi bre—attractively var- 
nished—and equipped 
with a hardwood, non- 


tipping bottom. 





Write today for quotations 
Dept. 16. 


Dia -F 
Diamond State Fibre Company 


Bridgeport (near Philadelphia), Penna. 


Branch Factory and Warehouse, Chicago 
fices in Principal Cities 


In Canada: Diamond State Fibre Co. of Canada, Ltd., Toronto 




















Kellogg Switchboard & Supply Company. 
Month to April 2—High bid, 37; bid, 
39; low asked, 35%. 

Library Bureau—Common. 
dividend, 1% per cent, payable April 1 
March 21. 
Library Bureau—Preferred. 
Quarterly dividend, 2 per cent, payable 
of record M arch 21. 


Remington Typewriter Company—Common. 


low 34 rit 


asked, 


Quarterly 
stock ot record 


APPLIANCES 

Week of March 19.—Sales, 200; high, 39 
close, 393 

Week of March 26—Sales, 100: high, 36 
30 

Week of April 2—Sales, 300; high, 35 
close, 35%. 

The consolidated income account, year end De 
1920, shows net profits were $2,704,758, ar I S¢ 
$207,813; surplus after interest charges but betore tedera 
taxes. $1,881,880, decrease $244,794; dividends $497 8/5, 
increase $78,651; surplus for year, $1,384,005 Se 
$323,445. Surplus after charges but before federal ta 
is equivalent to $14.36 a share earned on the 131 ure 
ot capital stock of no par value compared with $20.28 
share on the $10,482,700 capital stock of $100 
1919 

Corona Typewriter Company, Inc. 

Quarterly dividend, $2.00, payable April 1 
record M: arch 15. 

The General Fireproofing Company—Common. 

Quarterly dividend, 134 per cent, payable Apt | 

The General Fireproofing Company— Preferred. 

Quarterly dividend, 134 per cent, payable Apt 

Dalton Adding Machine Company—Common. 

Stock dividend two per cent per quarter, pa \ 
! to stock of record March 26 

Stock dividend on preferred stock, two pe nt 
quarter, payable April 1 to stock of record March 26 

B. F. Goodrich Company—Common. 
High for year, Jan. 11@44!¢; low for year, Mar: 143414 

Week of March 5. Sales, 5,500; high, 37 low, 3¢ 
close, 374. 

Week = March 12.—Sales, 13,700; high, 383% v, 34 
close, 354 

Week _of March 19.—Sales, 17,600; high, 37 v, 34 
close, ‘ 

Week of March 26—Sales, 17,500; high, 39 7 
cicse, 38. 

Week of April 2—Sales, 7,800; high, 38 
c lo se 37 YS. 

B. F. Goodrich Company—Preferred. 

Hig h for year, Jan. 7@85; low for year, Jan, 34472 

Week of March 5.—Sales, 100; high, 78%; low, 7414 
Cc lose, 745% 

Week of March 12.—Sales, 1,500; high, 77 
close, 75. 

Week of March 19.—-Sales, 1,000; high, 75 w, 7/4 
close, 74% 

_Week of \pril 2—Sales, 400; high, 75 low, 75; close 
Ga 


April to stocl 


High for year, Jan. 20@37™%; low for year, March 11@25'% 

Week of March 5.—Sales, 300; high, 31 lov 301% 
close, 30%. 

Week of March 12.—Sales, 3,500; high, 30'4: low, 25 
close, 25! 

Week of March 19.—Sales, 1,700; high, 29; 1 25 
close, »9 

Week of March 26—Sales, 1,000; high, 32 v, 30 
close, 3 

Week of April 2—Sales, 600; high, 3134; 1 x0) 
close 31% 


Remington Typewriter Company—First Preferred. 
High for year, Jan. 17@80; low for year, Ja 17(@80 
Remington Typewriter Company—Second Preferred. 
Inactive in 1921 to date. 
Underwood Typewriter Compeny-—Common. 


High for year, Feb. 258(@160%; low for ye a] 
Week of March 12 Sales, 100; high, 1521 6: low, 152 
close, 1524. 


Underwood Typewriter Company— Preferred. 


High for year, Jan. 18@104 low for year, Jan. 18@104 

The Wahl Comtenp~Camane, ° 

High for year, Feb. 9@5034: low for year, Jat 8(@37 
Week of March 5.—Sales, 500: high, 48: low. 47: clos¢ 

Week of March 12.—Sales, 483; high, 48; low, 45; clo 


461% 
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““U-NEED-ME”’ 


OFFICE iehiiaicinorens SPECIALTIES 








Patent Applied For 


Folding Desk Pad with Work Distributors 


V/, 4A 

GA hha 
Y / / “Wi fy , 
4 Z bf j Vj Vf, Va’ *4 

















Patent Applied For 


The Fox Plate Glass Desk Pads Ventilated Chair Cushions 
Send for 1921 catalog of ‘‘U-Need-Me’’ Specialties and judge for yourself 


Geo. E. Fox & Company 


33 West Kinzie Street Chicago, U.S.A. 
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fhree Models 


—~ to make sales easier 


for you 


ROM a production stand- For the executive’s private of- 
point it would be easier to fice there is the “Grade A”, the 
concentrate upon one or finest file built by Van Dorn— 
even two models. But Van the autocrat of files, with every 
Dorn’s three file models have refinement and improvement. 
yroven an invaluabie sales aid - ‘ bane ;' 
The “Mastercraft”, lower in 
to the dealer. ; : ‘ 
price through economies in 
It means that a letter file sale production serves as a general 
is never lost on price. Three utility file from executive’s of- 
files at three prices give you a fice to file room. 
rice and quality range to fit Tha. « ‘9 ¢ 
: 7 The “Pacemaker”, one of the 
every pocketbook. Sales are er > Se 
. nara lowest priced files on the mar- 
quickly made. Long-winded 


ket, but for all that a handsome, 
sturdy file has the preference 

for small business and factory 
And each model serves a def- offices or.as standardized equip- 
inite purpose. ment when many files are used. 


eloquence to overcome price 
objection is unnecessary. 


We will gladly send prices and dealer 
discounts to dealers in open territory. 


THE VAN DORN IRON WORKS COMPANY 


Master Craftsmanship in Steel 
CLEVELAND, OHIO 





STEEL 
LETTER FILES 





—the dealer’s 3 way opportunity 

















Where You > 
Figure— = 
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It doesn’t require a knowledge of higher as 

mathematics to calculate the result of sell- ZS 
ey ing the most durable envelopes. Fiberstok “oh 
not has the quality that says ‘“‘come back for My 
1% more!’’ It isa fast mover, never lags, never 4 


“dies on third.”” And it brings home a very 
satisfying margin of profit on each sale. 
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Fiberstok Envelopes stand severe usagi me, 
because the matevial is tougher and thi 1 | 
envelopes stauncher than any other. Thick- a 
ness and color are always uniform. Pyrcmpt ma 
delivery on all st indard styles. 4 


FiberstoK 


FLAT and EXPANDING 
ENVELOPES, FOLDERS, 
FILE POCKETS, FILES, 
and Other Specialties. 


Write for FREE SAMPLES and Catalog 5, 
illustrating the complete FIBERSTOK LINE, 
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with a practical selling plan for your territory. - 
r Uy 
NATIONAL FIBERSTOK at 





ENVELOPE CO. 
429-447 MOYER ST., PHILADELPHIA Partition Enve 


21 Park Row Merchants Laclede Bldg 
NEW YORK ST. LOUIS 
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Week of Mar 19.—Sales, 265; high, 47; low, 4 


5 46 
Week.of Mar 26—Sales, 950; high, 48; low, 4/7 
lese, 48 
Week of April 2—Sales, 430; high, 47; low, 46 close 
r 
Quarterly dividend, $1.00, payable April 1, to stock 
, March 25 
The Wahl Company—Preferred.* 
Month to March 26.—High bid, 86; low bid, 84 Hig 
isked, 88: low asked, 85%. 
Yuarterly dividend, 134 per cent, payable April 1, to 
<t ( - of record March 23. 
Whittaker Paper Company—Common. 
Quarterly dividend, 3 per cent, payable April 1, to sto 
t rd March 20 
Whittaker Paper Company—Preferred. 
Quarterly dividend, 134 per cent, payable April | 


stock of record March 20. 


Dorr E. Felt on Labor Amity. 
Dorr E. Felt, president of the Felt & Tarrant Manuta 
Company, contributed to The Nation’s Business for 
April on “Councils in Industry,” adding to a discussio1 
which had appeared in a previous numbet 
k * x 


in the spring of 1919, with the assistance of the Minis 


ter of Labor for Great Britain, it was my privilege to 1 
vestigate numerous industries which had practiced sys 
tems similar to joint councils for years In most cases 
such schemes had proved failures, and it seemed te ! 


1 meé 
that those which appeared to be SUCCE ssful were condu ted 
’y proprietors who would make a success of any scheme 
because of their superior capacity for production and dis 
ribution, and natural talent for handling men 

\s in the case of profit sharing, these schemes usually 
seem to work very well for a short time, but eventually 
lead not only to more friction between employer and em 
ployee, but to much discord between different classes of 
emplovees in the same concern. Often the plan goes along 
swimmingly until hard times come and then each class, 
exaggerating what it contributes to the success of the con- 


ert ecomes dissatisfied. The molders claim the ma 
chinists get too much; the factory workmen contend that 
the salesmen put up at too expensive hotels, and do not 


send in orders, while the salesmen contend that they can- 
not get orders because the factory produces inferior goods 
at too high a cost, and so it goes. “Shop politicians” get 
onto the committee, and having little at stake, stir up 
trouble to emphasize their own importance 

Under the stress of war such schemes are perhaps ex 
cusable as temporary palliatives, but I believe that, in the 
long run, the concern which follows along the old system 


which has been evolved by centuries of industry, will suc 
ceed better than the concerns which try these so-called 
“torward movements.” 
Our Presidential Key Tapper. 
\n incident in which former President Wilson and an 
\merican typewriter were factors in an important situ 
was narrated in The Nation’s Business. It quoted 
Lord Riddle. one of Llovd George’s chief assistants at the 
peace conference 
It a secret conterence of the Big Four. no secretaries 
or stenographers being present, it became necessary to 
reduce to writing a certain proposition. The Europeans 
were at a loss to know how-to proceed and Mr. Wilson 
an attendant and said: “Get my _ typewriter.’ 


Mild protest followed against the admission of a typist, 
ut the President sprang a surprise by having his personal 


writing machine placed in front of him. and typing out 
th emorandum with his own hands smilingly presented 
neat irbon to eacl associate. 


R. S. MacElwee Resigns from Commerce Post. 

R. S. MacElwee, director of the Bureau of Foreign and 

omestic Commerce since July 1, 1920, resigned March 
ccept the position of director of the School of For- 

Service, Georgetown University, Washington, D. C 


EI has had , ‘ 
wee has id twenty vears experience in toreign 


1) 


1 


Miss Hawkes to Marry. 

Mr nd Mrs. Lewis Hawkes, Merchantville. N. J.. a 
nour the engagement of their daughter. Miss Malinda 
Bea Hawkes, to Robert W. Frome, Camden, N. ] Mr 
Hawkes is manager of the C. Howard Hunt Pen Manu 


facturing fompany 


NI 
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CILS 


The largest selling Quality 
pencil in the world 


ERE is only 

one BEST in 
pencils. Every pro- 
gressive stationer 
knows it. Every 
pencil user who has 
ever tried a VENUS 
knowsittoo. Substi- 
tutes never satisfy. 
VENUS pencils 
spell everlasting 
satisfaction and 


REPEATS. 


17 Black Degrees 
3 Copying 


One’ or more of these 
black or copying degrees 
will exactly suit yourcus- 
tomer. Help him select 
the right degree. 


Complete VENUS stocks 


are an advantage. 


American 
Lead Pencil Co. 


320 Fifth Avenue 
New York 





NEW-—-No. 3818 VENUS 
ROUND. Soft lead, 
especially suited for 
stenographic and 
other office use. 

Samples on request. 
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You are careful in 
the selection of your 
stationery for social 
purposes. How 
about your business 
stationery where the 
impression made is 
much more impor-| 
tant? 

| 





Berksh hits rer 
“Type” Papers 


are the Linen Lawn and Highland Linen 
of business papers 








Eaton, Crane & Pike Co. 


Sponsors for Correctness 
in Correspondence 


225 Fifth Avenue, New York 
Pittsfield, Mass. 


BOSTON, MASS. PHILADELPHIA, PA. 
633 Washington, St. 1024 Filbert St. 
CHICAGO, ILL. SAN FRANCISCO, CAL. 

100 S. Michigan Ave. 770 Mission St. 





A Typewriter Ambulance. 


W. H. Hanson, president and general manager of the 
Typewriter Service Co., Inc., Cleveland, Ohio, believes 
in advertising and pr: actices. his belief daily. He and his 
associates are known as “The Typewriter Doctors.” 


Among the familiar sights on the streets of Cleveland is 
the Hanson typewriter ambulance, which consists of a 
Ford built like an ambulance. It is painted red with gold 
lettering on the sides, back, ends and even on the top (For 
the benefit of those who look down on it from a fifth story 
window, for instance). The company tried to get a bell 
like those used on ordinary ambulances, but they could 
not get the city authorities to approve of this idea. This 
ambulance attracts attention wherever it goes It calls 
for sick typewriters and delivers good ones for the oper 





THE HANSON “AMBULANCE,” 


ators to use while the sick ones are undergoing surgical 
treatment, and after the operations are over it delivers 
the fully recovered patients back to their owners The 


Hansons aver that they are the only physicians in Cleve 
land who can say in all truth that they have never lost a 
case, 

[In accident cases the ambulance rushes a doctor to th 
spot with his first aid kit. In fact, it does about every- 
thing that any other ambulance will do, and then son 
Dozens of calls for repairs, supplies, etc., come in from 
people who have seen the typewriter ambulance on the 
street. The company says that if they cut out the delivery 
work entirely and did nothing but run the ambulance up 
and down the streets, it would pay for itself in the adver 
tising it gave. The staff of typewriter doctors includes 
“Doc” Hanson, “Doc” C. E. Dibb, vice-president; “Doc’ 
G. A. Patrick, treasurer; “Doc” D. D. Hurlbut, secretary, 
and “Doc” J. M. Branagan, to whom we are it ndebted for 
the information given above. 


New Manufacturing ‘Stationers at Minneapolis. 


McClain-Mahler Company, 518 Third street, South Min- 
neapolis, Minn., has been organized to conduct a sta- 
tionery manufacturing and stationery business. The con 
cern succeeds the Hochfeld Printing Company W. F 
Mahler, widely known in Minnesota as an editor and pub 
lisher, will have charge of the manufacturing and printing 
departments. F. O. McClain will manage the stationery. 
Sales will be in charge of Douglas McClain. Messrs. M« 
Clain were formerly of McClain & Hedman, St. Paul 
Minn. 

Equipment Engineers Organize in New York. 

Moran & Donovan have organized as equipment engi 
neers at 300 Madison avenue, New York, N. Y. They 
have been granted the New York agency for the O. M. 
Edwards Company, Syracuse, N. Y. Mr. Moran was 
formerly with the Steel Equipment Corporation; previously 


he had been with Hilton, Hart & Garrett, Detroit, Mich.., 


The General Fireproofing Company, and Stevens, Ma 
loney & Company, Chicago, III. 


Chicago Saving Daylight. 


Daylight saving for the 1921 season was inaugurated 
Chicago, Sunday, March 27. The clock was advanced ar 
hour and will run on that basis until the last Sunday in 
October. Suburban trains run on daylight saving sched- 


ules. Through trains run on standard time, deferring the 
arrival of visitors an hour. But this has its compensations, 
as they have an extra hour in which to enjoy Chicago be 
fore their departure 
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One of the 
private offices. 













D SEAL 
“Commercial” Battleship 
— a 
Battle ship li noleum apd orth te tice 


Made According to U.S.Navy Standard 


—————} 


An Atmosphere of Quiet Efficiency— 










Gold-Seal Batile- 
ship Linoleum in 
library of School of 
Mines, University 
of Minnesota, 
Minneapolis. 

















Quiet efficiency reigns in the library and 
offices of the Minnesota University School 
of Mines—no clatter of footsteps to disturb 
Comfortable, noiseless floors of Gold-Seal 
Battleship Linoleum assure this restful at- 
mosphere. 


But not only in the library and offices 
this thoroughbred floor-covering is making 
good on the floors of nearly every building 
in this school. 


Absolutely suitable as a floor-covering 
for libraries, auditoriums, office buildings, 
theatres, industrial structures, etc. Silently 
comfortable underfoot, easy to clean, an 
attractive brown or green in color, and 
durable to the nth degree (every yard built 
strictly according to exacting U. S. Navy 
Specifications). 


Its sturdy appearance registers a definite 


CONGOLEUM COMPANY 

Incorporated 
Philadelphia New Yurk Chicago 
San Francisco Minneapolis Dallas Montreal 
Atlanta St. Louis 





promise of 100% satisfaction—a promise 
backed by a strict guarantee. On every 
roll of Gold-Seal Battleship Linoleum will 
be found our Gold Seal bearing this pledge, 
‘Satisfaction guaranteed or your money 
back.”’ 


Gold-Seal Cork Carpets 


For absolutely notse-proof floors—specify 
Gold-Seal Cork Carpet. This efficient, du- 
rable floor-covering is as velvety quiet 
underfoot as the heaviest woven rug. 


Made in restful shades of ;brown, green 
and terra cotta—ten in all—with polished 
or dull surface, and, of course, satisfaction 
guaranteed by the Gold-Seal Guarantee. 


If you have a floor-covering problem, call upon our 
Service Department for any advice you may require. 
Write our nearest office for samples of these thorough- 
bred floor-coverings, and spectfications for laying. 















Boston Cleveland Kansas City 


Pittsburgh 








een 








( THE FAMOUS FARR & BAILEY BRAND) 


Linoleum is not made accord- 
ing to U. S. Navy Standard. 


that comes up to the U. S. 
Navy Standard, 
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Better Bookkeeping Equipment 
Featuring the ADJUSTO Tray Binder 
y | : g— Ledger Outfit No. 2 


This outfit consists of Jumbo model 
ADJUSTO-  Tray-Binder, Portable 
Stand and Steel Filing Case. 






This Tray-Binder holds up to 2,000 
sheets of any size. Sheets rest on 
non-skid flat base and are supported in 
position for posting by the Adjustable 
Jaws. Any angle may be obtained by 
the turn of a thumb nut. 


Provides ample working room, clear vision 
of the entries to bottom of the page, and 
instant access to accounts. 


Operates like a ledyer binder—opens and 
closes with a few turns of crank key. 
Locks securely on sheets. 


The Portable Stand in this outfit is 30 
inches high—just right for use with the 
standing position machine. Easily wheeled 
in and out of vault, or to any position on 
floor. 


Equipped with Steel Table Top to hold 
the Tray-Binder, and steel shelf for Trans- 
fer Case. 


The Steel Filing Case fits snugly on the 
shelf of the Stand. This case is built espe- 
cially for ledger sheets, and is used for 
storing surplus sheets, and for filing filled 
account sheets. 


Here, then, is a complete outfit—-Current 
Ledger, Transfer File and Surplus Stock of 
Sheets, all contained in one unit—an outfit 
that will harmonize with the Bookkeeping 
Machine and give a lifetime of satisfactory 
service. 


A SPLENDID OPPORTUNITY FOR DEALERS IN UNOCCUPIED TERRITORY 
WRITE FOR CATALOG AND INFORMATION 


EFEBURE [EDGER [OMPANY 


LE ACCOUNTING EQUIPMENT OUTFITTERS 
General Offices and Factory, CEDAR RAPIDS, IOWA, U.S. A. 
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The Purchasing Agent Spots an Old Timer. 















G. A. Mac Lean, Purchasing Agent of the 

Link-Belt Company, Indianapolis, Told in 

The Purchasing Agent of His Experiences 
With the Pencil Bargain Man. 


VERY purchasing agent has at some time or othet 
EF; veen confronted by the “Bargain Pencil Man” and 
has become a victim of this shrewd, crafty salesman 
Very few purchasing agents who buy large quantities 
yf pencils have failed to have had such experiences 
This peddler enters your office and in order to get 
your attention and confidence immediately offers you 





%4 


< 


RX en 
bCL 


Gil 
LS 
VAS 
We 
77, 


Vx 
YG; 
is 


~N 
~ ¥, 


SS 
SS 
GS 
~ 
aS 


LL nth 


STUNULAUANONGOUOUONDOAOEUEDUOOEGEOUOEUOEOUDUUOAUOOOSUEOEOEOEOOSUOOEGESUOOEOOSEUUEOEOEOAUEDODOEOOUED EOOEOEGUOEOUCEOEDODOEESOOOEOSUOUOEOEGEDUGUOOUOUOSUOOUNOEOOOEOOEOEOODUOUOUOOEOOOEOUOEOEOEOOOUCOGUOUEOOUOUOHOUOUEUBOEGEREOOUOEOEOEOEDNE 


7 
RY) 
Vi, 


YRS 

YY; 
~ 

EN 





a aE ; , ee ee 43 

a price on some well known brand of pencils that is clos« EKER 
to the price he |} | } hem for tie SQV 
o the price 1¢ las bought them tor, sometimes even a YUUYLIULL SA 
peer ae COE 

few cents lower. This offer is invariably made on a grade MOM yy 
of pencils which, well known, is not used by any one AE CEG 
} SS 


buyer in very large quantities; such as drawing and colored 


ws 
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Yes 
Y, 


By means of this offer he usually secures your con 


dence and convinces you that you have been robbed 
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by your stationer 
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Then after selling you a few gross of pencils at $5.00 SS KKK 
that the stationer sells at $7.00 or $8.00, he casually men xa eee 
tions the fact that he has a special lot of bargain pencils > SSS 
for general use at a price below cost The price he will 4 
say, for instance, is only $3.50 per gross and the stationer, 
he will state, gets $5.00 tor them. . 


[his pencil is usually a brand of a well known manu 
facturer, but one that is not very well known and -not a 
good seller. The result is that the regular stationers do 
not carry it in stock, though they could obtain it for any 
customer who so desired. 

It is well to remember that there are five or six promi 
nent pencil manufacturers in this country and each one 


produces a large number of different brands At this point 
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, P ller { ‘ > aver: 11 SY 
veddler states that i age stati sells this Sips SSO 
the pede ler state lat the average stat oner st this er sete eT POT 
pencil for $5.00. If you will only phone your stationer YU psee iT 
“ - ww - wy » >>» SS 


SS SSS 
before buying you will find that the price is usually about Wel 


Blind Confidence of the Buyer. 
llowever, the peddler invariably secures your confidence 
to such an extent by offering prices below the market on 
other brands that he will secure the order for a 
quantity of the “Bargain Lot” without any question in 
your mind that you are not securing a bargain. 
Here is the way the clever salesman dupes you 


COURT DOCUMENTS 


How handy, how safe, how convenient and how 


i Chr ross. of draw ing apencile ~(stationer's: price } clever it is to have a real, regular up-to-the-minute 

avenge orcad. pl A ge en hs cheat Filing Envelope—to know your documents are 

$16.00. Twenty-five grose cheap pencile—(etetiones’s well filed—to know that years from now the same 

price) $70.00; (peddler’s price) $105.” envelope is still working for you steady as a clock 
[he totals: (Stationer’s) $116.20; (Peddler’s) $136 and secure as the rock of Gibraltar. 


This is not a rare bit of business Such incidents are 


daily occurrences dl D Fili E | 

For the purpose of taking care of drug store and small Ban ess ocument F1 ing nve opes 
retail trade, every pencil manufacturer has a number of , } 7 : 
brands of cheap grade pencils (inferior leads and grade are built for wear and hard work. Built for all time like the 
of wood) which are finished attractivels These are the modern sky scraper — constructed of extra heavy, thick, high 


grade manila paper like the elephant’s hide — strong against 
wear and tear and adaptable for all climates, damp or dry, 
hot or cold. No bother of any kind and so simple any child 
can use them. Very convenient to open and close—the nickel 
plated brass clasps on the ends grip at any expansion and hold 
on till moved again. And besides, there are 


ones that the peddler picks out to offer as his “bargain”. 
He is safe in comparing prices as the stationer does not 
carry the cheaper grades in stock. 

How to Beat the Game. 

Chere is only one way to beat this man at his own game 
When he comes into your office obtain his prices on 
various numbers, telephone for your stationer’s price in 
the same quantities. Then take the “bait” he has offered 
and leave the “hook” alone. You will usually find that 
the shipment will be a long time coming, or you will get 

letter in a few days saying they were out of that par 
ticular line but would be glad to substitute something else 
They will never make delivery until they have an oppor 
tunity to slip in some of their “special bargain” lots 

The peddler can not buy pencils any cheaper from thi 

icturer than the stationer. In many cases he pays 


NO STRINGS to snarl and break 
NO RUBBERS to dry and rot in hot 


and dry climates 
NO TAPES to tie and wear. 
Remember, no obligations on your part in asking for free 


sample to any part of the world. Investigate this wonderful 
modern filing container. Costs you nothing. 


Especially Adapted 


little more. 

It also costs a peddler money to travel. His sales ex 
penses usually are more than the stationer’s rent alone For 
In other words, his profit depends strictly on his being 


able to “hand you something.” 
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Revised Prices on Midland Line. 
ae a : The Smead Manufacturing Company 


The Midland Steel Products Company, 3132-36 South 
Canal street, Chicago, Ill., has issued a new price list for Department C 
March. superseding all previous lists. [It covers paper HASTINGS, MINNESOTA, U. S. A. 


nd fasteners, wire waste baskets, space baskets a1 
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N actual photo- 

of the 

Pire-Wah Pe after 
30 minutes of in- 
tense heat in the 
Underwriter’s fur- 
nace. Not a paper 
was seriously 
burned. 
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| midst of fire! — 


Fire underwriters confirm su pera 
heat-resistance of Yand E Fire 


TEEL plus asbestos is better protection than steel alone! 
Plain common sense has always argued that “Y and E” 
Fire-Wall Files are better protection than ordinary steel files, 


And now comes official proof! The National Board of Fire 
Underwriters have actually tested a “Y and E” Fire-Wall File 
in a furnace in their Chicago laboratories. ; 


Subjected to intense heat that reached nearly 1,000 degrees, this 
file preserved its contents virtually intact for thirty minutes. 


An ordinary steel file, in the same furnace, withstood a third 
lesser degree of heat for only fifteen minutes before its contents 
burst into flames. 


This test is immensely important to anyone who has papers 
worth protecting. It is no less important to the “Y and E” 
Dealer, for Steel-Plus-Asbestos construction is an EXCLUSIVE 
“Y and E” feature! 





ATETRSY 


“4 








Write for a free copy of our “Fire- Wail’’ Booklet, which J 
fully describes this remarkable test. y 
/ 
YAWMAN «> FRBE Mre.(0. > 
Filing System Service, Equipment and Supplies Z Yawman & 
4565 St. Paul Street ROCHESTER, N. Y. . Erbe Mfg. Co. 








Rochester, N. Y. 
Y Please send me a copy 
Y of your new “Fire-Wall” 
Booklet. 
y Name i 
7 


y Address 
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Intensive Use of Dealer Electros. 


Unusual co-operation has been secured from dealers 
by the Work-Organizer Specialties Company Detroit, 
Mich., in its campaign to have dealers return electros 
which they have used in their advertising matte: Phe 
company has made the point that by keeping electros 
circulating, the money which would otherwise be spent 
on duplicate electros will be available for other forms of 
dealer co-operation. The high cost of electros at this 
time makes such an economy important, a1 aturally 
makes money available for other activities \1 rdinary 
half tone electrotype is figured to be good for at least 
50,000 impressions. Few dealers approach this in _ the 
printed matter they prepare for their own us If the 


b 


touch with its dealers who have requested electrotypes 


XN After a reasonable time they are written to learn 1f th 

AN MAKE plates have been used. In case the dealer has tinished 

A « with the electrotypes, he is requested to return them, tor 
additional use by other Work-Organizer dealers. Should 
the plates be desired again in the future, they are availal 


MORE MONEY | °° 


Hays Urges Civic Duties on Postmasters. 
Postmaster Genera! Will H. Hays has urged postmasters 
ill over the country to take active parts in the activities of 


electro is stored or scrapped, it is retired long before it 
has approached the end of its utility. 
4 The Work-Organizer Specialties Company keeps in 


commercial and civic organizations. Community weltar« 
ind development is the object 
Mr. Hays directs postmasters the necessity to emphasize 
on patrons of the post office certain practices, which i 
clude Addressing mail to street and number—that firm 
letterheads should bear their street address—that mail 
should be deposited early and frequently during the day 
unc not held until the close of business—that return ad 
dress on envelopes resu!ts in prompt return of letters if um 
deliverable—that valuable mail matter should be regis 
‘ eneem weaenee tn , tered—that postal money orders should be us rs 
by putting the “TYPE-O-LENE” display card in tea: man Stead of anal 
your window; paste the ““TYPE-O-LENE” streamer 
on the door; and put the counter display in a Trade Paper for Organized New York Charities. 
prominent place; in all of your out-going mail in- Better Times is a new monthly illustrated igazine 
sert the “TYPE-O-LENE” return post card folder which serves organized charities in New York City as a 
ft 2 : 3 trade paper serves its own field. The publication is issued 
imprinted with your name)—then as they say in by George J. Hecht at 70 Fifth Avenue, New Yor N. ¥ 
the vernacular “you will get them coming and It records the important activities of the 2,000 philan 
going”’—then again just mention “TYPE-O-LENE” thropic and public welfare agencies in New Yorl Che 
to the next customer buying typewriter supples, publication shows New Yorkers how the money they con 
, ; ‘ tribute for the support of the organization is spent and 
and notice how interested he will be. ont peeing Dick... eee we aE fespie- 
keeps the executives informed what other ag es art 
doing under similar conditions. This appears to be the 
first publication exclusively devoted to the general social 
All of the above sales helps will be sent to problems of any ome city. 
you when you mail the attached coupon, Brig.-Gen. Wheeler to Marry. 
checking the outfit you want. Brig.-Gen. Charles Brewster Wheeler is to marry Mrs 
Robert F. Parker, Hartford, Conn. General Wheels S 
vice-president of the Eaton, Crane & Pike Company 
Pittsfield, Mass. He was chief ordnance officer of the 
\. E. F. under General Pershing, resigning fro army 
on his return from France in 1919 to join the stationery 
manufacturers. Gen. Wheeler is a West Point graduate, 
1887, and was commandant of the Watertown arsenal 


Watertown, Mass., for twelve years. 


Workers Don’t Buy When Production Fails. 





ee ea ee ee George Ed. Smith, president of the Royal Typewrite: 
, PECO MANUFACTURING CO., Inc. |; Company, Inc., was interviewed in a recent issue of Print 
' 47 West 42nd Street. NEW YORK ; ers’ Ink. Under the heading, “Workers Cease to be Buyers 
1 Distributors ' When Production Fails,” Mr. Smith analyzed the 
| DEFIANCE MANUFACTURING COMPANY . in industry and commerce and led up to the logical con 
, 384 Broadway New York , clusion that our productive efforts must be directed to 
I r exporting activities. The interview gave Mr. Smit 
' ' opportunity of showing the relation of the new Foreig1 
, $10.80 $21.60 $36.00 : Trade Financing Corporation to prosperity i America 
; 3Dos.“TYPE- 6 Dos. “TYPE- 1 Gross “TYPE- — 
ee _O-LENE _O-LENE ; Exporting Concern in Receivership. 
1 Window Trim 1 Window Trim 2 Window Trims R ; ; all : ‘ WAST) 
© 1 Window Strip | 3 Window Strips 4 Window Strips! _ Receivers were named last month for Gaston, Williams 
| 250 Blotters 350 Blotters 500 Blotters i & Wigmore, New York, N. Y., by the Federal Distri 
' 150 Imprinted Re- 350 Imprinted Re- 500 Imprinted Re- , Court at New York. N. Y. [he liabilities are stated to be 
turn Postal Cards turn Postal Cards turn Postal Cards . > ) ee a ; sige’ ata wT 
: . \ about $6,000,000. Former Governor Benjamin Odell and 
Check the Outfit You Want and Mail the Coupon ee : ? , , . 
_J former Judge Van Vechten Veeder were named receivers 
[he company has interests all over the world 1 its 
liquid’ assets are tied up in shipments in various ports 
The receivers are endeavoring to work out a plan which 








will be constructive and beneficial to the stockholders 

















‘“That’s the kind I want— 
No. 75 Medium Weight 
MultiKopy” 


We are teaching the carbon paper buying 








public to ask for the kind of Multikopy Carbon 
Paper that best meets their particular require- 
ments. 

Multikiopy advertising is putting this mes- 
sage before your present and prospective cus- 
tomers. More than forty million copies of 
Multikopy advertisements will be printed in 
the national magazines during 1921. 

Saturday Evening Post, Literary Digest, 
Collier’s, Everybody's, Gregg Writer and 
others are-carrying this message at frequent 
intervals throughout the year, driving business 
to the local stationer. Each advertisement 
carries the slogan, “ASK YOUR STATIONER 
FOR YOUR KIND OF MULTIKOPY.” We 
are advertising the Stationer’s as the proper 
place to buy carbon paper and typewriter 
ribbons. 

[t will pay you to co-operate! Write for 
our Webster Definite Selling Plan and get your 


share of the business we are creating. 


F.S. WEBSTER COMPANY 


338 Congress Street Boston, Mass. 


ULTINOP 


MARK 


Carbon Paper 
A hind for every purpose 
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New Security Steel 
HOO Series of Vide Units 


t 











AVAVAYAVA 





Co Ma od 


Taio Wala. )f 






GAGAGAGACAY 






PAGS 


VA VAY AY AY AYA 


aA 








CII 


Na) 


——. 





WraN/a) 





(a) 













(OV OV AV AV AVAVAVAVAVA 


—— 


D } Omnisus No. 1100 D 





’, 
’ 


Wa Wo Mao} 


ra) 










. > © . . . . . 
>) This complete line of wide units is made in two depths, with 


locking device for each unit when desired, and is finished in green, ma- 


Avi 





hogany or oak. It is constructed with the many special features of other 


on, ' ; ; 
Securuiites cabinets, such as the Security progressive suspension and the 
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single-action, side-locking compressor. 
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GRILLS. GRIGG) 





She [forizontal Line 


in SeCcuvity Steel 
LaQutipment 


PRP GRGL GLA. GLP. GKL GEG. GGG LGV.) 


Strack No. 1100 A 


DOS 


A new eight-page booklet describing and illustrat- 
ing these wide units is available upon your request. 


GR 


TT IN 


STEEL EQUIPMENT CORPORATION 
AVENEL, NEW JERSEY 
Makers of the full line of Security Steel Office Equipment and Security Supplies 


IK 


NEWARK OFFICE: I 3 MARKET ST. NEW YORK BRANCH: 2§ WEST 45TH ST. 
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Every Customer 


MOoOpERN BUSINESS methods require the use of address 
books for keeping an accurate record of names and ad 
dresses of customers. This information is very valuable 
when mailing literature, and for numerous other purposes. 

Every business house is a possible customer for several 
of these handy books. 


B & P INDEX RECORDS 
OR ADDRESS BOOKS 


are a profitable line for every stationer to handle, and one in which 
the sales possibilities.are large. Index books were originally designed 
as a companion book to the ledger, but today they are used in every 
business office or any place where a record is kept of names and 
addresses. 

We make them in various styles of binding, from the press board 
covers to the tan vellum de luxe covers. and in a wide range of prices, 
from 20 cents to $6.00. 


Consult ihe B & P Catalog for deiailed information 


& PEASE COMPANY 
NEW YORK 


BOORUM 











Wants One 
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January Exports of Typewriters. SIT 











‘7 em 12'069 It is securely held together by nickel-plated clamps 
tipped with rubber. 


pnery weenggale of Carbon Paper and Ribbons. 








= - 
= = 
States exports of typewriters by countries, du = = 
| uary, 192] By the Divisio1 f Statistics, Depart = = 
ment of Commer = = = = 
( ountries Count S — = 
A $ 20) 667 Virgis vo iy. Ss: .s 108 = = 
\2 S | Mad Dutch W Indies 551 = = 
Is Ss 190 French W t Indies 404 — = 
Belgiun 8,223 Haiti 2.617 — = 
| 3 460 Domi! epubl 24,15 = = 
( echos ikla 8,796 Argen 17.507 —j = 
De. itt 13,083 Bol Via 14 5 -_ = 
1152 Braz 31198 Ss = 
Fra ; 406.634 Chile 59,955 = = 
Germany 16 020 Colombia 3, 390) = = 
Gibraltar 1,206 Ecuador O22 = = 
Greece 6,504 British Guiana 2,118 = = 
Italy aes 68,284 Dutch Guiana 48] = = 
Malta, Gozo i Paraguay 1290 = = 
Cyprus Islands 493. Peru 11402 = = 
Netherlands . 92,053 Uruguay 16,924 = = 
Norway 1,136 Venezuela 15.966 - = 
Poland and Danzig 38 070 Aden . 185 = = 
Portugal 3.177. China 18,700 = = 
Rout ia 210 Choser 635 & = 
Spait 234,541 British India 129555 =& 
Swede 45.179 Straits Settlements 25,369 = 
Switzerland ... 67 909 Other Brit East = 
Turkey in Europe 4.521 Ind. 2,370 = = " ‘ - 
eh gg <79606 Dutch East Indies. 29863 2  [heChicagoGlassDesk Pad promotes desk efhciency 
Scotland 22.338 French Indo China 5,747. = by affording a place to keep memoranda, lists, 
Ireland 10,000  Hongkons - <518 3 schedules, etc., always visible for ready reference. 
“4 relavia thio, a EB >, 50 = ; : - - 
Yugoslavia, Alba 1453 hte i413 = It avoids marring of the working space of the desk 
el ° tO) oian a] a ™ : hs 
» . one 0 6‘Tasleay in Asia - 75} = and et the same time furnishes a smooth, hard 
British Honduras 1,181 Australia 59,833 = writing surface. The holder is backed with felt 
( 88.072 New Zealand 16.627, SS and has two raised leather corners which hold the 
I; >1¢c ch eania “a8 = ‘ pay ‘ 
Sete Re Ape pli see ,24: cs glass in place. Two sizes: 18”x 24” and 20’x 36” 
muatemaila VJOZ llippine Silands O2 IUD - ' . 
Honduras 3699 Belgian Kongo 2555 = 
Nicaragua 5,179 British West Africa 9.417 = 
Pana 1604 British South Africa 45,258 5 
ilvador 4.464 British East Africa 3.662 = 
Mex 110,054 Canary Islands $400 = 
Newfoundland nd French Africa 5.209 
Labrador 427 Kamerun, et 1906 & 
Barbados 1.962 Morocco 628 = 
Jamai , 2,142 Portuguese Afri 154 oa 
rinidad and Spanish Africa... 7 5 = 
if 7 432 Egypt 12,415 — 
3) Brit V\ = 
Indies 872s Tota $2,784,637 = 
Cu or 15,457 - = A plate glass letter tray is a practical as well as 
r = Mess , 
ro Shipments ir Non-Contiguous aay les. <>) = an ornamental acquisition to any desk equipment. 
States exports of carbon paper and typewriter = 
ribbons by countries during January, 192] By the Divi = 
statis D irtment of Commerce = 
Carbon Typewriter = 
( es p? Ry = 
Be $ 778 $ 452 5 
D ir] $57 = 
Fr: O00 7.397 - 
(re y 10 38 = 
It 640) 45 = 
Net as 1 61>] 544 —4 
No 7R3 0 = 
R | 1 15 24 = 
~ IR1¢ 54¢ = 
Swe 57 ? 690 = 
S 1d 58 419 = An office equipped with plate glass window venti- 
u Ey ee. 62 S  iators is insured of a constant circulation of air 
yo rea re 1) = without the direct drafts. Can be attached quickly 
Be - 106 ig S&S. te any window. 
Bi Hond 7 = 
rs "Le o WRITE US TODAY 
6 = 
{,uUla iia 65 S| = 
Ho 9 2 = The Chicago Mirror & Art Glass Company 
> gs 91@ . 
Pat y 7 =S 216 North Clinton Street, Chicago, Ill. 
“+ ee - s Established 1890 
Nr 1] } ee ie > ‘3 = 
\ and ( | yrador ~_ 
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eer ee a 23 a 
NR a a ee Bice ca CE ed eee 603 343 
IG T ee BE ROMORE. oie kcce cccee seees 166 
H NING een Oe sy 6a ecu n aca | a 4565 
, Virgin Islands of U. S...... ear 50 45 
= BMC MOORE TRGIES. oc 6. whee wcceacs 50 l 
etter Openers Envelope Sealers ME Ns sad pcadrssncsescedseveceses — 18 
NS SS Se ee re a eee 744 634 
Oe a ee reer ee cay dod, usar 3 3,729 
i a Aeron iat 20) 
PE eras Vays Saco a Pee Oe 2,874 
RE a ay ae re a od 1,425 109 
NEE COCR ET OR . ‘ at 211 174 
British Guiana .......... Pe ee ann 78 
MS Steele acl kG 6 aia ,ttinc> ee 303 
a EE reer Lacie. Sainatenaie 912 929 
Venezuela ......... ye tag wade eae 15 218 
| MELA eerie rae 5 at ele oes 150 470 
eS oe dea es & a Lor: Ae 181 690 
NN Oe ee ee 2,247 5,474 
Straits Settlements .........°. “ee 25 266 
Other British East Indies......... 617 99 
pemeem bane Sees... oi ni vceccss 2,086 1,268 
Hongkong Trererereererrereene ee 34 
MM Slide cosa sea eres. 4,819 
ne a ee ae 57 4 
Ye 3 ee. Saree bee 59 136 
as a ee Np ieee 10,703 7,931 
Vo ao” Sarre er 1,392 2,015 
Philippine Islands .... aN » Neoeee 2,174 
3elgian Kongo ........ ee ae ie ig ia 55 
British West Africa................ ap 236 
British South Africa........... : 472 72 
British East Africa..... Sper 30 
French Africa ............ ey ae 118 15 
KRamerun, etc. ....... a ee 27 40 
SR a een ae ; datas 57 228 
DOMME Es Lee advubcce nk <acacbas’ $93,865 $78,277 


January Exports of Adders-Calculators. 


United States exports of adding and calculating ma- 
chines, by countries, during January, 1921. By the Divi- 
sion of Statistics, Department of Commerce 

Countries Number 











\ustria 5 nidsata ea eae ee 4 S 24a 

Belgium ...... ey PO eo ere 178 21,144 
eer ree ioe rete ie 2 650 

Czechoslovakia ....... ne Acard 21 5,701 

ES POR Fer ee ey ean 119 19,112 

SR en ae ites ; 7 1,500 

RS ay Oa ee ne Sens ae 54,99 

Pe eee eee Pee ee =. eee 112,292 

ee on ae ene ae ee ee 16 4.317 

eS ey ee Se rae Y 25,905 

Lightning Model A-S—Motor Driven Netherlands oe ne eT ee, ee ‘3 23,918 
OE errr ; wateaawed , lL; 5,432 

FOR Nd cn peedees< ee ee l 226 

| igen ig AER Tea fora Das Ala ave Amati ees 13,285 

e I eh ak le eS 42,245 

al oom pee a me ee 27 692 
a eee ee re pitied anak k ar oe 126,458 

= = Peer OE ee Ee eee 168 33,862 
SSS Oe Fe ates 4 1,310 

PTHE handling of mail matter represents Honduras ............. I 300 
a non-productive detail. If an efficient Nicaragua .............. hese — 

: . RE ee ev er oe wes os ams l 510 
mechanical system can be installed that Saiveine < | ae , o78 
will shorten or more nearly eliminate that i nid snide 175 .920 
detail, the profit line of your business will a entend and Labrador.......... 1 660 
be heich ner »ar vac OG ceoovesessces werTerey eT Tr ee Z JI 
ghtened. DIR «bg Sis 4G adil oboe sw 5 ae dan 8 2,039 
Lightning Letter Openers and Lightning — ans eccnctess ++ 6 Rye 
Envelope Sealers ‘ xy ‘ che ical u VA wee aee setts eee eeee ; TEerTrTrrr eT 4a 15,518 
n elope eale ifford the mechanical ee oe Senna 4 1016 
system. Dutch West Indies..................6- 1 50 
on . eae . OER Ee eS eee ae l 325 
rhe installation is up to you. Dominican Republic ... <exeten oaks 15 wos 
May we tell you more about them? Send — i-5 shana a 20,191 
vou complete literature for instance? lalate & ®t alee ees = _ 
‘ EE et Cee CS eo ae 52 11,823 
- eS ECan ere rere er. on ‘ 13 3,353 

We ee ee ae 33 8,020 

The Bircher Company | trina 2000 12 rere 
(Inc. ) eS ere ere re he 10 3,001 

I RS os  nicig 5, oo hu daiam a sieoawels 23 5,075 

Rochester, N. Y. ee ee eS eee 35 6,391 
INI Si Oe sc a ee alae 1 100 

EY Ae ie bow d GaseN ce whee aces dese. 12 5,401 
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Handy and Safe 


Efficiency demands that records and valuable papers be systematically filed and within handy working 
reach during office hours. 

Protection demands the taking of every precaution to insure their safety against fire, theft and med- 
dling at all times. 

These two important principles of convenience and safety are perfectly coupled when you‘have at your back 


Seal-Joint 
The Super Safe 


The culmination of 37 years experience in scientific safe building the Seal-Joint is offered to business men 
as the last word in proper protection equipment for the office. 

To the other proven features of National Superiority in predetermined protection is added the patented 
Seal Joint—a continuous almost air tight interlocking rim of steel that seals every inch of door and jamb 
against fire, smoke and water. 

Seal Joint is made in a number of sizes and styles and equipped with modern filing 
devices to fit the records and needs of any business. 

Seal Joint offers a real money making opportunity for live dealers. Write for details 
of proposition and territory. 


THE NATIONAL SAFE COMPANY 


Division Steelcraft Corporation of America 
Founded as The National Safe and Lock Co. in 1883 


2345 East 69th Street, CLEVELAND, U.S. A. 
Makers of High Grade Safes, Vaults and Bank Equipment for 37 Years 
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Print it on the Multigraph 


The Multigraph is a small, compact, rapid rotary 
printing press, It prints frdm real type, or from 
curved electrotypes, with real printer’sink. Colors 
if desired. And you can use illustrations. Electri- 
cally driven or hand operated. 

It is also a multiple typewriter. Reproduces highest 
grade typewritten letters in quantities, through a 
ribbon or direct from type. 


The equipment includes an easily operated type- 
setter, which sets typewriter and other type faces. 
Equipments to Fit Every Business 
There is such a wide variety of equipments and 
attachments to choose from, so many different 
combinations that can be made to meet the peculiar 
needs of any business, that it is impossible to set 

up hard and fast standard equipments. 
The simplest way to find out exactly how the 


Multigraph will se’l and save and « for you, and 
just what sort of equipment your business needs 
to check the list on the opposite page, fill in th 
coupon and mail to us at once. 


Sales and Advertising Portfolio 
With every Multigraph Equipment for Retailers w 


furnish, FREE, a portfolio containing valuable 
business building suggestions and 50 sales lette 
written by Frank Farrington, the well-known 


authority on retailing. 


THE AMERICAN MULTIGRAPH SALES CO., Cleveland, Ohio, Offices in Principal Cities 
THE INTERNATIONAL MULTIGRAPH CO., (Britain) Ltd., 15-16 Holborn Viaduct, London, E. C. 1 
THE INTERNATIONAL MULTIGRAPH CO., Paris, 24 Boulevard des Capucines 
THE MULTIGRAPH SALES CO., Ltd., 84-88 Bay St., Toronto, Canada, Offices in Principal Canadian Cities 
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What make-believe still remains in the general business situ- 


ation is being rapidly squeezed out. 


Many of the practices that grew up in 


the days of palms and roses have been unable to justify themselves since the drought came. 
Men are going back to the proven methods that may involve more work and real plugging, but 
that have the quality of productiveness. 


Many a business man, get- 
ting down to cases, has found 
conditions in his own organization 
that would account for a lot of his troubles. 
Easy times have had their usual results 
in carelessness, failure to plan care- 
fully, and to follow through system- 
atically. 


In some instances the execu- 
tive has discovered that his organ- 
ization needs in it more of his own 
personality—and courage—on the good 
old theory that every successful busi- 
ness gets most of its good points from 
the individuality of its strongest man. 


Whatever may be the con- 
dition in general business, or in 
your own business or department, 
the facts are that there is today both op- 
portunity and necessity for you to get 
down to cases—to break into the game and 
make things go the way they should. 


Old Time Selling 
Business will revise the 
selling methods that produced 
results in former times when 


markets had to be built and every ovder 
came only after a fight. 


The habit of waiting for 
inquiries will be abandoned in 
favor of methods that will produce 
them. The maintenance of the interest 
of present customers and the develop- 
ment of new prospects, will become the 
big issues. The stimulation of the en- 
thusiasm and initiative of the sales 
force will be recognized absolutely 
necessary. 


The salesman will be given 
help and encouragement, not only 
by regular and sensible bulletins 
that will give him ideas and facts, but 
also by the folders and bulletins sent to 
his customers and prospects. These are 
of immense value in times when it takes 
work to make sales, not only for the 
good impressions made on the buyer, 
but also because they show the sales- 
man that his house is right behind him. 


The Multigraph fits into 


the needs of the times. As an 


agency for the rapid production 
of letters and printing that are necessary 


to well-balanced selling activity, it 
stands in its own class. It ail is not a 
make-shift or a substitute, but a w-rth- 
while and wholly practical mechanism 
for use in connection with every sort 
of sales stimulant, inside or out. 


Today it is printing house 
publications, folders, letters to 
branches, salesmen and customers, 
bulletins, price lists and the like—print- 
ing every job rapidly, economically, and 
confidentially. Jt serves over 300 separate 
and distinct lines of business, and is 
used in every civilized country in the 
world, for the promotion of sales and 
the stimulation of sales force. 


‘‘How to Sellina 
Buyers’ Market’’ 


Some suggestions as to how 
to handle the situation in times 
like these, consideration of the 
salient factors in present sales opera- 
tions; suggestions as to how to get better 
values from your sales promotion money, 

these and other interesting and funda- 
mental matters are discussed in a new 
booklet with the above title. Send for 
your copy now. Write, telephone, or 
use the coupon. 





MULIILRAPLT 








FILL IN AND MAIL THIS COUPON NOW! 


The Multigraph, 1830 E. 40th St., Cleveland, Ohio—Send me, without obligation, the free booklet, ‘How to Sell in a Buyers’ Market,’’ 


and full information about the Multigraph. 


Manufacturing Department 


Form Letters 


___Price Lists 


Shop Forms Julleti Circulars Emprenting ram 
-— op Fo ms E ulletins Bulletins Post Cards 
——Time Cards Stickers ( Blanks Sales Le 
—— Delivery Slips Tags weer Deanna eG Name 
—~ Pa ory Sak tices My i. Office and Administrative Departments 
eunu 6 cClai NOtices = a 218 
* m __ Letterheads Office Formg : 
Sales Department Envelopes Post Cards Street Addres 
—— House Organs Dodgers ___Invoices Memo Pads 
— Mailing Cards Booklets __ Statements Biotters ~ 
——Envelope Enclsoures Folders Collection Letters Notices rown__ 


I am interested in the Multigraph for printing the various items checked below. 


—.Our Line is 





___Official Position. 








State Of. App. 
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& RU TREN. a a's 0000.90 6 see eee l 125 
OS ee ‘en's a ne ee 27 14,956 
New Zealand ........ oer eee 3 1,527 
ON MINED. Gs 5. cdi nincin as Se Rie a 45 6.375 

SGENED GUPEREREEOOS «6.5 ou a's cos adee gums « 37 10,388 
(yee Cee eee $696,322 

Shipments to Non- Contiguous Territories. 

ES oO ae =< ge ee: | $ 940 

Pee NONE iirncs b34%s cn oes 5 16,29 


January Reports of Metal Office Furniture. 


United States exports of metal office furniture by coun- 

















tries during January, 1921. By the Division of Statistics, 
Department of Commerce: 
Countries. Countries. 
Azores and Madeira Po $ 524 
Islands $ 75 Dominican Repub! 15,077 
a eee 755 Argentina . 19,570 
Denmark ......... 313 ~=s« Bolivia ...... 1,064 
Pranee .....-. ee 4,008 Brazil ... 4061 
ee ree ne sia 2,334 se 3,428 
NE 8 Le 10 Colombia 2,562 
Netherlands ....... 4,026 Ecuador ... 1,778 
Roumania ....... 1,368 sritish Guiana 246 
MI, nic cea a 0 ... 10,946 Dutch Guiana 430 
Sweden ......... é 4.612 Paraguay 11 
Switzerland ....... 404 POPE kccssss 3,400 
OTN ccicwccscss COMO Uruguay 5,557 
ee SS aaa 968 Venezuela 12,018 
fer e ae 462 ee 233 
Yugoslavia, Albania, eee 14,395 
ee 6 ree 2,005 sritish India. 51,632 
eee 76 ~#«Straits Settlement 374 
COMES .ciscc ies 19,836 Dutch East Indies 4723 
Costa Rica..... 7 331 Hongkong .. 630 
Guatemala .... S7i ~~ JSGOR onc ce 1,324 
SOMMER cc nese 829 Turkey in Asia 1,209 
MICESOOUR 005. cas os 259 Australia ... 2,314 
+? ‘ 3 ee 1,698 New Zealand 1,369 
. : OEVEG@OPr ....... 2,000 French Oceania 40 
N ichols & Stone Chairs MGRICO k.cess: .. 18,432 Philippine Islands 24,001 
J ° : Newfoundland and Belgian Kongo. 758 
Falk Quality Labrador ....... 885 British West Africa 879 
sal Barbados .......... 272 ~=SCW~Bitish South Africa 13,125 
Jamaica ........... 339 French Africa 92 
The prospective chair buyer needs no [rinidad & Tobago Portuguese Africa 607 
Other Brit. West ee 411 
extended sales talk to convince him of cates 131 wiiieatie 
the merit that lies in Nichols & Stone Cuba ............. 32,922 Total....... $520,500 
aoe . : poms . . ° ‘ Virgin Is. of U. S.. 615 
Office Chairs. Their value is self-evi- : ae 
dent. Their comfort is readily dem- January Exports of Cash Registers and Parts. 
onstrated. United States exports of cash registers and parts, dur- 
: ing January. 1921. By the Division of Statistics, Depart 
We do not bewilder you with an end- ment of Commerce 
less variety of styles when showing ee ater Réaaiers. Patient 
the Nichols & Stone Line. Each style we cma Ae pe k saculaed pf $ 316 $ 5 
. r enmar EP re a eae / Z JY y a 
has proven popular for the service for a? 31 8203 167 
which it was designed. By limiting |}. Germany ...... tee we * yeas — 
i . SRG ov dsenex ees ; ; P ; s) fa oa 
ourselves to good sellers, we reduce ™] ftaly .......2011 SS ee < ae 154 
commercial costs, and stock up for - sacaniaceoa ' o- SS oe as 
. ° orway sweeoeeedéone ° . < hy ! 0 
quick shipment. Ro i ss 4 steae 44 14'334 418 
4 i SS See eee « Fe 64,594 1,122 
We carry a large stock of all numbers England 592 101,299 3,35 
an 1 n: k . ro t :} : nts at: ll ee ; ] 210 6 
and make prompt shipments at a ie aan ace iet mate 2,627 5 685 
times. Write for the general catalog, (a are 6 2,291 
~ rs > . Shoe” eee eae em 2 30¢ 
and judge Nichols & Stone products ae a og 4> 47 
for vourself. BOM” ci vet ae bes aie ne EX 2 _ 870 
A Mexico oe sees ose ee ae* 15 4,994 
Newfoundland and Labrador.. 2 $16 
° . pe ea ree ee anela l 342 sal 
Nichols & Stone Company Trinidad and Tobago........ 33 | 24 
NE os ol ee : “er 32 38,619 82 
Gardner, Mass. Virgin Is. of U. S..... 3 719 
Dominican Republic.... ‘i 16 3,785 nee 
aaa ss ae ca 141 59,707 4 
oss ene e hieis Se 29,330 23 
Ee ok io ake eal cate 17 7.99] 





i i :3 PK go eS ee cone Oars a 29 
II. 50 sa.o55 wid a cae tun l oi3 stern: 
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WASTEKET 











2,500 Dealers Will Make More Profit on Wastekets in Six Months 
Than They Ever Made on a Similar Article in a Year. The 
Selling Power of the Name and the Quality Will Do It. 


One dealer in every community will cash in on Wastekets. 
Wastekets will be regular every-day sellers for that dealer 
because Wasteket is a name of a product of exclusive qual- 
ities—of a better wasteket for less money, a name that 
surges with selling power—that means quicker turnover 
—hbigger profits. 


Will that dealer be you? 


Wastekets will start things moving if you put them out 
on the floor where customers can see them and feel their 


unmatched quality. Perfectly shaped of smooth, unblem- 
ished cold rolled steel and enameled in rich Olive Green, 
Mahogany or Oak, with every corner, every edge, every 
joint inside and out finished to contribute to their g 
looks, they are strong and surprisingly light. 


We guarantee Wastekets to be better baskets for less 
money, bar none. Send us your trial order on that basis. 
If you don’t agree then your money will be refunded. 
No red tape—no speculation. Just good business backed 
by a good product. 


‘“HARSHAY, 





STEEL 


UIPMEN 





CLEVELAND, OHIO 
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"HOTCHKISS 


TRADE MARK 






















PAPER 
FASTENERS 


TACKING 
MACHINES 
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CLINCHING THE 
EVIDENCE 


When the prosecuting attorney or 
the counsel for the defense wants 
the papers containing the impor- 
tant evidence securely fastened, 
to prevent loss, he always uses 
the Hotchkiss Paper Fasteners. 







aaQiag 
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Every up-to-date business needs the Hotchkiss Paper Fasteners and 
Tacking$Machines. In the office, the automatic Paper Fasteners 
replace pins, clips, eyelet machines and wire stitchers. In the factory 
the Tacking Machines banish paste, marking pot, hammer and tacks. 


Hotchkiss machines are the perfected result of over 25 years of 
Staple machine building. They are made of chilled tool steel, 
and are practically indestructible. 











% 
4 
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Send for a catalog and price list, showing the complete 
line of Hotchkiss machines. Sold through the trade only. 


ase THE HOTCHKISS 
a SALES CO. 
2 ji! 10 Hoyt St., 
- Norwalk, Conn. 
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l rug Pe! } ., 
Chit 
British Ind + l +5 
Dutch East Indies 12 662 
Turk \sia l 112 
Austral oe 28,656 l 
8) ] 567 7 


Switzer 
New Zealand 44 12.02 <Q] 
Philippi Islands 40) 10,3 18 
British South Afri 10 1 A404 { 


> ‘ > 


Moro 3 | 63 


Pot 1,745 $464.072 $18 437 


Pershing Calls for Unified Country and Ideal. 


Che A rican Legio1 eld a monster meeting at M:; 
son Square Gardet arch 18 to affirm the messag: 
Ameri t was in reply to a gathering held shortly 
previous in the same building in which a variety of “pros” 
of various sorts attempted to sway American policy because 
of old world prejudices. Speeches were made by Genera 


). J. Pershing, Commander Galbraith of the Americar 


Legion, Senator Willis of Ohio, Martin W. Littleto1 
New York \Mlessages were read from President Harding 


and Maior General Wood 


Che ng was lled with posts of the Americai 
Legi their friends \ Navy band played marches 
Silenc s called as more than 500 “Gold Star’ mothers 
entered the hall, eacl irrving a dark blue flag with 
star for the glorified veteran. In reverance and in respe 
to those mothers all the hall arose and taced the wome1 
Immec lo 1,000 wounded soldiers limped 
i 

General Pershing Addresses the Meeting. 

General Pershing’s remarks included the following 

‘We object to the foreign born citizen who attempts 
decid n American question for a foreign reason, whethe 
he be ( German lineage and proposes to determine 
American policy be of German prejudice or whetl 
he be Iris Italiat lungarian, or Russian, wl seeks 
simul: s to de \merican questions 

| bitterly resent the abuse of American citizenshiy 
eside the purpose of political or warlike proj 
gand: I n ¢ 

“In America there can be no place for those who, 
laimins jual citizenship with us and enjoying its 
leges | ) flag, vet continue their allegiance 
ither ) 

he ( hing as dual citizenship in Amer 
( uis is country be made the breeding 
) 1¢ 

The Vows of Yesterday. 
rs have passed, and what « \ re 
to forget the vows of yesterday? Is the wanton destru 
tion 11 rance and Belgium and on the seas to be « 
doned Shall ( opaganda again lift its poisonous 
head to weaken our friendships? Are those who made tl 
supren sacrifice no longer to be remembered among us 

“The nswer is that the principles for which Amert 
fought t mmutabl and the allies beside whom 
fought are our friends America shall remain steadfast 

egression and insist that outl 
nations t responsibility and pay the ful 
pen heir misdeeds to the end that in the futur é 
all natior may ki the cost of such misdeeds agains 


Filing Association Educational Programme. 

The |] Asso tion of the District of Columbia « 
oted 1 nt meeti to helpful studies o ling subject 
Marc] the War Yepartment method of subj 
vas sed by Mrs. A. N. Kilmartin, of that dej 


nent \rthur Rol plained the filing of the Depart 

nent stice March 28 The methods the Unite 

States Servi ( mission were the topic April 4 
Willian Quaid, of the commissior 


The Ribbon Works to Increase Capacity. 


The ] n Works. Galveston, Texas, will increass 
apacit) ts plant The bpsiness was formerly « 
ducte t < (;alveston Type vriter Exchat go ¢ 
In Febr ry it was ncorporated as a separate enterpris¢ 
with capital stock of $30,000 I. D. (Jin Claitor is presi 
dent mp : ; 
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You Can Always Tell the 
“ROSCO” 





By the Patent Finger Hole 


It is an exclusive feature which wins 
with every man lhe insertion of memos 
under the glass and changing the “visible 
fle” are easily accomplished by the users 
OT the 


“Rosco Glass Desk Pad 


very office desk sale yields a prospect 
for the “Rosco” Glass Desk Pad. They 
protect the desks, retain their original 
finish, promote neatness and add to the 


efficiens \ of the worker. 


The flanged frames built to hold the 
glass plate are covered with first quality 
leatherette and are grained to match 
light oak, golden oak, weathered oak or 
mahogany furniture. Each of the four 
finishes has eight standard sizes. Spe- 
cial sizes and styles can be made to order. 


mplete particulars 


Ravenswood Office Specialties Co. 
Originators of Glass Desk Pads 


We also manufacture ‘‘Ravenswood’’ Glass Desk Pads 
1800-02 Newport Avenue 
Chicago 
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Meeting of Export Managers’ Clubs. 

A meeting of representatives of Export Managers’ Clubs 
was held March 7 at the Pennsylvania Hotel, New York, 
N. Y., under the auspices of the New York Export Mana 
gers’ Club. The meeting was called to consider the form: 
tion of a National Federation of Export Managers 

Included in the plans is a codification of sales methods 
and the establishment of a high standard of ethical prac 





>] i tice in foreign trades. There were more than 300 dele 
D t L gates present. 

on ose ; Orrin T. Gallup, export manager of the Simonds Mar 
facturing Company, Fitchburg, Conn., and president of tl 
e S Export Managers’ Club of New York, was elected chair 
e eat usimess man. He was empowered to name a committee of delegate 
to draw up a constitution and by-laws for the new feder 
; ation. One of the activities planned for the new organiza 


tion is a central information bureau 


How much repeat business do Reports were made by committees appoint to invest 


vou lose because the “other fellow” gate the various phases of the export managers problems 
° An address was made by W. R. Cummings, export manag 

resells to your customers some- of the Monroe Calculating Machine Company, of Nev 

: a aie? , . York, N. Y., on “Exchange and Methods of Aiding Cus 
thing which you introduced? tomers Over Periods of Depression.” Tim Thrift, adver 
tising manager of the American Multigraph Sales Compan 

Cleveland, Ohio, spoke on “Who Should Control the Ex 


Stati a OR ae pe As URNA ee AR, 


Keep Your Customers ett Abiaiiiging Policy.” 


































& 
4 Addresses were made by other represent: é lal 
H by definitely identifying your store facturers active in export work. | 
4 - ; . else \ dinner was held in the evening. William C. Redfiel 
’ with every article you sell. former Secretary of Commerce and now president of the 
% ‘ American Manufacturers’ Export Associati vas the 
principal speaker. He chose for his theme the essentia 
z | NTE R NATIONAL requisites of the export manager, sayin among other 
% things: 
§ Z “The task of the export manager is a1 It is 
3 TYPEWRITE R not a post for a clerk whom an employer desires to pro 
P| mote, nor is it a place in which to conveniently dispose 
CU SHION KEYS of a friend. ‘It is not one of those casual sinecures whi 
’ occur in large organizatic ms. It is a post irge col 
< F structive service, deman ding a man who is practical an¢ 
are can 3 — asaraen dain thoroughly competent and who possesses i1 idition 
] are supplied in boxes bearing your nae anenia ee Geen: anh enaieenn ‘elalon 
3 mame and address. ‘The man of narrow and provincial ideas had bette: 
M keep out of the export manager’s job because he will fa 
ah ee ee ss aS In order to be a success the export manager must possess 
hey advertise youl store not a great many qualifications which are not strictly essentia 
only as the place to buy rubber to the successful domestic manager of sales He must 
- oe : for example, keep concurrent with the great movement 
kevs but as the place to go tor sup- 4 of the world. He must watch carefully the changes 
. . , the world’s political complexion, in its economical sit 
plies of all kinds. ations and in its financial position. He must dersta 
geography in its broadest sense, not only because geograpl 
ical expertness is necessary for the proper routins 
goods, but because it is essential if the export manage 
is going to judge competently the extent d plexi 
of available markets. 
Absolute Fidelity Necessary in Filling Ord ers. 
“Absolute honesty of mind and purpose is 
portant requisite for the man who would su cessful 
in directing the foreign sales of an American inufacture 
He must understand and appreciate instinctively the abs 
lute importance of carrying out literally and unaltered the 
instructions of his foreign customer. It is most important 
je that these instructions be not interpreted, but obeyed. TI 
- export manager must always remember that it is not his 
i +} duty to unload undesirable merchandise on the distant 
H Without International With International foreign market. His function is that of a business builder 
#1 Cushion Keys Cushion Keys and as a business builder he must have a large vision and 
“ an ability to see far into the future. 
2 le os we 1 a “Among those qualities in an export manager which 
S Keys come in green, black and f would rank as af aden ieesaetiuame are the qualities 
3 white rubber and in all languages. diplomacy and tact. In selling to men of many races and 
: ‘ . many prejudices the export manager must adjust himself 
. to their peculiar outlooks. If he is narrow in his symy 
)} Ask about our dealer co-operative plan. thies or stubborn in his ideas he had better resign, becaus¢ 
4 an export manager to be successful must meet symp: 


thetically the many views of men of strong convictions 


MUNSON SUPPLY COMPANY “The export manager can reach his proper important 
place in our commercial life only throu; gh the co-operatio1 


Si i of the organization with which he is associated. He can 
Oo e Manufacturers not be put at his post and then be forgotten. Neither he 
nor anyone else can do a job alone. He is entitled to cor 


stant support because his job is not a secondary one, but 


a primary one. In its very nature it is more difficult tha: 
the post of the domestic manager. It requires a broader 
knowledge of commerce in its highest form, because the 
export manager must meet a greater variety of competi 
tion in markets which require the treatment of a student 
and a diplomat.” 


23 City Hall Place 
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“Standardize on a Standard Line” 








Join the 
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CARTER CLUB 


N' ) dues, no assessments, no tees, just profits 
4 not an exclusive club, but a select one. 

Perhaps you didn’t know there was such a 
club. But thereis. We have watched it grow 
for years without solicitation: There are two 
requisites for membership—that you be a sta 
tioner and that you sell a full line of 


Carter Inx Products } 


Selling the complete Carter line makes profits 
for members, because- 


Carter’s Writing Fluid, Fountain Pen 
Ink, Cico Paste and other products, na- 
tionally advertised for years, insure 
steady sales. 





Carter’s sixty-year record of service and 
performance assures buyer satisfaction 
Carter’s is the most complete Ink, Ad 
hesive, Carbon Paper and Ribbon line on 
the market 


In the Boston fire of ’72 


Carter’s Ink saved a business life 


N 2 Edw B. Butler, (of Butler Bro- 

( go), Was a young business man 

5 5 ve USINESS existence resting 
ks 

and destroyed the building in 

deep in the debris, burned and 


ages had to be broken gently from 
ung was clear and authentic. 


Th ‘ written, half a century ago, im 
( } RT ) R’ 
Ad \ EK a 
€ spectacula ay save a bus fortu 
Ca at the tests ly home and 
ge where day after day your ink 


c, and dries @ permanent 
y on Carter's 












A Ca emed with con 
8 y * know that if 
b best ink over the 
», the emergency test, if it should come, 

om be feared. 


THE CARTER’S INK COMPANY 
Manufacturing Chemist 


ew York Boston Chicago Montreal 











CARTER INX PRODUCTS 


W rung Fieid, Powstain Pen lens, Red 


—_ 
RS), 





his two-column advertisement in 


\nd standardizing on one line saves expense for shelf the Saturday Evening Post appears 
room, bookkeeping and inventories— ipril 16th. Every four weeks the 

. . . . Dp c}#? & "hore > 
renders buying for future needs intelli f 2,250,000 subscribers read a 


event and certain and 


makes concentration of sales effort easy 
and profitable. 


} 


y 
t 


Carter's name in your window is the badge 
of recognition for every passerby. 


rlé 


r story 
ind other leading magazines car- 
large space and color advertise- 


ments in generous schedules,—with 
new and powerful emphasis on 


ter’s Carbons and 1 ypewriter 





THE CARTER’S INK COMPANY 


Manufacturing Chemists 


BOSTON NEW YORK CHICAGO 


MONTREAL 
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Advertised in Saturday 
Evening Post and Litet 
ary Digest 
during 1921. 
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Point 3—Quality 


Everybody wants Quality. Everybody sees 
quality when they look at PAL—the pencil. 
They know its quality that’s more thi in skin 

deep when they use their PAL. And it’s qual 
ity they can afford, for he retails at $1. In 
Canada $1.50. 

PAL is made in two styles, one hag pocket 
clip—and a short one with ring on cap—a 
single stock item. He’s mechanically sound 
from pointed tip to the removable top that 
conceals extra leads and an eraser. PAL has 
a pocket clip that holds. And in his handsome 
silver finished design, he’s a “gem” to behold! 
The force of National Advertising — plus ¢ 
guality product—fe//s. Do your part—and 


PAL sells! 


d Other Big . W rite for th > P. 1L Bow »k tell the whole story. 
Points | The Hoge Manufacturing Co., Inc 
Salability 215 Fulton St. New York, N. Y. 


-Pre fit Canadian Representative 
ry. A. J. McCrae, 23 Scott Street, Toronto, Ont. 
— Turnover | 


ee 


| Office Appliances | , 
ee Appliances Point 4 “Salabilitv’—see next month’s adv. 


a 
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A Business Show at Grand Rapids. 
fice appliance dealers of Grand Rapids, Michigan, 
the idea of boosting business and improving business 


methods throughout the city and district, have organized a 
Grand Rapids Office Appliance Show, the first show having oe 
: held in the Klingman building, April 7, 8 and 9 Th 

officers of the new organization are: President, W. F. He 

schel, division manager for the American Multigraph Sales 

Company vice-president, W. H. Kessler, vice-president 

ind sales manager Tisch-Hine Company; secretary, Lee M 

Dvygert, district manager The Addressograph Company 











W H. KESSLER 
VICE-PRES., 
Grand Rapids Office 


Appliance Associ 





—_— 
treasurer, A. F. Marks, district manager Burroughs Adding 
Machine Company , a _ Fvoteest thra a sheet of 
‘he board of directors consists ot the above named Oin- Xolum carbon paper— 
rip i followind J. Roy Morrill, Bixby Office Sup- then photographed. 
ply Company; A. F. Dunn, L. C. Smith & Bros. Typewriter 


poate v: ©. S. Parks, the Felt & Tarrant Manufacturing 
Company. chicago: i, W. Moore. taylor typewnter | I he Carbon Copy 


Store: “M V. Cheesman, Victor Adding Machine Compar y 


R. P. Ward, Underwood Typewriter Company; and 


Thal, the: Dieta een oan s. -poaw, | COULd have been mailed! 


[he promoters of the show expect that 
will become an annual event in Western Michigan. In the | ' 
first exhibits there were eighty booths, all of which were | It was as clean as the original—the 
leased for exhibits during the show. Everything in the impression of the typewriter keys was 


perfect—a sheet of “Columbia” car- 


bon paper produced it. 


The carbon copy illustrated above was 
photographed and forwarded to us by 
The William Edward Ross Service— 
it is their testimonial to the quality of 
Columbia” carbon papers. 





For you-~—gratis! 


A copy of our instructive and inter- 
ng booklet “Making A Good Im- 
yression”—send for a copy! This lit- 
le booklet takes you on a personal 
tour thru our plant, and shows you 
the “how” and “why” of carbon papers 


esti 


I 
t 





nd newriter ri 
\. F. MARKS, TREASURER LEE M. DYGERT, SEC and typewriter ribbons. 
( Rapids Office Grand Rapids Office 
Appliance Association Appliance Association Samples will be gladly sent upon request. 


medere business ofite 60 Stee aes Ores  Cabinalie Ribbon & Carbon Mfg. Co. 


at almost every 


ness show is not operated as such for profit, but give DIXON, HOLMES & DIXON———— 

its service at cost, the idea being to increase underst nd 

ing of modern office devices and promote larger sales 69-71 Wooster Street, New York, N. Y. 
Good publicity was given to the show, the association 

advertising in series in the Grand Rapids “Herald,” “News’ “Where the GOLDEN RULE Keeps Faith” 

and “Press.” Blotters were distributed, and about 50,000 





stickers; also many letters and circulars were sent through 
out the territory The show took in 12,000 square feet ot 
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« Que space in the Klingman building. Following is a list of the 
> exhibitors 
fox Typewriter Company, Proudfit Loose Leaf Com 

pany, Metal Furniture Company, Macey Com, y, Und 
wood Typewriter Company, National Cash Register ( 
pany, Burroughs Adding Machine Compat Kalan 
Loose Leaf Binder Company, Michigan Lit pany 
White Printing Company, McLaughlin Bu lege, B. D 
Coats—Form Letters, International li fecording 
Company, Metzgar Register Company, To Prot 


graph Company, L. C. Smith & Bros. Typew: 
Standard Register Company, Zimmer Br 














Toledo Scale Company, Taylor Typewri St 11 
dling Corona, and Woodstock typewriter ind Neostyl 
duplicating machine; Tisch-Hine Compar g Ed 
phones, Mimeographs, Gunn desks and 
Bixby Office Supply Company, Comptometer It & Tat 
rant Manufacturing Company, Addressograph Compai 
Serfling, Sinke Company, Victor Adding Machine Con 
pany, The American Multigraph Sales Com, Remit 
ton Typewriter Company; Challenge Machinery Company 
Klingman Furniture Company, Monroe Calculating Ma 
chine Company, Sunstrand Adding Machi Corapany 
Tabulating Machine Company, Curwin’s Accounting Sys 
Th tems, The Dictaphone (Columbia Graphophone Company) 
} The Rand Company, Elliott-Fisher Company (billing ma 
chines), Terrell’s Equipment Company, United Auto 
graphic Register Company, and Grand Rapids Chair Com 


American grap! 


. 7 . : 
{ ‘ombination Boston Company Appoints Agent for India. 
The Boston Index Card Company has appointed E. B 
Nathanielsz as its agent for India. Mr. Natl els S 


Register thoroughly experienced in office equipment lines. He is 


about thirty-seven years of age, and has sp 


= 


L 


is a combined Adding Machine 
and Cash Register— 








TWO MACHINES IN ONE 
AT THE COST OF ONE 








It completely provides any informa- 
tion or detail of sales or expenses, and 
it is flexible and easily adapted to any 
business. 


Either or both machines instantly 
available. 








CASH REGISTER CAPACITY: E. B. NATHANIELSZ 
One Cent to One Thousand Dollars. 


in the United States, studying American ways a! met 


> ry . = | Tt 1 sf | 1 
F rovides a permanent record of each ods. He is a graduate of the Boston University School ot 
transaction, classifying the sales of Business Administration and is a member of the publi 
nine clerks and nine departments, and ete Jeet of the Department of Education of the Cit 
. . ~ I New rK. 
showing each item as Cash, Charged, gag or ee a er 
. ) = eS ; + + ore sees \ a> —s i ( ‘ < « — 
Paid-Out or Received on Account. lish himself in business, making his headquarters in Bor 
bay, and opening branches at Colombo and other advai 
ADDING MACHINE CAPACITY: tageous points. He will represent the Boston Ind x Care 
; ae Company, the United States Envelope Company, and oth 
One Cent to One Million Dollars, and prominent American manufacturers. 
produces beautiful machine made For the photograph from which the above likeness was 
‘ > . reproduced, Office Appliances is indebted to Miss Janet 
monly statements. OS eee ea PI dl x 
‘ Vl. Nicol, of Cambridge, Mass., whom Mr thaniels 
For Europe, address all correspond- met while he was a student at Boston Universit Mi 
ence to cur European Director of Nicol is spending several months in the \ us depart 
Sales: M. Piero Castelli della Vinca nients or the Boston Index Card Company ram | 
details of the business, after which it is underst 


Avenue de Villas 46 Bruxelles, 


Belgium. go to India. 


: L. A. Carrithers Returns from Cuba. 
American Can Company ~ arr 

LL. A Carrithers, of Carrithers & Co 

Typewriter and Adding Machine Division Lil., returned late in March from a vacati 

muda. He enjoyed the restful atmosphere of the island 


1230 Monroe Bldg. Chicago, Ill. and came back refreshed and invigorat« d. There were but 


mpat ( cago 
( 


yn spent n Bet 


ten degrees difference in the temperature between Bermu: 
Sarria (MAULANA and New York when he landed in this count 


HTT 


Ni 
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OU wouldn’t carry a jack-knife 
open; nor a book, nor a travel- 
ing bag, nor a fountain pen. When 
you want to use them they’re open, 
hom wou carry thems Ghasten bined 
when you carry them they re ciosed. 


Merely as a contributor to your 
convenience Corona’s patented 
folding feature would be tremend- 
ously worth while. But there is 
another and more fundamental 
reason why it is of so much im- 
portance to you. 


In no other way could you have 
all of the advantages of a normal, 
practical typewriter without the 
weight and bulk of a “standard” 


7 . 
macnine, 


Take the type-bar as a specific in- 
stance. It is the same length as the 





** Fold it ub—take it with you—typewrite anywhere’ 


CoronA 


The Personal Writing Machine 


TRADE MARK 


Built by CORONA TYPEWRITER COMPANY, Inc., Groton, N. Y. 


There are more than 1000 Corona Dealers and Service Stations in the U.S. 





Now you will understand 
the reason why Corona folds 


type-bar of “standard” machines 
and it travels through the same 90 
degree arc. Hence the same speed 
as a bulky machine, and the same 
lightness of touch. 


The Corona dealer can show you 
a half dozer advantages of the same 


character. 


Ask him to show them. Open 
the case, unfold Corona and write 
how responsive its action, how easy 
its touch. Fold it up, slip it back in 
its case and close the cover—now 
you'll understand the reason why 
Corona folds. 


The price of abrand new Corona, 
includingthe handsome case, is only 
$50.00. You can rent a Corona for 
a small monthly sum, or you can 


buy one on easy payments. 
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Simplex Filing 


The Browne-Morse Simplex Filing System is 
so obviously simple, and so thoroughly under- 
standable, that costly errors are reduced to a 
minimum. 


All indexes are clear and readable. All replace- 
ments are done numerically and the number on 
the name folder corresponds with the number 
on the index. You can’t help finding the folder 
you want, and you can’t help putting it back in 
the right section. 


Its simplicity and accuracy make the Simplex 
the choice of business men who realize the value 
of correct filing and who will not tolerate bother- 
some and costly delays. 


Naturally, it has been most profitable to dealers. 


Write for Simplex Folder. 


Browne-Morse Company 


Builders of Quality Filing Equipment 
and Supplies 


16 McKinney Avenue Muskegon, Michigan 


BRANCHES: 
343 Broadway, New York City 905 Liberty Avenue, Pittsburgh 
16-18 So. Twenty-first St., Phi'adelphia 
109 N. Frederick St., Baltimore 193 E. Jefferson Ave. , Detroit 
85-87-89 Portland St., Boston 
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omes flat I le and the haz rd is increased 


uent custor f kee ping oils and other dang 
s ther Many res start from spontaneous < 
from defective wiring or from the matches 
reless si ers, and if excelsior, old boxes 
per are scattered about the blaze ts such start 
is little « nce of saving the property he 
p elevator shafts and stairways In many fires 
iss of life has followed. 
ot propert should see that ste paper 
material is taken care of and re: yvved regularly 
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The Basement Fire Hazard. 


nt fires constitute a serious hazard which demands 
ttention on the part of property owners Most 
re due t vaste paper, packing boxes, excelsior 
ish whi iould not be allowed to accumulate 
sight is out of mind,” and many business men 


astoundes they realized the dangerous ndi 
are permitting to exist in the portior of their 


isually most unguarded lires originati! 
s frequently get such a start that they are a 
nace to th lives of those on the floors \ 
y recommended by the fire prevention experts 
susekeeping in the basements, enforced by reg 
equent inspections by the owner or responsible 
nger is greatest in the basements wl 
storage \ll sorts of rubbish accumulates, dries 





rubbish S not allowed to a umulate 


uke it y t r that th is done, No. 1505 


lso make certain that flammables and explosives 


S 


rly sateguarded, that the wiring is standard. tl 


is not allowed, and that the general rules of good Although 


ng are observed. By doing this they will pro 
and propert keep insurance rates down, saft there may be temporary occasions when beauty 
r neighbors and the community, and do theit and quality in a chair are not of paramount im- 
educing the preventable fire waste of the « 


portance, it must be remembered that the ma- 
jority of buyers are not satisfied with anything 


ee that shows economy of manufacture. 
urplus Government Material Sales. 


Scena Apa: CONRADES CHAIRS 
disposed of through various official channel 


Officer \tlanta General Interm« diat 

1a., Offers Circular Proposal No. 34. Bids will be 
twelve, 1 n, April 19. Item No. 8 covers 7,200 with the name. 
ink tablets, containing thirty-two tablets to the 


). L. Ferris, Quarte aste ‘orps (Surplus Pre ‘ , . 
guartermaster (1 Surplus 1 will always receive the approval of the major- 


ity because beauty and quality are synonymous 


If we knew your name and address we could 


cans to carton; minimum bid, 100 cans he acquaint you with our complete line. 
t number is “S. P. D. 1219-G. S.” 
Comdr. N. B. Farwell, Supply Corps U. S. Navy . 
al Training Station, Great Lakes, Ill. offers Cat Conrades Manufacturing Co. 
1, covering Navy surplus books, on lists Nos Makers of ‘‘Better Built’’ Chairs 
nd 539 here are varying quantities of books Second and Tyler Streets 
nd military history, geography and biography. } 
guages, law and diplomacy, religion. fictio1 ST. LOUIS, MISSOURI. 
nada phil < — \ The books re la ated it ths 
ly By t Ne \ Y ork, N \ Che catalogus 
ludes terms of sale, may be obtained from the 
Sales Oft Navy Department, Washington, D. ( 


ard of Survey, Appraisal and Sale at the 


ston, Mass., Mare Island, Calif., Philadel 
uget Sour Wash., South Brooklyn, N. ¥ 

dr. N. B. Farwell 

laneous ] t of surplus omece supplies is oTrere d 


S. Naval Training Station, Great Lakes, III 
ides printing and writing inks, typewriter 


pads, blotting paper, carbon paper, mimeogt 
vriter paper, adhesives, lead pencils, spiral ps 
vaste baskets and rulers The date of cl 
ons for the schedule shi 
eut.-( B. Farwe ‘ ( ¢ S sS 


Monroe Man Goes to England. 





( n charge t ost 
roe ( ( ting Machine ¢ I 
o the London office, where he will have charg: 
sale British Isles M Mord: 
he Boston office four years, and develo 
ld for | product there 
ynfere prior to his departure, Mr. } 
ted witl handsome Waltham watch \ 
was te! red him by members of the offices 
ind Orange, N. J. \ handsome ham: 
as pres¢ ted to Mr and Mrs Mordet 





anda ento of the farewell part) 
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Cutting Costs of Doing Business. 
Valuable information as to how merchant 
try are cutting down their expenses to 
The slump in business is being received by 
tribution department of the Chamber of 
United States. More than fifteen thous 
liry were sent out to wholesalers 


merchants and retailers asking them 
O regarding their present overhead expe1 
a re doing to reduce thet 


\lready a multitude of replies hav 


| 


headquarters of the National Chamber 
nswer the merchant is reducing his of 
hat he can meet the pressure of the pul 
Most of the answers report that w 
theient than they were this time |] 
vas plenty of work to be had. Som« 
yvertime, while others stat 
their of cers have beet lowered rol 
é 
We are weeding out the drones 
ficient men” is a typical ans r to th 


tion one man told of cutting down his 
per cent and his production increased 
he employed twenty-five met 


depression in business affected him, he cut d S 


r<>) Corluery reducing the number of your employes 


Originally 


to twenty-two, and his output remained the 

reduced his force a second time to fourteen 

production went up twenty-five per cent. At 1 11 
time, he reported a wage reduction of thirty 


Extra Compensation Reduced. 


Some firms replied that they were 
wages of their old employes, but that the 
new men for less money Others said they 
reduce wages until the cost of living dropped preci 
“We are reducing the amount of our bonuses ity per 
cent, and we are cutting down our commissio1 sales 


is quite a common reply 
[his is the way in which one merchant ex 
7 











manner in which he handled his wage proble1 
present business depression set in: “We called r me! 
* together and iaid our cards on the table. We had nothi 
a ft Pe I PA é to withhold. We told them that we could not « 
do business with the present wage scale unless the 
more efficient. By increasing their efficiency the 
. it possible for us to reduce our prices.” 
a t @ rice Credit Gets Closer Attention. 
Everywhere the replies indicate that there is a tig 
of credit, without any general reduction of vi N 
a : , , accounts are being more closely scrutinized, a1 
q THE USER finds in this Typewriter reaching the hands of collectors a little soone: 
most of the advantages of the standard business was brisk. 

; . : ; The replies are about evenly divided on tl uest 
office size machine, which, taken in com- "Saee gan welened your advetticng space?” 
bination with its small size and weight of merchants report a reduction, while some 

} - “a rat . \ ’ ' _ 

. . . a bit more careful in their advertising . ¢ sing 
makes it especially desirable for Home, large number of merchants report they h aan 
Personal or Professional use. their advertising appropriations. They point out that ad 

vertising is a means of sales promotion, v houl 
. . be pushed at this time, especially. 
gq THE DEALER finds in this type- linen dima deed tesla eaten ten diene 
writer a thoroughly reliable, well adver- National Chamber for the purpose of disseminat this 
tised machine that yields a handsome ee a 
profit on a small investment; an up-to- N. C. R. Sales Contest. 
date writing machine that instantly ap- h fececeuneiiies’ sites contest was tdanens 
peals to the prospective purchaser of y The National Cash Register Company 
ae awarded to salesmen, sales agents and divis is 
imited means. who exceed their quotas for the four-month pet 
prizes are based on performance, graduated 
@ ASK ABOUT the Special Offer we cent, 1/5 per cent, 150 per cent, 125 per cent 
are making Dealers cent of the quota for the period of the cont 
Individual Action on Price Guarantees 
AMERICAN WRITIN sad ia the genctien Of semreannion price 
stand on the practice of guaranteeing prices 
cline [The commission has established a pol 
sidering any complaint regarding price guat 
MA( HINE ( OMPAN light of the individual instance, and the cust 
ditions prevailing in the trade involved 
449-455 CENT VE. . : rg 
ENTRAL AVE Findex Headquarters Now in New York. 
he Finde Ci yan manufacturers of index 
NEWARK, i ae U.S. A, The Fiedex Company, 9 ) | 
tems, has moved its general offices from San Fra 
New York The headquarters are it 202¢ \\ rtn 
building 
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wel onan wir It er pei 


Wood pencils cost $128 to #3% 
? per employee per year 
Average $123 


These are not imaginary figures. 
Office managers of twelve big firms got 
out their books and figured it over a 
period of some years. 


DEALERS 





SALESMEN 

What is your pencil cost per employee 
per year? Figure for pencils alone, 
se ! | never mind time lost sharpening. 








BROWN & |} | 
BIGELOW _ || | 


Saint Paul M 
| 

| Redipoint the only pencil which 

gives you full control of the lead—in or 

Hi if out with aturn of the cap. Drop it and 

| the lead jumps back in the barrel instead 

| of _bre aking off [rouble proof, jam 

pl nechanis Change leads quicker 

| tl harpening a wood pencil. 





| The 75c Aluminum model for indus- 
\i trial use is sold at discounts to quantity 
buyers. Records of Redipoints in use, 
We show first year’s cost not to exceed 85c 
per employee including leads, after that 
35c for lead. Your firm name and ‘‘prop- 
erty of’’ on every pencil. Receipt from 
every employee prevents loss. 


costs si 











r _— ee ee ee ee ee ee ee ee ee ee Ge ee Ge Ge Ge a a a Gee coe —_— TS Tre — we 
A IN Pass this along to your office managet -ut this into action yourself 
wetness ae" ya 1 : 
; MEMO ber Me canine MEMO to WRITE 
! Industrial Department. 
Clip thi 2S Please figure our pencil cost per employee pet Brown & Bigelow, St. Paul, Minn. 
} | year based on two years’ purchases. Figure for sample Redipoint Pencil in Aluminum, as 
MM. MO ! pencils only—disregard time lost sharpening made for industrial purposes. Letter must 
: state number of our employees to whom we 
/V QO YW 1 from furnish pencils and must be signed by officer 
I IOVET «veces inion Gi ips ia ibe ieiettintiantl of our firm to whom sample will be sent. 
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| Dollars in time 


and malerial— 





DEALER IMPRINT 


HOW MANY CAN YOU USE? 


A CIRCULAR WITH A PUNCH 
THAT GETS RESULTS 


We have these circulars printed in two colors. Ready for your imprint. 








Get a good list of business men, use a few stamps and the mailman will be work 
ing for you. Good, close, well organized work of this kind gets results. 

This offer is part of the Terrell’s Equipment Company’s co-operation program 
with its dealers. 

When we started our big national advertising campaign we promised to help you. 
We've kept our word. Everything is ready. Yours for the asking. Circulars 
for your trade or a three-color, cut-out window display, or both. 

Let us know what you want and we will 
supply you. 

By selling this leading line of office equip 
ment, dealers gain the same prestige that 
is so firmly attached to TERRELL’S 
STEEL ALL-PURPOSE OFFICE CAB 
INETS. 

Interior arrangements of shelves and ver 
tical dividers in each cabinet are flexible to 
meet every office requirement. 


STORAGE 
BATTERY 





OFFICE 





Get Our Dealer Proposition 


TERRELL’S EQUIPMENT COMPANY 


GRAND RAPIDS MICHIGAN 





Department of Commerce Offices Abroad. 
aa ee 2 s Department « Cammer 
} f 


Sioa vttseiorsubmaing navel secee Se Silk Typewriter Ribbons 
| informat “in submit : P! nquiris ae th Are good— 


t og ihn 7 Sag \ : netol 1 e | t - . 
: those who wish to place thelr cate There is a growing demand 
© official 4 ’ er ape ’ 


| ue to prospective parchasers. for a Typewriter Ribbon with 
1 Ptg eheetDhah Ri  one Wale ange pc “et an exceptionally sharp, clean 
ome: haat write. 


isnstantinople, Turkey ee ne Quality No. 244 
1) 1 rk, rwa\ ind Sweden Nor i | nadaersot 
ial attache, American Legation, Cope is not made from a silk fabric but 


ell S. Johnsto1 ting com1 i] it will write just as sharp and 


at , 41 Bezu out, American Legation, The Ha clean and will wear just as long. 
. Lat\ Lithuania, and Finland—H. Lawr 
Gt trad mmiussioner, care ot Ameri an commer 

attache, No. 6, Grosvenor Gardens, London tzeund 4 We Guarantee hat 
ee ee ee es IT IS MADE FROM A SPECIAL 
Are Lees FABRIC built on our specifica- 


Spain. Portugal. and Morocco—Charles H. Cunnin; tions. 
l att 136 Hortaleza, Madrid, Spai1 
1 d Switz rland -William ( Huntingto1 
mercial attache, 9 Kue a Fp os S; a IT IS THE BEST POSSIBLE RIBBON 
(z Slo c1a in¢ ungar idimiur Geringe! m * 
rade commissioner, Jama 3, Prague II. Czechoslova for Elite Type on any machine. 
Sardinia, and Sicily—Henry Coit MacLean, com 
mercial attache, American Embassy, Rome, Italy | 
_ /tustria pidge Ford | pace rept MN ahilel ' the IT HAS NEVER BEEN EQUALLED for 
! tates Vepartment ot ommerce, ynilebengasse 
nna, Austri the NOISELESS, HAMMOND, CORONA 
Poland—Louis | ro ee trade commissioner, 1] or any other portable or light touch 
1S! street, Varsaw, oland. ° 
Argentina, Paraguay, and Uruguay—Edward F. Feely, machine. 
mmercial ittache 412 Edificio Supervielle, Pass 
Guemas, Buenos Aires, Argentina 
: ind | l lor anie ‘aters icting omme! Li 
Pid. anus Gt den Poe THE FABRIC IS SPECIALLY WOVEN 


Carlton Jackson, commercial attache, 2 Frat and finished, is one-half the thickness 
M d ro, Mex » | ity, Mexico 


cemeeisiat eniediia: Muiiee Wii. of ordinary ribbon fabric, is particularly 


Grand , 9-Sada 20 ori “~ iro, Brazil, absorbent, saturates thoroughly, and for 
A ee. eae ee es oe a ae Oe that reason wears down even and clean. 
\ stralia, Ne Ze land, and Tasmania—C. C. Batchelder, 
trade commissioner, care of Equitable Building, Mel 
ourne, Australia. © at tones aceoaa | YOU SHOULD KNOW THIS RIBBON— 
Chien Saban Resch’ conmitcid sts” aaa aa the very reasonable cost, and the 


Chinese American Bank of Commerce Building, Shangha very excellent profit there is in it 
lanes Wormces. and Chantm—Temee 8. Abbas oon for the dealer. 
ercial attache, American Embassy, Tokyo, Japan 


Special Trade Commissioners. 


tail glacier «aoe A LINE FROM YOU WILL BRING SAMPLES 


a 
sections of the world he locations, subjects studied, and . . . . 
aare at Under your imprint if you want it. 
Far East and India—Industrial machinery, W re, 
Rustall 
Dutch East Indies—General, John W. Fowler 
cat Att inaaita age, Pie's. sw. | The E, F. GUERTIN CO 
Chi Mineral resources, J. Morgan Clements e © : e 
nited States ‘orts and terminals, Geo. E, Hooker 


Manufacturers 


TYPEWRITER RIBBONS 


Major Richards at Cleveland Conference. 
; ‘ee Exclusively 


| delegates to the Cleveland convention of the Na 


; il Foreign I ! og rg mech ag nti R the “_ hants 230 West Superior Street CHICAGO 
ssociation of New York include Major George Rich 
ards, vice-president and director of foreign sales of The 
Dalt Adding Machine Company 








110 OFFICE 


a 


SAFE DEposiz Boxee 





Will YOU Get 
the Repeat Order? 


Here are the Directors of a bank that has been 
enjoying the prestige and profits of an Invincible 


Safe Deposit Box installation. They have out- 
grown their present installation and are deciding 
to add to their equipment. Such meetings are 
being held frequently the country over. 

If you are an Invincible dealer, you receive the 
repeat orders that invariably follow an initial 
Invincible installation. Thus is shown the advan- 
tage of the sectional feature. The equipment 
grows with the Additional sec- 
tions can be added as required. This means re- 
peat busiress for you 


The Patented 
“Lock Behind the Lock” 


“The Lock Behind the Lock” puts Invincible 
= Safe Deposit Boxes in a class by themselves. A 
heavy steel bar placed flush back of the lock 
makes sledging in of the lock impossible. It as- 
sures the renter of double protection. No other 
safe deposit boxes have this remarkable feature. 
Here is a strong sales point which Invincible 
dealers are using with telling effect. 


bank’s needs. 


i 


: Remember that every Invincible sale is 
= made through a local dealer. Write im- 
mediately for our attractive proposition 


Invincible Metal Furniture Co. 


Manitowoc 


DINVW ONCOL 


SAIS DEPOSIT BOXsS: 
“The Lock Behind the Lock” 


Wisconsin 
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Birdseye View of Europe. 


On His Return from Europe March 19, John 

H. Patterson, President of The National Cash 

Register Company, Was Interviewed on the 

Situation Abroad. Some of His Comments 
Are Given Below. 


\s a result of my investigations in Europ 
llecting information and analyzing 
arious countries, the most important things 
help world business conditions are 

World peace. 

\n association of na S. 

Che United States should extend cred 

Europe for the purchase of goods 

\n improved rate for exchange 

Settle the indemnity question. 


tint 
L1O1} 


Che most important thing which wou 
business conditions would be world peac« 
no world trade while the world is at war lr 
are still at war with Germany Europe 
throes of warfare. Che world looks to At rr t 
betterment of conditions 
are merely marking tim 
will be America’s next step. Upon this nat 
the industrial future of many governments 

Che world needs an association of nations 
the various ones may talk over their grievat hrough 
it nations will be able to understand each other bett: 


Business condit I 


Everybody is 


[here should be a meeting place wher 

fight their battles with brains instead 

League of Nations is not a perfect organizati 
much better than none at all. An associatio: f nati 
will be a clearing house for not only the w 

but for accurate information regarding thi 


needs and conditions of the various countries 
U. S. Must Join Nation League. 


‘The United States must affiliate with a 
of nations. Without the membership of this 
1 Organization could succeed with difficult Foreig 


nations realize that the membership of thi 
a body is necessary. They are looking for 
when this hope shall materializ: 

Rates of exchange have wrought a bad 
Lusiness. American products imported t 


tries must be sold for prices that are almost 
Prices in those countries are now three a 
as high as before and during the war rt 
worth eighteen cents in American mone} 
at only seven cents. 

\t this rate prices \merican goods 


» that the manufacturers can realize tl 
nder normal conditions Buyers are scat 
not want to pay the price 

Germany will come bacl 
cid not feel the real brunt of the war. Manut 
not destroyed, and its people are aggressive 
are vitally important in the future welfare 

Another problem that is f , 
continent today is politics Every nation is i the 
of political upheaval. Settle these and the 
long way toward returning to its normal ¢ 

We Must Help Europe. 

\merica’s part in this great problem is t tens 
of credit to these stricken countries Chi 
help put Europe on its feet again. France, Eng 
Belgium, the three nations most 
given money to do the things which ar 
their future. Unlimited credit must be g y ti 
United States 

Merchandise and money—these are the tw 
portant factors in the reconstruction period thes 
tions. We ought to be liberal with our war debts. We 
profited when they were incurred. Now we owe the allies 
something for the wall they maintained against the |] I 
hile our business flourished 

Travel should be made easier and Americans uld 
less provincial. They should travel more in ] 
countries. Nothing educates like travel 

Che selfishness of individuals, of families, of states 
of nations is the cause of most of the troubl 

America needs trained consuls and ambassadors with 
salaries commensurate with their rank and tasks. “ 
good should be our religion. It will pay. The wo 


Its cities and 


facing every 


seriously hit, must 


1 +} 1d 
€ I worid 
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The Latest Development in 
Bookkeeping Equipment 


‘to improved Elliott- 
Fisher Accounting-Book- 
keeping Machine, embodying 
eleven important refinements, 
gives to the accounting world 
a device which develops an ef- 
ficiency of control over book- 
keeping detail hitherto thought 
impossible. 


In appearance the machine 
is more compact, reflecting re- 
finements in construction and 
design which result in greater 
speed of operation, absolute 
check of accuracy and in- 
creased durability. 


100°,, Proof of Accuracy 


Subjected by exacting users 
to the acid test of actual ser- 
vice over a period of many 
months, the improved machine 
has demonstrated that it in- 
sures 1€0°%, mechanical and 
written proof of accuracy. 


Mechanical Proof is secured 
by individual column registers 
for every column of figures to 
be added or subtracted, and by 
a cross-computing register for 
every balance to be com- 
puted. 


Written Proof is obtained 
by means of the Visual Audit- 
Sheet—a carbon copy of every 
stroke of the operator’s key. 
The Visual Audit-Sheet pro- 
vides a positive check as to 
the accuracy of each and every 
entry, including corrections. 


ssa \ 


Orr C I 


“lliot 






All work 
performed 
by the op- 
erator is 
evident at 
a glance. 
Nothing 
need be 
taken for 
granted. The human element 
is thus under complete control. 


An Exclusive Feature 


Because of the flat writing 
surface--which has always been 
an exclusive Elliott-Fisher fea- 
ture—this machine is incom- 
parably flexible and adaptable. 
No other bookkeeping device 
affords such facility for quickly 
and accurately inserting and 
collating forms without han- 
dling carbons, and with entire 
absence of paper-feed difficul- 
ties. 


Adaptable to Any 
Bookkeeping System 


The improved Elliott-Fisher 
is adaptable to any system of 
accounting, or any part of any 
accounting system. It can post 
ledger and statement simul- 
taneously, or write them up in 
two separate operations as 
you desire. 

There are over 500 Elliott- 
Fisher representatives distrib- 
uted throughout the United 
States. The salesman in your 
territory will be glad to assist 
you in determining what this 
bookkeeping machine means 
to you in the saving of time, 
work and money. 


a 
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ELLIOTT -FISHER 
MACHINES WILL: 


. Write any width line up 


to 24 inches. 


2. Add and subtract in any 


number of columns up to 
23. 


». Write, add and subtract 


simultaneously with one 
operation of a key. 


. Write, add, subtract and 


compute balances cross- 
wise. 


5. Write single or multiple 


copies in any required 
number, 


i. Write records, minutes, 


ete., in sewed, bound 
books. 


he Elliott-Fisher Bookkeep- 
Machines are today sav- 

gz time work and money 
r 400 lines of business, 

is for an illustrated 

oklet which describes the 
application of 

t-Fisher machines to 


your particular kind of work. 


ELLIOTT-FISHER COMPANY 


HARRISBURG, PA. 


Branches in 100 Principal 


Cities 


a 
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Flat Writing-Surface Machines: Accounting ~ Bookkeeping ~ Billing~Recording 
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“Economy is of itself 
a great revenue.”’ 
Cicero 
[here’s a good reason why the Adams Perfection Blotter Perfection Blotter Pad 





Pad should be in your stock—and why it will appeal to your 
customers. That reason is its economy, its greater value, better looks, and longer life. 

Corners are copper or brass, as desired. They completely cover and protect the corners 
A fall is not fatal. Pad itself is No. 20 binder’s board, edges cloth bound. Covered on both sides 
with gold veined marble paper. Handsome, durable, economical. Let us send you a sample 








The Adams Legal and Contract Cover The Adams 


This handsome Cover supplies the demand for a Economical Perforated Ring Note Book 
better way to cover contracts, etc., inexpensively. i ss ; 
Made of our special press board, with its striking Like all Adams Binders, this book has our 
cloudy effect. Top piece, which folds back, is fin- own “Cloudene” press board covers. Round 
ished with a strip of Fabrikoid Imitation Leather. corners. Rust-proof eyelets. Fabrikoid Imi 


a a oa Sem. tation Leather Back. Two Adams Ideal Book 
4 Rings. Opens perfectly flat. Rings always in 
Daily Desk position for easy opening. 

Reminder 


Appeals to business 
men and women. 
Clerks and secretaries 
like it, too. It helps 
them to report all 
telephone or other 





calls, keep memos of lhe same book, without the Back, lists 
messages, prices, ap- somewhat lower. It’s just as practical but 
pointments, etc. Mad hasn’t the same finished look. Both are made 
as shown and° also miadiniil tlins d tare 
single—without the large memo pad. Both sell In even standard sizes, open side or end ret 


well wherever shown. our catalog for prices, sizes, etc. 








Other Adams Specialties are the Ideal Book and Key Ring—the most generally satisfactory 
ring ever invented—Flexible Post Transfer Binders, Semi-Loose Leaf Memo and Note Books, 
Telephone Register, and In-and-Out Clock. Get our catalog and special OPENING ASSORT- 
MENT OFFER. 




















Western Representative 
T. J. Cardoza Co., 
455 Mission St., 


Eastern Representative 
Wm. H. Bassinger, 
377 Broadway, 


HENA) T. ADAMS» MFG. CO:ne 0 


oe vam, OY. 6796 -98 South Chicago Ave, CHICALO, U.S.A. Son Peancioes, Calf. 
= = 
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A New Ink Company. 


Canode vho for about twenty-three year is 
ntified with the A. B. Dick Company of Cl ae) 
as emist, laboratory and manufacturing expert in the 
tion of duplicating machine inks, etc., has s¢ 1 
is nnectior ith that company to establish himself 
< manufacturer of ink specialties at 3015 ( 
It is Mr. Canode’s intention to establish his business as 
ervice to manufacturers of adding machines, duplicat 
machines, numbering machines, check protectors, dat 
stamps, etc., et He will also produce an interesting 
f writing 11 If anyone has an ink proble1 hicl 
les him, Mr. Canode offers his services in solving it 
fore 1893 Mr. Canode ran a printing office at Mount 
Morris, Illinois When 17 years of age, he took a civil y 
service examination at the Chicago post othce, working a 
there for about a year, after which he was employed in th: 
printing business until the latter part of 1893 when he first 
ecame associated with the A. B. Dick Company 
It 1897 he becam«e affliated with the Assox iated Press 


helped to perfect a rapid duplicating device rh i 


: SEMI-BUSINESS OR IMPERIAL SIZE 


GRAY 


The demand for this size in 
Gray has decided us to put it 
into our Stationery line. Boxed 
as follows: 


Two-quires—48 sheets and 48 
envelopes. 


Quarter Reams — paper only 
120 sheets) 


One Eighth M’s—envs. only 
125 envs.) 





FRED CANODI Sheet measures 731x103. Envel- 
ope measures 33x73. 


In 1898 he returned to the A. B. Dick Company and 
shared in perfes g the idea of the oscillating duplica r Stock 
hich resulted in the evolution of a practical commercial wn tock 1S ready to ship. 


Perhaps the most important development in this ° 

tion was the discovery that a pad similar to that Samples sent upon request. 
ised on practically all modern duplicating machines could 
e used for automatically supplying ink to the stencil and 
controlling it without any mechanical contrivances what- 
ever to assist in the distribution of the ink [t is interest- FINE STATIONERY DEPARTMENT 
iI note that all modern duplicating machines since the 


uction of the oscillating mimeograph have been built Hampshire Paper Company 


on the same theor ; whose application has been consider 
SOUTH HADLEY FALLS 


ably improved. 


\fter assisting in the development of the duplicating 
mat e, Mr. Canode worked on inks suitable for this MASSACHUSSETTS 


method of printing and for more than two score years has 

devoted the greater part of his time to the improvement 

of such inks and their adaptation to new models in dup- 

licating machines and to the changes in stencil paper. Mr. 

Canode has a completely equipped modern manufacturing 

plant where he is making a specialty of inks for use on 
omce ma nes. 


N. C. R. Sales Force to Honor Factory. 

be outdone by the spirit of the factory employes, 
the sales department of The National Cash Register Com- 
pany has dedicated April to the factory. This action was 
due to resolutions adopted by the Progress Club, a factory 
crganization, showing appreciation of the work of the sell 








ing force. This appreciation, suitably expressed in reso- 
lutions, is to have its sequel. A souvenir will be given to 


each sales agent and salesman who secures 100 per cent 
or more of his quota for April. 


| 
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Waterman Producing in New Factory. 
The ACCO Fastener _ The L. E. Waterman Company has occu ied its 





factory building in Newark, N. J., devoted to the produ 
.- © F al f aj ns ‘upies site tl] -quiva 
—with the Prong Shield Compressor tion ot Ideal tountain pens. It o¢ cupies a t u € julV: 
lent of one city block, the structure being U-shaped, with 
a paved court filling the gap. The administration building 


. 7 " a faces Thomas street, ascent of a flight of roa steps 
indispensable for binding bringing the visitor to the reception room This gives 
access to the information bureau, private tel . 


any number, any S1ze, and change and the caliers’ anteroom. The administrative 


offices are on the second floor. The third floor is devoted 


any kind of papers securely Age executive offices and various departt gf ogee 


fourth floor houses a cafeteria, 880x100 f: 


and permanently or temporarily. ployes, rest room and an auditorium for meetings and et 


tertainments. 


It fits flat and is a perfect, in- Title has been taken to a large tract of gi 


rounding the new factory, which will be devoted to recré 


expensive loose leaf transfer and | {tion fucilitics for Waterman employes, including ‘bas 
takes up no room in files. ball park, tennis court, playground and oth equipment 


for outdoor sports. 
Factory Arrangement. 
The factory is laid out so that producti 
fourth floor, and materials in process of comj 








gress to the lowest level. The fourth floor affords spa 
or completely manutacturing gold pens nointi 
ind polishing. A department for deal S 





located on this floor. 

Made in sizes to fit all secuons of the third floor are de 
standard gauges of punching room, gold and silver mounting department 
tail and checking work 





voted to 


The PRONG SHIELD COMPRESSOR or On the second floor are located the chasit 1 orna 
Washer is furnished only with the Acco Fast- ad aiecieaaaaae department, pen assen pecti 
~ ind stock room. 
ener, and makes the “ACCO” the only prac- The tirst floor includes various d 
tical fastener of this type, because it allows packing and casing, window display mate 
the prongs to bend inwardly over the com- printing plant, employes’ locker room and ; 
pressor or washer and to be fastened, which ae ae Se i age A 
P né adyoms e oaaing pk orm, Wnici n I s all Ss 
prevents fastener from being forced open. the entire tamil ute oouet Ths ca <del 
The BROAD BASE gives rigidity and private siding connecting with the Pennsyl railro 
es nts -— Z 5 “° . it 1s open to vehicular traihe through tl 
strength which is necessary for the binding cither side of the administration building 
feature, and also supports the papers at the checkers and watchmen 
perforations, thereby preventing cutting and _ The new pti vastly eoee Any S 
. e heretofore occupiec vy the ts aterman ( 
tearing. ind is said to be the largest factory in tl 
The papers are bound by the pressure of ducing fountain pens. The equipment is « 
the Prong Shield Compressor against the sign 
ae tre . {nk Department in Basement. 
sase—yjust like a vise. Mel 
' The basement contains the ink depart 
company’s Ideal writing fluid is produced 





i 
includes vats, filters, bottling and 


facilities for packing 

\ private power plant is located at the 
building. With it is a reservoir. The plant | pacit 
ot 600 horse power. 

The new Waterman building is of solid 


steel construction, fireproof. A sprinkler system insures 
the limitation of incipient fires to their imme init) 
The design provides an abundance of day] 

lation 


Postal Problems at Trade Convention. 

















The annual meeting of the advisory committee on | 
The ACCO FASTENER binds thin tissue pa- e:gn Mails will be held in the Cleveland Hotel, ¢ 
. Ohio, at 7 p. m., Thursday, May 5, in connecti with tl 
per as tightly as heavy bond or ledger, and a Eighth National Foreign Trade Conventio1 \ll met 
narrow sheet is held on one prong as securely bers of the advisory committee are urged t repre 
as when two prongs are used. Sheets are easily sented at that meeting to discuss with the governing 
added or removed from any part of the ACCO board of the advisory committee and with the « ials of 
7 the Post Office Department, those changes in t F 
Samples and Circular on request. istration and scope of our foreign mails whi 
\ sable. 
The meeting will be preceded by an 
CANADIAN DISTRIBUTORS: after which there will be an open discussio1 \ 
CANADIAN CLIP COMPANY topics to be considered are the following 
79 Spadina Avenue Toronto 1. Possibilities of parcel post extensio1 t 
reference to Cuba and Canada 
2. Improvement of existing facilities for internatiot1 


G i C registered mail, with rtic - reo 
egistere all, particular regard to 
American Clip Company | 1's"! p13 ith particular. res 
Ave.& Wiliam St. NEW YORK, N. Y. 3 [The extension of the international money order 


ceca € ] e -al . TY “- 
service and of parcel post c. o. d. service 
& L. C. U. S. A. " I c : = s 4 ‘ ' ‘ 
4 Removal of American customs regulatio1 whi 
hinder the import of goods by parcel post 
5. Consideration of other topics to be suggested by 


"aoe wat members of the advisory committee on Foreig1 
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a- 
x 
e For Efficient Filling and Safe Keeping of All Records 
d 
» It is impossible to misplace or lose a letter from the Acco Folder 
' regardless of how frequently or carelessly the files are referred to. 
The Acco Folder is positive 
AG insurance against loss or 
AMERICAN CLIP COMPANY if . ‘ : . 
Pin uanenant ; Inisplacement ol corre- 
spondence because papers 
e Postal cannot be wrongly re- 
< placed aiter being once 
g filed in an Acco Folder. 
| Every paper is_ chrono- 
Holds any sige shoot § I logically bound in its orig- 
= = inal place. Valuable filing 
: — aa Space is saved by the pa- 
: pers being held compactly. 
Iways tightly bound and ready for ré¢ terence, like 
n a book—a perfect bindi 
: 
\RERICAN CLIP COMPANY 
lhe Acco Kolder is inex 
pensive because it can be 
used over and Over. it 1s 
the only folder in which 
papers are bound in book 
form, and trom which con Shield 
‘ Com pressor 
tents can be removed in binds any Pawn mm 
size sheet NN OO ae 
) tact securely held together arcuuvly 
with the Acco Fastener. 
S \cco filed letters are not 
held by the prongs of the 
tastener, but are bound in 
place by the washer of the 
\cco Fastener, described 
on opposite page. pleted or inactive pa- 
removed intact and 
ely bound. 
' Folders eb made of heavy red pressboard in stock sizes to fit all standard filing cabinets; also fur- 
d with any cut of tab without extra charge. Each Acco Folder is complete with one Acco Fastener. 
CIRCULAR UPON REQUES1 
i "me 
; Tf 
a - a ; * - dual} 
=e | - Se , 8 
T le eee ; 2-2 « “() 
HE AMERICAN ( 
< C ° TRADE MARK ‘ 
. - e . 2 
Beebe Ave. and William St, LIC. NEW YORK.NN. 
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THE EFFICIENT DESK FAMILY 


The word “Efficient” truly describes this capable 
“Desk Family.”’ Their worth and practical utility have 
repeatedly proved superior. The fact that this “Desk 
Family” is standardized by many Government De 
partments, clubs, banks, hotels and large commercial 
houses is in itself proof of its efficiency. 


To be truly efficient, the business man of today 
must have only appliances of efficiency-production on 
his desk. Therefore, it is advisable for the stationer 
to display this Desk Family prominently. 


The Sengbusch Self-Closing Inkstand guarantees fresl 
clean-writing ink all the time. Also, being airtight, it elimi 
nates loss through evaporation of the colored inks. Efficient 
in saving both time and money, as no time is lost in cleaning 
the pen point of sticky, blurry ink, and it gives 100% return 
for money invested in ink. 


The Sengbusch Self-Closing Mucilage Applier is 
Heaven-sent boon to a long-suffering public. It puts any 
kind of liquid paste or glue exactly where it is wanted with 
out gumming the fingers, desk or paper, or running any risk 
of spilling or mussing. Efficient and economical in the per 
formance of its duty—it keeps a supply of easily and quickly 
applied mucilage always at hand. 


The Sengbusch Ideal Moistener is Jdeal both in name and 
action. No need of messy fingers, sore lips, or half pasted 
envelopes or stamps. No need of the old fashioned, unsani 
tary, disease-breeding sponge. Its sanitary, noiseless method 
of aiding desk efficiency has given it an enviable reputation 
Made of glistening white porcelain, it is a desk aid that har 
monizes splendidly with any surroundings. 


The “up-to-the-minute” merchant insures his future by 
4 1 


handling efficient and economical merchandise—especially 
right now. 

In this Sengbusch Desk Family you have three articles 
which are always satisfactory as well as efficient and econom1 
cal. There are 112 different sizes and shapes. One to suit 


any taste or purse. 


A card will bring the Sengbusch Catalog with full infor 
mation regarding this splendid line. 


SENGBUSCH inxsranp co 


MILWAUKEE 400 STROH BLDG. WISCONSIN 
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Horder’s Talent to Entertain Chicagoans. 


Horder’s, Ii rporated, ( 
nounces to t se in the industt nd their fr 
nd at 1 show and dat 
Ss \ lav evening, \ he 
\ddasal llies of 1921” is the 
be presented. Advanc 
vs that r fun, music and girlies, the show 
tire cast made up of employes of the 
tion, and the production is und 
\ I. J. White | puts shows o1 
S ( ge students 
s for this affair are selling at $1.00 each, plus 
| war ta» d can be obtained fron Miss ( 
Bredt or Mr. J. J. Lyng at Horder’s, Incorporated 


Adding Machine Contest on Pacific Coast. 


Sal Francis« chapter of the Americal Ins 
Banking held it innual adding 
t A la of contestants entered and 
yrds were 1 le The results follow First 
| lker, B f California, time three minutes t 
second place, Allan Hay, Crocker National Bar 
thre minutes tw nty-seven seconds third place, 


Millet, Anglo-California Trust Company, 
I ix seconds; fourth place, Alice R 
Bank, three minutes fifty-nine s« 


“Lino” Desk Tops Patent Assured. 
e Company, Grand Rapids, Micl 


Gunn Furr : 
ed by the patent office at Washington, D. 
ation for patent on “Lino” desk tops, 
n ( of manufacture has had favorable consideratio1 
This assures the issuance of a patent 
Chi vel dey e in desk tops has demonstrated its poy 
vith the »f desks Dealers handling the 1 
I red d ‘tection through the actior 


Receives Honorary Degree. 


. | 


ry 


ne 


1) so rector of the Pan American Unio1 
W recipient of the honorary degree of doctor 
iversity Panama, March 30 \ special cor 
mission appointed by the president of Panama conferre: 
tl Ricardo J. Alfaro, minister from Panan 
] evre 

Filing Class at Harlem. 

[1 en requests, the Harlem branch of 
Your Women’s Christian Association, New York, N 
ha tablished a1 ening class in filing It is held eve 
T night the direction of Miss Kather 
\ lan 


117 

















No one of us is perfect. 


And our acts are not all 
perfect. 


Hence our SERVICE 
DEPARTMEN T—to 
correct imperfections— 
imperfections anywhere 
along the line from the 
time your order is re- 
ceived until the common 
carrier has delivered the 
finished product and it 
has given satisfaction to 
you and your customer. 


This SERVICE 
DEPARTMENT 
is at your beck and call 
at all times. 


Use it freely. 


nvelope @mpan 


ouse of ‘Specialties 





ecurit 
acurity 





HOME OFFICE AND FACTORY 


Minneapolis, U. S. A. 


BRANCHES 


New York Detroit Chicago 


Cleveland San Francisco 



































118 OFFICE APPLIANCES 





A Reservoir of Employment. 


(@) ¥ OfLEED A Contribution by Henry S. Dennison, 
President of the Dennison Manufacturing 
STENCIL DU PLICATOR Company, Taken From The Nation’s Busi- 


ness for April. 


$43.50 D> RING the ee § 1914. when t 
— and part-ti1 







ployment e employment 
Completely and the intensity of need among w 
Equipped uncommonly great because this crisis foll 
tively dull times, nearly every mat 
reliet committees formed all of 
] ry] 7 » -d it} tw ' int | iT 
aeceply impressed with two points Irs 


prepare to meet unemployment crisis 1s 


perous sector ot the business vele: s¢ 
of men willing to work, but denied any 
so, are peculiarly difficult r the com 
save its face 

During the days of depression and | 
lem cannot adequately be met, and duri 
perity and overtime there is no will to fac 


. such crisis, it is found that the interest of tl 
] one a er munity in the problem of unemployment « 
— 1 - ° 7 - 
idly as the wave of prosperity advances 


during just such times as the present, whet 
is upon us but when need is tempered by w 
ings, that men wishing to do their share 11 
or @a ers extent of one of the greatest evils which ca 
to the industrial system should put their 
problem and determine to put on foot appropria 
ment projects. 


We have an unusual offer to make As it has been found impossible to attribut 
. . downs of business to any single cause, so it 1 
to one dealer in every locality. necessary, if any significant improvement is to ffected 
‘ that a great number of projects should be instituted ar 
that business men the country over should joi: 


The Rotospeed Stencil Duplicator is tempt to carry them out 
simple in construction, easy to operate, Avoid Extremes of Public Improvement 


On one general policy, however, we can affor 


accurate and fast. It prints good, a great deal of attention. We can determine t 
clean-cut copies of hand written or extremes of riotous extravagance during : 
. I od d perity, and as seasons of depression approach w 
typewritten forms. t reproduces draw- pone some of our projects for increased equi 
ings. It saves 92% on form letters. some of the ordinary repairs and betterments 
d | S . S least pressing, to be undertaken during days 
Prevents clay. aves time. aves pressure and lower material costs. It is vital. | 
money and makes money. It is an only the work itself should be postponed. Ail 
° pians, like the engineering and, if necessary, t 
easy and rapid seller. And every should be completed, so that the work can 
sale is followed with a continuous notice. 
: Business houses which approach this proposit 
stream of profit on supplies. determination to do their full share will find a s ris ¥ 
amount of routine work which can thus be taken t ofa 
: es . crowded market and put into a favorable market 
Our national advertising in Saturday tuk ys Gadsieudite aanl tun aucnotition ) 
Evening Post, American Magazine, niabh —_ any progress that is made among th ness 
. ~ A . en l e caret stu¢ of bus ess cycies wi re! te 
Literary Digest, Review of Reviews ray Pine ti  ay He gin Angee ge och arate 
System and other big national publica- expansion of building and equipment, started ni 
tions is bringing inquiries and sales . a yey and left hanging empty or half 
. rougn orf depression. 
from every locality. Business men should be insistent supporter 
appropriate councils of the Nation, the states 


cities and towns of the proposition, recently put 


We have a proposition whereby you with great force by the governor of Massacl 
all departments of government having equi 
can have the Rotospeed profits for should schedule those needs five, and even ten, 
your territory. the future and should immediately arrange 
gineering work and specifications be prepared 
; ’ ’ year in advance. With this as a starting | 
Write or wire for the details of our — gy hw difficult yr tem ol having ( 
*.° ing body which can be induced to embarl 
agency proposition. course reserve an average of approximately 
of their improvement projects during times 


ployment when they will merely compete wit! 


dustry, until the days of depression when the 


‘eap a double benefit from their comy w! 
The Rotospeed Co. | “*"™’*' naliaies 


Agency Dept. John H. Patterson Returns to Dayton. 


John H. Patterson, president of The Nati ( 

» 5 ‘ 
° Register Company, returned to Dayton, Ohio, Mar 20 
Dayton, Ohio He has been absent about four months, studying condi 
tions in Europe. He was welcomed home by a committe: 





representing the industrial and commercial 
Dayton. 
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Here’s a Book You Ought to Have 


Hil: printer has just brought in the first copy of our new catalog 
on Steelcase Business Equipment—and it’s a dandy 


Krom cover 
to cover it is filled with attractive attention-compelling illustrations and 
descriptions of the finest line of steel office furniture in America—the 
Steelcase line 


in this comprehensive catalog is represented the complete Steelcas« 


line of filing equipment—upright sections, horizontal sections, 


sections 


for every filing requirement of business. 


If you could carefully inspect a single Steelcase file and note hov 
perfectly every detail is handled in its manufacture—how it has been 
fashioned without screw, bolt or rivet, into a single unit of steel b 
the oxyacetylene and electric welding process 


lines and beautiful hand-rubbed surfaces 





how the fine, clear-cut 
create the impression that 
here is a real piece of furniture—you would not wonder that Steelcase 
equipment has been adopted as standard by leading American business 
institutions. 


Write f 


ate 90! 
atalog —yvyiOW . 


Yr vour copy ot the new Steelcase Business Equipment 
} : jut} 


Metal Office Furniture Co. 
Grand Rapids Michigan 





‘STEELCASE 


Business & ‘quiprm enr 


found where business 








succeeds 
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STEEL—the Preferred 
Office Equipment 


HE MEDART Line of Steel Office Cabinets 


offers you a great opportunity, because: 


mili 


1) Requires but a small investment. 
2) Turnover is rapid. 

3) Margin of profit is liberal. 

4) Wins good will for you. 


All you need is a sample of each cabinet and a smal! 
additional stock. 

The turnover is rapid because Medart Steel Office 
Cabinets are so necessary in every modern office that 
th y almost sell themselves. Steel is the preferred 
office equipment—the design, construction and finish of 
these cabinets make them especially popular. 


The margin of profit is liberal enough to satisfy any 
dealer. 

Every time you sell a Medart Steel Office Cabinet you 
win good will for yourself, and open the way to further 
orders. Your customers will recommend you and the 
cabinets to their business acquaintances. 


Write today for full information, covering illustrated 
literature, prices, discounts and selling helps 


Sanitary Steel Wardrobe 


72 in. high, 35 in. wide and 18 in. deep. Does away 


with coat hangers and wall racks—presents neat ap- Fred Medart Mfg. Co. 


pearance, saves time and confusion. 


Potomac and DeKalb Sts. St. Louis, Mo. 


New York: 52 Vanderbilt Ave. San Francisco: Rialto Bldg 





Junior Stationery Cabinet Stenographer’s Individual Cabinet Stationery Cabinet 
60 in. high, 18.in. wide and [8 in. deep. 24 in. high, 21 in. wide and 21 in. deep. Just the height 72 in. high, 35 in. wide and 18 in. deep. 
Four fixed shelves. Its smaller size of an ordinary desk Puts all stenographer’s supplies with- Divided into five compartments by four 
allows it to fit into limited space. in easy reach, saving time and steps. adjustable shelves. Ample space for 
office supplies, printed forms, et 





: | | ||P ae 
4 ii | } j 


























Manufacturers’ 


Stores as Retail Laboratories 


rs’ Ink |} recently conclud Ll seri 
= \ La “Should Manufacturers 
tail Stor It was an analysis showi1 
nd dis ntages of the plat nd cited 
facturer this line. 
manufacture 
facilitate ser\ secure 
nd thus gai definite k1 
fere! s—a sound contain of retail costs at 
ent 1 be turned to count whe g 
lependent dealers; road salesmen can be 
the stores. Some of the 
ire ope! ng retail stores for the genet 
f business are the L. E. Watern Con 
n New York, Chicago, San Francisco, Bost 
Nati | Cash Register Company with national 
- man and Erbe Manufacturing Comy 
inches thr hout the country; the Library Burea 
its own stores; the Dennison Manufacturing C« 


etail stores in many bi ities 
Service or Commodity Basis. 


Yawma nd Erbe Manufacturing Company 
é yllows 
ly i ience we found that filing ca S 
al pplies could be sold in two ways, either « 
mi aSIS OF O1 service basis. We adopted t 
as ng policy because f the fact tl 
ay ( ( ows little or nothing abeut th fe 
ani I ways to file his correspondence, and that the 
sal should the man to show tl er h 
th results from his purchase, rather thar 
him with so many cabinets, folders, etc., < 
on the to use as he saw fit By sellir 
' matic basis also eliminate 
S b] 
\ believe that the prestige of the local dealer is 
I nge that of the manufacturer’s ret 
wl sually ents outside capital d is é S 
f< » the community in which rates 
Dennisor Manufacturing Company 5 
h the words of Schuyler Van Ness, advertising 1 
etail s ire used by us as laboratories 
t¢ rst hand criticisms of our goods from hi 
su We at isiness of small things—many of the 
be ems whicl carry have been suggested to us by 
o1 eT Our rec keep us in dit t touch with enough 
buying public so that we can get their dire 
pon Dennison goods.” 
_ Makers’ Stores Increase General Demand. 
anufa ers’ stores actual build more sales ! 
e) Pome ee ndependent stores ‘le dee t 
re tative instance mentioned by the Dennison (¢ 
Dp: “When our Philadelphia store moved to its sent 
le a dealer few blocks down the street threv t 
his Dennison stock, but a year later he 1 
De yn department twice as large as the one 
be because |] found out that the proxim 
stor uught him increased demands for Dennis S 
P rs’ Ink’s mment on the general situ 
here outlets are established by manufac 
ul ere ( dealers who will object mn the 
or unfair competiti« Usually these “kickers 
>4 over I isreeableness, especially if the mat 
uf takes » show his dealers that tl é 
a ting 
Chicago L egionaires Entertained. 
= ners’ P 390 ot the A me rical Le ) 
nte ed March 15 at the plant of the Wi lsor 
Li if Company. 2900 Franklin boulevard, Cl 
11] elaborate service of “chow” preceded the business 
m This was in charge of H. F. Meidner, vic 
ma whose ranking officer, Commander Gibbs, was out 
o} ity The business session was brief. 
Severance, for the Wilson-Jones Loose-Leaf Con 
1 xtended a cordial invitation to the Post t ise t 
b 1 at the factory for a dance to be held later 
\ Meye rs, of the Wilson-Jones Loose-Leaf ( ompany 
deli ed an exhaustive talk on the mes hanical features I 
the leaf system. Speaking to the value of repeat 
orders, he stated that seventy-five per cent of the new 
busi in loose leaf goes to the house which made the 
o installatior Mr. Meyers devoted time at the 


ion of his address to answer questions by his 
regarding loose leaf devices 
ext meeting of Stationers’ Post No. 390 is to be 


1 one, held April 5 at the Y. M. C. A 
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The “SOLO” 


SELF-INKING 


STAMP PAD 


There always has been the ne- 
cessity for a Stamp Pad that 
would give sharp impressions at 
all times and under any circum- 
stances, and because of the en- 
tirely different construction 
of the “SOLO” STAMP 
PAD, we have created a truly 
satisfactory stamp pad, one 
which makes a rubber stamp 
print right, and keeps your 
rubber stamps as you would 
always like to have them. 


The “SOLO” STAMP PAD 
gives off only sufficient ink to 
cover the face of the type, and 
all surplus ink remains at the 
bottom of the pad where it be- 
longs, for the stamping surface 
is fed by capillary attraction, 
which is positive in its action 
and can never vary. 


It Is Not a Felt Pad 








MANUFACTURED BY 


PEERLESS CARBON & 
RIBBON MFG. CO., Inc 


Manufacturers of Carbon Paper, Typewriter 
Ribbons, Stamp Pads and Ink 


113 WEST BROADWAY NEW YORK, N. Y. 
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ee : Systematic Selling by the Retailer 


Narration from the Retail Public Ledger 
of the Methods of a Kansas Dealer Who 
Has Accomplished Much.—(Copyright.) 


UT in Salina, Kans., there is a 
O William Howard Montgomery 
thirty-four years old, but he is 
business he founded himself, < fle le 
ago, which has had a remarkabk t 
time of its founding his capital co 

his stock of the two commodities nat 





fact he had $2,000 in cash, but with a 
= about the same amount, he started the M 
= Th _ . & Stationery Company, incorporating wit 
: eCADCO A Flexion «#18! So 
= \ commodious storeroom in a splend 
® e was leased, and a stock of books, statio1 
Expansion Binder __ 224: nt stce'stppties wat pie in. 
hustler, but he is more than a hustler—1 
isiness a keen mind and an aptitude for 
. 9 usual, » that his activities and tl 
The Stationer’s Supremacy malove Gi Mieetted ge Gwe 
il, but he studies the methods of others 


in Loose Leaf Systems and pp eg age one brag “mse ler 
Devices is Dependent Upon town, a city of 15,000 populatior 


1 














Individual Effort rae eee ee Ge a ae ¢] 
ind later to $40,000. the present incort 
_ - , ° : usiness is still in its original loca 
[he first practical improvement in cain Gaia ae aiacee cath 
loose leaf binders in 20 years. The to rg tog age Js poo waherpen 
WOOKRS flas een Closed oO . camel 
old three-piece back ledgers have gone ed bodily to another location, a littl 
2 i - > upd l street, where s onducted 
into the discard. The Adco-flexion “Kamera Kraft”: steel s typewriters 
. . . : mimeographs and other office machine 
Expansion Binder is the improvement ade a Uae Mielke tenn amcaate 
you have been looking for: equipped printing plant was added. 
z Business Systematically Canvassed 
= ° oday the institution calls itself Che St 
= Mechanically Perfect | of cae a Ge as See ened 
tising, and it does more business in the 
The mechanism of the ‘‘Adco-Flexion” ener he Seen ean ee 
embodies new principles in steel con- tributing territory: there are the “cit 
. . a % I1¢ man, and ten or tweive other 
3 struction with small minimum and the business. Montgomery, himself, is 
= . . TI h . it ll, however, and he his desk eat 
3 arge maximum expansion. [he chain Ba cable r+ galt a Renaliney Rangeela ong 
° . . | +h | e-prosnect plat svctemat 
2 posts, a novel idea, are entirely hidden aS eee a ee cee ee 
OULTILY ) eans OFT Cards Clatihn¢ ( 
are adapted to lim tless contraction customer is interested it 
; ; z Its use is clearly indicated, and as t 
and expansion and have high tensile in a case to which access is easy, the int 
sé ° 99 liv he systen Ss fount er eftrective eepil 
strength. The ‘‘Adco-Flexion’’ has verte od non bem a. Phas fe re eatntee 7 
very few parts—nothing to get out of 7 a — pedir —- the cards 
awa nis syste S not expensive is the 
order. Practically indestructible. cheap, light paper, and would be adaptable t 
- of retail selling. 
Fully covered by patents. When the prospect has simmered 
proposition, such as a safe or typewriter, tl 
> ' devoted to the article considered Chis 
MR. DEALER HOOK UP WITH complete record of each individual machi1 
y y ? manent. 
THIS WONDERFUL INVENTION. z Card Record Is Explicit. 
GET TO YOUR CUS TOMER FIRST. The indorsements on a sample card sho 
chine was put out on trial October 1, returne: 
on 20 to another customer. There is also at tl 
ADCO “‘A”’ FLEXION EXPANSION Oe a i 
Ne a¢ S ar¢ lc Lilé Customne aS al 
BINDER binds a few leaves or a thou- thinks can be repaired. It is taken to b 
sand. The binder of highest efficiency. the new one left during the time required t 
“L. P. D.” meaning “Loan Pending Delivery 
also an “In Order” card covering the retur1 
hine. These in and out cards are but temporary record 
ACCOUNTING DEVICES COMPANY - cover - case until the ratte ree rea t Stayt 
E of a permanent entry on the books, when the re d 
= 564-570 West Monroe Street stroyed. There is no danger of forgetting wl 
= are placed on trial, yet the permanent bos 1 ni 
2 CHICAGO, U.S. A. cumbered by unnecessary entries which later | to be 
5 offset by a credit when the article is returned ch as o¢ 
= curs under the system of charging the customer 
/ cummmaue ledger with trial goods. One washing machin 
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Make “Doing Business” Easier 





























Times like the present bring home for- 
cibly the need for economical efficiency 
in business detail. That is just one of the 
reasons why business men are recogniz- 
ing the economic possibilities of the 


ELLIS BOOKKEEPING MACHINE 


For Ledger Posting, Billing and all records 
combining words and added figures 





The Ellis Bookkeeping Machine is the enly 8] key Adding 
Machine manufactured which automatically prints its totals, 
proves its balances and typewrites. 


The most important item in bookkeeping is the total. 


The business world pays four times as much for an adding 
machine as it pays for a typewriter and the only thing that 
an adding machine does which a typewriter cannot do is 
to add the figures and print the total. 


The Ellis Bookkeeping Machine 


automatically prints its totals 





More than 3,000 firms use from | to 350 Ellis Machines. 


ELLIS ADDING-TYPEWRITER COMPANY 


NEWARK, NEW JERSEY, U.S. A. 
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DOUBLE FLAT TOP 
Length Depth Height Weight 
60” 48” 30 320 Ibs. 


EMERSON says: 


‘‘No man can write anything who does not 


think that what he writes ts, for the time, 
the history of the world; or do anything 
“well, who does not esteem his work to he of 
importance.” 


This advertisement could not be written if we were not im 
pelled by the belief that there was a mutual profit in the 
writing. 


Every business transaction must contain a mutual profit. If 


we lived for ourselves alone we would soon cease to exist. 


BENTLEY & GERWIG DESKS 


are of a quality that make them salable, durable and economi 
cal—tor, were they not, repeat orders from dealers already 
identified with us would not be forthcoming. 


\nd we—as you—live on friendship and repeat orders. 


It is just “service’’—all over again. 


Bentley & Gerwig Furniture Co. 


PARKERSBURG, WEST VA. 
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1p () | i | A 
el | 
eigl es to as iny different homes betore it was s 
and t were § entries made in the account 
ot t aler W ndled it 

yy Montgomery Book & Stationery Ce pany 
to-date methods selling its printing service, too 
they re h irdly ot retail nature Like the other syste 
how‘ they are of the simplest forms and on the S 
inexpensi\ materials, for, as Montgomery says It is 
easy ke up a system. It is even easy to mak . 
that th required of it But the hard thing 
is to devise a sys that won’t work you to death S 


too 


One f th interesting events in the fifty é 


istory of the Brenham Banner-Press of Brenl 


years’ 





Tex., curred Tuesday evening, March 29, 
new home of the | nham Banner Publ ny 
was opened with formal reception to eT 





public was invi The spacious building was | 
lighted d adorned with ferns and cut flowers A select 


the 


evening ind 
women. 


music throughout 
several pretty young 


orchestt 
punch was 


Hundreds of callers appeared during the evening nd 
were shown through the building, where linotypes, presses 
and 1 other machines were running ith experienced 
operators in charg George Neu, general manager; Mrs 
Geot Neu J Neu. editorial writer, *and Mrs. 
J. J Mr y Robertson, editor; and members 
a 4 oard lirectors and their wives. received 


1 1 ne 


the guests and members of the force conducted the visitors 


thro the build 

Ex ssions ¢ iration were general, and Manager 
Geot Ni ect hearty congratulations on the real 
ization of his ambition to erect a substantial building 
especially adapted to house an up-to-date newspaper plant 


4 modern newspapet 
tained and on moving into the 
was added for handli stationery 
office equipment 


and job printing plant is main 
J om 
new buildi 


and sch 


, 
a department 


ool supplie s anc 


The handsome brick building recently completed 
by the Brenham Banner Publishing Company and now 
occupied as a newspaper and job printing plant by the 
3anner-Press is a modern structure in every detail and 


was planned and built with special reference to the uses 
for which it was intended. It is located at the corner of 
Main and Market streets, in the heart of the best business 
section of the city, and is large enough to provide space 
for an expanding business for some years Light and air 
were among the first considerations, numerous windows 
admitting light and providing suitable ventilation Abun 
dant ficial light is provided by a modern electrical 


installation, and the building throughout is heated by 


steam 


The structure covers a plot of ground measuring 25 feet 


by 132 feet. The basement of solid concrete reinforced 
with steel is used for heavy storage and also houses the 
steam heating plant, the first to be installed by a business 
hous« Brenham Ample space has also been provided 
for the installation of a perfecting press, which the man 
agement hopes to add to the equipment in the near future 


The rst | 
torial fices, and a 
over to the | 
finished in dark oal 

The 
the-minute 


floor contains sales rooms, business and edi 
measuring 25x80 feet is giver 


Woodwork and fixtures are 


room 


nd. 


and 


janitor 


handsome 


eight 
herein heat, light and 


up-t 


Service 


ntains 


} +} 1 
second floo 


omces, 


are rnished to the occupants. The directors’ room, 
large irtment, is also located on the second floor 

The front and side have large plate glass windows 
the yuildit equipped and furnished with 
thing that can add the comfort and convenience f 
employees Dressing rooms for both women and 
shower baths for loyees, and individual steel lockers 
have installe« 

The management of the Banner-Press believes in pr 
ticin hat it preaches regarding patronizing home indus 
try and all const: material that could be bought 
Brenham firms s purchased at home, and Brenhat 
workmen were employed as far as was possible 
construction of tl] | nt 

I past ears, since the purchase of the old 
Bre Bani Col. John G. Rankin, the 
has under the direct management of Georg 
Starting in a very odest way, with limited capit 
has s eeded by hard work, energy and determinat 
maki the Banner-Press one of the best the s 
daily lications in tl state. 











‘‘Stands for Quality’’ 


CARD INDEX AND 
VERTICAL FILE SUPPLIES 











Wake Up to the Value 


of purchasing supplies with your business card printed 


See cut above. 
any size order, 
guides or folders. 
That’s the way we help build up 
the business for our dealers. 

We make no charge for this privilege— 

Your business card tells your customer where to go for 
another quantity of supplies 

You are not advertising the manufacturer’s trademark 
instead of your own business— 

No competitor can take your business from you should 
you make a change to some other source. You save the 
thousands of dollars and effort it may have cost you to 
build this business up— 

Investigate by writing us for further information as to 
how we can be of great help to you in building up your 
business. 

We manufacture a full line of cards, guides and folders. 

Patented 1917—No. 1,245,645 

All guides tabbed, printed, imprinted and assembled by 
patented process. 

WE ALSO MANUFACTURE A FULL LINE OF 


WOOD FILING CABINETS 


Consisting of 

CHECK FILE CABINETS 
MERCANTILE REPORT FILES 
SMALL CARD TRAYS 


upon them. 
This means 
means either 


large or small; it also 


November 6, 


VERTICAL LETTER FILES 
SECTIONAL FILING DEVICES 
SOLID CARD INDEX CABINETS 





We will be pleased to send you Catalogues with 
prices and samples of our product upon request. 


Wagemaker Company 


GRAND RAPIDS, MICH., U. S. A. 
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Miscellaneous Overseas Trade Statistics. 


The following statistics were gathered 
Keports Chey are classified by countri 
the exporter, in many instances, to det 
efforts for foreign trade shouid be direct 

ctor of his business 

Algiers. 

Imports of paper and manufactures 

veriod January-September for the 


411 metric tons valued at $3,854,5 


T 
i 
etric tons valued at $8,033,625. 
China—Amoy. 
Imports of stationery from all sour: 
(1918) $17,127; (1919) $22,637 
China—Canton. 
Imports of writing paper from all so 
pounds valued at $7,754; (1918) 61,067 pou 
$15,491; (1919) 17,366 pounds valued at $15,04 


Stationery—writing ink—imported f1 
(1913) none; (1918) $2,527; (1919) $909 
Stationery—unclassed—imported _ fri 


1913) none: (1918) $38,807: (1919) $36.31 
Typewriters and accessories imported 
(1913) $2.882- (1918) $3.893: (1919) $6.56l 

China—Swatow. 


11 


Imports of stationery from al 
(1918) $20,219; (1919) $14,824 


Imports of paper from all sources )] 2 
pounds valued at $98,762; (1918) 758,000 


+S 


$79,113; (1919) 972,867 pounds valued a 


Czechoslovakia. 


Exports of lead pencils to the United St 
were valued at $112,419. Conversions 
made at the current rate of currency at 





ments 
Denmark—Aarhus. 
Imports of ink other than printins 
stated in metric tons 1913) 0.2; (1918 


Imports of unmanufactured paper from al 
in metric tons: (1913) 657.4; (1918) 279.0; (1 
Egypt. 
Imports of writing and printing papers f1 
(1913) 6,291 tons valued at $636,465 l 
valued at $2,385,899: (1919) 3,332 tons \ 
d 


Imports of typewriters and accessori 


(1913) none; (1918 $50,369; 1919) $154,750 
ihe increases in commodity costs 1 
Send us your requests for our #e ‘England. 
Photogravure Bank and sh aire eich olin. sud o> lens 


values”: (1913) $3,679,195; (1919) $9,230 


Courthouse Plates. We want 817,859 


“Fk. O. B. values” of re-exports of pay 


hel land that job, | asth Gude Cio) Se ReT So R 
to e Pp you an t at Jo os h: xports of British-manutactured stat 
(1919 $2,743,299: (1920 $? 392 800 


Send for Catalog No. | 4; it ws tn aes ee - 


bd ® " oO S “Cc he nited wt ec ot ft + 
has in it some new patterns caer Sede lamieenigte nine ed 
$102,657: (1919) 101,503, valued at $247,163 
that you ought to see. vated at $220,762, "0° 0 
riting paper exported to the nited St 
hundre dweight (1913) 2,171, valued at $8,841 
“‘Sikes’’ quality and ‘‘Sikes’’ pe eck wl or ot Bahai gers Bre genre $15 
finish are on a ‘“‘pre-war’’ States: (1913) $85,693; (1919) $127,893; (1 : 


basis. So are the prices. mngend--Gaenend. 
Exports of paper and its manufacture 
tates in 1920 were valued at $2,465 


character were recorded in 1919 


The Sikes Company ateaen eich eee tad 


thereirom, to all destinations, in the periods 
(1914) 296,943 metric tons (value not st 
23rd Street and Passyunk Avenue 667 metric tons, valued at $15,040,000 
India—Madras. 

’ . Imports of paper and pasteboard fr I 
Philadelphia, Pa. 1913-14) $788,313; (1918-19) $1,731,071; (1919-20) $789 


Imports of stationery, excluding paper 











The share of the United Kingdom in tl 








(1913-14) $318,252; (1918-19) $210,287 1919-2 $225,540 


++ 


ll 
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EVERYWHERE 


in these days of careful purchases Macey Filing Equipment is more and more preferred 
by discriminating buyers who demand value for their experditures. For over a quarter 
century this line of quality merchandise has proven its dependability in offices large and 
small and National advertising has given the Macey trademark the prestige it deserves. 


As conditions return to normal, the value of a Macey selling franchise becomes even 
greater than before. Where we are not exclusively represented, we are prepared to 
negotiate regarding agency arrangements with aggressive and responsible retailers. Write 
us today. 


The Macey line consists of Filing Cabinets in wood and steel, Filing Supplies, Steel 
Safes, Office Desks and Sectional Bookcases. Catalogs mailed on request 


Che MACEY COMPANY 
Grand Rapids, Michigan 


Manufactured in Canada by Distributed in Great Britain and Europe by 
The Canada Furniture Manufacturers, Ltd. The Macey Co, Ltd., 65-66 Houndsditch (Bishopsgate End) 
Woodstock, Ontario London, England 
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These machines embody the latest ideas in 
Adding Machine and Typewriter Construction 


They are designed and built to do the most work with the least effort on the part of the operator 
Note carefully the following superior features of the Federal Adding and Listing Machin 


Total Wheels and Printed Items in plain sight. Correction, Repeat, Non-Add, Non-Print, Total 
and Sub-Total Keys all on the keyboard within most convenient reach. Flexible Keyboard. Total 
and Sub-Total keys can be used as General Correction ke ys. Only one stroke of handle is neces 
Sary to take Tot: ils and Sub-Totals. Short and easy hz indle to pull. All parts quickly accessible 
and interchangeable. Manufactured by Colt Patent Fire Arms Manufacturing Company, of 
Hartford, Conn., under patents of The Federal Adding Machine Corporation. 


The Federal Typewriter is unequalled for speed and convenience of operation. Seven different 
sizes of carriages, up to 27 inches in width, instantly interchangeable. Has exceptional mani 
folding capabilities. Feed Pressure equalized. Tabulating and Margin Release Keys and Bi 
chrome Ribbon Shift on keyboard. Paper Feed and Back Space Levers close to ke yboard. In 
terchangeable Platens. Ribbon spools are instantly removable and interchangeable. Rapi 1 car 


riage escapement, and many other desirable features. [uropean Languages. 


We have some desirable territories still open and will be pleased to consider applications from firms or indi- 
viduals who have the qualifications to act as exclusive dealers in their respective markets. 


EDERAL ADDING AMACHINE (“ORPORATION 
ea a U 


251 FOURTH AVENUE, NEW YORK CITY, U.S. A. 
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1919-2 s 48.1 per cent Unit 
10 nt; Ceylon, 10.65 pet 
ré scattering 
Japan—Kobe. 
ther than printi blotting 
£17 (% 1918) $241.000: 1919 $202 OOF 
Manchuria—Darien. 
S from all sour 1918 
CIMR ~/ 
Manchuria—Mukden 
I rom all sources | o Ll, 
t § 623: (1919) 1.261 S 
S m all s 5 $1 
. 520 
Mexico—Frontera District. 
paper and stationery supplies tro1 S 
Ss 71 (1919) $2919 1920 $2.9 
Netherlands. 
S 1 the United St 919 
$122 4 
f t s and calculatins é 
States $1,002,302 197% $1.105.¢ 
Ss OT ¢ sters and scales rol the | 
1919 S730. 31 (1920) $364.880 
Netherlands East Indies 
s of writi r from the four countries le 
ply ( yuntries figuring in this ac 
\ust S lanavia, Italy, other Europ: 
Philip nd scattering The floris 
rmal ( 
Is 457.000 florins 1918 
States 13 none; (1918 U,UUU 
é ire finished ] 
vrit er has been imported the ] 
ed to te its superior qual 
itail 8000 florins: (1918 41.000 
19] 1918) 1,398,000 florins 
s of w per for the first nine months 
a re to European sources of 
ecal onsiderable tactor, \ 2 
s, 859.01 lorins; United States, 221,000 
itain, 53, orins; Japan, 72,000 florins 
eile: flor 
South Africa—Durban. 
Tt paper nutactures, except paper, 
1919) $1] 73 
s stationery and books from S 
118) $1,536,734; (1919) $1,562,639 
South Africa—East London. 
t paper ind paper gvoods trot li Sé 
$200,383; (1918) $280,490; (1919) $448,545 
i st and books (1913 $314,157 
1919) $299 192 
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(1919) $1,047,534 
Siam. 
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Africa—Port Elizabeth. 


paper goods tro 


14.877: (1919) $700,168 


] 1 : 11T 
YOOKS Tro! ] r 


her than paper 1 
March (19] 4) 18 
1918-19) 105,02' S 
174,120 kilos 

into [ te ‘ 

1 States for v¢ 
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1,253; (1916-17) $5,22 


1919-20) $16,044 


Sweden—Goteborg. 
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United Stat 
$750: (1920) $1 
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Subscription Price Advanced. 
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THINK OF THIS! 


A Line-Indicating Copy Holder 
that Folds in the Typewriter 
Desk. 


kK} ERY t pewrite hn use today offers a 

lace for I Type-O-Liner, be- 
cause every typewriter, in an important 
sense, is an incomplete machine until it has 
efficient copy-holding 


The Type-O-Liner holds the copy or note- 
book on a level with the eye and indicates 
the line by means a broad metal ruler 
that descends one line at a time as you touch 


alled in a few minutes, without the 
use of tools, it remains permanently at- 
tached to the desk, folding in compact space 
when not in use, so that the desk can be 
closed without del 

Phe py-holder that has all the good 
points and none of the drawbacks is the 


pOHERTy 





NER 





and tired nerves to the 
typist, avoids bent shoulders, fatigue, mis- 
takes vasted hours. It quickens the 
pace and makes for contentment and efh- 


C1e1 tenog4ray] c rorces. 






W rit to the undersigned 
tacturers for dealers’ 











The Doherty Mfg. Co. 


4903 Harlem Avenue 
Cleveland, O. 
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Celebrates Anniversary by Building. great mutual interest to the trade i: t is 
The Diamond Ink Company, Milwaukee, Wis., cele- strictly wholesale stationery house s 
brated its forty-sixth anniversary by building an addition actory. Both the factory and 
te its already extensi factory. The plant is 120x238 depend to a very large extent 
a 
Sia 
FACTORY OF THE DIAMOND INK COMPANY, MILWAUKEE, WIS., SHOWING THE 
RECENT ADDITION 
feet, conveniently located The addition makes possible the stationery trad Che business expe 
1 considerable augmentation in the output of Diamond Haupt & Company under this name overs 
inks and adhesives The name of Kimpto has been asso 
wholesale stationery business for abou 


Modern Factory Producing Stationers’ Ware. 


The beginning of operation of the new glass factory of 
Kimpton, Haupt & Company at Millville, N. J., is of 
notable interest to the stationery trade. Kimpton, Haupt 
& Company, 53 Beekman Street, New York City, estab 
lished their plant at Millville in the center of the New 
Jersey glass district on the Pennsylvania Railroad. The 


and fully equipped 
It was planned 1 not 
manufacturing, 


every regard 
ind facilities. 
the layout of 


plant is up-to-date in 
with modern machinery 
only to accommodate 


glass 


but also to take care of the manufacture of the company’s 
lines of stationery specialties and calendars, together with 
other features that have been contemplated for some time 
but have been delayed in completion by congestion of the 
New York headquarters. The plant is equipped to manu 
facture the barrels, cases and pasteboard boxes for the 
shipment of its product The building is modern, con 


structed of steel and concrete. All machines are individually 


driven by electric motor. A complete generating p!ant for 
producing power and light has been installed. 
\lthough the capacity of the new factory far exceeds 


the trade, the product will 
stationers’ glassware, such as 


stands, 


the requirements ot stationery 


nevertheless be confined to 


inkstands, sponge cups, paper weights, mucilage 

pin cups, pen trays, pen blocks, moisteners and glass bases 
Included will be the company’s individual line of special 
ties such as the Victor, Dixie, Royal, Gardner and Noair 
inkstands; Dixie and Victor pen racks; Victor mucilage 
stands, etc The production schedule will care for the 
prompt shipment of all of these articles continuously. A 


departure in marketing is packing the product in pasteboard 


boxes with a label or printed picture, showing the size and 
dimensions of the contents. Heretofore the interests of 
Kimpton, Haupt & Company have been confined to the 
stationery trade [his suggests how appropriate and of 











OF KIMPTON, HAUPT & CO 


NEW 


company’s reputation as to guaranteed 


the conservative selection of lines of meré 
continued in this new manufacturing enterprise 
company’s position in the trade places it 

conserve the interests of the different class 
tionery trade in the distribution of its prod 


Twenty Thousand Different Bank Notes. 


Chere are 20,000 different stvles of 


in the United States, in addition to the ssu 
ury department. A movement is propos 
next Congress simplify matters by adopt 
currency. National bank notes are issu 
tions of $5.00, $10.00, $20.00, $50.00 and $106 
8.000 banks empowered to issue their 
through the treasury department, and 
them circulate the various denominations 
iggregate makes 20,000 Chis immense 
tates separate plates for each bank, and 
bank officers The printing is a matter 
contrasted ‘with the quantity productio: 
notes. Storage must be provided in the tr¢ 
for the plates required. If notes of a give 
sented for redemption, a new lot must 

are no new bills on hand at the treas 

of these notes when eceived in treasi 

an enormous task, as they must be classifi 


states, towns and cities, and finally by 
consolidates or goes out of business, its 
destroved. 

One of the greatest advantages in a 
ot bank notes is that cashiers and bank t 
less difficulty in detecting counterfeits 
paper in circulation is large With a rest1 
be easier to identify counterfeits he lis 
to six varieties of notes 


OF NEW YORK 


THE F 


ACTORY IS 


JERSEY. 


LOCATED AT MILI 
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The Sic General Catalog lists Filing 


Equipment, Supplies and Sectional Bookcases that 
will please and meet your customer’s requirements 


The line includes three styles solid and two types of Sectional Cabinets made to con- 
tain standard sizes of letters, legal documents folded or flat, various sizes of record 
cards, papers the size of checks, notes drafts, etc., flat top filing desks, also index and 
and desk trays, fibre board cases for many purposes, scrap books, box files and other 
items that are salable and necessary for the efficient conduct of business. 

Twenty years of consistent growth in this business has given us a valuable experience 
that we endeavor to pass along to our dealer friends and which will prove profitable 
to them. We invite you to send for catalog and dealers’ proposition. 





ifs Sectional Card Index Cabinets 


Are durably constructed of kiln dried plain or quartered oak in golden or natural 
finishes or in mahogany finish. All drawers equipped with easily adjusted 
auto-locking steel follow blocks, to keep 
contents in vertical position. 

These cabinets are especially adapted for 
use in offices where the card index system 
is likely to expand. Purchase a top sec- 
tion first, then add bottom sections as filing 
needs demand. Any number of bottom 
sections, of the same size, may be stacked 
under one top section. Made in 3x6, 4x6, 
5x8, 8x5 and 6x9 sizes. Illustration to the 
right shows a stack of sections composed 
of one 3x5 top and three 3x5 bottoms with 
leg base. 

Our Genera! Catalog—which is yours for 
the asking—shows many other illustrations 
in which these sections may be practically 
used. Theeconomical card index equipment. 


The Sito Manufacturing Co. 


162 Union Street 
Monroe -- # £=Michigan 
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New York—The 9/2 Manufacturing Co. Chicago—Associated{Stationers Supply Co. 
A. H. DENNY, Mgr. E. E. BLANKEMEYER, Gen’! Mgr. 
52 Park Place 201-215 North Franklin St. 
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Read Pages 2, 3 and 4 of this Four Page Insert 
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Yj Popular Pric& 
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= 

= ile where 
— ; Standard 
= : 2, 3 and 4 Drawer Letter Size. 2, 3 @”° YU" 
+4 ¥ * . d 

= Drawer Legal Cap Size. 2,3,4and5Dr_ 


Invoice Size—A Most Complete Line. Letter, 
nets, W! 


Was Filing Desks be 


® suit, at i 

Desks PLUS Filing Drawers Multiply Efficiency fhis line i 

i ader”’ 

There are ten kinds of Drawers for filing Letters, Blanks, Index Cards, Vouchers, Catalogs, in fact any kind of business papersaly almost 
You can supply your customers with their own choice of these drawers in any arrangement their special requirements may indi 
Desks are made single and double pedestal, with either Letter or Legal Cap size drawers. Have extension slides and center dra 
Very solidly constructed of seasoned Oak or Birch; handsomely finished either Golden, Natural or Weathered Oak and Birch Mahog 





All drawers on Roller Bearings. 
Neat, practical desks which save their users much time and travel. All files in easy reach without leaving the office chair, 
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Read pages 1, 3 and 4 of this Four Page Insert 
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Filing Equipment! 


Merits Your Recommendation 


IIe 













79 and three drawer cabinets 
Letter, Cap and Invoice sizes 
e very salable stock items in 
ery office equipment store. 

ten you can sell a two drawer 
He where you could never ~— 
i Standard four drawer cabins 





2, 33 Jave your salesman bear this in 


mind 
nd SO ter, I Legal Cap, Invoice Files and Cabi- 
nets, with assorted Filing Drawers give you a line 
if almost endless variety—of ample capacity—at reasonable cost. 
Yo matter how varied your customer’s requirement—no matter 
iow much capacity of any standard size—you can supply a cabinet 
@ suit, at_a.very low price (and fair profit to you). 
fhis line is not merely a cabinet or two to serve our lines as a 
“| .eader’’—it is a most complete assortment of sizes, etc., to sup 
; papersily almost any office requirement. 
nay indi 
alll This Four Drawer Ver- 
| tical Letter File is now 


well and favorably known wherever 





chair, 
business letters are written and re 
ceived. It is a standard by which 
filing cabinet values are often judged. 
It merits your recommendation. 


A worthy, time-tried, practical cabi- 
net that gives satisfactory service. 


\ll solid, seasoned Oak or Birch Ma- 
hogany. Full height drawer sides. 
Drawers on Roller Bearings and 
equipped with follow blocks. 


You can’t get better service no mat 
ter what price you pay 











The Gf eter Manufacturing Co. 


162 Union Street 
Monroe “3- Michigan 
New York Office—52 Park Place Chicago Display—201-215 North Franklin St. 


Read pages 1, 2 and 4 of this Four Page Insert 
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DESK ACCESSORIES 


~ cei Improved Swinging Attach- 
| able Desk Stand 


Can be attached to either end of any style desk and will 
provide additional space that can be used for typewriter, 
reference book, card index tray, telephone, etc., but of 
especial value for stenographers’ use while taking dicta 
tion—very much handier and more practical for this pur- 
pose than using slide shelf of desk. Locking arrangement 
of the Improved 
Swinging Desk 
Stand is a sim- 
ple, efficient, 
long wearing 
device—easy to 
Operate and 
positive in its 
action. The 14" x 18" wood tops are furnished in either Golden, 
Natural or Weathered Oak or Mahogany finish. Always order by 
d specif 

rari Besgale tod Under-View of Swinging ‘Stand 
wood top. Golden Illustration at right shows an under-view 
sent if not specified. of the Improved Swinging Stand. To give ~ 
complete satisfaction a device of this kind “Say 
must have rigidity. The cast iron frame 

and connecting wire rods in conjunction with the simple yet effective locking device (a 
sectional view of which is shown) provide this rigidity requirement. Swinging Stands 








14" x 18" Tops 
Furnished in 
Golden, Natural 

or Weathered 


Oak or 
Mahogany finish 






Swings Free or Locks in 
Any Desired Position 





No. 5—Black Enameled 
Metal Frame. 


No. 6—Oxidized Cepper 


Metal Frame. : : . ' 
‘ are shipped in knocked down form in a strong fibre carton measuring 24"x 15"x 21". 

No. 7—Nickel Plated . . : in 
iat eee Can be quickly and easily assembled ready for attaching. Weight ten pounds. 


Stationery Storage Cabinets 
Furnished Regular in Golden or Natural Quartered Oak and Mahogany Finish 


Handy Cabinets for keeping enough sta- 
tionery, envelopes, etc., for current use, 

at hand, easily accessible yet protected 
from dust and flies. Keep your desk and supply 
drawers neat by using these cabinets in your office. 
Both the No. 140 and No. 150 Stationery Cabinets have 
compartments for letter, cap and note size papers, 
invoices, large and small envelopes, etc., and adrawer 
for carbon papers, erasers and miscellaneous ac- 
cessories. Are solidly constructed of seasoned lum- 
ber. The Quartered Oak is nicely flaked. An ornate 
and practical necessity. No. 140 has a three-ply lid 
which raises and recedes. This effectually covers 





your stationery yet makes access easy. Both styles No. 150 
have rubber feet to prevent marring desks. The With Open Front 
No. 140 wae ep Se neatness of your stenographers’ desks will be re- Bich Wide De 
ig ide Jeep flected in the letters written. A Stationery Cabinet : - Be Ba 
: : : . ‘ oO _ 94 15 
No. 140—-Outside 83" 94" 153° is a good investment and is always appreciated by No. 150 utside 4 ; wt 
Drawer Inside lis” 88° 143° the users. Drawer Inside 1, 87 14} 


Legal Blank or Electro Cabinet 


A six drawer cabinet that can be utilized for the storing 


of stationery, legal blanks, etc. Made strong enough to Outside Dimensions 


hold engravings, electrotypes, small type forms, etc. 10g" High 
Case is corner-locked, drawer bottoms have finger hole in 10" Wide; 
front to aid in raising papers. Rubber feet under cabi- 154" Deep 


net prevent marring polished surfaces. Cabinet can be 
purchased with or without drawers. Horizontal parti- 
tions under each drawer extend full depth of cabinet. 


Drawers Inside 





, ; 1," High 
Always order by number and specify finish desired. "3g" hie 
Furnished regular in Golden or Natural Plain Oak or Ma- 148" Deey 
16 ep 


hogany finish. Weight 12 pounds. No. 814—With Drawers 
No. 418—Without Drawers 


* ° 162 Union Stree 
The Jf Manufacturing Co. Monroe, Mich. 
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Read Pages 1, 2 and 3 of this Four Page Insert 
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UR combination of solid con- 

struction, excellent appear- 
ance, good finish and low prices 
can only be realized by those who 
have our prices and have seen 
our line. 


At this time when prices have 
such an influence on the consuming 
market we are especially anxious 
to have you become better ac- 
quainted with our line of Franklin 
All Quartered Oak Office Desks by 


writing 


THE FRANKLIN MANUFACTURING CO. 
FRANKLIN, INDIANA 
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Telephone Book Holder 


AND 


OPEN-BOOK-REST 


PATENTED 


The Telephon 1 Telephone Book Holder is manufactured to serve several purposes. Witho Telephone 


1 | i ¢ i iy \ 
Extension, the Book Holder alone is especially adapted for Telephone Switchboards 
the Telephone Extension Arm is the most practical and efficient on the market 


The Telephone Book Holder is also adapted for the wall, giving service for the Telephone, als ) 
rectories, Reference and Bill Books, Catalogs and Periodicals. The generality of the whol 
the best selling Telephone and Book Holder appliance on the market. 


Your Telephone Directory is always OPEN, even when CLOSED, holding a busy telepho: 
where you left it. Your telephone is attached to an extension, systematizing the Telephone Direct 
phone in the most up to date manner. Your Telephone and Telephone Directory are OFI 
ON YOUR DESK—sounds strange, but these are exactly the reasons that office efficiency exper 
phone and Telephone Book Holder, because it saves TIME, LABOR, and WORRY 


Double Flat Top Desk Single Flat Top Desk 





The Telephone and 
Telephone Book 
Holder and Pele 
phone Extension can 


be attached to the 





right or left end oft 
either a flat top or 
roll top desk it re 
volves in any direc 
tion—also in the 
center of a double 
flat top desk, revol 
ing in such a way as 
to serve both occu 


pants of the de 











We have just completed and equipped a factory in Dansville, New York, where we mat ture out 
and are now in production, and in position te allot territory to Distributors and Sales Organizations 1 
States. We invit rrespondence. Write us fully and frankly. Tell us « | 


any other facts that 1 think we should know. Yeur letter will be given imme 


Address all correspondence to THE TELEPHONE BOOK HOLDER CO. of NEW YORK, Inc. 
The Associated Service Building, 256-268 Main Street, Buffalo, New York, Department A. 


Factory—-DANSVILLE, N. Y. 





Big Business Show 


Promised for Los Angeles 
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There 


is nothing 
surprising about 


the of the 


SUCCESS 
Victor Adding Machines 


[hey simply have 
everything the cus- 
tomer. wants --and 


so the customer Buys. 


Price of listing model $135.00 


Write for our illustrated 
| catalogue 


Victor Adding Machine Co. 


817-825 West Washington Blvd., CHICAGO, U. S. A. 




















= VICTOR 
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U. S. Chamber Officers Guests at Chicago 
the board of directors t] ( 
of the United States hel en ( } 
22 4 Plans were VO! I l 
GUARANTEED vith the Department of | 















retary Hoover Dur t he ess 
mentizing the Chambe1 ! 
pointed for departn 1 

















I 
luction and transportati mimunica 
reports show that tl 
Numbers Commerce of the United States 1s _s > 
A ° 1 \ dinner was tender: H ) 
utomatic to the national Chambe1 d John H 
Consecutive 999999 nauk san deans tk Pai | 
Duplicate } national (¢ hamb¢ - al d its relation to tne 
and Price $15.00 “ eri — . hambet ( 
une at London. 
Repeat George Ed Smith, presi 
Company, Inc., made a S 
xport and import to our daily lives. H i 
& One Market Follows Another 
7. “T am interested u I c a Chicas 
< self am an export irom | ivo. \\ 
YL China, or Durban, Sout! \frica, 
S ports, and you want to sell typewrit 
— \merican typewriter. N vl 
they buy it? Because At y 
eded it in their field, and it was good 1 ( 
men, I want to tell you the reason tl ( 
another is because, for 1 nee, the Singe S 
‘ A” chine Company, 11 I may ntion one 
123456 way tor typewriters, a typewriters 
Adding machines. and ' eer ey 
Impression of Figures = lading Machines, and pe hy ~ng 
largest manutacturers oO tol piles toid 
an automobiles had secured their foothol 
AMERICAN VISIBLE a antomoblles bad secured the & 
mn account of the success and reputat 
in this territory. 
MODEL No. 41 | tor} 
“You know, most people figure 
VISIBLE | - } | | tusiness belongs to th seacoast, that 
numbering means that the next num- seaboard. that it belongs to a few m 
ber to be stamped is in plain sight of the when you were getting ready to come « 
operator BEFORE it : tam “d you turned on an electric Db | 1 
perato _ Li Wo is stamped. gutta-purcha, and in that way you di 
You pulled out a mahogany drawer, and 
More SPEED, ABSOLUTE ACCURACY and with Castel Aimee You went inte 
elimination of WASTE. took out a linen shirt and put it 
a : a with Great Britain 
. : and you put on a suit s 
Construction: Stee! throughout, tool steel wearing ae eral e. “ aa 7 ; , 
a is l« lal Owl, allt 
parts. Engraved figures on steel wheels. niata thet tint, , we , 
piate tha most like 1\ a i 
Testing: Each machine is tested to its full ca- a knife with manganes t. t { 
pacity before it leaves our factory at and you put sugar 1 
the rate of ten thousand impressions thet you smoked a cig Cig tt 
per hour. where els¢ In each o S ( 
- . ° ° ° a orels l try l t ‘ 
Guarantee: Each machine carries our individual vreater part of our domest life 
GUARANTEE TAG numbered the 
—_— i Aaya da og — es Advertising in Quiet Times 
' Homer J. Buckley, of Buckley, Dement & ( 


eves that houses w e sus] 


You take no chance when ordering an ner ¥ a Va aie wisteee. Tha tote 
AMERICAN VISIBLE. If you don’t like the time to advertise more than ever, and 
“oats se 


facturer especially iould give careful 
it, return It. \dvertiaine problems for thi vig * 
: toot : ; . , ; to carry on agegressiv paigns thre 
The design, construction and finish of this machine timulate confides e al retailes but 
have set new standards in the numbering machine Avaets honid not be neclected Ret 
field. tak so a oo .- ape _ 
than encouraging words and good advice. | 


CARRIED IN STOCK BY ALL STATIONERS AND buvin they are unquestio! ] neert ] | 
3 " = vu eS ! : al il I + my Ol Tne? i 
STENCIL MANUFACTURERS ae tine hiieees Cine Belin wake te oalell ened 
! in I t as tal oO ) e retali fl I 
Folders imprinted, elect pes and other advertising matter support of idvertisil " 1S neé led » rest 
furnished free to dealet Special machines for all purposes f : : 
built to order nde! 





AMERICAN NUMBERING MACHINE CO.| ocr the Keystone of Business. 


General Office and Factory: Camden. N , 
pany, ol amden, ew Jersey, in a recent 


220-228 Shepherd Ave., Brooklyn, N. Y. the trade. This thought is that people d 





brands of merchandise | ( it they Oo 
SRALERS: There sar i sale for this machine Its quality f such brands ] | 
ISIBLE feature alone 1 kes a strong appeal In addition ‘ . - 4 tj . ‘ 4 1 4 . /  snaain Ba 
its sturdy looks and beautif finish. together with the wide to ke ep msuincen stocks r pub 
advertising it is getting ir h magazines as SYSTEM. BUSI 1S i ck ot col fidence in 1 Vy 1 ses fT if 
NESS and man ‘ther toy tch mediums, makes it a profit- evidences of business dept $101 rl] 
able machine for you t handle ' j 1 ’ 
if they reduce the pric¢ Hunt's pens 
m TE: a oa GBF ill refund any such difference: ict 
Made in the Largest Numbering Machine Factory in the World i and after March till unsold at 














Il 


139 

















Representatives 
now want 


Canada and Cu 


Eastern Representative: 


OSCAR MULLER 


Ready for Delivery 


The Original TIM 
Calculating Machine 


The Tim Calculating machine has an enviable rep- 
utation and is in big demand. Delivery, of- course, has 
been interrupted for a time, but now Tim machines d1- 
rect from the factory are again available for immediate 
delivery in any part of the United States. The new 
machines are exactly the same as those upon which the 
Tim’s reputation was established—the same high class 
workmanship and materials and manufactured by the 
same concern. 

The Tim is famous for its speed and accuracy. The 
set up is rapid with immediate check. Both sets of dials 
in the carriage are cleared instantly. The operating 
crank turns without resistance and only in one direc- 
tion for all operations. The excellence of the work- 
manship makes the operation noiseless. 

Full descriptive catalogue will be sent prospective users on 
request and machines forwarded for examination and approval 
if desired. 


The TIMES-INTO Co. 


rTRADE MARK 


SOLE AGENTS NORTH AMERICA 
General Offices 


5 North Wabash Avenue, Chicago Pittsburgh Representative: 


Cc. V. SHOUP 


59 Fourth Ave., New York City 803 Penn Building 


VOTE: We can ler Americal lealers, and for expo? 1 fe High Ciass Rebuilt 


“im machines 


wihrr e have replaced with new equipment Write for particulars. 
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“Built Like a The 
Skyscraper”> Shaw-Walker Line 
Will Build 
Good-Will for You 
 puctenetelevalalee aap inal 


that advertised, trade-marked 1 








1 
} 


goods are good-will builders for hi 


In other words, just as men are 





the company they keep, so are 
judged by the goods they carry. 

The dealer who handles the Shaw ket 
hiling Equipment, “Built Like SI 


scraper’, 1S keeping OO va Company 


Kor the name Shaw-\Walker has su 
premely well-established quality-value and 
good-will, everywhere on the American 


continent. 
He is judged by the public as a 
of Shaw-Walker calibre—as keeping thi 


Shaw-Walker sort of merchandise co1 





Such good-will has cash value in present 


sales, and in growth to increasing’ sal 





If you are genuinely interested in ; 








sition for the building of a lasting gox 
business in filing equipment, let us 


representative to explain it to you 








Complete Lines of Filing Equipment in Steel and Wood, 
and Indexes for all Files 


New York Chicago Philadelphia 
Ne , 

St. Louis Detroit Washington 
Pittsburgh Minneapoli New Orlean 


Factory and Home Office, Muskegon, Michigan 
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Exhibition Committee for Direct Mail Meet 
1) tising Manas ‘ Sawn thes 
' 1) \l a 
25-2 
nil co ) é 
' o th As it National Ad 
Mi len was one of t ght men wl 
t ff » to form the Asso tio! 1] 
Illy active in developing it to its 
’ member of the Springfield Publicity 
s ( the Na 1 A t g 
I member ot t Springfield Chat r . ‘ : 
eas ‘alton’ ol tus Bonet Ueland ha The name of ‘‘Crown”’ as applied to 
Club and acted = JW. B. WI ei wily in 1 Typewriter Ribbons and Carbon 
ok’ Manian tha the USS Papers, stands for the best and highest 
grade of goods made. 
( +] Dit | A dy 
lution passed by t Executive ( ? : : 
Te ee ee ae ee The material used in their manufac- 
the work of the Direct Mail ture is the finest obtainable; the 
S; easel crete Rendle: - gpk Metis colors strong and brilliant; both 


ribbons and carbon paper are non- 
drying and non-fading, and capable 


An Invitation to Americans to Sell Abroad . 
! gE ea of sharp, clean work from beginning 


the ser ( i le to to end. 
‘tn enagey< Aggies, 2 ete d when ‘‘Crown”’ ribbons and carbon papers 
eadvantage of the American exporter are made in a completely equipped 
eee a. wood sag wireed and up-to-date factory, by men 
wiever desiving to wp good whose experience covering many years 
pte naceiinnpceg cats schucongetees ensures a product of perfect and 
1s the goods theamsls the cus uniform quality. Neat and attrac- 
; ark thems So She ‘WAReReEE ane tive boxes and packing assist in the 
deslanaied. elicet calla a ready sale of Crown goods by the 
eee ee ee dealer. 
cash, go te 
Company invites correspond Dealers wishing a line of Typewriter 
his and other fields regarding for Ribbons and Carbon Paper that is 
COMPLETE and of irreproachable 
A New Trade Mark. quality are invited to write for sam- 
Commercial Furniture Company 0 ples, prices and terms. 
seit daa ak anion. “Eile neal ‘ 
eet a a CROWN 


hg ee Ribbon & Carbon Mfg. Co. 
gai + ee en ee ee ee 782-90 St. Paul Street 
Rochester, N. Y., U. S.A. 


New Rebuilt Typewriter House. 
1 Archibald M. Gibs 
k & Gil 1} 


~ +} lDearl : street hh 


SS 
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Jefferson City, Mo., House Changes Hands. 

Botz & Sons Printing Company, 211 Lamine street, S« 
dalia, Missouri, announced on March 26 that they had 
just purchased the entire stock of merchandise, the good 
will and the business of Paul Hunt at Jefferson City, Mis 
sourl, taking charge of the business on Wednesday 
March 23, 

The new owners will continue to operate the store as a 
branch of their business at Sedalia. The resident manager 
at Jefferson City is Joseph Nacy, who was with Mr. Hunt 
for several years. The new owners desire to dispose of 
the stock of fiction, the novelties and art bric-a-brac in 
bulk, if possible, devoting the business in future to the 
service of business and professional men. They will con 
tinue, however, to carry box stationery and greeting cards 
and to do picture framing. 

The interior and upper floors of the building are being 
remodelled and the entire place will be put in an up-to-date 
condition. 

Col. Hunt went into business at Jefferson City on March 
4, 1913, the same day that Woodrow Wilson was inaugu- 
rated president of the United States for his first term, 
and came within a few days of going out of business when 
Mr. Wilson left the presidency at the end of his final term. 

Col. Hunt served as a major in the recent war, volun- 
tecring at the outbreak of hostilities. He had previously 
seen service in the Spanish-American war. <A good part 
of his time during the last war was spent in France. At 
the end of the war he was discharged with the rank of 
licutenant-colonel. 

Col. Hunt has not fully decided upon his future course, 
but contemplates engaging in another line of work. He 
will make Jefferson City his home, however, where he is 
very popular, so much so in fact, that the Republicans 
have unanimously nominated him for mayor of Jefferson 
City and are going to do their utmost to elect him to that 
position. 

3otz & Sons Printing Company have the contract to 
furnish the supplies for the various departments of the 
state of Missouri and the new branch store at the capital 
will give them certain advantages in handling this con 
tract. All buying will continue to be done at Sedalia, 
where the surplus stock will be stored. 


New Branch Stationery Store in Birmingham. 


The Zach Smith Stationery Company has opened a 
branch store at 420 19th street, North Birmingham, Ala. 
The new store is in charge of W. J. Douglas and will 


handle a full line of furniture and office supplies, cater 
ing primarily, however, to the feminine part of the popula 
tion with stationery and engraving lines for parties, wed 
dings, announcements, etc. The company is a general 
stationer and dealer in office furniture, and it likewise op- 
erates a printing and engraving plant. 


Southern Stationers to Build New Plant. 


The R. L. Bryan Company, of Columbia, S. C., has pur 
chased land in that city and will construct a two-story 
brick and cement building, to be used as a printing plant. 
The company has also bought a building directly opposite 
its present site, which it has occupied since the establish 
ment of the business by R. L. Bryan in 1844, and will 
move its retail book and stationery department into the 
building recently purchased. The building to house the 
printing plant will be ready for occupancy by next Fall 


Old Kistler Building Sold. 

The building on Lawrence street, Denver, Colorado, 
which was formerly occupied by the W. H. Kistler Sta- 
tionery Company, has been sold by that company to the 
Golden Eagle Dry Goods Company for a consideration of 
$82,000. The building has been occupied by the Golden 
Eagle Company for several years under lease. The Kistler 
Company now occupies a very handsome building known 
as the Kistler building, which they built some few years 
ago expressly to accommodate the business of the company. 


Lowe Leads Confreres in Sales. 


Robert C. Lowe, Southeastern manager of the Dupli 
cator Manufacturing Company, of Chicago, with his head- 
quarters in Atlanta, recently won the silver loving cup 
which his company annually awards to the district mana 


@er who leads the United States in sales. Mr. Lowe's 
territory covers Georgia and Alabama, and he was in 
competition with thirty other district managers for this 


cup. 








here is always 


lemand = for 


YOOGT 
~ 


quality, medium 


priced vertical let 


ter files and the 


surest and_= safest 


Way to get your 


share of this busi 


ness is to handle a 


line that enables 


you to meet every 


type of competi 
tion = successfully 


Let us send you 


samples of these 
“competition de 
W h 1 c | 


are made 2, 3 


strovers”’ 
and 


+t drawers high 





“Liberty” Four 


312 W. Madison Street 








[mperia!/ 


The Medium Priced Line of High Quality 
Standard Grade 





No. 412 


Commercial Grade 


These files are Sup 


stantially const 
ed with panele-« 
and 


sides 1 
front and top 


oak 
Handsome l 
trimmed 
ished in Light Gold 
en Oak. The 
ers of the “Liberty” 
Four operate on 
four rollers but the 
No. 412 is equipped 
with that 
run on roller bear 
ing extension slides, 
insuring smooth and 
silent operation 
hese files are being 
used by many of thx 
largest concerns in 
the country which 


and 


draw 


drawers 


IS evidence ot theit 


oC vodness. 


Write for prices and our new 64 page illustrated catalo 


Imperial Methods Co. 


Chicago. Ill. 
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ANNOUNCING 


THE ESTABLISHMENT OF OUR 


New England Office 


at 45 Bromfield St., Boston, Mass. 


IN CHARGE OF 


Mr. W. A. BERRY 


AS NEW ENGLAND MANAGER 


‘Thaddeus Davids Ink Co., Inc. 


und Adhesive Manuf 


NEW YORK CHICAGO BOSTON 
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It required this girl’s entire time every day to hand- 
address 800 envelopes in which a Boston broker 
mailed his daily market letter. 


Last week she stenciled the 800 addresses into Ad 
dresserpress address cards. She did this 
regular typewriter in less than six hours. 


with her 








She filed the 800 address cards in alphabetical order 
in this special cabinet—filed them just like index 
cards. 


4 


And now each day when the market letter 


to be mailed 








o 





she puts the address cards into the hopper of the 
Addresserpress- 





and as fast as she can turn the hand crank the ad 
dresses are printed on the envelopes at a speed of 800 


addresses in 30 minutes. | 








AGENTS WANTED in Cities of 
from 25,000 to 125,000 population. 


SEND FOR OUR 
SPECIAL PROPOSITION 


» CAMBRIDGE, MASs. 
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v ® Accessibility ; Compactness 
Colmagunidi< * “es 

















“Whan That Aprille.” 


News Items From the Month of Showers in 1906. 





S. T. Smith, ral manag l 
[Tvpewriter Com} vas the subject the frontis] 
ind i | et bpiog.ra il sket 
2) Wernicke president of The M ey (on il 
Grand Rapids, Mich., was the author n article, “S 
tem in Business.” 
“Business Honesty as the theme of an arti *L sis 
ce nag ee Se ea Expansibility Speed 
Cleveland, Ohio. Judging by the contents of tl 
pany’s present house organ, “The Breeze,” the standard 
of 1906 prevail tod the Burrows business 4 bis value to your customer of any sup- 
Miss Rose L. Fritz was the winner the typewriter plies or equipment in your stock lies in 
smitect t the ‘ usiness show . - ‘ = 2 ° ° 
\ bit of prophecy was contained ina mp of parag S their useruiness. Here are tour ot the prin- 
he led od I lhought The I I aie? | cipal feature C oft 
tvpewrit 1 t care 1 the addi " ne ‘ ) 
met re sefling { riters, too. No! \\ if nd sci be 
hye" Piniadehine Baihe Ledger prated's commence. INStamt Neference Files 
10n trol 1 reader dey ring the ise OTF ty Vriters lit 
eT t 1 t ~ ‘ that the tvp ‘ yuld 
place the “wart Isating strokes of the pen.” Woul Kach one makes a definite appeal to the man 
that ould ha rseel he movi ti it the West ) 
hes ictor or a ‘tio writer without a typewriter | Who has papers to file—each adds strength 


Is as useless as one thout a makeup to your sales power. 


resid t o Hat ] r devs ( _ LH ; : ; 
- I> \J ; : Any paper in tl can be gotten out very 
jtigie _—— easily \lthough locked tightly in place when 
; file is not in use, the method of releasing is 
Mr. Backes Replies. simple and eas} 
lo the ditor ot Othe \pplhances Che text Tt page 1:1 , . 
ah : eng - sae 9 While the file can be opened up to provide 
156 o your esteemed periodical for Mar } iyvZli, eons . ; : 
' 1 1 , . ) ” easv and instant reference, it can also be 
with an articie he ( Mr. Backes Protests | appro , , , ¥ ted 
: gt 7 ; closed tight and compact, and be stowed away 
of your decision nding the subject of the \merical il 1 ¢ 
: / : in a small space 
guage so interest! But as I neither wrote this 
test” nor requested its publication; and as the “protest The sectional rods permit unlimited ex- 
, +" , 
mentions my name frequently and is full of misleaders, | vans 
ask for enough space in your columns to controvert 
reporter and set him right. And speed AN part of the Kohlhaas file 
In the first place | am not, and I never was, a1 ex may be turned-to instantly, and sits contents 
ponent of an American language.” I never use the « examined 
pression “an” American language in either speech or writ si 
ing except when, as in this instance, I use it in emphat Because of the exclusive features of Kohlhaas 
disavowal As far k as I can remember, for over forty Instant Reference Files you should have 
vears, | have spoken, and written of, and recommended them in stock, regardless or what other lines 
the American nam yr the language Americans speal you carry. Write us for information. 
And any one who knows our language, whether he calls 
it the American language or something else, knows th 
difference between “the” and “an.” 
The word “American” has a national as well as a ge 
graphical significance, and, for national specifica 






used probably nrty times to once for the geograpni 
George Washington was neither thinking of nor addressi1 

himself to Mexicans, Cubans. or Peruvians when he wrote 
in his Farewell Address: ‘““The name of American, which 
belongs to you in your national capacity, must always 
exalt the just pride of patriotism.” It is true that thi 
Sp: nish and Portuguese of the New World have equal 


right with us to the word American; but they cheerf 


FAP fy__ nite LAR 
Cau Ld ase Grr. 


relinquish, and never attempted to exercise, that right 

In speech and literature they have called us the Ameri 

anos for generations \ native of Lat America tray 

eling abroad calls self a Cubano, or Mejicano. or Boli 

ano, as the case ma e, and will deny courteously, and 

necessary pointedly, any allegation or assumption that he 

s an Americano The Latin Americans have their ow: 

national adjectives, are apparently satisfied with them, thi Th K hlh ¥ 

same as we Amer ns have and are satisfied with our © Oo aas ompany 


\merican name: ane they solicit neither information, re 
minders, nor sympathy from your reportorial repre Manufacturers of Instant Reference Files 
sentative 

480 Lexington Avenue 183 N. Dearborn Street 


Your reporter also tries to make much of the altogether 
7 


irrelevant fact that there is a difference between the ways NEW YORK, 4 CHICAGO, i... 
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STICKNEY 
PENCIL 


Hard Rubber Like Your Fountain Pen 


The Stickney Pencil represents the very latest 
development of the mechanical pencil using thin ever 
pointed leads. The following exclusive Stickney 
Features lift this type of pencil from a piece of 
jewelry to a practical everyday useful tool which 
everyone can use to advantage. 


Exclusive 
Stickney Features 


Hard Rubber Stem 


Hard rubber being a non-conductor 
of heat, never feels cold and clammy 
to the touch, hence can be used con- 
tinuously without fatigue to the op- 
erator. The polished finish is the solid 
pure hard rubber itself and the longer 
it is carried the better it looks. Hard 
rubber will not tarnish nor corrode and 
always feels warm and velvety. 


Exposed Fraser, Pinned into Place 


An exposed eraser, always ready for 
use and cannot be rubbed out of its 
socket because it is pinned into place. 
The use of a pencil rather than a 
fountain pen, indicates that the writ- 
ing is of a temporary nature and 
erasive changes may be desired, hence 
a firm exposed eraser is provided. 


. 29" + + + 


Visible Lead Magazine 


The number of leads in the maga- 
zine as well as the amount of unused 
lead in the writing chamber can be 
instantly determined by the single 
simple motion of withdrawing the 
crown as far as it will go. No part of 
the pencil need be taken apart. 


Steel Spring Tip 


A perfect operating tip in a pencil is 
as important as a good spark in the 
cylinder of an automobile. The lead 
at the writing point of the Stickney 
Pencil is firmly held by four steel 
spring fingers, yet the lead is free to 
be expelled as required by a slight 
turn of the crown The common trou 
ble in the solid rifled tip, of the lead 
clogging and having to be drilled out 
is entirely eliminated. 


Lead Refill 


A metal! refill case containing seven 
thin leads, the cap of the refill case 
being a new Stickney Eraser, pinned 
into a new crown. The cap of the lead 
case goes onto the pencil, thus provid- 
ing a new eraser and the old crown 
with the worn eraser covers the refill 
case. This refill case makes a handy 
vest pocket eraser for users of any 
mechanical pencil. 








The Stickney Pencil is sold exclusively by the best 
dealers. Price of pencil $1.00 in the United States, 
$1.25 in Canada. Refill cases 25 cents each in the 
United States, 35 cents in Canada. 


C. A. STICKNEY & CO., St. Paul, Minn. 


New York Office: 225 Fifth Avenue 
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Americans, Englishmen, Scotchmen, and Iris 
nounce words. But neither pronunciatior ng 
has anything to do with this case. In America exer! 
cising their right of name self-determination ve 
to their national language their national name, no stion 
of orthoepy is involved. Whether Americans pt nee 
their words exactly the same as the others or entirel lif 
ferent has no bearing on a case of national nome! tural 
justice 

It would appear that at least some Englishm« est 
matters in clearer light than some reportorial Chicagoans 
do In my collection of Americana are not o auto 
graphed letters of approval of the “greatest nan r the 
greatest language from such Americans as Irvin Cobb, 
Samuel Blythe, and Kathleen Norris, but there ar: ny 
specimens of the improved designation more or less con 
sciously, but always dignifiedly and respecttully by 
English men of letters, among whom is Gilbert Kk. ¢ ter 
ton, who recently became well known to Ameri 

In the March 19 issue of The Literary Digest an | lish 
man of letters, W. A. Darlington, writing in tl ndon 
Daily Telegraph, noting the difference between American 
and English diction, says of a certain play that “it ght 
to have been acted in American.” The article itself tro 
duced by a staff writer of the American weekly, begins 
with the three words, “The American language.’ Che 
significance of this comes from the fact that the “New 
Standard Dictionary,” published by the same firm as that 
which published The Literary Digest, has for its managing 
editor Dr. Frank Vizetelly, born in England and educated 
in England and France, as can be verified by any one hav 
ing access to a volume of “Who’s Who.” 

\ssuring your reporter that before the next Presiden 
tial election the national designation the Ameri lan 
guage will be the customary thing in official, popular, and 
journalistic usage; and sincerely hoping that the reading 
of this information in your columns will assist hi1 his 
laudable efforts to pull himself out of the misi rmed., 
misinterpreting and backnumber class, I subscribe myself, 

Yours very truly, Jacob Bacl 

New York, N. Y., March 22, 1921. 

An Apology and a Correction. 

C. S. Hubbard, division superintendent of t rd 
stock Typewriter Company for the state of Nebras alls 
attention to several errors in an item published in the 
March issue of Office Appliances. We had his tials 
“P.S.” We missed out in geography, saying that jut 
isdiction was Nevada, when Nebraska should ha een 
stated 

The initials were wrong because they were sg er 
bally, and incorrectly understood Besides a 
premonition, most likely, for Mr. Hubbard’s letter d as 
a P. S. a nice grist of news items. The mistal n states 
was due to a hurried abbreviation made by the 1 rter 
whose notes got cold before typing 

No “Y and E” Change at Denver. 

\ statement was made in the March issue of Office Appli- 
ances, indicating that the Yawman and Erbe Manu tur 
ing Company .planned to occupy the building at 1700 
Lawrence street, Denver, Colo., after it had beer ited 
by the present tenant. W. E. Andrews, manage the 
agency-dealer division of the Yawman and | Manu 
facturing Company, calls attention to the fact that our 
information was erroneous \t the present time tl om 
pany has no intention of occupying the premises on Law- 
rence street. 

Not Built for Two. 

Mike had saved up a little money and when Pat me 
over a few years later the two brothers went into th al 
business. One day Mike bought a roll-top desk a n 
it arrived he said to Pat “The one desk will do for the 
two of us \nd here are two keys, one for you P 1 
one tor me.” 

Pat acce] ted the key, but seemed to be study the 
desk 

“That's all right, Mike,” he said, “but where 
hole?”—Boston Transcript 


An Expedient. 
“What you need,” reiterated the patient editor, “is g er 
flexibility of expression.” 
“Ah yes, I see,” said the aspirant. “I’ll have rubber type 
put on my typewriter.”—Farm Life. 
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Don’t wait for your cus- 
tomers to ask for DeLuxe 
| Loose Leaf Memo Books. 








Put this assortment on 
your counter and make it 
easy for customers to in- 
spect them and see how 
useful they are. Let the 
boo s sell themselves. 





AND 
 Pockey Sizt 
* 5 









LOOSE|| LEAF 







SYSTEMS 











De Luxe 


§00 Line Counter Memo Assortment Number L-71 





2 


List Price 


No. 800 Memos 4} x 2 
No. 801 Memos 2 x4 


132 


Usual Discount 


2—No. 803 Memos 2} x 4} 
2—No. 804 Memos 5 x3 





> 
2—No. 802 Memos 4} x 2} 2—No. 805 Memos 3 x5 


All with Faint Line Fillers 


Packed in an Attractive Two-Color Counter Display Box 


for stationery storé It is especially recommended 


oritment has proven a profit-maker 
and wide sales possibilities. 


fee 
to the jobbing trade because of its convenience of handling 
nt is complete within itself and is individually wrapped and labeled ready for shipment. 


ach assortme 


WILSON-JONES LOOSE LEAFCO. 


316 HUDSON STREET 
NEW YORK | 








3300 FRANKLIN BLVD. 
CHICAGO 
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Manufacturers 


Wholesale houses, retail merchants and manufacturers in every line of 
industry are the ones who can benefit most by standardizing on Empire 


Ledger. 


Bookkeeping machines, for instance, are common in such _ businesses. 
Empire Ledger, because of its excellent typewriting surface and its extreme 
strength and firmness, is uncommonly well suited for such work. Their 
letterheads, billheads, statements and inter-office forms are just naturally 
jobs for Empire Ledger. 

For their loose-leaf books and ledgers recommend Empire Hinge Ledger. 

This business is yours if you go after it right. And mighty good 
business it is. 

Ask us to tell you how to get more of it. 


EMPIRE PAPER CO. 
725 S. Wells St. Chicago Illinois 
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(New Machines—Continued fro: P e 29 


Novel Feature on Woodstock Typewriter. 


Woodsto [vpewriter Company, Chicago, | is 

embodied some 1 teatures in its standard model 

ts worki qualities and bring the machine t 

g enviabl ancement. \ notable feature is 

| rse, which acts o1 single strok 
his ol ites the impoverishment of color 

“41 1 eliminates cutting the fabric, as 
S¢ eT CeSSIVE type impacts are 1 ad 

rs perates The new ribbon reverse 





Scene; Your customer's office. 
rime: lroday. 
Characters: Your customer and You, 





( I ther 
\ H ‘ ou-do, Sir.” 
\ \ it's doing today?” 
B - f regular sales talk) 
! vay, What kind of cover 
9» 


ir catalogues? 
an ordinary bound book. 


H mmething new?” 

I have | believe I can sub 
leaf style that will be 
more attractive and 

‘V 


have a copy of your 
1 have any ideas as to 
g of that kind, just give 

have #® sample binder 

will be a surprise.” 


THI NEW WOODSTOCK ye same scene) 





sual number of type impacts from ei 

low at the ribbon reversal 

1 evice appears on the carffag« Che 

1! t1o1 S O1 trolled by a ni | le d k1 ob extet 


tight eyond the rubber twirler The platen « 
| ther direction at will through the nickled 
| b is released the mechanical s] 
set is restored here 
SC] st turn to use this riable space ) 
W oodstocl 
le tl tencil cut-out; keyboard tensio1 
sing trigger: s tect 
stening; plat S 
S ng, plat ser 
ads ting margil 
ten twirlers st ‘ 
vibrator 1 Anis I 








Simplified Accounting. 





rd S ¢ Company. 6 Nort vo 
a Be water 
. u -G tS Syst aa sample I promised 
\ Spi le dae r ! S 
} ‘ “a peach. That’s some 
| I s ust what I want. 
| H st in a lot of say 


got to have them and 


} the strain How long 
‘ - ’ 
rt days later) 
i nice order The job 
ind we've made a neat 
stment. The Barrett 


rtainly made good 





astes like more.” 


| The Barrett Bindery Company 


| 725 Federal Street 
Chicago, Ill. 














ACME VISIBLE CARD LEDGER P. S.— Ernest says that if you keep on pump- 
mes of all individuals and concerns with whom accounts L ing you'll eventually get a bucketful. 


} 


ure kept spread before the eyes. The name shows at the 
i recot f the card Each card overlaps the one below it —_—— 
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thus keeping the customers’ names in sight ta t . 7 
This simplifies locating the account and eliminates 
\ccounts are kept on both sides of the ire 
under control by a simple signal systen t 
tabs are attached to the lower edge of the 
due accounts, overdue accounts, sixty 
tact any form of cross reterence desired « 
readily his affords a positive check on <¢ 
When accounts are closed the cards at 
piaced in a storage file his eliminates 
or dead accounts after they have been rot 
sible ledger Cards are readily inserted 
any place in the ledger. It is portable and 
trom desk to desk or returned to the vault 
Ros Rol Display Feature. 
The Ros Rol Company, 1367 Broadway 
\N. Y., has arranged a new display container in lors fo1 
the assistance of dealers handling its products col 
tainer as illustrated is now being distributed to all dealers 
vou know about 
- 
The Uhl Steel Line? Do you know 
that ‘it includes _ the most unique de- meter’ tm wie. faed.kt 
vice in steel, designed from the ground 
up to meet the specific requirements and those who have Ros Rol on hand without the new 
of the stenographer ? And that. it display can secure one without obligation by rit he 
‘ . . . nianutacturers 
selis at the price ol the cheapest 
equipment made for the same purpose ? Name Plate Has Interchangeable Letters. 
Do vou know that the “Little lhe S- Metal Stamping Company, 41 Union § lare 
Dand e ¥ ‘ . a New York City, New York, is putting on the market what 
andy’ Line is comprised of twelve they call the Ever-Ready name plate, the letters of which 
kinds of stands, meeting practically miay be removed and other names substituted as 
every office requirement ? And, that This plate with the yr ag nt 0g letters a 1s¢ 
this line is so reasonably priced that it on house doors, office doors, di eter neil ai 
: aa institutions, hospitals and many other places. 
requires little more than “order tak- Phe product is distributed in New York 
ing’ to sell it? Knickerbocker Distributing Company, 203 | St treet 
. : ; New York, N. ¥ 
Do you know that Uhl Steel chairs 
and stools are being successfully Sightly Window Ventilators. 
marketed as “leaders” by many of the The Chicago Mirror & Art Glass Company, 2] t! 
most aggressive selling organizations Clinton street, Chicago, IIl., is introducing ; 
— . . ‘ ; wi lo Vv l or s ) il the Stration | t 
in the dealer field? \nd, that these panda 25 ag yr shown ' illustrat , 
: lator is made in lengths suitable to accommo¢ 
steel chairs are being sold at prices ferent windows to which it is applied, and 
that will meet any competition ’ dealer should indicate the correct dimensions bet 
. casings The height or the cle vice 1s 11 
Do you know that the new “pair 
shown above illustrated, is a wonder- 
ful aid to efficiency in file departments 
and vaults? And, that they sell fora 
total of less than $20.00? 
Investigate Uhl Steel, tho you may 
be selling it. You might be surprised. 
| 7 IHL By ’ ae Oe ia sah $5 » | 
Sancti [ poe wa . 
UH * 4 4 ERS ud 
4 ~ WINDOW VENTILATOR MADE BY TH 
wees The LINE With a Future CHICAGO MIRROR & ART GLASS 
COMPANY 
T . M k - ( quarter inch glass is used. The glass is ground 
he Loledo Metal Furniture Lo. in cae tics a ee cane cele andthe 
. - . . If desired, semi-transparent glass, such as | 
1246 Hastings Street TOLEDO, OHIO mane. may be weed ie place of plate class. 1 
holders art nished in blacl or white and 
fastened to the window casing with screws 
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“We can see the past, and seeing it feel more 


hopeful for the future’— Abraham Lincoln 


CROCKER 
CHAIRS 


A chair for every purpose 


FFICE CHAIRS made by the 
Crocker Chair Company are 

not only staunch and strong but also 
neat and beautiful. Our chair iron, 
which is used on all except our 
cheaper patterns, is the only one in 
practical use that is adjustable to 
any height by simple pressure on the 
foot lever. Forty-one years of man- 


ufacturing has proven our quality. 


Shown at 


Furniture Exchange Building, 
Grand Rapids, Michigan 


Central Market Furniture Bldg., 
1414 S. Wabash Ave., Chicago 





fi¥) 
par 
eas 


Crocker Chair Company 
Sheboygan, Wisconsin 


Branches: Chicago New York Minneapolis Oakland 














No. 6644-2 E 


No. 6644-6 E 
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Do You Buy Loose Leaf PARTS | 


} ERE in our new plant we have one of the larg- 
est and most completely equipped machine 
shops in the cast. 








lf you are a buyer of Parts it will be to your 
advantage to investigate the Cesco Line. Our new 
\ietal Part Catalog illustrates and describes a com- 
plete, up-to-date assortment of Ledgers, Sectional 
Post Devices and all Loose Leat Binders. On ac- 
Sf count of our large production and improved meth- 
‘>... ods, we are able to manutacture at minimum costs 
and can therefore quote lower rates than are ob- 
tainable elsewhere. Our parts are well made 
ad and fully guaranteed. Send for catalog and 
sample parts. 











Dealers who handle finished Binders and Forms should be 
sure toas for our new illustrated Catalog containing 144 
pages of Mo’ern Accounting Forms and Binding Devices 


THE C. E. SHEPPARD CO. 


Van Alst & 14th St., 
Long Island City, 
New York 





























Catalogue of | 
\Metal Parts 






















































Standard Postal Fermit Printer and Sealer. 
e Standard Envelope Sealer Manutacturing ‘ 
Everett \i has perfected its Standard posta | 
sealer is designed for nting st 
Ss ‘ the permit indici which takes tl 
( adl S stamp, together witli the post rl 
d iti action taken by Congress entl; 
ding t privilege to first class mat 
t ‘ aluable for con Ss dl 
e ( spondence 
. ( permit printer er seals 
~ neellation at of 100 
é itively small ring aj 
19x12 S It will handlk lation « 
ommercial size, thus rend Q 
envelopes especially prey 
( ( permit number ed « 
i} a iling ot a bus s house 
rr ce with reg stag ~ s . 
t ired to separate gs and 
the 1 ular mail ex \ - 
I ~ permit printer sealet 159 E | Us 
he Standard postal permit printer and sealer rec mployees Usin 
S om the stack, feeds, counts, p1 
s the ks and seals each successive lett 32 M 
erati entirely automati Both hands onroes 
( ! é to replenish the feed hopper and to 
es rs from the stacking hopper without ‘“‘We have in the Export Department 
5 é Seventeen sets o | bearings ar ] 
lg Reed ecngghay trig tien Rat ee ooh 32 Monroes,’’ writes The Texas Company, 
pee gg ee pel Be By ag er New York. ‘‘Approximately 159 employees 
rad r stec engraved lhe type for the dadate bd PP y Pp y 
ont ( é ind the denomination ot postage paid use these machines; we do not have regular 
MI stant ible peng ae the printing operators for same. We believe that 
ot art o e machine removing t : . 
Pas ec Of et Bien approximately thirty hours per week are 
é p the hine can be used mprinting db h f hM rf 
r wieeaiel ail matter enclosed penny-s save y the use of eac onroe. 
, S This ret al of the date s p requires ss a 
inute’s ti With a Monroe in your office, there’s no need to 
se of t Standard postal pern printer a depend upon especially trained operators. Every- 
‘ eves a mailings —<— ecessity . 9 bodv can quickly master the direct method of fig- 
eling adl stamps ie teature of elim 7 : , 
> ‘. pence rapid dispatch through 1 uring on the Monroe; simply turn the crank for- 
( ce < ch ( apid dispatcn | oug ; : eo : ; 
local offic here is an advantage also in th ward to multiply or add; backward to divide or 
S ¢ S there is an advertising value ittend subtract 
se ot the nachine : 
_ > The Monroe is as responsive in speeding out com- 
ae 2 plicated engineering formulae as on simple every- 
The Flatstub Check Book. day invoices, with a visible proof of accuracy at 
Standard Check Book Company, I Richmo1 ery step of the way. 
V3 Sa ol check book hich the st s one #R : ae i 
rer 4 1 nd permits a cot ient method Monroe ,00k of Facts 
ae lea! deposits and withdrawals. The stubs or a demonstration will re- 
; aie +] riting surface is normal and referen eal the possibilities of worth- 
eer complicated by the curvature of th while savings in your office. The 
| S is so arranged that deposits pon ts tor your convenience, 
‘“‘Makes All Figuring as 
- Easy as Turning the Crank”’ 
f > 
i / 
This Coupon is for your convenience—Mail it TODAY 
NDARD CHECK BOOK WITH NOVEL STU! —e—e—e—— ee a ee 
| Vio Ti { 
, , wi ; k ¢ 
S checks issued t othe | iieas | 
fe easy an accurate re of tl | Se “Book of Facts.” | 
S information as applied to 
as of ¢ easily detachable ym. the ve | | 
] ew s are eadilvy made An advantage in the is | Ar g tion in our office on our work. | 
r t stub < | books is that a cover may ve har 
S og several ve ; Renewals are contined to the ne | | 
( S d sti Ss This ak Ss he la stub cl Ce eT O1 Ad seed 
| stul | make th nat tu 1e€aq | | 
the second order tl is the case where each book is ' 
Ini lly and permanently bound. The Standard Check | | 
be Company, In licenses lithographers and others t Semis Osa | 
pro¢ t sti k books under its patents 
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THE MILLER LINE 
IS SUPERFINE | 





Satisfaction 


Your customers want satisfaciion and 
if you don’t give it to them, someone els« 
will—therefore, choosing your goods is the 
most important thing you have to do 


In advertisements, the quality of all 
ypewriter Ribbons and Carbon Paper 
seems to be the same—but you know 
there zs a difference. The best way to 
find the difference, that you may give 
your customer the most for his money, 
is to make a test—and this is the way 
to do it. You have some customer who 
is hard to please. Let us know what he 
is paying you for Ribbons and Carbon 
Paper and we will send you samples of 
the Miller Line to retail at the same 
prices. Give the samples to him and ask 
him to give them a trial. After he has 
thorcughly tested them we are conndent 
that you will want to carry the entire 
Miller Line because he will be back for 


more. Here is the secret. 


and for that reason we are willing to 
abide by the result of this test. To get 
business—get busy and 


Start Your Test Today 


The Miller-Bryant-Pierce Co. 


General Offices and Factory: 


231-241 So. River Street | AURORA, ILLINOIS, U. S. A. 


Branches Chicago New York Boston; St Louis; 
Detroit; Milwaukee Cleveland Indianapolis Minne 
ipolis; Denver New Orleans; Peoria; San Francisco 


Springfield, Illinois 


European Headquarters 16 Avenue de Villas, 


1549 Brussels, Belgium. 
Ss 


APPLIANCES 


Meetings and Dinners | 














Sa 
' 
Kansas Book Dealers to Meet In May 
lhe annual convention of the Kansas Book | , 
tion will be held at Wintield. Kansas 
ihe organization, whose last vear’s 
ported in Ofhce Appliances, now has a 
ibout 250 of the leading book dealers 
ese lealers also do an 1 portatt stator 
Che association invites all manufacturers 
shers to send representatives to be present 
ing P 
The Kansas book dealers re import 
their annual meeting they discuss many 
to the trade in general. Che matter of s 
not the least important of the subjects which t { 
ii the annual meetings 
The Association is directed by the following staft ( 
ers and committees President, Phil M. At 
Newton, Kansas; vice-president A. S. Allen, Wichit I 
sas, and secretary-treasurer, F. G. Orr, of Wi ‘ 
p 


Executive Committee: Mason McCarthy of E 
Vi. Anderson of Newton; O. Scott Morgan of Bal H { 
\\’. Brewer of Manhattan, and A. S. Case, Indep: ‘ 

Membership Committee F. G. Orr, Wichit Ss 1 
Wilson, Burlington; Branford Dougherty, K 
Legislative Committee Edward Dorsey, Otta 
yore, Topeka, and W. S. Wilson, Burlingto1 
Trade Relations Committee Edward Di 
wa; W.S. Wilson, Burlington, and Mason Me‘ 
poria 

Bonding Committee W. S. Wilson, But 
ward Dorsey, Ottawa, and J. H. MclIlhenny 

Directors Mason McCarthy, Empori 
son, Topeka, and J. G. Gibbs, Lawrence: 


New Yorkers Discuss Trade Practices. 


Following the monthly dinner o 
tion of New York March 21, the meeting discuss 
problems of the trade. The meeting was cal 
»y President Frank. He announced that S¢ 
vas absent, and appointed Mr. Hill to act 


the Stations 


tary The election of three new members was 
The loose leaf and blank book committee, 


stein 


reported on a questionnaire addressed 
turers of loose leaf goods on the proposi 
ther than stationery dealers. Practice is not st 
instances were shown in which 
inquiries from schools to local dea 
turers do not sell to consumers such as scl 
institutions ()thers will sell direct, 
dealers by granting them larger discount 
received showing that certain manufacturers 
to schools which buy in qu 
he discussion was carried on by Mr 
secretary He defended the attitude of the 
mpbell, of the Wilson-Jones Loose-Leaf | 
that manufacturers are acting within their rights 
ell lealers. He made the proviso tl 
turers should establish a uniform policy 
solicitation of business from schools and ins 
National Brands Sell Best. 
The relative merit of standardized brands 
with private brands was brought up by Presid 
Mr. Kilburn, of L. H. Biglow & Company, spok 
vantage point of forty years’ experience. It 
that the turnover on nationally-advertised | 
as rapid as private brands. He showed how 
spent by manufacturers national advert 
the dealers; they follow the line of least resist 
ing such goods. 
President Frank expressed himself on the de 
fill their window displays with nationally-advertis« 
and slash prices in order to get business Phi 
sidered, is the surest way to ruin the stationery $s 
He defended the dealers who built up a reputatior thei 
own brands, and said that this was one means 
batting the competition of price cutters featurir 
tised goods. 
Mr. Kilburn returned to the floor, and showed 


ity of trying to build up business on a price cutting sis 
The majority of the items carried by the stati r al ~ 
consumed, and must be replaced There is no evading c 
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The Greatest Improvement 
Ever Made in Figuring Machines 


Keeps Itemized Daily Record, by Clerk or 
Department, of Cash and Charge Sales, 


Cash 


HIS new machine is lhe Sundstrand Cash 
ry 


just what is needed in’ Drawer 
thousands of stores and opment of the 


Machine is a devel 


Sundstrand 


offices. Itisa complete Figuring Machine. It has 
figuring machine, which the Sundstrand 10-key key 
adds. multiplies, sub- board, which makes the 
tracts and divides. And touch, system easy and 


automatic 
which 


and the 
columns, 
ures on the ma 


it provides a simple, ac-  "@tural; 
curate for han- 
dling cash and keeping 
all cash records. 


, 3 2 
selection of 
system : 
7 records fig 


_ 


chine just as easily as you 


would write them with a 
pencil. 
oe 
ae a The four columns provide 
<a 3 for the four essential tran 
2 ae actions of every business; 


cash received on 
and 


cash sales, 


i 


accounts, charge sales 


cash paid out. By placing the 





} 


CT). Fare 6D (6) 





bol 
/ eae 2 
i” oe movable buttons at the prop 
ey | f 
5 — | er figures or letters on the 
f) : slotted plate at the lett ot 





buttons at the 
5. date $. clerk 
and other 
recorded. 


} blac ing the movable 
proper figures or letter 
lepartment numbers, 


notations, are 


Received and Cash Paid Out. 


dates, clerk or 
numbers and 
may be re- 


the keyboard, 
department 
other notations 


corded. 


(he cash drawer 
automatically when the han- 
die of the machine is pulled 
forward. Cash sales are 
automatically added as the 
listed on the ma- 
chine. But the total can be 
printed only after unlocking 
the total key. 


Opens 


items -are 


t the close of the day the 
tots - of cash sales by clerk 
or department, cash received 
on account, charge sales, and 
paid out are quickly 
available. Monthly  state- 
ments are rapidly and easily 
prepared. 


cash 





Cash Drawer 
Machine 


isands, as they read this, 
ust how this machine 
simplify their daily han 

of cash, eliminating errors 
losses, insuring accuracy and 
ency Thousands will say: 
ist what we've needed for 


) It your telephone book for 
aanthe of the local Sund- 


rand office and ask for a dem- 
ation, or write direct to us 
complete information. 


“SUN DSTRAND 
Adding Machine Co. 


Factory and General Offices 


0 Rockford, Illinois, U. S. A. 
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SLUNINOUINHU0000N AULA AAU TTT 


MANUFACTURERS WISHING 
TO DO -A LARGE BUSIN ESS 
WITH EUROPE 32 : 


General Manager of one of the leading firms in 
Europe in the office appliances line, now visiting 
the United States, wishes to get in touch with: 


Manufacturers of office machines, devices and 
systems for the sole agency for the European 
market. First class references also in the United 
States. Apply O. A., ‘/, American Express Co., 
New York. 


SLUHHNIUUUUUUANNUOOOUUAANNOEOUUUUANEEEOUUUAGOOEOUUASAOEEOUUUOOOOEEOUOGOGOEOUOUOUOLEUUOAAAOEEUU AAA 
> UUTUUUUUQOOQQQUNQQUUUOUUUUUUUUUUUUUEEUOOUOOAOOOOOOOOOO00G000000000UUOUOUOUOUUOUUUOUUUOULLELUAAAAUUOOAAAON 


SHUUUIDIIINNNNNUUNUNNNNNNNN0000000000000000 sc ADUDAOEOEOAAAAOOOQOOOQOOOOOOOOOUOAUAA EEUU EUOOOOOOOOOOOOOOOOOUGTUOTOOU AUT 


IMMEDIATE! BOFFICE 
RECOGNITION, SU ppyy 


Kroma Paste, superfine quality, 
white library paste, a very 
smooth paste with strong adhe- 
sive properties. 





























BORDON BROWN 
Vea PENQLUS ) 










Gordon Brown Pencils — paper 
covered. Checking Pencils of 
real merit — based cn strength 
and brightness in color of lead. 
















The display of these indispensable 
products will bring you rapid sale. 











-KROMA- 
PASTE. 


SUPERFINE. 
Witiinm ALITY: 


R 2515 HBT E / je 
pes | re 













ESTABLISHED 1935 
SANDUSKY, OMHEO --------: NEWY WORK 


Te avon@orpany |) im) | 


ame 
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We Specialize on Steel TransferCases __ Transfer profits 
belong to you when you stock these 


Your Order Shipped within Three to Five Days Bentson Steel Transfer Cases with Full 
Steel Sides. Note the channel frame which makes drawers operate no matter how high the sections are stacked. 
The locking device is secure; yet it enables the stacks to be dismantled readily for moving or rearrangement. 


Write for Prices and Discounts 


General Offices The Bentson Mfg.Company Aurora, Illinois 


Chicago Representatives and Show Rooms: Associated Stationers’ Supply Company, E. E. Blankemeyer, Gen’! Mgr., 201-15 North Franklin Stree 








Business Getters 


Every piece of office equipment must be a real 
producer to find room in the dealer’s store. Retail 
ofhce furniture business demands desks which move. 
The dealer cannot afford to tie up his space with slow- 
selling merchandise. 


Dealers do not keep Clemco Desks—they sell 
them. In the first place the finish alone is enough to 
commend them to particular buyers. Being made from The ‘‘2-in-1’’ Clemco 
high class material exclusively by furniture artisans the 


finished product gives the best of service. The style is This leader in office desks is of real Clemco 
' quality and has the best typewriter mechan- 
ism on the market. It combines clerical and 
typewriter efficiency without the loss of a 


The Clemetsen Company single advantage of either. 


3401-61 West Division Street Our catalogue is a valuable reference book 
CHICAGO. ILL for office furniture dealers. A copy will be 


mailed to you upon request. 





an important factor. 

















THE CLEMET 
ELEAS SERCO 
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“The World’s Best Writing Machine”’ 
+ 
Victor 


Standard 
Typewriter 





A little higher in price—a lot better in quality 


The Fundamental Reason 


for the superiority of the Victor is that it 
is designed and built right. 


Inch-wide cone typebar bearings give a 
perfection and permanency of alignment 
that is not equaled by any other method of 
visible writing machine construction. 


Octuple roller bearings make certain 
carriage rigidity and eliminate the lost mo- 
tion so destructive of alignment. 


These are but a few of the improvements 
that together stamp the Victor as the high- 
est grade visible writing machine. 


Quality is vital—Price but incidental. 


DEALERS 


For three years we were compelled to refuse 
three orders for every one accepted. Increased 
production will allow the development of some 
new territory. This is your opportunity. Immediate 
profit—a certain future. Victor users are satisfied. 
Victor dealers successful. 


Write for Catalogue 


VICTOR TYPEWRITER (COMPANY 


General Offices and Factory: Scranton, Pa., U. S. A. 
Address Department MM 





on a proper basis, and refuse to cut prices 

The discussion on private brands was carried further 
by Messrs. Denny and Hill. 

Mr. Marshall referred to the plan of the Topeka Sta 
tioners’ Association to aid members in selling sluggish 
merchandise. They have a list of “stickers” which is dis 
tributed to the entire membership. Should a member 
have an excess of any item, the scheme aids him to find an 
outlet through other stationers in the Association 


Philadelphia’s Giftie Party. 

The Philadelphia Stationers’ Association dinner March 
17 was a surprise package party, everyone attending finding 
a gift awaiting him on arrival at the dining room. Gifts 
were drawn by lot, and many of the presents wer: f 


abounding value. The distribution included a brief case, 
mechanical pencils, fountain pens, marking tags, lead 
pencils, loose leaf binders, various stationers’ specialties 
inkstands, etc. Every one participating in the dist: tion 
of gifts was required to open his package before all present 
Much merriment prevailed. Walter G. Stringer (Joseph 
Dixon Crucible Company) received a package of his own 


line of pencils. He proposed presenting them to the man 
in the group father to the most children. Enos Delmuth 


(C. Howard Hunt Pen Company) was the Rooseveltian 
hero 

Following the gift festival came the dinner Honor 
guests were Mortimer W. Byers, secretary of the National 
Association of Stationers and Manufacturers Henry 
Frank, president of the New York Stationers’ Association 
Chere was no formal speaking. A vaudeville entertainment 


supplied by “home talent” afforded rich entertainment 
Card tricks by William Fowler (William F. Murphy’s 
Sons Company) mystified the audience. Howard Mulford 


(A. Pomerantz) rendered several bass solos \ trio from 
the Whiting Paper Company entertained with an excellent 
program. Henry Machanara gave piano solos 

The gift distribution was made possible through the 


generosity of the Dennison Manufacturing Company, | 
derwood Glass Pin Company, Eberhard Faber, Sengbus 
Inkstand Company, Defiance Manufacturing Company, 
Polar Manufacturing Company, Irving-Pitt Manufacturing 
Company, Wilson-Jones Loose-Leaf Company, Autopoint 
Sales Company, The Wahl Company, Eagle Pencil Co1 
pany, Blaisdell Pencil Company, Kimpton, Haupt & Ci 
pany, Pattberg Novelty Company, Kiggins & Tooke: 
Mabie-Todd Company, D. L. Ward Company, C. F. Rut 
& Company, Schell Leather Goods Company and Schl 
singer & Company. 

The business meeting of the Philadelphia Stat 
Association will be held April 14. The subjects 
cussion will be blank books, miscellaneous articles 


pusiness topics. 


Boston Stationers’ Annual. 


lhe Boston Stationers’ Association held its annual 1 
ing March 9 at the Quincy House \ six o’clo 
preceded the business meeting. W. H. Greenl 
secretary of the National Association of Stationer 
Manufacturers, made his first appearance before tl 
ton members, and extended felicitations from the sg 
office of the Nationa! Association. He sketched the 
of the Association, and explained fully what that | 
doing to help uplift the stationery and allied trades 
Officers were elected as follows: Frank J. M 
(Francis Doane & Company) president; Thomas Gi 
(Thomas Groom & Company) vice-president; Leon B 
Damon (G. E. Damon Company) secretary; William H 
Cogan (Service Stationery Company) treasurer; | 


Muran (L. E. Muran Company) auditor. Mr. Damo S 
elected secretary to serve until a permanent officia 
pe appointed. Committees were selected as follows 

Executive Committee—John T. Bailey (Ward’s), H. E. 
Crosby (Thorp & Martin Company), George E. Damor 
(G. E. Damon Company), George L. Davis (Adams, Cush 
ing & Foster, Inc.), William M. M. McAdams (William 
M. L. McAdams). 

Membership Committee—Harrie E. Copeland (Boorum 
& Pease Company), H. B. Van Dorn (Joseph Dixon Cruci 
ble Company), W. J. Chaplin (L. E. Waterman Company), 
Arthur. L. Cole (Lawrence, Mass.), R. C. Saltmarsh (H. S. 
Hutchinson _& Company, New Bedford, Mass.), R. S 
True, Jr., (Francis Doane & Company). 

Clarence P. Davis (Ward’s) was presented with a hand 
some watch suitably engraved and a Waterman fountain 
pen, with Waldemar ribbon and slide. This was in rt 











this necessity. He made a strong plea for dealers to trade 














LER ER ROR OR pee theme 


Ne mae ee meme oie 
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ALPHAMERICAL 


THE ORIGINAL ECONOMY SYSTEM 








(Ny ar it as _t 

| : Z Nie 06 ©) aaa sae / w@m@olitas lane NN 

2 MS \ A441 a ee) 

i Z, Ly. EY) pase a a Tk 

Kn Me a Jim. 3. aete 

_— — — : 7 y o _ Ye 3 — 
ALPHABETICAL GUIDES } "eX v Vv ie a an nee a ‘ PRESSBOARD NAME FOLDER 
First and second positions to left, numbered A a i eee Heavy gray pressboard, linen re-inforced bot- 
consecutively, heav y gray pressboard (20-point) yon i ED re ee tom, with or without insertable celluloided tab 
or extra heavy (30-point) with tabs celluloided. “CAD OS YToise e Nn for removable label. For papers requiring fre- 
Practically everlasting ess ae —— NY Gas Boas quent removal and much handling. 
y \ OM | } 
YY <os oa ER — —-- Yi woe. \) 








f 


ALPHABETICAL FOLDERS 
Third position next to guides. Indexed and 
numbered same as guides. Heavy blue rope 
stock. For miscellaneous correspondence and 
for guides when transferred with other folders. 








MONTHLY NAME FOLDERS 
For correspondence or other papers which 
require separation by months. Each folder car- 
ries name and number for easy re-filing. 








OUT GUIDES i 

Red top heavy tag manila, printed form both Division of Filing Devices and Supplies BINDER OR TANG FOLDERS 
sides for record of correspondence folders re- Plant No. cin Brass tangs for binding papers into folder 
moved. Should invariably be used. WABASH. IND., U.S. A. 


eyeletted to any folder in our line. 











FLAT TOP, ROLL TOP and TYPEWRITER DESKS 





Pi nM i Og eee A oe ee fr of 
Mahogany : eipiieeeniit . SE + 2» s 





and 


Oak 


New 
Catalog 





Valley City Desks 


The user’s choice is your best reason. 











VALLEY CITY DESK COMPANY Grand Rapids, Michigan 
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The Machine with Automatic Division 


“The Madas” calculating machine is manufactured 
in the same factory and by the same company that 
manufactures “The Millionaire” calculating machine. 
This latest machine is designed for rapid work in 
Division, which is absolutely automatic. You mere- 
ly set your two factors on the machine and turn the 
crank until the desired number of places are ob- 
tained in the Quotient. The turning of the crank 
is continuous while the shifting of the carriage is 


automatic. 





‘*The Madas”’ Calculating Machine 


for Multiplication—Automatic Division—Addition—Subtraction 





“The Millionaire” Calculating Machine 


The only machine that requires but one turn of the 
crank for each figure in the Multiplier cr Quotient. 
We are now carrying a full line of these machi: 
and are prepared to supply them without delay. | 
the past six years it has been almost impossible 
The factor 
has been doubled in size and shipments ar: 
“The Millionair: 


1 


can be supplied either Hand Operated or El 


meet the demand for “The Millionaire.” 


being re ceived in regular order. 


Drive. 


W. A. MORSCHHAUSER, Sole Agent, 1 Madison Ave., New York City 











BADGER BEAUTY LEDGER 


Sheet size: 7*4 x 10%,” 








BADGER-IT LEDGER 


Sheet size: 734 x 103%” 


Here 


to pass by. 
Service, and priced to sell readily, with a liberal profit 
you on each sale. 

These Outfits are furnished complet 
for immediate use, with 200 regular grade Ledger sheet 


an A-Z Index 


It ist 


Catal 


Ps 


4 


THE HEINN CO. Lc} 





Badger Loose-Leaf:Ledger Outfits 


—for Quick Turn-over 


and Liberal Profits 


are two Ledger Outfits that no Stationer can affor 
They are built to give long-time, satisfa 


A Small Investment 
Brings Convincing Results 


large stock of t 


y0t necessary for you to put ina 


Outfits to be convinced of their tremendous Sales possibili- 
ties. Send us your order for just three of each of these Outfit 

and you will find that they will be one 
your entire Stock. 
is quick—the profit is very liberal. 


of the best seller 
The investment is small—the turn-ovet 


»g O-15 gives complete informaticn regarding thi 


Outfits, also the complete line of Badger Loose-Leaf Devic: 


Send for your copy today 


WIS. 
U.S.A. 


MILWAUKE 





ere moms 
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his services as chairman of 


é educat ) ( 
H. B. Van De ypened a discussion « t idvis 
gurating ipprenticeship course for boys enter 
he stationery business. The discussion was carried o1 
C. P. Garvin (F. S. Webster Company), and L. E. Mut 
Phe 1estion of reducing dues of associate members ft 
$5.00 to $3.00 ended in maintaining thi ld rate It 
ged that a paid secretary be employed, able to give s 
ibl to this work R. S. True, Jr discussed tl m 
ter of interesting members further \ssociatiot1 
Clar P. Davis told of the educational work 
I ~ 1¢ ~ 
Dinner of Newark Stationers. 
Stationers’ Association of Newark, N. J., held 
seventh annual dinner March 19. There were 258 members 
sts in attendance. Unique decorations characterized 
ing roon Green balloons flying from the tables 
served s place rds Ultimately the strings securing 
the S were t, and the buoyant globes rose to tl 
ceiling, affording much amusement. Community singing 
is spersed udeville entertainment concluded the 


rank, president of the Statior 
1 


ork, was the speaker of the evening le was 


Baker, president of the Stationers’ 


Cincinnati Furniture Men’s Outing. 
\ halt in the deal whereby Ahlbrand’s Hall would 


come dormitory the College of Music, gave the Cu 
cinnati Furniture Exchange an opportunity to hold thei: 
\larch meeting 1 the old location The executive co1 
ittee has not yet secured a headquarters for the furnituré 
manufacturers, but have arranged for a large meeting 11 
\pril at the Chamber of Commerc: An executive 
rink Q the Board of Directors was held. The subject 


as necessarily kept quiet. 
he regular March meeting of the Furniture Exchange 


is called to ord President Albert Schirmer. A very 
good attendance of members was noted. Secretary Kemper 
thi id the minutes of previous meeting, together with 
those of the directors’ meeting, which were approved. Bills 

mounting to $192.45 were read and ordered paid \ 
letter was read from The C. F. Thauwald Company re 
oarding the increasing cost of workmen’s compensatio1 


The president stated that he had replied at once to this 


( iting that he had referred the C. I. Thauwald 
(01 ny to the action of the Furniture Exchange of the 
I; \ communication from the National 


furniture Traffic Association of Chicago was read, ex 
a oe their method in trving to secure $25,000 to carr) 
or the work, and ordered filed. Charles Groene, chairmat 


the entertainment committee, stated that arrangements 
bei | hold the annual outing at Bass Island 





e1 eing made 
Saturday, June 25, and that members of the Cincinnati! 
Exchan would be furnished with one tick 
eratis le said the outing would be strictly “stag” a 
sual, and that the entertainment committee should be 
ished with fund to draw on for incidental « nst 
\ motion was ther 1pon made by Henry Wolf, and 
nd vy Clifford H Dornette that Charles H. Groene 
chairmal if the entertainment committee, be furnished 
th a check for $95 to cover current expenses of t 
ly pplication of the H. Bode Company, dealers 
od ool and ¢ elsior pads at 2191 Western avenue 
commended by Louis Froelich, was passed to member 
vert E. Becker stated that as he was one of the 
committee, he would use some “pep” in s«¢ 
curit new membet The secretary was instructed to 
vith the necessary blanks to proceed with thi 


Furniture the Topic at “Valley” Meeting. 
line meeting of the Connecticut Valley Stationers’ Asso 
ciation at Bridgeport, Conn., April 13 will be addressed 
\V. E. Andrews, ag 
Manufacturing Company. He will speak on “The Oppor 

ties of Selling Office Equipment.” 


Garbell Typewriter Company Buys Plant. 


The Garbell Typewriter Company, 1812 Allen street, 


Chicago, Ill., has purchased the two story factory build 


cured for. $210,000. 


R 


cy manager of the Yawman and Erb« 


at 4319-37 West Lake street. The plant, which was 
erected by the Collins Safety Razor Company, was se- 








Fe ee ee 


MODERN 


Stationery Specialties 














One-Piece “Cut Out” 
THUMB TACKS 


Packed 100 in box with lifter. 10 boxes 
in carton. Finely nickel plated. Strong, 


sharp points. 


MODERN THUMB. TACKS 


Ppooé 





Thumb Tack Assortments 
and SPECIAL PACKAGE 


MODERN Assortments—in polished brass, 
steel and colors—give an attractive appearance 
to your display counter. Special quantity prices. 


The Special Package—a profitable 5c. and 10c. 
iten Brass-plated steel tacks. 2 or 3 dozen 


”) 


il yoxes to carton. 


MODERN Paper Fasteners 





No. 30 


Show ll size. Made in brass, brass-plated 
and steel Packed 100 in round carton. 10 


MODERN Merchandise sells itself. 
Write for Catalog, price 
lists and samples. 








[ % HOGE MANUFACTURING GO. Inc. 


215 Fulton St., New York., N-Y. 











162 OFFICE APPLIANCES 

















| | } Connecticut Valley Men Meet 
Che Connecticut Valley Stationers’ Associatio ts 
regular monthly meeting on Tuesday, March 15 t tl 
City Club, Hartford. S. W. Van Ness, advertising 
S ger of the Dennison Manufacturing Company, F 
ham, Mass., spoke on the subject of advertising the 
stort Luncheon was served at 1 p. m., followed 
recular business of the day and the address of 
it is announced that Herman Bill, manag 
sociation, 1s recovering from a very serious 
home, 111 Union avenue, West Haven, Conn 
= Boston Educational Program. 
Che next educational meeting of the Boston St 





\ssociation will be held April 21. In addition t 
atures, there will be presented moving pictures 
Dennison plant, and demonstrations of manuf 

processes. Representatives from the factory at F1 

ham, Mass., will supplement the pictures by descript : 














is a guarantee . of Syracuse Concern Adds Stationery Department. 
user satisfaction The Syracuse Office Furniture Company, which rece y | 
317 Clinton street | 














moved into its new location at South ( 
Syracuse, N. Y., will add a commercial Se ag de 
ment to its business. The manager, Mr. Rothery, | i 
ready selected a complete stock of goods Ch 
department of the loose leaf line is in chargé 

cient accountant who can install bookkeeping syste t 


Colorado Stationers’ Yearly Dinner 





The second annual dinner of the Colorado Stat rs 
\ssociation was held March 19 at Denver, Colo. It : 
preceded by a reception. The diners were seated in ¢1 S ' 
of eight. Miss Bessie Wilder, of the staff of th \ ' 
Kistler Stationery Company, entertained with v: ' 
ticns during the course of the dinner 
\n address of welcome was delivered by W 
Kistler, president of the Colorado Stationers’ Assov 
He commented on the widened activities of the } 
Association of Stationers and Manufacturers, 
they meant to the stationers of Colorado let 
Gibbs, general manager of the National Associatio1 iS 
presented. He spoke of the outlook for 1921 lr 
took up the various phases of association work, both | 
ent and in prospect. His hearers were encout 
comment on the various points brought out. i 
Newark Stationers Dine. 
The seventh anniversary dinner of the Stationers 
ciation of Essex County, New Jersey, was held « 
day, March 17, at Achtel-Stetter’s 
\n interesting program was presented at this d 
ciuding an address by an able speaker, and feat 
tcrtainment in a lighter view. 
New York Agency for Tim Machine. 
\ New York office has been opened by the Thu 
Company, importers of the Tim calculating machin 
under the control of Oscar Muller and Alfred Ni 
wi ill hz in dle sales for New Y ork Philadelphia, \\ I I H 
Satisfaction is born of all the Mew Eautend dates, Both eentiemen have had . 
e a many years of experience in the marketing of calcul ' 
quality alone. To main- machines. Mr. Muller first imported machines in 19 | 
‘ ° e troducing the Tim to many large concerns. 
tain the highest quality, Mr. Merryman, president and manager of 
e . > Iuto Company, Chicago, Ill., states that through th: 
— with moderation of price, pos connections the machine is assured strong and capablk 
e 4 4 resentation in the new territory. The substantial prog: 
is our consistent policy. which has been made since Mr. Merryman receive 


newed importations of the Tim machine less than 

ago is indicated by the fact that sales are now handl 
Catalogue covering com- offices in Chicago, Pittsburgh and New York. A br 

plete BARBEE line of wire office and service station is to be opened in Philadel 
baskets sent upon request. Mr. Muller. 


— Hunt Pens in New Package. 
The C. Howard Hunt Pen Manufacturing ‘ 


Wi W Camden, N. J., is marketing a new package. “ oe ' 
Barbee ire & Iron orks half < in attractive display eas¢ 


a dozen in a box, and an 

















Conway Building included. 
CHICAGO “Uppco” Index Cards. 
The “Uppco” line of index cards is now ready for the 
trade, and salesmen are on the road. It is produced by 
I | | o United Supply Company, 214 Fulton street, New 
Vork, N. , - 
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\ eu Fac tory of Kimpton, Hau pl « Co. al M lls bile \ mf 
We have started operations in our own Glass Fact 
st modern plant, the first complete installation of 


rs those employed in the manufacture of the standard lines and specialties 

ing wholly to the Stationery Trade. 

Our chief usiness interest Wholesale Stationers—dictates the preterence to 
this feature of our output. This element of our business prompted the building 
factory. It is peculiarly appropriate that a Wholesale Stationery hous 

rate a manufacturing establishment of this character. 

t meat lirect factory shipments of Inkstands, Inkstand Bases, Moisteners 

ilage Containers, Paper Weights, Pen Blocks, Pen Trays, Pin Cups, Sponge Cups 

i yur |i Dixie, Victor, Royal, Gardner and Noair Inkstands and our other 
s and metal specialties. 
Our established conservative e-price, strict wholesale methods will be prac- 


ed as heretofore. 


Ph ase write 


KIM 


ror prices. 


PTON, HAUPT & 


53 Beekman Street, 


COMPANY 


Wholesale Stationers and Glass Manufacturers 


Announcement 


of Marked Interest 
to the 


In 


the building ot this 
machines 


ory. 
working 





NEW YORK, N. Y. 














DO YOU KNOW THAT 


B. B. STYLO is the perfected self- 
filling fountain pen with a stylo point 

the ideal pen of your dreams? It 
combines the writing ease only ap- 
proached by the lead pencil with the 
beauty and convenient shape of the 
finest fountain pen. 


B. B. STYLO is so constructed 
that it is physically impossible for it 
to flow too freely when nearly empty. 
[It will not sweat or leak and must 
write smoothly and evenly until the 
last drop of ink is gone. 


Write Depart 


ae 


892 DeKalb 


Brooklyn, 









(Ht 






. = Sa > 









STYLO COMPANY, 


BS PSTYLO COING: 
PATSEPT. 29.1954 BROOKLYN. NY.U.S.A 


B. B. STYLO is more than a Stylo 

more than a fountain pen—it is 
in a class by itself—-the self-filling 
aristocrat of pendom. Made in a 
wide variety of styles, ranging from 
$2.25 to $10.00 in price, it comprises 
a complete line of styles. 


B. B. STYLOS in your store 
will mean increased profits and 
new customers. We will send a 
sample pen for your approval to- 
gether with dealer’s plan if you 
write today. 

“oO” 


ment 


Inc. 
Avenue 


New York 










“ee =F 3 See 
or<~Hw me 
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j Integrity in the construction of office desks 
ts insisted upon by the better informed 
| business men. 
Meeting this demand with Englewood Desks 
ts unquestioned wisdom from every point 
of view. 





1 ENGLEWOOD DESK COMPANY 


5816 Lowe Avenue 
| 
| 


i CHICAGO 


, " S 





MEILINK “MASTER MODEL” SAFES 
IN SMALL BUSINESS SIZES 
Inside Sizes 
No. 88—17” High, 133” Wide, 22%” Deep 
No. 90—20” High, 15" Wide, 14” Deep 
No. 92—24” High, 18” Wide, 14” Deep 





May be used with Cabinet as shown, and 
as many adjustable shelves as desired, 
or with full size adjustable shelves with- 
out Cabinet. 

Small Safes for BUSINESS or HOME 
USE have always been sold on price. 
With the enormous need of better Fire and Thief Protection, 

we have designed three sizes to meet these requirements. 


A Fire Resistance Laboratory test of 1 1/2 hours at 1800° F. proves its efficiency. 


THE MEILINK STEEL SAFE CO. 


TOLEDO, OHIO 














ee 


weer nn = 


Oe REE PORNO ee > 




















April, 1921. OFFIC! APPLIANCES 165 


PASSED AWAY 








Wherever there is a 
Telephone, there is 
Walter B. Peabody. 

nt of Mr. Peabody’s death at his home | NECA for a 


‘ am 


near boston, on \larch ia appeared im the \larch issu 


journal Mesad news racing wave wsrestout te | We diege Phone List 


Ninety-nine per cent of the 
telephone numbers you have oc- 
asion to call frequently, may 
ve listed in a Phone List. 
Names, exchanges and numbers 
will be at your finger ends. 
Merely touch the tab bearing 
initial letter of the name you 
wish, tip the card and there’s 
your number. The card auto- 
matically returns to place. 














Style F ) ; avec ; 
Price $4 rhe Phone List saves time 


nd the bother searching 
through a bulky directory. It 
is a great convenience in the 
home as well as the of- 
fice. In fact, it’s just the 
sort of a handy attach- 
ment for the telephone 
you have probably 
wished for many times. 


An 
Appreciated 
Gift 


Meilicke Phone Lists 
are finely made. _ All 





THE LATE WALTER B. PEABODY 


rc to press No likeness of Mr. Peabody was available 
the moment. The cut here shown was supplied by the 
Boston Index Card Company, of which Mr. Peabody was 
president. 





a... Ss * Style R cards are loose-leaf, lin- 

Olive Giles Huber. Price $5 en-lined and _ hinged; 

lhe sympathy of the stationery field goes out to Ed tabs are reinforced with 
ward E. Huber, general manager of Eberhard Faber, in celluloid; frames of light 
the death of his wife, Olive Giles Huber She was stricken metal handsomely enam- 


suddenly March 13 \ trip to the West Indies had re 
cently been made by Mr. and Mrs. Huber, and on thei: 
return she appeared to be in excellent health. 

Mrs. Huber was somewhat indisposed on the evening of 


eled in black. You 
may be certain. that 
friends will greatly ap- 
freciate the gift of a 





the annual dinner of the Stationers Board of Trade, so Phone List. 
that she did not attend the dinner with Mr. Huber, as 
was her custom. Her illness was regarded as slight, how The Detachable Style 
ever, but upon returning to his apartment, Mr. Huber List snaps onto any 
found her unconscious, with a doctor in attendance She standard telephone in- 
never recovered consciousness and passed away about 4 Yahce strument, without screws 
o'clock Sunday morning. PS nereee Roane or bolts. It contains 
Mr. and Mrs. Huber had traveled extensively through : ; space for 442 names in- 
out the country and were well known among the st 1 dexed alphabetically. 
ers of the United States. They had been married forty 
three vears at the time of Mrs. Huber’s deatl For the desks of busy 
- oe © executives, Style F or 
Charles Dunn. Detachable St Style R is recommend- 
Charles Dunn died last month-at his home, 261 Prospect Ss sohal Madi $2 ed. Both are substan- 
pla = Brooklyn, N \ lle was the inventor of the Dunt P * tially constructed — 
pen, manufactured by the Dunn Fountain Pen Company black enameled meta 
New York, N. \ lHe had developed a new type ot Nea Irames ; rubber feet pre- 
fountain pen. Mr. Dunn was born in 1881 The widow vent marring a desk Style F will hold over 1,000 
two sons and his mother survive. hames. 
7 es Style R has a 35 division alphabetical index to con- 
H. J. Sensenbocker. tain 1,400 names; cards are 5%4x5 inches and tilt to 
Heart disease following a protracted illness carried position for quick reference by a finger touch on 
away H. J. Sensenbocker, 1908 Columbia avenue, Phila proper tab. A gift which will be enjoyed many 
delphia, Penna. He was forty-nine years old. For ove times every day for vears to come. 
twenty-five years he had conducted a stationery, wrapping 
paper and paper bag business. 


wi. ie eee Meilicke Calculator Company 


W. H. Pumphrey, the pioneer stationer of Seattle. died Makers of Time and Money-Saving Efficiency Devices 
recently at Waterman, Wash., at the age of seventy-four e te 
Surviving are his widow. Mrs. Mary L. Pumphrey; Dollie D-340 N. Clark Street Chicago, Illinois 


Pumphrey, a daughter; H. E. Pumphrey, a son; and Mrs 
Ruth Jeffries, a sister 
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Tie RM. loose Leuf Line 


There is no Retail Business 


that cannot use to advantage the 


P. & M. 


SELF INDEXING BILL 
AND CHARGE SYSTEM 


An extensive knowledge of bookkeeping 
is not required, merely the fundamental 
rules governing debits and credits. 





This is one of the many reasons why this 
system has been adopted by Grocers, 
Garages and small business houses. 


The Outfit 








A simple, direct and accurate method 
for keeping accounts where an itemized 
monthly statement is required. 


Outfits carried in stock, ready for 
immediate shipment. 


The Plew & Motter Department 
of 


The Workman Manufacturing Company 
Capital and Surplus $300,000.00 


Racine Ave. and Monroe St. CHICAGO 


A. C. Van Sant. 

Members of the office appliance fraternity and commer- 
cial school men and women will learn with much regret 
of the death of A. C. Van Sant on March 30, 1921. Mr. 
Van Sant passed away in his 89th year. He was born July 
4, 1832 and was probably the dean of the commercial 
educators of the country. 

After completing his general education, Mr. Van Sant 
entered the profession of dentistry and while thus engaged, 
spent much of his leisure time over a period of ten years 
in the study of short hand. 

From 1863 to 1865 he was official reporter for the Illinois 
Legislature. Among the interesting experiences of his life 
about this period was the reporting of Abraham Lincoln’s 
famous Gettysburg speech. 

In 1888 Mr. Van Sant opened the first stenog: 


bureau in Omaha, continuing the work for three years 
In July, 1891 he established the Van Sant School of Short 
Hiand and Typewriting in Omaha Here he taught the 
Munson system of short hand which he had used with 
much success for several years 

Not satisfied with existing methods of typewriting, he 
spent a great deal of time in their improvement and 
cevised the system of typewriting by touch instead 
sight, employing ail of the fingers instead of the two 
finger method then commonly in use. The results of 
training by the new method were so remarkable id 
requests for his lesson outlines came so rapidly that in 
1898 he established the Van Sant Publishing Company, in 
which enterprise he has since been engaged, giving to it 


his full time since the sale of his school eleven years ago 
The greater proficiency developing among typists as a 
result of the methods devised by Mr. Van Sant has been 
of untold value to office employees and to employers. The 


world of business, no less than the world of business 
education, owes a great debt to Mr. Van Sant, whose best 
years went to the training of competent office men and 
women and to the bettering of methods. 

x oe & 


William M. Stetson. 

William M. Stetson, a stationer and printer at Albany, 
N. Y., has passed on. He had been established in Albany 
for many years. Mr. Stetson retired from active participa- 
tion in the business about five years ago. 

x ue © 
William S. Stahle. 


William S. Stahle, a stationery manufacturer’s repre 
sentative, died suddenly at Springfield, Mass., last montl 


His body was found in a hotel room. Mr. Stahle had en 
a sufferer from heart trouble 
“ ok 


Myers C. Beecher. 


Myers C. Beecher passed away recently at his 


Pottstown, Penna., at the age of seventy-on He was 
vice-president of the Weaver Mailing Envelope & Box 
Company at Philadelphia. 
x ek © 
George A. Bailey. 

George A. Bailey died at Melrose, Mass., recently He 
had conducted the stationery store and news stand at the 
Wyoming station for many years 

 & 
W. G. Houston. 

W. G. Houston, for thirty-nine years with the H. S. 
Crocker Company at Sacramento, Calif., passed away in 
March. 

x ok & 


C. C. Showalter. 


C. C. Showalter, Corona dealer at Parkersburg, W 
succumbed to pneumonia early this yeat 


Protectographers Strive for Loving Cup. 


The Todd Protectograph Company has instituted a con- 


test, running in March and April, for two loving cups 
The agency making the best showing April 30 will re 
ceive a silver loving cup. The salesman who leads all 
other individuals will be giver a bronze loving cup 





Meilink Addresses Purchasing Agents. 
_C. F. Meilink, general manager of The Meilink Steel 
Safe Company, addressed the Toledo Purchasing Agents’ 
Association on the protection of records at a meeting held 
at the Toledo Yacht Club. 
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253 


OT a year old but we are 

proud of it. Massive, but 
not clumsy. Very popular too 
for a youngster. Our forty-nine 
years experience in chair manu- 
facturing can be evidenced in the 
construction of this chair. 





We make this pattern in a 
complete set:— 


230 Armless stationary chair 
231 Armless swivel chair 
232 Arm stationary chair 


We are making a complete line of 
medium priced office chairs. Write 
for prices. 


Murphy Gair @m pany 


INCORPORATED 


OWENSBORO, KENTUCKY 


-ARROW-« 


Desks for the Comptometer 


What Does He Buy 


— Furniture For? 


[he business man who comes into 
your store wants what will give 
him best service. When he is 
after equipment for the book- 
keeper or cost clerk, the Arrow 
Desk affords you an opportunity 
of selling him the most modern 
and best article for the purpose. 
it renders a particular service to 
the user of comptometers which 
cannot be obtained in any other 
way. To you, it represents a 
new avenue of profit. 





OAK—Light Dull Rubbed Finish 


























Note that cover folds perfectly flat, 
and that machine fits flush with the 


top of the desk—no annoying differ- 


ence of height to tire the arm. 


Write for descriptive matter 
and fuil particulars today. 


Made by 


O.C.S. OLSEN COMPANY 
Manufacturers of Roll Tops, Flat Tops, 2527 Moffat Street 


Typewriter Cabinets and Office Tables CHICAGO 


S Patent applied for 
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ROBINSON REMINDER | 


Each memo goes on a separate perforated coupon When 
attended to it is torn out This Leaves Live Notes Onl) 
for instant referé a rem oe the last excuse for for 
getting. Handy p in cover. 


rae It Does Sell! 


Over a million in use already and the demand increases 
daily. Millions yet to be sold, and will be, by the hun 
dreds of far-sighted dealers who are out for this business 
Best National Magazines in the country are used to speed 
up “turnover,” and we supply dealers with high-class 
colored window cards, brilliant translucent counter signs, 
and other advertising helps to enable them to connect up 
with this powerful publicity 


Write for Dealers’ Discounts 
Ladies’ 


Size 2%x 
3% in. with 


Reminder with Extra Size B Size A pencil and 
Filler ‘x5 in 3%x7 in. extra. fille “Y 
Robinson Leathe , $1. 00 $1.75 1.2 
Cross Grain . ot B50 2.50 es 50 
Cowhide ...... 2.25 3.00 1. 5 
Calf Skin ‘ : 2.50 3.25 “00 
Genuine Morocco 2.75 3.75 2.25 
Genuine Seal .. , 4.00 6.00 ios 
Patent Leather.. ° ove 1.75 
Cloth (no extra fller) 25 -50 e ese 
Imitation Leather . 75 1.00 1.00 


Size 3x5 in. (4 ipons to page), $.75 per oe 
EXTRA Size 3%4x7 in. (6 « ous ns to page), $1.00 per dé 
FILLERS ( Size 2%x3 7 in. (3 « oupe yns to page), $.70 per yo 


Name in gold leaf on cover, 25 cents extr: 


Robinson Desk Pads Imitation Leather Cover, 4x6 in., 
$1.00; 5x8 in., $1.50. 


ROBINSON MFG, CO., 73 Elm Street, Westfield, Mass. 
New York City Office. 377 Broadway. Phone 1048 Franklin 


London, Eng Red Lion House Red Lion Court, Fleet St 


Nationally Advertised in | : 
SATURDAY EVENING POST | h 
LITERARY DIGEST 
AMERICAN, SUNSET 
METROPOLITAN, and elsewhere ; 


Accept No Imitation 













Tear Out 
When 
Attended To 


Perforated 
Coupon 
Pages 

















IMPERIAL DESKS 


are so very distinctive in design 
and possess such apparent 
quality that they convey the 
impression of being expensive. 
But Imperial Desks are as 


satisfactory 


are in quality. 


in price as they 





IMPERIAL DESK COMPANY 


Headquarters 
Florida and Devon Sts. 
Evansville, Ind. 


SEND FOR CATALOGUE 


Export Dept. 
25 Whitehall Street 
New York, U.S.A. 
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English House Concentrates Agency. 





Sk 


gency t 


Underwood typewriter 
complete 


conducts an 
the business 


Low, who 


wether with othce 


ot a 


furnisher, business system specialist, paper merchant and 
printer, at 67 Oxford street, East London, England, a1 
nounces that he has closed the branch at King Williams 
Town, which he has heretofore conducted in connectio1 
with the Oxford street store. He will from now on cot 
tinue the business at the Oxford street location, conce1 
trating all of his energy at one point. He finds this ar 
rangement very satisfactory, his returns exceeding thos: 
cf last year, although in common with other Britis 


house 5 te 


ade has been none too brisk 


L. W. Secoy Gives Up Furnas Line. 

IL. W. Secoy, who has handled the lines of the as 
Ofttice Furniture Company in New York, as Eastern req 
resentative, will devote all his time to the active manage 
ment of the Quigley urniture Company, Whitehall, N. \ 
He is vice-president and general manager of the Quigley 
furniture Company 

Woman Assistant Sales Manager. 

The ssistant sales manager of The Bircher Con 
Inc., of Rochester, N. Y., is Miss Ella M. Holt, a native 
of Albio1 N. Y., and a graduate of 


the Brockport 

















7 | 


ELLA M. HOLT, 
Sales Manager, 


MISS 


Assistant 


The Bircher Co., Ine. 
Normal School at Brockport, N. Y. She taught school for 
four years, then entered the editorial department of the 
Co-Operative Publishing Company of Rochester, wher: 
she remained for four months. She entered the employ of 
the Bircher Company, Inc., on January 1, 1920, as a mem 
ber of the sales department, displaying such energy, sound 


judgment 
she was pt 
on l 


Miss He 


June 1, 


rasp of the principles of salesmanship that 
position of assistant sales managet 


and g 
omoted to the 
1920. 


It is especially competent in the handling of sales 


correspondence and has charge of that branch of thi 
work 
A New Trade Mark. 
The Wilson-Jones Loose Leaf Company of Chicago and 
New York has just adopted a new trade mark design. It 


is a sim ple 
to expans! 
white of a 
the face « 
Luxe” in 


pages of t 
the words 
above the 
below. 7 
to the att 
at the san 
on the mi 


lends itself readily to reduction or 
case may be. It consists in black and 
ion of an open loose leaf book, across 


mark which 
on, as the 
representat 


f which extends a panel with the words “D« 
white on a background of black The white 
he book bear the words “Loose Leaf Systems,” 
‘Loose Leaf” appearing at the top of the book 
word “De Luxe” and “Systems” appearing 


and distinctive _ will add 
company’s packages, serving 
name of the epehndien 


he design is strong 
ractiveness of the 
1e time to impress the 
nds of users 


Guessing At @sts) 
Many Do! 
ie 










NPROPIE? 


Lost Time- 


Trade -Parts StosTs” 


‘ WATCH YOUR BALANCE 


It pays to 


Look Foolish and Be Wise 


Rather than 
Look Wise and Be Otherwise 











Mr. DEALER: }: may look foolish to KNOW 
YOUR COSTS and the QUALITY OF TYPEWRIT- 
ERS you sell—to avoid investing in parts and 
hazardous cheap (?) rough second hand machines. 
BUT YOU GAIN BY IT. 

WATCH THE MAN WHO THINKS IT FOOL- 
ISH—and who THINKS he knows his costs when 
he buys an old typewriter “dirt cheap” (?) and 


‘fixes it up,” keeping track of subsequent cost by the 
guesswork system. HE LOSES~WATCH HIM— 
HE IS SCRUBBING ALONG, AND ALWAYS 
WILL BE. 











Definite Costs—Superior Quality 
Our “LIKE NEW” Rebuilt 


UNDERWOOD TYPEWRITERS 


(and other makes too) 


ARE QUICKEST SELLERS 
And 


When You Sell Them 


You 


KNOW YOUR TOTAL COSTS 


And 


YOUR POSITIVE PROFITS 


WATCH YOUR BALANCE 


SAFETY FIRST 
Progress, growth, profit and PROTECTION 


General Typewriter Exchange, Inc. 
35 York Street Brooklyn, New York 
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From— 


Batting Averages 


to— 


Business 





THE 





finds favor with everyone requiring mathe 
matical calculation. 


And the beauty about the Harmon is that it 
is portability personified. It is small enough 
and light enough to be placed in your vest 
pocket—yet big enough to add a column of 
figures totaling 9,999,999. 

The cost is only $7.50 ($10.00 with stand)— 
a price in ratio with its size. A price anda 
machine to fit every pocket. 

If you send today and get one of these versa- 
tile calculators, then carefully operate it for 
a half-hour; you'll be complimenting yourself 
on your good buying judgment before the end 
of a week. 


Erie Calculator Company 
14 Scott Building, Erie, Penna. 


AGENTS WANTED—"""rracurmane*’ 
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HOUSE ORGANS 





Manufacturers’ House Organs. 
Wilson-Jones Loose Leaf Notes showed what the re- 
tailer should do to prepare himself for loose leaf week, 


April 11-16. 


The April issue of Business contained among various 
valuable articles, one by George W. Gray on “Prize Ideas 
trom the Ranks.” ee os 

The Webster Way printed a letter from a user of Star 
typewriter ribbon, commenting on a ribbon that had 
been in use four years. 


The Corona Bulletin shows some electros for dealers’ 
advertising, in which a lot of effective advertising is packed 
into an inch, single column. 

a K * 


“The Four Little Devils’ in the March issue of The 


working activities of the salesman 
* K * 

The Chair Man, published by the Murphy Chair Com 
pany, Owensboro, Ky., has an interesting feature, “Per- 
sonal Prattle.” It records the coming and going of Murphy 
dealers. itt es ’ 

The February issue of The Wales Visible printed “Stand 
Kirm,” by William V. Black, sales agent at New York. It 
narrated an incident in which diplomacy cured a grouch 
and won a sale. 

* 

The Booster, of The Toledo Metal Furniture Company, 
announces that the wood parts of its olive green standards 
will be olive green like the metal. The No. 7100 table 
line will continue with the wooden parts in oak, and the 
metal parts in olive green. 

x * * 

Demonstration, issued by the L. C. Smith & Bros. Type- 
writer Company, showed a picture of a letter writer in 
India as a happy contrast to the up-to-date way The 
letter writer functions for the unlettered, and even reads 
the letters they receive from their correspondents 

x * * 

The February issue of the Steel Equipment Corporation’s 
Security Salesman showed the new building of the Pacitic 
Desk Company at Los Angeles, Calif., and described the 
enterprise in detail. The portrait of Theodore F. Peirce 
was identified with the line, “The Only Time Ted Peirce 
Sat Still.” ‘4 

The Bircher Company, Inc., defines sales territory in 
iis house organ, Lightning, as “a franchise to do business.” 
It compares this franchise with that enjoyed by public 
utilities, showing that the sales franchise must be earned, 
while the public utility has to pay for its right to serve 
the public. 

* * * 

It’s disheartening, the fish story in the Shaw-Walker 
Skyscraper. Ted Gibson, of the New Orleans branch, 
wrote about the biggest fish that ever got away, even 
though he had a blacksmith forge a hook for him. That 
spoils our fishing trip this year. No chance to match 
that whopper. * ‘ 

“Trailing Maine Fairs with the Bank” in the Burroughs 
Clearing House told how a down East bank followed the 
fair circuit with a model of the bank building mounted on 
trucks, and carried overland as the trailer of an auto- 
mobile. A banking business is conducted wherever the 
model is set up for display 

The importance of correctly entering orders sent in by 
branch houses is indicated in an issue of the Burroughs 
Bulletin. An extended list is printed, showing the reasons 
why orders are returned to branch houses for additional 
information before the orders can be entered and credited. 
The point is made that in, addition to delaying action on 
the customer’s order, the return of the order sometimes 
invloves the loss of credits on contests, commissions are 
delayed, and prizes are missed 


+ * 


The cover of the February issue of The “Y and E” Idea 
showed the interior of the furnace which the Under- 
writers’ Laboratories uses in frying steel filing equipment 
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Telephone Tables 
Umbrella Stands Accounting Machine Desks Wardrobes 
Waste Baskets Stationery Cabinets Costumers i THE . 
FURNAS |= 
LINE 











Those shrewd and competent judges of 
furniture, the large buyers, voluntarily 
express:the opinion that 


THE 


FURNAS 
LINE 


strengthens their matched suites, thus 
confirming our position, long held, as 
leaders in our chosen field of manufacture. 

















We here illustrate but two pieces of our 
large and comprehensive line. Send for 
a copy of our catalogue, that you may 
become acquainted with all pieces. It 
will profit you 


Furnas Office Furniture Company 


Indianapolis, Ind. 




















WISHES TO ASSURE THE TRADE 


IT IS THEIR SINCERE PURPOSE AND INTENTION 


TO GIVE THEIR CUSTOMERS AT ALL TIMES 
THE BENEFIT OF ANY PRICE REDUCTION 
THE MARKET MAY AFFORD 


PRICES OF RAW MATERIAL REMAIN AT HIGH LEVEL 


AND MAY ADVANCE AT ANY TIME BUT THE 
SAME RELIABLE — DEPENDABLE AND TRUSTWORTHY QUALITY OF 


AMERICA’S BEST 


Reg. U. S. Pat 


SUPPLIES WILL BE MAINTAINED 
BY PLACING YOUR ORDERS WITH BICCO YOU ARE ASSURED OF 


BETTER PRICES, QUALITY AND SERVICE 


BOSTON INDEX CARD COMPANY 
113-115 PURCHASE STREET, BOSTON, MASSACHUSETTS 
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CEEYIUITITIUIUIIITIITITITINILITININITITINITITITITIMITITI TINIEST 


Vou m lay 
Guaranteed 
Upholstered 
Furniture 


CHICAGO -NEW YORK 





The word ‘‘Karpen’’ used in 
connection with our product is 
more than a mere publicity 
name. 


KARPEN CHAIRS 


indicates ihe exceptional quality of 
construction that characterizes the 
line — quality that is proved by the 
accumulating evidence that Karpen 
Chairs grow in commendation as they 
continue in use. 


A Karpen Chair is permanent mer- 
chandise. 
To offer Karpen Chairs is to ensure 


permanent patronage. 


Your copy of the Karpen 
Catalogue awaits your 


request. Write today. 


S. Karpen & Bros. 


Chicago Michigan City New York 











to see if it can stand enough grief to justify that label 
which manufacturers use so proudly. 
* * * 

In the February issue of the Yawman and Erbe Manu 
facturing Company Idea was an article, “Don’t Judge Your 
Customer by His Dress.” E. J. Hillman, secretary of the 
Spokane Office Supply Company told of an experience 
with a roughly-dressed customer who bought a filing safe, 
following courteous attention to his rather indefinite 
wants. 1 hi Ml 

Users’ News has adopted a novel form of mak« 


describing installations of addressographs. A synopsis is 
printed at the head of each article showing the type o 
addressograph and graphotype employed, together ith 
the character of the addressograph plates used. Phe 
reader crowded for time has an analysis of the equipment 
before him at a glance. If interested, he can learn the 
user’s system in addressographing his mail, catalogue, pay 


checks, dividend checks, etc. 
7 
Refreshing frankness characterizes a picture shown in 
the March issue of the National Blank Book Company’s 


National. Two buildings are shown. The legend says 
“What the Artis® Has Joined Together.” The descrij 
tion goes on to tell that the buildings are not as close 
together as the picture shows, although there is not 1 

distance between. It does not take an old timer to remen 


ber when a factory birdseye might combine in one 
buildings in different cities, ostensibly all in one place, and 
birdseye artists were prone to borrow buildings fro: the: 
plants to make an impressive showing. Here, the is 
“Truth in Advertising,” with a hearty accent 


The March-April issue of The Coach reaches us 
new cover done in orange and black, showing an artist's 
interesting conception of the Easter parade in Ney ) 
The Coach represents several important concerns this 
held, including the American Writing Paper Compa 
Howard Hunt Pen Company, Eberhard Faber, the Booru 
& Pease Company and Sanford Manufacturing Company 
It is published by the Manufacturers’ Publicity Maga 
Company, and is edited by Chas. W. Hoyt. The present 
number of The Coach is pre-eminently easy to read 
because all of the articles are short, pithy and are print 
ii large type. The page decorations are in orange wit 
seme rather clever cartoons to decorate the margins 


Dealers’ House Organs. 
Ward’s Service for April printed useful informatio: 
cerning carbon paper and ribbons. 
* A x 


Practical hints on the successful conduct of business are 
contained in the February issue of Boyer Office Tips, is 
sued by The Boyer Office Supply Company, Canton, Ohi 

: wee 


“Gid’s Page” in the March number of The Hub Guide 
Post explained the philosophy of gutters, as_ th: 
iistitution is understood by the make-up. Help 
mation was presented to the buyer of printing. 

- « 


it noble 


l 
F111 
Tul 


\ Message From Boise listed the various lines of ad 
vertised goods handled by Howard W. Boise, Plainfield, 
N. J. It is headed “A Merchant is Known by the Stuff 
He Sells.” The list shows that Boise keeps very good 
company, thus connecting up with the display line on the 
first page, “A Man is Known by the Company He Keeps.” 


Internal House Organs. 

The Breeze announces a cash prize contest for the best 
replies to a series of ten questions relating to the conduct 
of the business of The Burrows Brothers Company, Cleves 
land, Ohio. 

The Hand Clasp, of the United States Envelope Com 
pany, devoted its back page to a group view of thirty-five 
division superintendents gathered at a recent convention 
at Worcester, Mass. 

x * 

The April issue of The Woodstock Keyboard advocated 
that the employees arrange to establish gardens for th 
season. In Woodstock they haven’t forgotten one of the 
valuable lessons the war taught us. 


* xk om 


1s 


Employes of The Steel Equipment Corporation at 
Avenel, N. J., have started a house organ of their very 
own. The editor is George F. Meyer, the purchasing 
agent, whose salutatory ingeniously referred to his initial 
experience on a country newspaper. Our Factory is the 
name of this publication, and it promises to become an 
important factor in the life of Security employes 











a 
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CHAIRS 


That Conserve Vitality 






You would find our catalog worth 
Send for a copy. 


W.H. Gunlocke Chair Co., 


WAYLAND, N. Y. 





CARD INDEX TABS AND LETTER 
FILE GUIDE TABS 


This equipment will interest every manufacturing 
stationer because of the established low cost of pro- 
duction, the flexibility of the dies and the ease of ad- 
justment to size of tab or position of tab. This at- 
tachment illustrated is merely one of many prac- 
ticable accessories to the Nelson Heavy Duty 
Punching Machine. 


Booklet on Request 


C. R. & W. A. NELSON, Inc. 


225 North Michigan Blvd. Chicago, Ill. 


























earn profits for 


A Self Selling Office Specialty | 


} 

The wonderful “‘Whispering Mouthpiece”’ literally sells | 
on sight. It enables one to speak privately over his tel- | 
ephone—is made of glass and is sanitary—easily installed 
One the livest office specialties offered the trade. 


This card 


Pl ivacy at Last!) | 
placed on a Telephone Privacy 


Mouthpiece for SECRECY 


counter or in =" -23e>—— 
yourshow win- 


dowand prom- ae OC ” 
\ 


inently dis- =f 
played will : 






“Ss 

* 

~ ea" 
coke A 9 S of, 
> ae 


=| 


\ photograph of sales card, size 11 x 14 


you. in. with easel back 


Write us for full information and prices on 
your letterhead. 











ELECTRICAL SPECIALTIES 


565 W. WASHINGTON BLVD. 
ONT SHOUT CHICAGO 


VUST WHISPER Dept-H 
D 











The Eureka Telephone 
Bracket 
Cannot Sag 


















cs ( Sieencee ee = il 
Three Vital Features Are Shown 
in the Illustration: 

(1) Swivel joint allows ‘phone to be 
swung to any position on the desk 
(2) Hinge joint allows ‘phone to be 
raised or lowered at will of operator 
(3) Hinge joint allows "phone to be 

turned in any direction 







T is constructed on an entirely new prin- 

ciple. Sag is eliminated through the rigid 
support afforded by two metal strips sliding 
in a steel jacket. The failure of most brackets 
is the tendency to sag. All parts of the New 
Eureka Telephone Bracket are riveted and 
welded together, and finished in heavy nickel 
and japan, and the bracket will fit any desk 
telephone without adjustment. 


Write for particulars about the 
New Eureka Telephone Bracket. 


The Eureka Blotter Bath Company 
3732-34-36 S. Wallace St. - CHICAGO, U.S.A. 
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O our regular customers the 

name YOUNG symbolizes 
all makes of Typewriters either 
in the rough or rebuilt. 


To those who have not placed their trial order with us the 
name stands for prompt shipments, substantial merchan- 
dise at the lowest market prices and satisfaction assured. 


While we specialize in rebuilt or rough L. C. Smith 
Typewriters just now, we will be glad to 








submit prices on all other makes. 
(On the above standards, we solicit your TYSERTER 
patronage.) COMPANY 
25 WEST LAKE ST. 
CHICAGO, ILL. 























Saves Time for Busy People 
—The FAULTLESS Flexi-Post 


‘‘The Binder That Grows Ack eg Ae ang igh 
° ° . Acknowledged the World s best binder 
With the Business’’ © ; 
The flexible link post marks ihe greatest advance- 
ment in the loose leaf ledger industry. Flexible 
Write for Catalog ‘*W’”’ capacity from one sheet to any number 
desired. There is always a two-inch expansion, 


STATIONERS LOOSE LEAF CO. permitting easy manipulation of sheets. Positive 


New York Milwaukee Chicago locking feature. 


Frexiere Linx Post With Sections Aoveo 
For INCREASING 
CAPACITY 





Mecnanism Case Into 
Wnicn Linn Posts Are 
Drawn To Compress 
Sneets Ano Lock 


Tue Binoer 











Firultless Flexi 


Fiexiece Linn Post a CURRENT LEDGER 


For Expansion WitHout Aontn SECTIONS 


Bacn Flap 
Siioine Into TopCover 
Wnen Binoer Is Croseo 





























1.1.1 ee 
] try hi 
adelphia, Ba 


t 


tour thre 





itopoint Pencil Cor 
Hough is now president 
. * 


1 
\ 


Chicago, Ill.—1 
reorgal d | \\ 


Waterman, auditor of the 


Chicago, Ill.—] S 
ter! vas in Chicago lat 


{ ompany 


Chicago, Ill—Charles Borg, Waterman representativ« 
vering Minneapolis, St. Paul and Milwaukee, was in Chi 
mth 
*x 
Chicago, Ill.—William A. Welty, local manager 
o1 Pen Company isited headquarters at Bost 
S st month 


Chicago, Ill.—Raly G. Henriques, presenting tl 

Standard Pencil Company of St. Louis, Mo., was in 
nd nearby nts late in March 

Chicago, Ill—Fred Schroeder, the ne esent 

ere for the Blaisdell Pencil Company Philadely 
Penni ft early April to cover the central West 

New York, N. Y.—lred Ahrens, formerly with 
\merican Lead Pencil ( is now with the Auto 


ompany, 
Company) 


New York, N. Y.—A. L. 
\\ \. Sheaffer Pe 


Kugel, manager here for the 
Company, visited Atlantic City, Phi 
timore and Washington recently 

New York, N. Y.—J. N. Turner, superintendent 
berhard returned in March from a trip 
called on many dealers while 


Faber, 
{ oast He away 
extended trip through the Britis 
ahead of John F. McC! 
neral director of foreign sales of The 


New York, N. Y.—A: 
s] ind parts ol | urope is 
and g 
hl Company. 


resident 


o Waterman representatives from 
headquarters of the L. E. Watermar 
last montl P. W. Jinman, London representa 
, manager at Barcelona, Spain, cam« 
first hand, better to 
work in Europe. 
San Francisco, Calif—Angy B. Thomas, Coast repre 
entative of Eberhard Faber, is making comprehensive 
ugh the Northwest. 


New York, N. Y.—Tw 
broad visited the | 

ompany 
ve, and | Hassinger 


» study the business 


+} 7? 
or the 


* * 


San Francisco, Calif.—The Listo Pencil Company 


ects have its new mechanical pencil on 
ithin the next two months. 
San Francisco, Calif.—In the remodeling and rearrange 
ent of the Cardinell-Vincent store, 577 Market street, a 
display pens and pencils will be given place near the 
tront entrance. 
——"’ 


San Francisco, Calif—The Hall-Smith Company was th 


rst to begin rustling for the new “Pal” pencil. They 
eat several other stationers by about a day Much win 
dow Spac 1S being given to this new dollar pe ncil 

x * 


has beet 


San 
ll tl 


Francisco, Calif. 
olors ot the 
taken by L. A 


rm, on his 


\ special display case, containing 
Dixon Crucible Company’s_ pencils 

Wagner, Coast pencil man for the 
trip through the Pa 


the 


present business 


« x 


San Francisco, Calif.—Walter Yeazell, representati 
ir this territory of the Conklin pen, is making numerous 


rips through the Central California territory from his 
inds« headquarters in the Phelan building. The 
Hawatian Islands good customers, but Mr. Yeazell 
} 


aoes not 


expect to get to the Islands till 1922 


Co-Operative Office at Columbus. 


The Columbus Chamber of Commerce, Columbus, Ohio. 


has established a co-operative office of the Bureau of For 
eign and Domestic Commerce. Robert O’Brien. manager 
of the chamber, will act as foreign trade secretary 


fit themselves 


™I 


vy 





Do YOU 
Make 


Adding Machines 
Addressing Machines 
Calculating Machines 
Cash Registers 

Change Making Machines 
Check Protectors 


Commercial Phonographs 
Dictaphones 

Dictating Machines 
Diagraphs 

Duplicators 

Mimeographs 

Motion Picture Machines 
Neostyles 


Typewriters 
Eic., Etc. 


WE Make 


Coated Cloth Covers 


for Them 
and 


MAKE THEM WELL 


Textile Cover 
Corporation 


54-56 Franklin Street 
NEW YORK 
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Announcing Several New 
“Orpin” Products 


These new numbers have been designed as a comple- 
ment to our regular line of desks 





and are introduced to the trade 
with the intent of building more 
business through and for the 
dealer. 


The Office Furniture Dealer 


will find our proposition a very at- 
tractive one. In addition to the num- 
bers shown below is our No. 3318 
typewriter table made of plain oak. It 
measures 33x18 inches and is shipped 
knocked down —an especially good 
article for the dealer who has a type- 
writer department. 


Write for full particulars. 





\ 


Orpin Desk Company 
"CHARLESTOWN, MASS. 





Gast, 
“DISTINCTIVE” No. 2016 TELEPHONE TABLE 
No. 72 C QUARTERED OAK 20” x 16” 
QUARTERED, OAK K. D, CONSTRUCTION 





“STURDY” 


No. 1836 TYPEWRITER DESK 
18” x 36” QUARTERED OAK TOP 

















OTHER MACHINES 





Atlanta, Ga.—Salesmen covering the Southeastern states 
for the Brandt Manufacturing Company, Watertown, Wis., 
gathered here for a convention some time ago 

Buffalo, N. Y.—George W. Lee, sales manager of the 
Todd Protectograph Company, addressed the Buffalo Ad 
Club March 11 on “The Essentials of Salesmanship.’ 

Chicago, Ill—L. D. Camps, sales manager of the 
Lisenby Manufacturing Company, was in New York last 
month. 

* * * 

Chicago, Ill—C. K. Woodbridge, advertising and sales 
manager of The Dictaphone, visited Chicago during 
March, in the course of a flying trip in the central West 

a f x 


Chicago, Ill—Edward I. Pratt, advertising manager of 
the Kellogg Switchboard & Supply Company, was elected 
a director of the Engineering Advertising Association in 
March. 

Dayton, Ohio.—A party of Cincinnati business men an 
their families made a tour of the factories of The Natio: 
Cash Register Company February 15. They were shown 
through the plant in groups, served luncheon in the off 
cers’ dining room, and motion pictures made 

Dayton, Ohio.—A benefit performance at the Lyric 
theater in March netted $700 for the Associated Charities 
to be devoted to the relief of the unemployed and the 
needy. lt was arranged by the tool supply department of 
The National Cash Register Company, and 1,200 tickets 
were sold within The N. C. R. organization. 





* * * 
Detroit, Mich.—An exhibit of Lightning mailing 
equipment was displayed at the Detroit Builders’ Show, 
held in March. 
a 
Detroit, Mich.—J. H. McClelland is now handling s 


in Michigan and Northern Indiana for the Bircher Com 
pany, Inc. The offices are at the corner of Woodward 
avenue and Grand boulevard. 

Genoa, Italy—Rebora, Beuf & Company have secure: 
from the Hall-Welter Company the exclusive talian 
agency for the Sentinel check writer. 

New York, N. Y.—E. P. Dieter, sales manager of the 
Safeguard Check Writer Company, has returned to his 
duties after a prolonged illness. 

Rochester, N. Y.—F. |. Cross, director, the ed 
division of the Todd Protectograph Company, s 
part of March touring the Southeastern states, visiting 


} 


the agencies under his jurisdiction as regional dir: 
x * ox 
San Francisco, Calif—G. G. McCombs, western rep: 


J 


sentative for the F. & E. checkwriters, reports that he 
a full supply of machines. He has moved his of! 
room 377 Monadnock building 


San Francisco, Calif—W. W. Erskine, Inc., 4 Monad 
nock building, is taking advantage of the high price of coal 
to campaign for the low cost of running Ediphones 
takes seven Ediphones, running continuously for 
ness year to equal a ton of coal.” 


San Francisco, Calif.—J. A. Whiting, manager of th 
cal office of The American Multigraph Sales Company, is 
now comfortably established in his new offices, 936-8 Pa 
cific building, where he has a neat and effective display of 
high-grade multigraph office machinery. 
x x 


San Francisco, Calif—John J. Swacina, who has 
representing the Dictaphone at Sacramento, has 


transferred to the Oakland. office, as manager, succeed 
ing J. L. Cooke, who has been brought to the San Fra: 
cisco territory. Albert B. Church, manager here, states 


that a successor to Mr. Swacina, in Oakland, will soo 
appointed. 
* * 

San Francisco, Calif.—William L. Hovis, manage: 
the Elliott Addressing Machine Company, for California 
and Nevada, has returned from Los Angeles where he 
performed the double duty of initiating Gifford Cutler, 
new Los Angeles manager, into the duties of his office 
and also made arrangements for exhibiting Elliott goods 
at the Los Angeles Business Show which takes place 
April. 
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Carbon Paper 
OLD TOWN 


Standards Assure 
Satisfactory Quality 


whatever the requirements 


for service or cost. The 
basic materials are selected 
as the result of extended 
experience in the develop- 
ment and manufacture of 
Typewriter Ribbons and 
Carbon Papers under our 
formula. 


Old Town Carbon Paper 
is made in twelve brands 
for typewriter, pen and pencil, in various weights, 
finishes, in the usual colors. 

Old Town Typewriter Ribbons are marketed un- 
der two brands and each is inked for light, me- 
dium or heavy duty. 7 
Performance and permanence guaranteed. Our 
Brands are packed in handsome lithographed boxes. 


Manufacturers of Carbon Paper and Typewriter Ribbons, 
Old Town and “Crowfoot” brands. 


Old Town ASID) 


° n- 2) 
Ribbon & Carbon Co. fins 
R > 


INC. 
245-47-49 Centre Street 
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Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR CUSHIONS 


TYPEWRITER SUP- 


PLY AND REPAIR 
MEN, in their calls 
upon the trade or 


waiting upon custom- 
ers have many oppor- 
tunities of showing 





these cushions to 
men who are real PAT. DECEMBER 21, 1915 
prospects. 


You can attach Azoras in a few seconds, while 
asking the customer whether he has ever used 
them. The beneficial effect is so immediately evi- 
dent that the rest is simple. 

Azora Air Cushions are built on the same success- 
ful principle as the automobile tire, a combination 
of air chamber and rubber—of the greatest 
resiliency. 

Azora Air Cushions would work in with your busi- 
ness excellently. We'll be glad to tell you more 
about their sales possibilities—their nerve-saving, 
typewriter-saving, sanitary features. 


Let Us Hear from You 


AZORA RUBBER COMPANY 
54th Avenue & 20th Street CICERO, ILL. 











WASTE 
PAPER 
BASKETS 


Wire or Tin Bottoms 
1, 2, 3, 4, 5and6 
SPACE BASKETS 
BUILD-UP TRAYS 


MAIL and TAPE 
BASKETS, etc. 


Special Baskets 
Made to Order 


UNIFORM MESHES, FULL GAUGE WIRE 
ON ALL BASKETS 


PEERLESS SANITARY LINE 





PEERLESS SANITARY LINE 





PEERLESS WIRE GOODS CO. 


20 East Jackson Blvd., Chicago, IIl. 


Write for Catalogue O 











Opportunity 


Wherever coins are handled in quantity 
in banks, factories, theatres and stores— 
there is need for coin bags. 


Bemis Coin Bags simplify the problem of 


handling coins—made sturdy and long 
wearing, they are accurately sized to hold 
specific amounts. 


and 
ealers 


Write for prices, catalo 
special information for 


Bemis Bro. Bag Co. 


Cupples Station 
ST. LOUIS - - MISSOURI 
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Quick Perforating 
\.. —Means Faster 
Filing 


Shannon Perforator 
(“Style A”) Cabinet T ype 


There are file clerks in your territory who are 
wasting time punching a few letters at a time 
with old and worn out perforators. 

Show them that 20 or more letters can be 
perforated with little effort with “Y and E” 
Shannon Perforators. 

The fram: is cf cast steel with strong cutting 
parts. Removable base plate forms receptacle 
for punchings. 


REG. U.S PAT. OFF 


Send for catalog and price list 


YAWMAN «> FRBE Mrc.(0. 


Filing System Service, Equipment and Supplies 
255 ST. PAUL ST. ROCHESTER, N. Y. 


Branches, Agents and Dealers in Principal Cities 























SEALOGRAPH 


The Sealer That Assures and |} 


Secures Results 


Sealograph 


Model A 





Sealograph does the 


Operator feeds envelopes 
rest. 


Anyone can operate the Sealograph without pre- 
vious experience. 


THE MODERN ENVELOPE SEALER. 
Hand power—Electric—Automatic feed Electric. 
BRASS gears, metal moistening disc, two sets 


sealing rolls, SECURE SEALING. 
WRITE FOR “DEMONSTRATION.” 


Sealograph Company | 


1700 Brooklyn Ave. Kansas City, Mo. 




















You will be well repaid 
in extra sales if you will 
display 


$ MY FINANCES $ 


It is a valuable book for 
every man with a rea- 
sonable income; not par- 
ticularly for the wealthy 
man. Many men are 
careless about keeping a 
record of their personal 
affairs. My Finances 
makes it easy to do so. 
A few figures and a few 
words of explanation in 
spaces provided for the 
purpose—that’s all. 

A larger size of My 
Finances has been published 
to meet many requests— 
wider columns and more 
Writing space. 





My Finances is already an 
established, steady selling stock item in most good station- 


ery stores; it is advertised; and profitable to sell. 
Quality Quality 
JF KF 
Size 6%x3%—No. 308... eet $4.75 
Size 8144x54%4—No. 311.. se 696 5.75 


Both JF and KF are made with Trussell one-piece Covers; 
ali leather no lining, levant grain outside and fine grain 
inside. These covers are handsome and long lasting. 

Send for samples on approval 


and dealers’ discount. Window 
ecards and mail enclosures supplied. 


TRUSSELL MFG. CO., Publisher 


3 No. Cherry Street Poughkeepsie, N. Y. 




















Always A Good Seller 


SALZ “66 
















Coin Self-Filler Fountain Pen, always the 


fast-selling, lowest priced serviceable pen, never sold 
more satisfactorily than it sells today It offers hor 
e throughout, at a worth-while saving t tl 
ind nets a good dealer profit 


Rein, / /& 
TNA 
SS 


la 
Co) 






Ww 8, 
Pall? 
ELFFILLING 
PEN S 
$ [29 
Retail i 


ORDERED BY WAR DEPT 
Uncle Sams Choice - 
Why Not Yours? 
——~  OverFOUR MILLION 
na : De: SALZ Fountain Pens giving 
seavce *' satisfactory service inconstant ase 


4) 













kur display easel will start the dollars rolling yo 
placed in your show windows or on the « nt 


Your jobber will quote attractive prices 
and send literature. 


eae” SALZ BROTHERS 


& Manufacturers of High Grade Fountain Pens 
71 West 35th Street New York City 
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Belleville, Ill—George Kemnsnidet resident 
St 1 Machine Company, was it ston durii 
( t Business Show 
Boston, Mass. ' \iorden, who has been 1 ¢ 
here e Monroe Calculating Machine Company 1s 
ed to the London office, with charge of Monr 
nterests in the British leles 
Charleston, §. C.—T. W. Losse, agency manager 
for t rroughs Adding Machine Company, wot 
1920 rectors’ pl handsome loving cup Chis 
time h on the cup. It is the first time 
perpetual trophy, has been wor I 
Chicago, Ill.—'] | Iszaro, formerly, il¢ 4 
hie the Monroe Calculating Machine Company 
Chicago sales organization 
Chicago, Il]._—A | Good, who served as capta 
igineers in the A. E. #., has been assigned a loop territ 
vy the ales Adding Machine Company 
=x 


Chicago, Ill—Miss Grace M. Kennedy, 
rector ot the Monroe Calculating Machine Company, spent 
vi vs during early April in the Chicago district. 


1; . 
educatiol 


Chicago, Ill.—T| inufacturing facilities of the Vict: 


\ddi \lachine Company have been removed from 817-25 
West "Washington boulevard to an up-to-date plant 
3037-47 Carroll avenu 


nembers of the sales force of 


Chicago, Ill.—Twe 


Wales \dding Machine Company have left the adding ma 
chine field. E. A. Colesmil and W. L. Taylor have joi1 
the A n Securities Credit Company 

“Chicago, TL—Al nso Rulan has taken the loop t 

e W: Addi Machine Company former 
handled | A. ( Klee Mr Klee has joined the organiz 
tion ot S. \V. Strauss & Company, investments 

+ * 

Detroit, Mich.—T] headquarters office of District 
Burroughs Adding Machine Company, have beet 
i! the Book buildi to the home office 

Fort bah Aver. Ind. M. Clifton, of the Wales Addit 

pat tice, welcomed a baby daught 
his hot circle a ‘shox time ago. 

Minneapolis, Minn.—E. S. Walker, division manag 
ere e Wales Adding Machine Company, visit 
the Cl o office early in April. 

New "Week. Re. Major George H Richards, 
president and director of foreign sales of The Dalto: 
Addins lachine Company, will be one of the delegates 
of the lerchants’ Association of New York at the Clev: 
lat convention of the National Foreig rade Council 
i 


Calculating Machine ¢ 


"Rockford, Ill.—The Monros 


pany has opened an office here in charge of R. A. Peebles 
‘San Francisco, Calif The Burroughs Adding Machine 
(c., Pacitic Coast division, is opening a Re Ww agency 
Sant rbara The manager is E. Englehart, who has 
cen with the Burroughs for eight years, two of which | 
pent in San | rancisco Mr. Engiehart is weli-know1 
1! throughout the West. 
'Spol cane, Wash. I’. W. Harris has been appointed dis 
t manager for fifteen western states for the Dal 
tor de ing Machine Company at Cincinnati, Ohio. 
here for nine years 


Women’s Rest Room ; at Security Steel Offices. 


\ rest roo has been established at the venetl 
fices the Steel Equipment Corporation, Avenel, ] 
nged for the comfort of the twenty stenog 
er wome! employes The room 1s |! tted wit! 
cker furniture, and a talking machine It 
wa gurated with a dainty luncheon. To this 
neti ere invited the wives of company executives 
luc \irs. O. A. Wilkerson, Mrs. | ¥ Senda 


\Irs ] Jecker nd Mrs. J A Du Plessis 


Ge 
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Netdich Process 


Carbon Papers 


Typewriter Ribbons 


°*The Line of Lowest 
Ultimate Cost’’ 








The greater economy and profit 
that you desire at this time 1s 
insured by the unusually sat- 
isfactory combination that we 
offer, v1 


Highly efficient, uniform and 
dependable qualities for every 
purpose; prices lowest constst- 
ent with such qualities and keen 
appreciation of your interests; 
and attentive service. 


This, together with the conse- 
quent essential good will of 
your customers, illustrates the 
law of cause and effect; 1. e., 
that our Carbons and Ribbons 
are of the ‘‘Lowest Ultimate 
Cost’’ when you strike a final 
balance. 


Your best interests will unques- 
tionably be served by writing 


“Us today. 


Netdich Process Company 


Vanufacturers 
blished 1898 


Burlington, N. J. 


17 


ve) 
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TYPEWRITERS 
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Quality Insures Prestige 





Athens, Greece.—Demopulos & Relias, importers, have 
been awarded the distribution of Woodst t vriters 
for Greece and its possessions 

Beatrice, Nebr.—Milburn & Scott, repres 
Woodstock Typewriter Company, have been \ 
ful in appealing to the best local trade 

Chattanooga, Tenn.—The Business Equip: 
pany, P. O. Box 46, has been opened by A. | 
In addition to having an exclusive agency for t ( 
Smith & Bros. typewriter, Mr. Chumley handles 1 ri 
er accessories, ribbons, carbon paper and of 





Your Name on the Box 


ties. 

Chicago, Ill—E. Kk. Stevenson, of the factory st 
the L. C. Smith & Bros. Typewriter Company, y 
cago visitor in March. 


with the 100% quality of U. S. Typewriter 
ribbons or carbons in it insures your pres- 
tige. 

* * 
Your name and address on the box afford 
you a means of advertising with every sale. 
The good will and prestige, as well as the 


Chicago, lllL.—H. 4 Gilbert, Chicago manag sited 
the factory of the L. C. Smith & Bros. Typewrit Con 
pany at Syracuse, N. Y., in March. 


repeat orders, go to you. , co , 
I Ss ’ Chicago, Ill.—J. Schillinger, assistant sales 1 1g 
We make typewriter ribbons and carbons the Royal Typewriter Company, Inc., was in Chicago 
_- ; March 31. He has charge of the service work 

that satisfy the user—a weight and grade * * * 

for every purpose. Try our goods and our Chicago, Ill.—The first anniversary of the S: ype 

merchandising. Samples for testing sent writer Sales Company occurred March 31. T! pany 
succeeded the Harry A. Smith Typewriter Co 


on request. 


U. S. Typewriter Ribbon Mfg. Co. 


Sansom and 8th Sts. 
Philadelphia, Pa. 


year ago. 


Chicago, Ill—lFrank A. Hoy, Seattle manag 

C. Smith & Bros. Typewriter Company, 
Chicago last month on his way home fron 
factory, Syracuse, N. Y. 

* * * 

Chicago, Ill.- John M. Roberts has bee: ap] 
manager for the Woodstock Typewriter Com 
succeeds E. B. Linstrom, who has entered a diff 


BEE 











Just a word about the 
prices of Polar Specialties 


Quality, regardless of price, has always been a 
prerequisite in the making of Polar Specialties. Yet, 
in spite of this, you have undoubtedly found that 
Polar prices favorably compare with those who 
had not our facilities for the manufacture of quality 
merchandise. 

With the present trade-price readjustments, the 
Polar policy of charging only a reasonable profit 
above actual cost, and maintained throughout vary- 
ing conditions, will be strikingly evident in our 1921 
prices. 


POLAR MANUFACTURING COMPANY 
101-107 N. Marshall St. Philadelphia, Penna. 


Only four pieces 
shown here. Our 
catalogue covers 
the com plete line. 





Send for a copy. 











Chicago, Ill.—J. S. Mineau, local manage: 
less Typewriter Company, has felt the lure 
doors. Recent week ends have been spent fishi: 
Marie, Ill., near the Wisconsin line 

. ¢ 


Chicago, Ill_—An optimistic spirit pervades tl rfties 
the Remington Typewriter Company, March having beer 
the best of the past nine months. J. W. Kennedy, tl 
manager, feels that the new No. 10 and the ba 
ton have contributed to this showing. 


x k 


Chicago, Ill—W. H. Jerrett, of the Smit! 


Sales Company, returned March 21 from an Easte1 


Ile was very successful in the national bowling te t 
Buffalo. The members of his team were in the 
every event, and aggregated a thousand dollar 

x * 

Chicago, Ill.—H. S. Gilbert, manager for t 
Smith & Bros. Typewriter Company, is engaged the 
preparation of an edition of the company’s house organ 
devoted to Chicago and the L. C. Smith interests 
Mr. Gilbert enjoys his editorial duties, and a glimpse at 
his “copy” and photographs shows that other office I] 
have a high standard to beat when their turn co 

* * * 

Chicago, Ill—The city sales office of the \\ tock 
Typewriter Company, 35 North Dearborn street, attracted 
crowds through a window display. A \Woodst type 
writer eerily wrote selling talks in plain view of passers- 
by, without a typist at the keyboard. An aut: tic type 
writing mechanism did the trick, hidden fro1 

Davenport, Iowa.—The Corona Typewriter & § e 
Company has been sold to Wilson A. Hawkins \. | 
Wagner. The business will be conducted under t d 
name. 

Detroit, Mich.—The service department of tl val 
Typewriter Company, Inc., won the yearly high rage 
contest in Division No. 1. 

Kearney, Nebr.—The Kearney Hub, office equipment 
dealers, has the distribution of Woodstock ty] riters in 


this vicinity. 




















Don’t Try to— Make ’Em. 
What ? 


LEGIBLE CARBON COPIES 
Equip your typewriters with the 
renee CARBON Copy ATTACHMENT 


gC ding and pelaing advantages of 
0d multipie copi plus a saving it 
bbo r ns, and repair « salls that will 1 
1 t on your investment yea 





mplete without it 
to $ . Made for Underw od, Underwoo 
nd Royal typewriters. 


Re ves wanted Literature FREE 


Piste SALES Cinapiaee 
231 Fifth Ave. Pittsburgh, U. S. A. 
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‘“‘NOTE THE POSITIONS” 


A Burns Bracket holds the Telephone just where 
wanted without effort, annoyance or accidents. Your 
trade wants this convenience. Supply them now. 

Ask for Trade Proposition on Full Line 
Manufacturer 
State and 64th Streets Chicago, U. S. A 














Crane Ladies’ Stationery 
Sold by all Stationers and Booksellers 
These goods are suited to the tastes 
of the most select trade. Their mer- 
its are known the world over, and 
they yield a profit to the dealer. 
Once tried, the purchaser becomes 
a regular customer. 


Presented in the following 

Styles and qualities: 
SUPERFINE QUALITY: In Light Blue 
Boxes, containing 4 ream of Note paper 
each, and in separate boxes 3% thousand 
Envelopes corresponding. 
EXTRA SUPERFINE QUALITY: In 
Lavender Colored Boxes, containing % 
ream of Extra Fine Paper each; in like 
boxes are Envelopes to match. 
Our papers are supplied in 
3ordered Goods and other 
specialties by EATON, 
CRANE & PIKE CO., Pitts- 
field, Mass., and 225 Fifth 
Ave. New York. whose 
boxes bear the word 
“CRANES” containing our 
oods. 


All this stationery can be re- 
lied on as represented 
MANUFACTURED BY 


Z. & W. M. CRANE wiss° 





This trade mark 
every box 




















Economical - Efficient - Practical 


Your customers will instantly recognize the Bump 
Paper Fasteners as the ideal office device. 

Pins, clips, staples or any other metal fasteners 
are salinomn to the “B UMP.” They 
make their tie out of the paper itself. 


Both Are Profit Makers 


lhe hand fastener works after the 
manner of the ticket punch. The 
Stand machine is equipped for 
unching a single round hole, in 
addition to its regular use. 





Quick Turnover — Neat Profits 
characterize Bump. 


Send for Catalogue. 
BUMP PAPER FASTENER COMPANY 
La Crosse, Wis. 


SEYMOUR CONOVER, Eastern memes 
350 Broadway, we 
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Give a Thought 
to Pins 


Pins are so commonplace that the 
average user gives no thought to 
them, so long as they're good. And 
there’s the point—on 


Those Good 
Crescent Pins 


Uniformly good—keen points, solid, 
with ‘“‘comfortable”’ heads, that push 
the points through thick wads of 
paper, and “‘stay put."’ Our pride 
in making good pins is your assur- 
ance of unvarying quality. 


Bank Pins—Pyramid Pins 


Crescent Brass & Pin Company 
Detroit, Michigan 


Western Representatives: Southern Representatives: 
BERT M. MORRIS COMPANY PHIL F. WEBST&R 
444 Market St., San Francisco Box 873 San Antonio, Texas 


= 
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Accurate Results Secured 
Users of the National Non-Slip Ruler 


The ruler is made from flexible steel accurately 
graduated, having a Red corrugated rubber base, 
prevents slipping, which is so essential to the user. 


The combination of steel and rubber used in our 
Non-Slip ruler makes our product unusually attract- 


ive and, above _ 
all, it assures TS, 


Efficient > 2a 
Work 





a 


FLEXIBLE STEEL rs 
%, 


5 hae ae 
Ime co 


a7 Ona & 
aocne 37 
par 
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National Rulers are modern 
in every respect. They rep- 
resent the greatest advance- 
ment in ruler manufacture. 
~ We make them to English 
and Metric standards. The edges are true and 
smooth. The rubber is undercut, which avoids 
danger of inky fingers and blurred lines in ruling. 


Catalog and Price-list mailed on request 


National Rule Company 


Manufacturers 


Rochester New York, U.S. A. 





























No. 1—Buoy Ink 3” Round DEFIANCE MOISTENER 


No, 2—Buoy Ink 3” Square Pr. One in a box. Made of 
No. 3—Buoy Ink 3” Square Cut White and Opal Glass 








Defiance Manufacturing Company 


384 Broadway, New York 
Manufacturers of STATIONERY SPECIALTIES 



































McM THIN BOOK 


FOR THE POCKET 
Holds 100 Sheets of Loose Leaf Memo Paper 


The ordinary Memo holds but 50 sheets: 
this one holds 100 sheets. 

















Send for discounts to the trade. 


McMillan Book Company 


509-511-513-515 E. Water St., Syracuse, N. Y., U.S.A. 





a 





on 





Grand Island, Nebr. Che Thomas \ IcGo 
1 s local distrib or tor the W istocl t 
nd handles a line of excellent office equipment 
’ Metiews. Wis.— George 
erator, edified commercial school students last montl 
di nstrations on the typewriter. 

iiwaien Wis—E. H 


L. C. Smith & Bros. Typewriter Company, visited (| 


H ossfeld, champ 


Jones, local manager for the 


ro in March, accompanied by his wife 

‘a York, - ~ Harold J Lance has TONE d the N ose 
less Typewriter Company, assuming the post of advertis 

ge manager He as formerly connected with the adver 
T:S11 dey irtment o The B. | (;oodrich Ce mpany, \kro1 


Norfolk, Nebr.— \V. ( \hIman claims that he holds the 
I W oodstock typewrit 1 I 


recor¢ Tor sales oT 
} 


this size, taking into consideration the length of time he 


f 
- 


has been in the business 
Norfolk, Va.—J. E. Johnston is handling 


Coronas and other office equipment in the 


\\ o¢ \dsto ycks 
Norfolk terri 
tory 

Oakland, Calif. The Corona ly pewritetr 
any is now handling the Woodstock typewriter 


Oklahoma City, Okla.—J. W. Dowling, 205 West Secor 


street, has been al pointed distributor for the Woodstock 


Sales (¢ 


typewriter 
Saleen. Italy.—A. Capra & Company, 
the Woodstock typewriter, have opened an oftict in Rom« 
Portland, Maine. The yearly high average contes 
listrict No. 2 of the Royal Typewriter Company, 
vas won by the Portland office 

Quebec, Quebec, Canada.—The Quebe ypewriter |] 
change is now selling Woodstock typewriters in 
nd surrounding territory. 

Richmond, Calif. The Woodstock typewriter is now 
being handled by J. A. Deadrick. 

ion Francisco, Calif—Mr. Welch, representing the 


\V oodstock typewriter for the Coast has arrivec 11 Sal 


distributor . 


; 


* * 
San Francisco, Calif.—J. R. Bierma is dividing his time 
between his former duties as local manager of the Corona 
ypewriter and his new Corona agency Oakland Chis 
is pending the arrival of a San Irancisco manager who, 
appointed at headquarters in the 


will be 


* * 


Beemer, new manager for 


+} 


_ San Francisco, Calif—cC. A. 
rwood Typewriter Company, has reached 





city ciel has taken up his duties at the Market street 
office, in the Underwood building. Mr. Beemer’s terri 
tory extends on the Coast, from Bakersfeld, Calif., t 


1 


Eureka, Calif. He has visited San Francisco befor 
previously resided here. 
* * f 


San Francisco, Calif—C. E. Gleason, Western repr 
sentative for the American Writing Machine Company, is 
arrangements to open a paul ‘h office at 308 
I'welfth street, Oakland, about April 1 It will be it 
e of J. F. Carey, formerly manager of the Ames 
Supply Company, San Francisco. Frank McBurney, for 
merly of the American Writing Machine Company's Sai 
l'rancisco staff, has been sent to Cleveland, O1 


10, aS O nice 


ok 


San Francisco, Calif—The Hammond Typewriter Com 
pany 1s now settled in its new location. 51 Second street 
having made the move necessary. Man 
iddition to handlit 


yusiness 
ger James H. Sait reports that, in 


the Hammond, his ofhce is now carrying a full line o 
typewriter supplies and check-writers Mr. Sait is als 
fcaturing the new “Simplex” typewriter stand ys 2 


1 


lon ¥§ the Hammond staff, is takin; business tri 
through the Southern California territory 
San Francisco, Calif—The Oliver Typewriter | 

pany, 365 Market street, is in the throes of having the 

uildit re painted ind gener: illy overhauled, to obliter 
re which seriously damaged the 

property of other firms, but left the Oliver 

unscathed. Manager J. E. r states that the O] 

| t 


er organization in San 1 


traces of the recent 
f 
othces alm« 


Geissinge 


Francisco is quit 


Ip for whi h the several Wester! divisions 
he mpany are competing They want it brought 
he Coast and key t there. Robert Wa'sh. new s; lesmal 
or tl rm. is making a record asa hustler 


Continued on Page 19] 
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When You Ask 


or Samples 


a representative of the stock from 
which your order is to be filled. You don’t 
specimens and neither 


you want 


believe in “handpicked” 
You can depend on the uniformity of 


DIEMER 


LEATHERETTE 
PRODUCTS 


apps arance and texture 
distinction 
among thi work of 


cementing seams and folding gussets receives 


cdo we 


Not only are thei 
(those qualities that mark their 
trade) uniform, but the 


unvarvinge attention 


sample and later place 
Products 


Should you send fora 


an order for Diemer Leatherette 


quality of the goods and 


vou would find the 
of the sample identical. 

and 
Should you stock a small supply of Diemer 
Products vou would find the demand for them 
compelling you to replenish your shelves with 


ever increasing frequency. 


John F. Diemer Company 


107-109 Lafayette St. 
New York, N. Y. 
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Cuspidor Character 


Why not? Autil- 
ity can harmon- 
ize or contrast 
with its sur- 
roundings. It 
need not be ob- 
trusive. We 
make : 





Ireland & Matthews Cuspidors 
in brass and steel (olive green finish) 
There is a wide variety 
of designs for discriminat- 


ing purchasers. 





Let us send you our book of 
Ireland & Matthews Designs 


Ireland & Matthews 
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TRADE MARK Se REGISTERED 
MUTSCHLER BROTHERS CO.MAPPARNEE.IND.. U.S 





Nationally Advertised 
and in strong demand 
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Boston, Mass.—The General Fireproofing Company, of 


Youngstown, Ohio, has transferred its down town agency 
to Francis Doane & Company, 116 State street, one of th 


oldest stationery houses in Boston. Here the second 
floor office has been fitted up as a model working office 
where all the equipment is constructed of steel. Steel 
shelving is utilized to display the stationery stock. Doane 


& Company have remodeled their quarters on the third 
floor, installed new show cases, and have increased the 
main floor space by the construction of a bale: tl 
rear of the office. 

Chicago, IllL—A. L. Butler, who 
several years for the Yawman and Erbe Manufacturing 
Company, left for New York April 2. He takes charge of! 
the company’s metropolitan sales \. W. Scott came on 
from the Pacific Coast to succeed Mr. Butler. 

Cleveland, Ohio.—The Forman-Bassett Company has es 
tablished a steel furniture store in the Hote! l 


had cl 


has harge 


Clevela 


building. The company’s display of all steel furniture at 
its store at 1327-33 West Third street has been moved to 
the new location. 

Denver, Colo.—G. O. Sebree, who was formerly adver- 


tising manager of The General Fireproofing Company, is 
now advertising manager of the Gates Rubber Company 

Dubuque, Iowa.—The Dubuque Office Equipment Com 
pany has opened at 157 Ninth street, handling desks 
chairs, filing cabinets and stationery. 

Indianapolis, Ind.—R. W. Sayre has taken charge of the 
commercial furniture department of the W. K. Stewart 
Company. 

Muskegon, Mich.—W. H. Long has taken the position 


of traffic manager for the Shaw-Walker Company 


came from the Hamilton Manufacturing Company wo 
Rivers, Wis. 
x 
Muskegon, Mich.—W. H. Randall, formerly manager of 


peen 


the Shaw-Walker branch at Minneapolis, Minn., has 
transferred 


here, to take charge of a new department 
devoted to form cards. 
Newark, N. jJ.—D. \ ¥ O’Sullivan, of the Yawman and 


Erbe Manufacturing Company, won the third bar to his 
plain fob in the 100 Per Cent Plus Club contest for Dece: 
ber. 

New York, N. Y.—Moran & Donovan, equipment engi 
neers, have opened at 300 Madison avenue. They hold the 
New York agency for the O. M. Edwards Company, Sy: 
cuse, N. Y 

kK ok x 

New York, N. Y.—Harvey E. Golden, oi 
department of The General Fireproofing Company 
chairman of the educational committee of the FE 


xport Mar 
agers’ Club, and frequently | 


presides at the Club’s 





eons. 
x * » 
New York, N. Y.—R. E. Rose. who has beet 
here for the Yawman and Erbe Manufacturing Company 
for twenty years, has resigned to join Cobb-Macey-Dohme 
Inc., 412 Broadway. A farewell dinner to Mr. Rose w: 
given by members of the New York Yawman and Er! 
staff at the Aldine Club, March 25. 
Philadelphia, Penna—The Modern Office Equipment 


Company, formerly on the seventh floor of the Washing 
ton building, 608 Chestnut street, has removed to the sixth 
floor, where additional space has been secured 

Pittsburgh, Penna.—F. B. Grant took an award in tl 
December contest of the Yawman and Erbe Manufactur 
ing Company’s 100 Per Cent Club. He won the third bar 
to his plain fob. 

San Francisco, Calif.—S. D. Levy, of the Desk Exchange 
531 California street, is receiving the congratulations of 
his friends on the advent of a fine baby daughter, the first 
child, Mary Elizabeth Levy. 

* * * 

San Francisco, Calif.—Ralph V. Rankin, 218 Underwood 
building, has taken on several lines, including the print 
shop furniture of the Hamilton Manufacturing Company, 
Two Rivers, Wis. 





* * * 


San Francisco, Calif.—The Phoenix Desk Company is 
just about to complete the installation of fine office furni 
Page 203.) 
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A Leader 


from the “Western” 800 Line 


Since placing this attractive line on the 
rket, dealers everywhere are realiz 
ing the many advantages in offering a 
high grade constructed and thoroughly 
reliable low priced desk to their trade 
\ desk with which these dealers say 


th re developing a large and satis 
ide 
It will be to your advantage to 
write today for complete catalog 


the aie sent day prices. 


WESTERN FURNITURE COMPANY 


Blair and Palm Streets 
ST. LOUIS, MO. 


The “SATELLITE” 


Typewriter Stand 
In Demand Wherever Typewriters Are Used 


Every business man 
who has a typewriter 
in his office is a pros- 
pective buyer of the 
“Satellite”. Every 
large corporation of- 
fers an opportunity 
for the sale of these 
stands by thedozen 


One secret of the growing pop- 
ularity of the “Satellite” is its @ 
preference by typewriter oper- 
ators. It saves them fatigue and 
increases their efficiency. The 
“Satellite” can be quickly ele- 
vated or lowered, it eliminates 
vibration, has a jointless wood 
top, and can easily be moved from 
place to place on noiseless casters. 
it is all metal exce adh the 
top and is, therefo a 
fireproof stand 


EASY TO SELL 


Here is a piece of office 
equipment that moves 















epuIy Eri 





fast. Its outstanding fea- 
tures sell it. The price is 
reasonable and the deal- 
er’s margin of profit war- 
rants his best sales efforts. 


Write for Dealer’s Proposition. 


ADJUSTABLE TABLE COMPANY 


GRAND RAPIDS, MICHIGAN 


This ls Model 2X 
















“GRAND RAPIDS QUALITY” 
OFFICE CHAIRS 


The same class of 
skilled workers that 
make the famous 
Grand Rapids fur- 
niture build these 
chairs. For design, 
workmanship and 
finish you cannot 
find chairs that will 
give you better sat- 
isfaction 


Our prices and 
illustrations will be 
sent on request. 





No. 421% 


Grand Rapids Office Chair Co. 


37-45 Prescott Street Grand Rapids, Mich. 








Stationers’ 


Tarboard 
Goods 





An established line of filing boxes, trans- 
fer cases and stock boxes assures you of 
a steady income and regular turnover. 
Your customers know these goods—thev 
are in demand. 


If you now handle these goods, get our 
proposition and see how :t compares. 
If not, write for information about our 
sample assortment which provides a small 
stock and a sample of each number. 


Advance Paper Box Co. 


Manufacturers of Plain and Fancy Paper 
Boxes, Filing Cases and Stock Boxes. 


2727 Franklin Ave. St. Louis, Mo. 
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&6 OFFICE 


DROPA LINE 


BS INDICATOR 
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A Remarkable Automatic Copyholder 
IT CAN BE USED: 


On either side of the typewriter or in back 

With all makes of machines including the Elliott-Fisher 

In copying from bound books 

With copy 8 inches wide—and up to 12 inches in one model 


IT WORKS: 

From the keyboard of the typewriter 

According to all standard spacings 

For small or variable line spacing 

The price is only one of its advantages. 
As a dealer who recognizes exceptional 
opportunities you will do well to see 
whether your territory is still open. 


DROP-A-LINE SALES CO. 
313A E. 53rd Street 





Chicago, Ill., U.S. A. 





Write for 
Wright Desks 


Desks designed for utility constitute the 
Wright Desk line. 


They are well made of excellent materia! 
and sell at moderate prices. 


Does your desk business need a stimulant > 


Try Wright Desks. 


Wright Desk Company 
Rockford, Ill. 

















The 
Standard 


Stamp 
Affixer 


The Standard Stamp Affixer. 
Known as the simplest, light- 
est and speediest on the market. Saves 
time and money. 

It is a portable safe for your postage 
stamps. 

Endorsed by thousands of well-known 
users, including: 


Standard Oil Co. 

Bell Telephone System 
United Shoe Machine Co. 
Western Electric Co. 
Bauer and Black 
Willard Storage Battery Co. 
Eastman Kodak Co. 


and other prominent houses. 


DEALERS—We have an nteresting proposition to make you 
which does not involve any outlay. 


STANDARD STAMP AFFIXER CO. 
EVERETT, MASS. 

















Rebuilt Maltigraphs at '/, Cost 


Rebuilt-Like-New Guaranteed Two Years’ Real Bargains 








$520 Number Four - $250 
(new) (rebuilt) 
Includes the $500 current, No. 4 
Model and $20 Stand. Complete 
type equipment (brand new), 2 
segments, tools, supplies, ribbons 





$865 Complete Unit - $405 
(new) rebuilt 
Includes the $520 No.4 outfit. 
and in addition the Automatic 
Feed, Power Drive (right motor 
for your current) and Printing 
Attachment. 





Guarantee 


Our Multigraphs guaranteed to produce finest qualty 
work or money refunded. Guarantee to renew free 
any part that wears or breaks within 2 years (only ex- 
ception natural wear on type.) 


Rebuilt Multigraph Exchange 


H 33 So. Broad St., PILADELPHIA 
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At anta, 


Ga.—\W « 


ran Vary ha ( acded Stat one y a 


ture to the printing business The con 
s recently moved to a new te on Auburn avenue 
‘Bose, Mass.—The Canfield Paper New Yor 
\ . has opened dag Pose ae te Peters street, in charge 
Ralph Devlir 


Birmingham, Ala.—The Zach Smith Stationery Con 

a branch at 420 Nineteenth street, North, cat 

especially to the feminine trade. The main 
to commercial stationery, furniture, pr 


nd engraving. 


j 
as opened 
Store 1S 


office 
Bradford City, Penna.—<A stationery and book st 
d by the W. J. McKarnes Company 

Brooklyn, N. Y.—T 


82-94 left 


Ce opene 
Filing Supply Lo 


Oxford | 
fferson street, has engaged George W. Olive 


vel Northern New Jersey, New York State and New 
Engla as far north as Boston. W. (¢ Stahle has tl 
territ« west to ( hic avo 


Calexico, Calif.—T1 Valley 
been established by Aa Pike and 


\V. Lummis from Los Angeles to manage thx 


Stationery Company is 
James Sideras> Georg: 
came on 


store 


Canton, Mass.—August Thiel & Company, Inc., has 
oporated with capital of $50,000, to deal in stationery 
ike eoods: incorporators, August, Frank A. and Beula 


Cedar Rapids, Iowa—Morris Santord, accompanied by 
sw made a tri New York last month 

vanes Ti.— |] \\ Setze, representing \W \V Mat 
hews, is covering Texas and Oklahoma 


Chicago, be I {) Vaile. $f. of the Vaile ( omy 
Rock Isla li] sited | N 1 
Chicago, Il.—Lewis A 

Reliabl 


Stationery Com] ny, 124-2 North LaSalle 


Chicago, Ill (y \ \\ ells. e 
returned in Marcl rom an extended trip throug! 


it! “1 t+a+ 
SO r states 


Chicago, Ill.—! }axter, general manager of t 
M ini \lanutacturi Company, New Yorl \ Sit 
er ( cago n March 


state Tablet Company is 
located in its new factory at 1300-20 Fletcher 
plant is modern in its design, and includes a rest room 


1 
empiovees 


Chicago, Ill—John T. Gill, formerly Shea Si 
l Marshall-Jackso ( 


& Company and recently of the 
; entered the 
iated with Eugene U. 


P 1 1 
pany s Saies force as advertisin speci 


1ri¢ € 1S assoc Knight 


Chicago, Ill—Mr. and Mrs. E. Y. Horder left in Marc 


their fifteenth crossing of the Atlantic Chey will 
i: r id bh of y ire E oland ' ] 
heir old homes 1 Dorsetshire, Englan« ind also 
nce and Belgiun Chey arrived late the mont] 
—_ * 

Sontag, Ill.—lred E. Osborne, of the School Equip 
met Calgary, Alberta, Canada, was in Chicago 
dais eck in March, on his way home from an Easter 
buying t He visited the new Waterman stor 
building, and found much to 


admire 


Chicago, Ill.—Fred L. Coggin, who has repr 
Book Company in the West for 
headquarters at Chicago, 
1351 Otis building, at La Sa 1 
lieving that Chicago customers wil 
now has permanent he 


National Bank a nuinbe 
making his 
- that company at 
streets ( 
be a that the company | 
juarters where the line can always be found on disp! 
Detroit, Mich.—Mrs. Celia M. Alden has become assista1 
buyer in the stationery department of the J. L. Hudso: 
lepartment store. succeeding Miss Ada G. Mitchell 


(Green Bay, Wis.—G. Haefs, of , 


the Northwest Otc 
days in Chicago last mont] 


vears 


7 
ind \ladison 


~ any spent a few 
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The 
MOST 


PRACTICAL, 
INEXPENSIVE, 
EFFICIENT 


AND 


INDISPENSABLE 
TYPEWRITER 
ATTACHMENTS 






EXTENSIVE 
ADVERTISING, 
VAST SALES, 
ATTRACTIVE 
PROFITS. 

ALL FOR YOU 
ON A 
MINIMUM 
INVESTMENT 


PERFECT ROLLER-GRIPS 


THE UNIVERSAL TYPEWRITER ATTACHMENTS 


More than a “Twirler.”’ \ 2 ive, reliable, doubleflange, “‘non- 
skid”’ grip that 1 can conscientiously recommend. 
“Perfect Roller-Grips’ are being adopted by leading manufacturers, 
wholesalers and retailers as the superior attachment. 


ju can 


50c on a $1.00 for you, Mr. DEALER! 


DO YOU WANT SAMPLE? 


WITHOUT COST OR OBLIGATION? 


Certainly 


terms and samples. 
that will 


afford a stamp f rmation on a proposition 


ard or letter for prices, 


mean dollars t 


The 


Write nou Direct lo us. 


American Roller-Grip 
Hornell, N. Y., U. S. A. 


Co. 











Typewriter Supplies Men 
Who Stock and Feature 


XTRAGOOD 
SUMMIT 
APEX 


Brands Typewriter Ribbons and 
Carbon Paper know that users 
appreciate their quality. Dealers 
who do not know these brands are 
now face to face with Oppor-unity. 
Write for samples today— 
will prove 
excellence. 


a test 
their 


Union Ribbonand Carbon Co. 


MAIN OFFICE and FACTORY 
PHILADELPHIA, PA. 


Frent and Laurel Streets 





1 
1] 
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Distinctive Memo Pads 


—Really Useful 
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A private secretary and office tickler—made from 
cold rolled steel, enameled black. Note these im- 
portant features 


Telefo 


1. A phone directory, alpha- 4. 
betically arranged, with cel- 
luloid tips, closed by an 6 
invisible spring. : 

2. Card calendar, in two colors, 
for two years. 

8. Daily memo, 


Spindle in back, to file phone 
calls. 

Pen or pencil 
quick service. 
Rubber feet. 
Message and memo pad. 


holder, for 


=o 


calendar pad. 


Weighs 1 Ib.; 10 in. long and 4 in. wide. Packed in individual! 
mailing cartons Sample sent postpaid on receipt of price, any- 
where in U. S. A. Prices—enamel, $5.00; nickel plate, $7.50; brass 
wiate, $7.50. 


Fool Proof 


The Perfect Peerless 232°"), 95% 


tible—one piece of rolled steel: pads renewed quicker than witb 
others; small, neat, compact, and economically mailed; cannot get 
out of order; leaves finger easily—turned at a touch; less expensive 
than cheap cast iron stand or frame, which is breakable; our 
calendar pads fit and work perfectly in other frames; an A-1 ad- 
vertising novelty; used’ year after year without breakage; complete 
in every detail—The Perfect Peerless defies improvement. 


Prices—enamel, $1.25; nickel finish, 
$1.50; brass finish, $1.50. Send today for 
earple and quantity prices for dealers 
and agents. 





Telefo- Desk Company 
219 So. Dearborn St., Chicago 


The Perfect Peerless 











CORPUKASE POCKET NOTARY 


S50 


SEALS 





AUBGER STAMPS 











Manufacture 
SEALS, 


STENCILS, J 
BADGES, “g" 
Rubber » Steel 
“@ STAMPS, 
METAL CHECKS |... 
PocKeT COINS 


BRASS SIGNS 


STENCILS 


FOR SALE 
MEYER & WENTHE 


106 % DCARBORE ST 


Pwoat Asm re Bea 


MEYER & WENTHE 


fatten Mem duress”, OAIGAGD 











BADGES 


















Honolulu, Hawaii.—Edward Char has become manager 
of the Tip Top store, 82 North King street. The business 
was opened recently. 

Jersey City, N. J—The Victory Ink Company, 15 Ex 
change place, has incorporated, with authorized capital 
stock of $350,000. The incorporators are E. Burke Finn: 
ty, Isadore Halpin and Gertrude M. Jones. 


Los Angeles, Calif—Mr. Cadigan, of A. E. Little ¢ 
pany, journeyed to New York last month. 
Los Angeles, Calif—Van Grove Brothers & Weil, 208 


sole Pacific distributors 


San Fernando building, are 
Kwikstik, a new adhesive. 
*x 


Los Angeles, Calif—The Pioneer Paper Company 
nounces the completion of its new third plant, on Eas 
Fourth street, and its active operation. It is manufacturing 
waxed paper. 

Los Angeles, Calif—A sales contest was conducted last 
month in the stationery store of Cunningham, Curtis & 
Welch. There was friendly vying to sell the largest q 
tities of packaged papers. 

Miami, Fla.—The Foster & 
moved to 100 East Flagler street. 

Millville, N. J—The new glassware factory of Kimpté 
Haupt & Company, New York, N. Y., is now produci: 
Stationers’ glassware will constitute the bulk of the 
put. 

Minneapolis, Minn.—The McClain-Mahler Company, 518 
Third street, South, has succeeded the Hochfield Printing 
Company, conducting a printing and manufacturing st 
tionery business. F. O. McClain and Douglas McCl 
were formerly of McClain & Hedman Company. W 
Mahler is well known in the state as an editor and pi 
lisher. Mr. Mahler will have charge of the manufacturing 
and printing departments; F. QO. McClain will manage 
the stationery department; Douglas McClain will manage 
the sales. 

New York, N. Y.—L. W. Lawrence, Inc., stationers an 
printers, 40 Nassau street, has joined the Merchants’ Ass« 
ciation of New York. 


Reynolds Company 


* x 


New York, N. Y.—The Hampden Manufacturing Cor 


pany, producing stationers’ hardware specialties, is now 
located at 17 Warren street. 
tk oe * 
New York, N. Y.—Ross-Gould, St. Louis, Mo., has 


opened a New York office at 1457 Broadway, in charge of 
1 


Ff. O. Dice. He is featuring the Klearadesk, a mail dis 
tributor and file. 
‘ 
New York, N. Y.—The Iona Specialty Company has 


been incorporated with capital of $100,000 to handle sta 
tionery. The incorporators are T., I. and H. Moskowitz 
267 East Second street. 


New York, N. Y.—The Waterman Press has opened 
new store at 225-27 West Thirty-sixth street, carrying 
commercial stationery, paper and twine. The present 
stores at 59 West Thirty-sixth street and 51 East Thirty- 
first street will be continued 

aaah 


x * 


New York, N. Y.—The Saratoga Paper & Laundry Su 
ply Company has located at 27 East Thirtieth street \ 
line of stationery and office supplies is to be added, under 
the direction of Samuel Covins. He was heretofore wit! 
Weinstock & Son, 30 West Twenty-first street. 

Oklahoma City, Okla.—The Stevenson Daily News Agen 
cy, 108 North Broadway, is adding stationery and general 
books to its lines. 

Ottawa, [1l—The Ottawa Cushion Company is now man 
ufacturing the “Pretty Soft” line of chair cushions. It 
was originally introduced by Stevens, Maloney & Com- 
pany, Chicago, III. 

Philadelphia, Penna.—The Moore Push Pin Company 
celebrated its twenty-first anniversary in March. 

“K * *k 


Philadelphia, Penna.—The Manco Club of the William 
Mann Company, held a dinner April 2 at Hotel Lorraine. 
. * 

Philadelphia, Penna.—The Stenton Supply Company has 
moved to 4650 North Broad street, where there are 1,400 

square feet of floor space available. 
* * os 

Philadeiphia, Penna—The Polar Manufacturing Com- 
pany has in preparation a new catalogue, in English, 
French and Spanish. It is to be ready for distribution 


shortly, and will show recent additions to the Polar line. 
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Sentinel Check Writer 


So absolute is the protection of the New 


Rotary Motion, Springless Action Sentinel 
Check Writer, that the FIDELITY AND 


CASUALTY COMPANY gives free to 
every purchaser a $10,000.00 Insurance. 
Policy guaranteeing against AMOUNT 
LINE ALTERATION, PAYEE NAME, 
DATE or NUMBER CHANGE. Here 
is combined, absolute protection with 
mechanical perfection. 


Hall-Welter Company 
Rochester, N. Y., U. S. A. 


Our Sales Manager has a valuable contract for specialty 
men of proven ability. Write him. 
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een eeennenenenennnnes 


Long Wood Handled 


REPAIRERS’ 
CLEANING 
BRUSHES 


A daily necessity 


$1.00 per doz. $10.00 per gross 


Have You a Supplyr 


worP & Marry 


TYPEWRITER ere) 





79 Queen St. 
LONDON, E. C. 


BOSTON 
Mass., U.S. A. 








MILO :: 


Synonymous with 


1 SUPREMACY 





[f you are looking for a finer typewriter 
ribbon at a lower cost you will write us for 
samples and prices. Raw materials selected 
with the greatest discrimination combined 
with the most improved methods of manu- 
facture enable us to produce a ribbon of 
extraordinary quality. 


Carbon Papers of every grade and for 
every purpose. 


Attractive territory awaiting re- 
sponsible and energetic agents. 


Small town overhead with large city facilities. 


MIL QO) BRBRNS CORPORATION 


FACTORY AND HOME OFFICE: 


PENN YAN, N. Y. 

















We have in stock and 

ready for shipment a 

number of model A and B 
COMPTOMETERS 





These machines have been placed in first 
class mechanical condition. Cases refin- 
ished, and each machine equipped with 
an entire new set of key tops. Our price 
will move them quickly. 


Calculating machines of all makes in 
stock—send for our confidential price list. 


Adding Machine Corporation 
323 South La Salle Street 
Chicago, Illinois 
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Dealers: 


of 
COMPARE! 


Changing conditions demand careful buying. 


‘“CARRIB” CARBON PAPERS, for all re- 


quirements, are hard, clean and long-wearing, and 
writings are sharp, clear and intense. Comparison 
will prove their worth. 


“CARRIB” TYPEWRITER RIBBONS, for 


all machines, produce sharp, clear-cut, brilliant 
writings and are clean and long wearing—specially 
made to suit the climatic conditions of all countries. 


Agencies for the ““CARRIB” line are now open 
to responsible dealers. Carbon papers and typewriter 
ribbons under special imprint or in bulk without 
boxes, if you prefer. 


Write for free samples and quotations, also 
exclusive agency plan. 


Carrib Mfg. Corporation 
Rochester, N. Y., U.S. A. 











i 
FFICE DESKS & TABLES - - 


National Desk Company 


We've made them for years 
They have been sold in buyer’s 
markets and when people stood 
in line with money in_ their 
hands. Whatever the price J} 
paid, they have always come to | 


the front with the one essential 
—satisfaction. They are in use 
in offices all over the couniry 
whose managers want and 
the best. 


A big plant efficiently operated 
—a big output entailing steady 
production and experience i! 


handling shipments — a_ high | 
standard of workmanship and ]| 
selection of materials — these ]} 
provide a service with which 
you can build permanent 
business. 

Think of the opportunities for 
National Desks in your terri- 
tory. Let us send you our new 
catalog. 


HERKIMER, N. Y. 
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THE ONLY ADJUSTABLE 
POST BINDER 
ON THE MARKET 


Here's a simple device that enables the office boy to 
bind into book form ‘“‘in a jiffy’’ any kind of loose leaf 
records. . 


The “F-B”’ Loose Leaf Holder 








Pat. May 13, 1913 


1s adjustable to any distance between punch holes and 
to any size of paper. 
Advantages acknowledged in numerous testimonials. 
The retail price is $3.50 a dozen with liberal dis- 
counts to dealers. 


F. B. MANUFACTURING CO. 


1228 Intervale Avenue NEW YORK, N. Y. 





(Chicago Office, Frank Z. Woods, Mégr., 180 No. Market St.) 
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| 
Billing Machine Indexes 
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Made in Celluloid 
and Leather — A- 
Z, Geographical, 
Numerical, Sub- 
divisions from 26, 
590, Months, Days. 
etc. 

Any size Lengths 
and_ Extensions. 
Can be used for 
1001 different pur- 
poses. Furnished 
attached to sheets 
or sent onthestrips 


§ “PATENT CUT.” 


We also make a 
complete’ line of 
index shields, cloth 
reinforcings, |a w, 
name and number 
labels. Also labels 
for your special 
and stock binders. 
Anything compli- 
cated in the Index 
Line? 


“LET GEORGE po IT 


Our new catalog is ready; a copy will be yours for the asking. 


G. J. AIGNER @ CO. 


521-523 West Monroe St. 


Index Dept. O. 
CHICAGO, ILL. 

















Pittsburgh, Penna.— I. Christie has been tra 
lere ! \tlant Ga Hie has become manager 
oc: fice ot the de sO 


\ 
\lanufacturi Company 


Pittsburgh, Penna.—Employes of the stationery dé 

ent t the Walhiar (;. Johnston Company were ent 
tained at dinner March 15 \ddresss were mad 
Samu Seemann, store manager, and Willian \. Shield 


president and general manage: 

Plattsburgh, N. ¥—I rederick Arnold, Inc., has opened 
i tionery ane book store. 

Rochester, N. — The Rochester Stationery Company 
as been established by J. Goldstein. His brother, who is 
ssociated with him in the new enterprise, continues thi 
00k and stationery store which he has been operating 
San Francisco, Calif—A. Carlisle & Company are getting 
ft tl finest logu 
the Pacific Coast. 

x x 

San Francisco, Calif.—Recent eastern visitors includ 
| \. Tooey, Des Moines, sales manager Pratt Paper 
Company, and R. B. Alderson, Wilson-Jones Loose-Le 
(Company, Chicago 


J 


and largest cat: 


le presses one of the 


ver issued o1 


San Francisco, Calif.—Extensive alterations are being 
complished by the Cardinell-Vincent Company In o1 
der to afford more floor space, the executive offices 
yell moved to the 


second floor. 
* ms ‘ 


San Francisco, Calif—The large wholesale department 


tl S. Crocker Company is now doing business at 
its me location on the second floor of the big Market 
street store The manager is Fred A. Gotthardt, well 
known to the Coast trade. The annual meeting of this 


as scheduled for March 29, 


San Francisco, Calif—When the Stationers’ Association 


f California recently tendered a banquet, complimentary 
to the national president, Ralph Sherman Bauer, the joint 
xuests of honor were the members of the Office Equip 


ment Association. This organization only recently came 
into existence, H. P. Dimond being the chairman. Its 
»bjyects are to secure co operation amongst those who ar 
yment, especially filing 


handling ofhce equi devices, cabi 


ets d supplies; also to correct any abuses that may 
aris¢ nd to secure a membership that will work to 
cether r the good of the trade. The present membershi 
consists of the Yawman and Erbe Manufac turing Con 
pany, The Berger Manufacturing Compan . M. G. West 
Company, F. W. Wentworth, Pacifi ¢ Desk Company, H. S 
Crocker Company, A. Carlisle & y ompany, and Dixon 


lish & Company 
| ; —_ 
during 


San Francisco, Calif.—The chief topic of interest, 


March, was the visit of Ralph Sherman Bauer, president 
of the N _— \ssociation of Stationers and Manufac 
turers of the United States. Mr. Bauer was much feted by 


he dinner given in his honor at Tait’s 
was an event. H. P. Dimond, chairman of the San Fran- 
cisco Stationers’ Association, presented Mr. Bauer with 
handsome addition to his collection of stickpins in the 
name of the stationers assembled, those present includi 
the principal firms and their representatives in San Fran 
lakland, Sacramento, Stockton and San Jose. Mr: 
Bauer described the new cost-finding system which the 
National is about to donate to the stationers of the coun 
try Speeches were also made by W. F Purnell, of Sac 
ramento, and H Arthur Dunn, manager reorganization 
campaign among the stationers of the United States 
Spantanburg, S. C.—The Calhoun Office Supply Com 
pany has recently moved to 130 Morgan Square. The 
ompany has added a line of talking machines to its office 
supply business. 
Wausau, Wis. 


store here shortly 


‘ 1 
local stationers and t 


cisco, ¢ 


Joseph Juskey will open an office supply 


(Typewriters—Continued from Page 183.) 
Seattle, Wash.—The E. W. Hall Company, distributor 
the Corona typewriter, has moved from the Bosto 
ck to 921 Second avenue. Stations ind office 
©essotl ‘é als 


York, ‘ebe. | 


’ 11 j 
2) nandiled 
| 
i 


Johnson has added the Woodsto 


ty vriter to his lines of stationery and office supplies 
eek Penna, \lfred Scholes has been appointed mat 

reer for the Underwood Typewriter Company, covering 

both York ond Lancaster, with headquarters her He 


general manager of the 


manutacturer of wit 


was formerly treasurer and 
McNaster & Maugle Company, 
| ladelphia, Penna. 


1 mt 
spades, rn 
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KANSAS 


BOOK DEALERS 
ASSOCIATION 


Fifth Annual Meeting, Winfield, 
Kansas, Monday, May the 9th. 
All manufacturers and publishers 
are invited to senda representative. 


The association now consists of 250 
members—and uses large quantities of 
merchandise. Our tablet order for 
this year runs between $75,000 and 
$100,000. 


We maintain a regular headquarters in New- 
ton, Kansas, and handle all kinds of stationery 
items direct from the manufacturer. 


Monday, May 9th, Winfield, Kans. 
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BUSINESS BUILDER 


Elsinore Typewriter Papers 


are the result [of years of experience —a 
standardized;line insuring 


Quality, Economy and Service 
Reasonable price plus quality makes them a 
profitable line to handle. 

CATALOGUE AND DISCOUNTS ON REQUEST 


VOLre PaPper COMPANY, Inc, 


MARV FACTV@ERS 


152-4-6 WOOSTER Sr., NEW YORK,N.Y | 
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THE RUSH-FRASER DE LUXE 


The IDEAL Ink And Typewriter Eraser 
Used by Uncle Sam 


in engineering and governmental departments 


Used like a pencil; just a stroke and the letter or figure is erased- 
For quick, clean, invisible erasing it is incomparable. 


RUSH-FRASER 


An IDEAL Office Equipment Specialty 

combining luxury and economy 
THE FLEXIBLE DIAMOND 
BRUSH — ITS SECRET 


_ 


Sells at Sight to typists. steno- 
Sypeewe bookkeepers and 
aftsmen 
Made in 14K Gold finish. At 
your dealers or mailed direct 
stpaid insured for 50c in 
oe Order or stamps. 
Liberal terms to the trade. 
Assembled twelve in handsome 


is TO SEE IT gold and silver display carton. 


FLEXIBLE DIAMOND BRUSH iTS SECRET 
4 Rush Eraser 


Company 
9200SA&K 
Building 
SYRACUSE, 
















Representatives for 
follan 
and Dutch East Indies: 
BLIKMAN & 
SARTORIUS 


Amsterdam 


and Sourabaia, Java 











Mr. Okay 
Says: 


We are now rap- 
idly getting set- 
tled in our own 
new building, 
where produc- 
tion will be 
many times 
larger and 
prompter and 
still better in 
quality. 





Our thanks are due you for being so patient 
during the past few months but believe us 
we had our own troubles in moving and 
with labor. That is all past now and the 
coming year looms bright and clear. 


It is our sincere wish that 1921 will be your 
best year in health, happiness and business. 


“O K” Paper Fasteners 
“O K”’ Erasers 
“O K” Letter Openers 


THE O.K. MANUFACTURING CO. 
OSWEGO, N.Y., U.S.A. 























APPLIANCES April, 1921 


CATALOGUES 





Manufacturers’ Printed Matter. 
The Steel Equipment Corporation, Avenel, N. J., has a 
fiver devoted to its “Centerweld” line of steel filing cabi- 
nets. 


* * K 

A folder in colors, showing the “New Gunn” desks with 
the company’s “Lino” tops has been printed for the Gunn 
Desk Company, Grand Rapids, Mich. 

* * * 

Price List Q, covering loose leaf devices and su es 
has been issued by the National Blank Book 1 ny 
Holyoke, Mass. It is dated March 10. 

* ca * 
The Royal Carbon & Ribbon Company, 26 Barclay 


street, New York, N. Y., has issued a seventy-six Ten 
catalogue of office supplies and stationery 
* * * 

A flyer issued by the Steel Equipment Corporation 
nel, N. J., is devoted to “An Office to be Proud Ot 
shows an office equipped with steel desks and tables 

* * « 

The Birmingham & Prosser Company, Kalama 
Mich., has distributed an excellent demonstration of 
working qualities of Faultless folding enamel cover 

x *k * 

The Valley City Desk Company, Grand Rapids, Mich 
has completed a new catalogue, showing the complete 
of flat top, roll top and typewriter desks. The company’s 
product has attained a wide distribution. 

* x * 

The American Writing Paper Company has issued 
helpful book, “Complete Paper Trade Customs,” covering 
certain details of manufacture and sale as applied to the 
merchandising of paper for commercial use. 

x * * 

The Roberts Numbering Machine Company, 694-710 
Jamaica Avenue, Brooklyn, N. Y., has issued a circulat 
on its line of numbering and dating machines. It includes 
a midget all-metal dating machine to sell at a low price 

* * * 

The advertising, “Paper is Part of the Picture” appearing 
in various national and trade papers, is backed up 
mailing pieces on Old Strathmore parchment covers, dis- 
tributed by the Strathmore Paper Company, Mittineague 
Mass. 

” ss 

3ranches of the Yawman and Erbe Manufacturing Con 
pany are distributing blotters headed “Our Service Goes 
Further Than the Mere Sale of Office Equipment.” It is 
illustrated with a set of office furniture showing a servi 
flag draped over the chair. 


o* * a 
The National Blank Book Company, Holyoke, Mass 
has prepared a series of price cards for window display 


use. There are four designs, with blank spaces in whi 
the dealer can indicate the prices of the goods on disp! 
The cards are 3x4™% inches. 

* * * 

School products are catalogued in detail in a new issue 
by The American Crayon Company, Sandusky, Ohio. Th: 
book features Prang’s tempera colors, blackboard chalks, 
pressed and wax crayons, pastels, colored and sketching 
pencils, water colors, water pans, paste and other articles 

x * x 

Price changes announced March 7 are shown in a 1 
vised list issued by The Weis Manufacturing Compan) 
Monroe, Mich. It governs the dealer price list of January 
1, 1921. The pages are printed on one side only, facilita 
ing the insertion of the revisions in the proper place of 
list of January 1. 


+} 


s * * 


In compliance with the recommendations of the Natio1 
Association of Stationers and Manufacturers, the Polar 
Manufacturing Company, 105 North Marshall street, Phil 
adelphia, Penn., has arranged its discounts on a unifor 
basis of fifty per cent. A sheet showing revised prices, 
illustrated with the items affected, is being distributed t 
the trade. 
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Crane’s Papers 


on which more than One-half of the Paper Money of the World 
is printed, have been extensively advertised of late in newspapers 


and magazines. These advertisements have properly linked their 
name with that of the highest grade of steel-engraved papers of 
value requiring permanence and security. They have attracted 
considerable attention and provoked a great deal of comment, but 





they have not overstated the case 

UNITED STATES BANK NOTES Stron g and Flexible 
printed on these papers, from steel plates whose production is sur . : 
rounded with all the safeguards of the engraver's skill and art, The Sperry Telephone Arm is a sturdy affair 
express the highest standard of securities the world over which makes it possible to have your tele- 


phone almost instantly before you—and as 


“K B.” BLANKS quickly out of the way. And it is accom- 


plished without the devastating sweep of the 


r the preparation of bonds. st« ha hcates. ; | papers of eaas P 
es ae, stuck cortiicaten, and oll papers telephone cord across your desk, spilling ink 
combine all of these features. They are printed on Crane's ay h ; 

Bonp Papers from steel plates engraved like Unrtep States Bank or scattering papers, because the cord 1s 

Nores. They possess the same clear, clean, crisp currency feel, and neatly attached by eyelets to the arm itself. 
have the same quality of permanence and security. That is why : est 

nd investors ovefer thes The Sperry Arm is always within reach— 

always out of the way. Write for the name 

° 


KIHN BROTHERS BANK NOTE ENGRAVERS of the nearest Sperry Arm dealer. 


) WEST NINETEENTH STREET 


Guaranteed for 5 Years Address Dept. 40 


NEW YORK CITY 


Kellogg Switchboard & Supply Company 


CHICAGO, ILL. 











The Tenacity Line 


Represents Known Values 


You can sell our loose leaf devices with full 
assurance that they will please the bookkeeper, 
and make the manager happy. The bookkeeper 
finds Tenacity Accounting Devices easy to 
handle through his day’s work. The manager 
takes satisfaction in knowing that his books are 
in good physical shape. 
One item in the Tenacity Line is 


THE C. L. 
STEEL BACK LEDGER 


























~ EXACT SIZE 
FULL SIZE 









‘he “Indispensable’’ 
ARGUS LINES 


PAPER FASTENERS 

PEN AND PENCIL CLASPS 
ENVELOPE MOISTENERS 
TYPEWRITER ERASERS 


Service durability is assured by electrically welding the metal . » ‘ 
parts. Makes solid construction that stands up under severe Phone your jobber for samples and discounts, 
usage. The C. L. is made in five capacities. Each is capable of - : ‘ s 

100 per cent expansion. or write direct. 


Use our large capacity binder in connection with aledger rack and 
optain an ideal combination for machine-posting. 


gone nthe fatare. Ont catalogue demonstrates Teoncty Quality SMITH & STEARNS .... ARGUS MFG, CO, 
rite for the ; 202 S. State St. Representatives Chicago Ill. 
The TENACITY MFG. CO., Inc. Chicago, Ill. te U.S.A. 


Reading CINCINNATI, OHIO 
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Equip your chair with “Miss Comfort 
Widney” Seat Pads and every day 
will be your easy day. Easy on 
clothes, and prevents shine and wear, 
because the friction is between the 
pad and the chair. Easy on nerves 
and easy on vitality because each pad 
is comfort itself. 

STATIONERS: 

Write for our proposition on old style 


Strap Pads and “Miss Comfort Widney”’ 
Seatpads. 


THE WIDNEY COMPANY 
310K South Jefferson Street 
CHICAGO 
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SIMPLEX TUBULAR STANDS 


“Convenience in Applica- 
tion” adds 50% to the merit 
of any office appliance 









Adding Machines 
Billing Machines 
Copy Machines 
Typewriters 

Etc. 


Equipped with 
or without 
raising and 
lowering de 
vice as de 
sired. 














Eclipse Pneumatic Inkwells 


have the refinement and beauty that mak« 
them preeminently fitting for the desks of 
business men and other executives in ever) 
field. They have that unmistakable ap- 
pearance which associates itself with th« 
environment of successful men—strong 
and dignified. An Eclipse Pneumatic Ink- 
well is the kind such men prefer to have 


before them—and to use. 


No ‘‘plungers.’’ No ‘‘covers.” 
See the several handsome styles 
at your dealer's. Write for cat- 
alog of Eclipse Line. 


General Eclipse Co., Dept. A, Danielson, Conn. 























WIDE BASES 
that rest firmly 
at all times 


Model S-3 


Adding machine stand 
equipped with raising 






The easy adjust 
ment of the hand 
lever lifts or low- 







ers the stand at and lowering device 
will. It may be which operates’ with 
rolled about in base casting naving easy roll- 
any direction. ing casters within. The stand 
Can be made up ig raised or lowered at will by 


Rae = means of the hand lever. 

or, to match the Simplex Tubular Stands have the big 
gay J nup- advantage of being light in weight, 
el or design made though extremely rigid and durable 


to order on spec- under heavy stress or constant use. 


gma Easy to Handle and the Best in Its Class 
SIMPLEX STEEL STAMPING & MFG. CO. 


128 Gravois—Saint Louis 












r Quality 


is the factor that eventually sweeps 
aside the most intense competition. 
P: ice may appeal to a man’s pocket- 
book, but quality invariably wins 
his confidence and long-lived 
patronage. 


No. 1860 F 


Many hundreds of merchants who have 
established their business on the prestige 


STOW & DAVIS 
MATCHED SUITES 


have seen their sales double and triple. 


YOU can depend on Stow and Davis in 

critical times with critical customers and 

when critical examination is insisted upon 
even after years of service. 


Write for dealer’s prospectus. 


STOW & DAVIS FURNITURE CO 


Grand Rapids, Mich. 
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a8 sestase 
\ neat sixteen-pag yooklet describ 


of the Woodstock typewriter is being circulated by dis 


tributors oft the W oodstock Typewrit t ( ompany t 
reveals some striking and novel departures in typewrite! 
construction. 

[The Wales Adding Machine Company, W ilkes-Barré 


nna., described its new model No. 20 visible adding 
} “his in folder prin 1 3 black. red and green The ° 
machin na roide | nted in Diack, red ¢ gree! . 
- 1 : 7 . ‘ s 
various specia ires of the machine are described ane Lets Get Ac quainted 


1 1 1 


illustrated in a graphic manner. 





Domestic and Foreign Dealers 


The Byron Weston Paper Company, Dalton, Mas 


cle oO! strates Detiance bond in several weights with Ln CURMANCO 
sample book of letterheads. The graphic arts are well TRADE MARK 
represented in the book, as it shows samples ot photo 

vravure stone lithography, offset, die stan ping, etc 


Steel Office Specialties 


[he Sundstrand Adding Machine Company, Rockford Big Profit Producers 


has completed two-color folders of two new devices 


One is a cash drawer with adding machine incorporated 

\ duplicate receipt for the customer can be provided. The 

other folder shows the new Sundstrand statement machine 
—— 


The Schroder & Lombard Stamp & Die Company, 202 


(entre street, New \ ork, N.  & issues a loose leaf cat: 
] 


logue of steel stamps and dies for hand and press us Make to order sheet metal boxes, files 
rolls for embossing paper, leather, fabric leathers, wa and racks. Tell your salesmen to pass 
up no special work. Let our factory 


paper, lace paper, rolls for moireing silk, steel knurls, et 
be your shop. Prompt service. 


[The Ideal Coated Paper Company, Springfield, Mass 
has issued a sample book of Ideal gummed papers Phe 
line is manufactured so that the sheets are guaranteed to 
remain flat An extensive range of colors and finishes 1s 

cummed with dextrine and some with fis] 


O1 e 
glue. 
meas urrier O 

The Newman Manufacturing Company, Cincinnati, Ol ie @ 
has issued a complete catalogue of ornamental brass a1 
bronze work. Included in its sixty-four pages are brass Mi li U A 
office railings and gates. door guard rails, grilles and cor Inneapo 1S, ° 7 e 
‘ces. building directories, etched brass sigt nz 


ns and tablets, racks for flat top desks, cuspidors, 

















, 
and coat hooks, costumers, wall racks, price ticket holders 
:*S i. « ee 
i 





Dealers’ Printed Matter. 
loward W. Boise, 216 Park Avenue, Plainteld 


Hamed Wy Bolen 26, Bek see, eid 


+ ] rd 


‘ , * 

Brown, Blodgett & Sperry Company, St. Paul, Mir 
las created an attractive booklet in Look Us Over.’ Ac In ar S 
is general publicity of a specific type, charmingly dress 


: from V ished Surf 
Consular Catalogue Inquiries. arnishe urtaces 
Savearal Tinited States coneule 3 -ommercial atta - 
seve! United $ ut nsul and iC A ga - CA MPBELL’S Amber Glaze _per- 
have requested trade literature for the assistance of | , , ren s packing mark 
] ‘ ‘ emove pac ig arks 
merchants in ordering American products scratches, checks, and hot marks 
ry fiee of the ease ease attach “é ico ( : : 
The ofthe f 4 commer« ial attache a Mexic applied with a cloth pad. It enables 
requests I! 4 T ovrues POT yrractic: \ r 11n 8) 
qt r¢ r < a o11e ste n J ract ¥ y every = ‘ ou sandpaper a polished, var- 
acture Ch ow limited Catalogues may be ae 


wut. ( Ss 1 i . ° surface and restore its original 
sent to that office, P. O. Box No. 5097, Mexico City, D. ] 


2 onsulate has 1 ently been established at Zag 
> 9 Tr ‘ 1 . i . ae { s only one of the many 
Yugoslavia he American consul wishes to receive c: 
' { jua isefu products composing 
oocue . 
1 ' a mpbell’s Quick Repair Outfit, 
Manufacturers who have the American consula 
; , . ? hic] : n use by thousands of 
Gijon, Spain, on their mailing lists are advised to cort ra 
be «jel e That Po i 7 “eer saat ng ire and piano houses 
a niegyedine mal ONC: — rg ga nage esta ighou the United States and 
eighteen months American interests in the Province 
Ovied ire cared for by Maurice | Stafford, U1 
Statec unsel at Sant der 


FREE BOOKLET 


= Write sur free booklet, “How to 
New Bureau of Commerce C ffices. Repair Damage to Varnished Ssur- 
faces t explains how you can 





\ co-operative office of the Bureau of Foreign and D 
mestic Commerce has been established at the Akron Cham 
ber of Commerce, Akron, Ohio. W. W. Hall is the 
eign trade secretary in charge. 

The Syracuse Chamber of Commerce, Syracuse, N. Y.., THE M L CAMPBELL CO 
has undertaken a co-operative office of the Bureau of For ng 7 . 
eign and Domestic Commerce. N. D. Chapin, the foreig1 FINISHING [PRODUCTS 


trade secretary, is in charge. . 
. ee 704 East 19th Street Kansas City, Mo. 
It isn’t the work, but the worry that makes the world 


grow old.—The Hub Guide Post. eee ee 


oid the grief, complaint and refin 
ng expense resulting from injury 


shes 

















USTOMERS point at 
the Nemco,”’ 


IC 


basket salesman, ‘‘and sa 
‘let me see that basket’ 
they like it neat-looking 
appearance. It looks 
different roes inanv 
re ‘ 
room, ne added, 
we sell 2 lot of them 


—Expanded Metal, not Wir 


comes enameled in rich maroot 
or olive green to match moder 
office furniture, cr pure whit: 
for hos pit als and homes. The 
attractiveness of the Nemco i 
only one reason for its popular 
ity—read them all and send for 
sales distribution plan 


Prompt Shipment 


NORTH WESTERN 
EXPANDED METAL CO. 
983 Old Colony Building 
CHICAGO 


Manufacturer's Representatives 
H. E. HOOKER 
186 North La Salle St., Chicago, / 
ERNEST WALLACE 


rket St San Francisco 


444 Ma 


said the 





) 


4 
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Wi Jor the tent i Othe” * 
- Man acter,» 





Attractive 


Olive Green,Maroon 
or White. 


Ru S/proot 
Enameled 
-Convenient 

Three sizes 
-Solid steel bottom 


Cannot become loose 


Popular 
Sells readily 


— Yields good profits 


With quick turnover 
~Nen-marring 
Smooth rim at top 
-~Durable 

All steel 


Doesn't bend 
Built for hard usage 





i 
HUAIAUANUILANIAN : 


or selling 
Boxes 


banks in your trade 


plete details to live 


The Barstal Line 


ard Bronze Work, 





When vou check up 
and handling Barshal Safe 


Steel Filing Equipment, 


Deposit you have a new 
sense of what worth-while profits 
there are in selling these boxes to 


territory. 
dealers. 
neludes Met 


Ornamental 
Banking Room Fixtures 


the low 


al Furniture, 





cost 


Com- 


Iron 














for 
here are announcements from firms at home and abroed 


NOTE.—Manufacturers should read this department, 
regarding their requirements for goods. Many of these an- 
nouncements outline business opportunities of importance 
manufacturers in this field. 


Amsterdam, Holland.—Kamerlingh Onnes, managing 
director Bureau voor Handelsinlichtingen (Trade Informa 
tion Bureau), desires to receive copies of any publications 
tor files used in furnishing trade information for the i 
dustrial community. Directories, catalogues, trade joi 
nals, ete., will help to further the trade with Holland. J 
bureau is a semi-official institution, subsidized by the 
Dutch government, and supported by the most prominent 
business men of the country. 


Bombay, India.—The Office Equipment Bureau, Systems 
building, 21 Pitha street, wishes exclusive sales rights in 
India on several lines. The company invites quotatioygs 
znd samples—where practicable—on office furniture (par 
ticularly steel), labor-saving devices, filing system su 
plies and office stationery. 

Boston, Mass.—J. Norton Binkley, 28 School street, 


wishes to add to his lines. Some oftice machine of merit 
will appeal to him. Manufacturers are requested to com- 


niunicate. Mr. Binkley has sold adding machines, type 
writers, etc., in and around Boston for twenty years 
Charleroi, Belgium.—C. Wergifosse, 69 Rue de Montigny 


wishes to hear from manufacturers with a view to repre- 
senting them in Belgium, Holland and Switzerland. He 
is interested in steel and wood office furniture, typewriters, 
adding machines and modern office equipment of all kinds. 
Catalogues and price lists are requested. Correspondence 
should be in French. 


Cincinnati, Ohio.—William B. Hall, P. O. Box 635, plans 
opening a store retailing high-class steel and wood office 
furniture, filing cabinets and filing systems. Mr, Hall was 
formerly vice-president of The Macey-Hall Company at 


and has sold his entire holdings. 
M. C. Lilley & Company, Long 
hear from manufacturers of 


Cincinnati, 

Columbus, Ohio.—The 
and Sixth streets, wishes to 
envelope sealing machinery. 

Denver, Colo—The C. L. Patterson 
Company, 1741,1747 Champa street, is 
department for office supplies, and desires to receive cata 
logues and price lists from manufacturers. The department 


Office ge arse 
about to open a 


will be in charge of Charles E. Draper, to whom corres 
pondence may be addressed 

Dubuque, Iowa.—The Dubuque Office Equipment Com 
pany, 157 Ninth street, has been established to handle a 
omplete line of stationery, filing cabinets, chairs, desks 
etc. Manufacturers are requested to send catalogues and 
price lists. 

Elwood City, Penna—The Hall Print Shop is to open 
this month at 236 Sixth street, handling office supplies 
and stationery. Manufacturers of lines suitable to a city 
of 10,000 are requested to send catalogues and price lists 


Company. 
carrying 
Manufas 
price 


Harrisburg, Penna.—The Office Equipment 
204 Walnut street, is to be established shortly, 
complete line of office equipment and supplies. 
turers are requested to send catalogues and 

Houston, Texas.—I. J. Stockton, 1302 Hadley avenue, 
plans going into business for himself, after having been 
salesman for a typewriter concern. He wishes to hear from 
manufacturers of new office appliances who desire repre 
sentation in his territory. 

San Francisco, Calif—Ralph V. Rankin, manufacturers’ 
representative, 218 Underwood building, 225 Market street, 
is open for additional lines. He now has the “Vellum” line 
of tracing papers, and the print shop furniture line of the 
Hamilton Maunfacturing Company, Two Rivers, Wis. He 
was formerly a resident of San Francisco; for the past 
years he has been with The Morey Stationery Company, 
Seattle, Wash. 

Rome, Italy —Ugo de Angelis and Mario Campagnao, 
Via Arco Caimbella, 17-B, offer an outlet in Italy for 


1 
lists 
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IDEAL TUBULAR STANDS 





No. 3 
Combination 
Typewriter 
Stand 


Made in a wide variety of styles, for supporting practically any kind 
of office machine. A crank raises the castors off the floor, and 
permits the rigid legs to take the load. Mount a typewriter, a 
duplicating machine, a roller copier, an envelope sealer, an adding 
machine or a card index cabinet on an Ideal Tubular Stand, and it 
can be rolled to any position, lowered to operating position and used. 


Fowler-Manson-Sherman Cycle Mfg. Co. 
1445-1455 W. AUSTIN AVE., CHICAGO 


























Quality Chairs 


The World’s Standard for 
Over a Quarter of a Century 


Write for Catalog 


G. A. Conk Company 


16-28 Osborne St. Cambridge 30, Mass. 























IANCES 


eggs hare yr the low- 
but necessary 


CUSPIDOR 


to have it in keeping 
with the rest of the 
office. Jt can be, from 
our 86 designs in Brass. 


Write 
ALDRICH Mfg. Co., Inc. 
57 Illinois St., Buffalo, N. Y. 








“Since 1879” 








Full value in return for expenditure is the 
important demand today. 


Tell City Desks 


have gained a reputation which is continually 
strengthened by comparison. 
Quick turnovers are absolutely essential during 1921. 
Tell City Desks are never among the “stickers.’ 
They sell—and stay sold. 

WE HAVE A CATALOGUE FOR YOU. 

WHEN SHALL WE SEND IT? 


TELL: CITY : DESK: CO.:: 


TELL CITY, INDIANA 
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Dexter’s Star Manifold Linen has strength and life and 
is of tissue weight without tissue flimsiness. The writing 
surface is smooth and even, with just enough gloss to take ex- 
cellent imprints from type. 


copies at once as the typewriter will hold. 


It will make as many clear carbon 


Neat, businesslike letter files result when Star Manifold is used, 
as it will stand upright in the vertical files. 


Let Us Send You Samples 


C. H. DEXTER & SONS, Inc. 


Windsor Locks Connecticut 


APT t.1 
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What GLUEY PASTE. Joins 
together, cant be put asunder. 
GLUEY PASTE is a substance having the con” 


sistency of ordinary paste. yet with the tenacity 
of glue. It is the “last word” in adhesives, being 
particularly well adapted for school and office use. 


In pint and quart sizes, the containers are either 
tin or glass, as you specify, and sell at $2.75 and 
$4.50 the dozen, respectively. Gallons come in 
stone jars at $14.00 the dozen. 

D!SCOUNT TO THE TRADE 
The COMMERCIAL PASTE COMPANY 
504-20 Buttles Avenue COLUMBUS, OHIO 
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\ 
Kendall Envelope Sealer 


NEW MODEL NO. 3 





A Cure for the “Licker” Habit 
GREAT SAVER OF LABOR, TIME, MONEY 


One quick, straight motion across the flap moistens and seals the 
envelopes, leaving them flat, clean and free from moisture. 


SEALES 50 ENVELOPES A MINUTE 


Feeds water as a fountain pen feeds ink never dries out so long 
as any water remains in the handle 


ALWAYS READY FOR USE 


The most efficient and economical Envelope Sealer devised—always 
ready for use, never out of order, because of simplicity in construc- 
tion. 


Made of brass, nickel-plated, a thoroughly satisfactory and 
practical device 


PRICE $3.50 POSTPAID 


KENDALL SALES COMPANY 
120 TREMONT STREET BOSTON, MASS. 


Sales Rights and Exclusive Territory available to capable men 
having their own sales force or who are able to create organization. 














WRITE FOR OUR PROPOSITION J 








Feature 
W ork-Organizers 
Here’s Why 








They sell readily. They 
repeat great. 
Just now, of all times, 


office executives are vitally 
interested in efficiency. 

Desk organization is the 
first step in office efficiency, 
and Work-Organizers are 
the first step in desk or- 
ganization. 

Offices are buying all kinds of 
really practical time-saving de- 
vices as readily as they ever did, 
if you approach them right. But 
they are tired of ‘‘just b 
they want te be SOLD. 

‘Lhey are keen to cut costs and 
only a moss-back will argue toda 
that inefficient methods cost les 
than modern methods. 

For example, the ordinary ste- 
nographer or typist, ccunting sal- clearly and simply how to clear lit 
ary, supplies, rent on office space tered desks —and KEEP THEM 
toilet facilities, etc., costs about ( ——— . Work-O 
e> Or as r tea Roa “ree with any ork-Organizer 
$2,000 a year. What mo lern ao ma vou oek te on 

> would hesitate tc invest letterhead 

















How to Have a Clear Desk 


=) A Plan to Organize Your Desk 
oe Work That Is Efficient Yet 
Simple— Bulletin Free 


Wrestling with the problem of! 
desk confusion and disorder, ever 
worker in your office needs our sim 
ple little 4-page bulletin How t« 
Organize Desk Work.’ shows 








, or $100, for a 10% or To order, just mark quantit 
20 ncrease in her produc tior wanted opposite each style numbe 
efficiency? and attach ad to letterhead rhese 


W ork-( Irganizer sales are 1 are pre-war prices 


falling off—February was a big 
Work-Organizer month. March 
promises to exceed February. We 


300 line’’ Black Seal Grain Fa 
rikoid cover on all exterior surfac« 
Paper inside Flexible, durable 


I handsome 


expect 1921 to at least doublk . No. 330, 6 pockets, $2.50 
1920 No. 332, 10 pockets, $3.50 
tas No. 334, 15 pockets, $5.00 


‘700 line’’ Flexible durable paper 


Work-Organizer Co. {hese may de used on top, of the 
725 W. Grand Blvd. manera oT 


730, 6 pockets, $1.00 
No. 732, 10 pockéts, $1.25 


DETROIT No. 734, 15 pockets, $1.50 
London Address——-Red L‘on House, Red Lion Court, Fleet St., London, W. C. 
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OFFI ( Lees 
American products \n agency is 
Lin will be saved in correspondence 1 Amer 
rs will include with their first letter their catalogues 
j s, terms, etc., prepaying postage fully to insure t 
deliver Che house is well established, and enjoys a high 


Opportunities for Foreign Trade. 

The business tips which follow are collected from the 
various points where the United States has consular 
officers and commercial attaches. If the reader wishes to 
follow any of the’prospects, he can obtain the name and 
address by requesting the information from the Depart- 
ment of Commerce, Bureau of Foreign and Domestic 
Commerce, Washington, D. C., mentioning the number 
which identifies each item. This information can also be 
obtained from the district and co-operative offices of the 
de partment 

District Offices: New York, 734 Customhouse; Boston, 
1801 Customhouse; Chicago, 1424 First National Bank 
building: St. Louis, 402 Third National Bank building; 
New Orleans, 120 Hibernia Bank building; San Francisco, 
307 Customhouse; Seattle, 848 Henry building. 

Co-operative Offices: Cleveland, Chamber of Commerce; 
Cincinnati, Chamber of Commerce; Cincinnati, General 
Freight Agent, Southern railway, 96 Ingalls building; Los 
Angeles, Chamber of Commerce; Philadelphia, Chamber 
of Commerce; Portland, Ore., Chamber of Commerce; 
Dayton, Dayton Chamber of Commerce; Pittsburgh. 
Chamber of Commerce; Baltimore, Export and Import 
Board of Trade; Newark, N. J., Newark Chamber of Com- 
merce; Norfolk, Va., Norfolk Maritime Exchange; In- 
dianapolis, Ind., Indianapolis Chamber of Commerce; Ak- 
ron, O., Akron Chamber of Commerce; Dallas, Texas, Dal- 
las Chamber of Commerce; Columbus, O., Columbus 
Chamber of Commerce; Syracuse, N. Y., Syracuse Cham- 
ber of Commerce. 

Most of these items are quoted in full, as reported by 
the Bureau of Foreign and Domestic Commerce, in the 
thought that where a miscellaneous list of requirements is 
stated, the character of the inquirer’s business will be 
revealed 

These items are given identifying numbers, to avoid 
promiscuous publication of the names connected with 
Foreign Trade Opportunities developed by the Depart- 
ment of Commerce. The names and addresses must not 
be published by their recipients. 


Adding Machines. 


34,521 \ commercial agency firm in Italy desires to s« 
cure an agency or purchase typewriters, adding machines, 
et Quotations should be given c. i. f. Italian port Ref 
ere 

General. 

34,539.—A firm of stationery merchants in Canada de- 
sires to purchase adding-machine paper and mimeograph 
i:k. Quotations should be given f. 0. b. point of shipment 

34,541 \ mercantile firm in England desires to purchase 
nietal parts of rubber stamps and self-inking frames. Quo 
tations should be given c. i. f. English port Payments to 
be in cash. Reference 

34,596.— Banking firms in Chile are about to begin thi 
construction of bank buildings and desire to be placed i 

ommunicatio1 vith manufacturers of safety deposit 
\ 1ults. 
Furniture. 

34,535 \ mercantile company in the Netherlands desires 
to purchase oak and steel office furniture, knocked down, 

cases if possible; and machines for office use, if ex 

lusive representation can be given for their sale in Hol 
land. Quotations should be given c. 1. f. Dutch port 
Terms to be cash References. 

34,611.—A firm of importers in Cuba desires to secur 
the sole representation of exporting firms for the sale of 
flour, codfish, rice, canned fish and preserves, canned 
fruits, dry goods, novelties, iron and steel products of all 
kinds, and office furniture., No reference offered. 

34,632.—A mercantile firm in India desires to purchas« 


d secure an agen \ for everything electrical, soap mak 
ing plants, textile machinery, electric passenger and freight 
vators, screws and nails, corrugated iron sheets and 
galvanized buckets, workshop tools, steel furniture, et¢ 


Quotations should be given c. i. f. Bombay or Calcutta. 
Terms Part advance through bank; balance against de 
ivery of documents through bank Reference 

34,622.—A commercial agent in France desires to securé 
the representation of firms for the sale of American novel 
ties, preferably office fixtures, and small labor-saving de- 


vices Quotations should be given c. i. f. Havre or North 
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Filing Supplies 
A complete line 


of over 600 items 


Catalogue and price 
list on request 











Oror. FILING SUPPLY Co, 
FORMERLY RECORD CARD CO. : 
382 Jefferson Street 
BROOKLYN, NEW YORK 
NEW YORK OFFICE PHILADELPHIA OFFICE 
23 White Street 939 Drexel Building 











Merrie erty 
















Typewriter Ribbons 


and 


Carbon Papers 


Just as the name implies 
—really Durable! 


Clean, sharp writing rib- 
bons and carbon papers. 


Send for samples and 
compare. 


Du-Ra-Bul Carbon & Ribbon Co. 


Douglas Street and Third Avenue 
Brooklyn, New York 
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The Model 5 
New Era Visible Checkwriter 


NEW standard of value in modern check protecting 
devices is offered both consumer and selling rep- 
resentative in this machine. Lowest in cost, sturdiest in 
construction, speediest in operation and handsomest and 
mort compact in appearance, the New Era is made to give 
lifelong security from all possibility of fraudulent alteration. 


We would be glad to hear from responsible parties 
interested in representing us in the United States 
or overseas markets 


PRICE $35.00 IN THE 


New Era Mfg. Co. 


2033 Fifth Avenue 
New York, N. Y. 


What You Write As You Write It” 








Wherever- 


GOODLINE ‘‘METAL TIP’’ GUIDES 


are sold, the merchandise turnover has 
been satisfactory 


It sells easily to the average buyer—men 
who understand that excellence of mate- 
rial and construction are not incompatible 
with moderate price. 

And quick turn-over in this respect means 
quickly - made _ satisfied - customers, for 
every buyer o Goodline ‘‘Metal Tip” 
Guides comes back for more—and usually 
brings his friends. Write for prices. 


THE GOODLINE COMPANY 
KENT, OHIO 


New York Office: 52 Park Place 


OFFICE 








APPLIANCES Apri oT. 


\tlantic port. Payment to be made against documents 
Correspondence should be in French. References 
See also No. 34,553 under Typewriters. 
Other Machines. 

34,564.—A stationery and printing firm in Spain desires 
to purchase numbering devices to be attached to printing 
presses for numbering pages, and also a separate number- 
ing machine to be worked by a pedal. Quotations should 
be given f. o. b. New York. Payment to be made through 
credit in New York bank. Catalogues are requested 

34,583.—A merchant in Switzerland desires to secure an 
agency for the sale of light articles of general use, such 
2s machines for offices and household articles, which may 
be shipped by parcel post. Quotations should be given 
c. i. f. Switzerland. Payment to be in cash. References 

See also No. 34,553 under Typewriters 

See also No. 34,622 under Furniture. 

Paper. 

34,542.—A company of manufacturers and importers 
India desires to be placed in connection with firms for the 
importation of hardware, machinery, tools, glassware, elec- 
trical goods, photographic materials, cinema films and 
machines, typewriters, bicycles and motor cycles, stoves 
telephones, patent medicines, clocks and watches, papers 
pictures, printer’s supplies, perfumery, toys, novelties, and 


any class of articles suitable for the Indian market. Ref- 
crences. 

34,587.—A book store in North China desires to purchas« 
books suitable for Y. M. C. A. commercial schools and 
stationery, including chiefly school supplies, pencils, pads 
ud paper. References. 


Pens and Pencils. 

34,650.—A commercial agency firm in Mexico desires t 
secure the exclusive agency from manufacturers for the 
sale of high-grade fountain pens. Cash will be paid ef 
erences, 


Stationery. 
34,578.—A merchant in Canada desires to secur¢ 
agency for the sale of stationery and stationers’ supplies 


(Juotations should be given c. i. f. Canadian port or 
factory. 

34,633.—A firm of commercial agents in Australia desires 
to secure the exclusive representation of manufacturers for 
the sale of hardware, including all tool and shelf ware 
crockery and glassware; fancy goods of all kinds; and 
machinery, including stationery, textile, marine, electrical 
and ventilation machinery, as well as motors and acces 
sories. References. 

See also No. 34,553 under Typewriters. 

See also No. 34,587 under Paper. 


Typewriters. 
34,553.—A firm in Italy desires to secure an agency for 
the sale of automobiles and accessories, vacuum cleaners 


otice supplies, such as typewriters, and furniture; electrical 


household appliances; cinematograph machines; check- 
writing machines, etc. Quotations should be given =. 
Italian port.. Correspondence should be in Frencl 
lrahan. References. 


See also No. 34,521 under Adding Machines 
See also No. 34,542 under Paper 


Commercial Exhibitions Overseas. 


Manufacturers seeking overseas outlets may b ter- 
ested in some of the exhibitions and fairs scheduled for 
this year in several foreign countries. American labor- 


saving appliances arouse unusual interest whenever s! n 
While it 1s probable that manufacturers’ alert representa- 


tives abroad have already directed attention to these of 
portunities, the list may be interesting in that it shows a 
confidence in the future of business on the part of the 
trading elements of the different countries. 

Bordeaux, France.—The annual commercial and lus- 
trial fair will be held June 15-30. Particulars regarding 
space and shipping conditions may be obtained from the 
othicial representatives, A. D. Straus & Company, 18 Broad 


way, New York, N. Y. 

Danzig, Poland—The Spring fair has been 1 
One is planned for Fall. United States Consul 
Dawson, Danzig, can give further information 

London, England.—International Printing, Paper, Sta- 
tionery, Bookbinding, Box Making and allied trades exhi 
bition at Royal Agricultural Hall, London, April 30 to 
May 14. Exhibits from Germany,. Austria, Bulgaria and 
Turkey are excluded. 

Utrecht, Netherlands.—First International Industrial Fair 
to be held September 6-16. The general representative in 
the United States is the New York Chamber of Commerce 
for the Netherlands and the Netherlands East and West 
Indies (Inc.), 44 Beaver street, New York, N. Y 


postpone 
i. 
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Economy and Efficiency 


Don’t wait to have a rubber stamp made 
to order when you want a special notice, a 
price change or an announcement made up. 
Make your own ina minute. No office, store 
or actory should lack this time and money 
saver. Pays for itself in a day. Order from 
your dealer today a 


Fulton Business Outfit No: 21°— OA $2 font: 


Although the above are the most popular, there are 
many other sizes and styles. 


FULTON SPECIALTY CO. 
Elizabeth, N. J. 


Stamp Pads—Daters—Numberers—Sign and Price Markers 





















Your Stockroom Is Here 


Adding Machine Rolls Our line of specialties 
Carbon Copy Binders 
Carbon Papers 
Clipboards 

Counter Books 
Figuring Tabs 
Impression Books 


for Stationers represents 
many of the staples that 
enter into regular daily 


pr consumption in_ office 
Metal File Boxes P 
Paper Clips and Fasteners and store. N ote the 
Paper Fasteners : . . 
Brass or Steel list of Rockwell-Barnes 

Papers— . 

Bonds Products and check it 

Blotting ° 

Manifold against your wants 

Mimeograph 


Penmanship—Ruled 


and Unruled laste for ¢ ations 
Railroad Manilas W rite us fot quotati ome 
Railroad Tissues < >< les le vill 
Ruled Journal Papers and —— We a 
Ruled Record Papers 
Typewriter 
—Boxed 
—Wrapped 
Writings 
Perforated Memo Pads 
Railroad Special Books 
and Papers 
Records 
Ruled Papers and Books 
Scratch Pads 
Stamp Pads 
Stenographers’ Note 
Books 
Stenotype Rolls 
Tally Books 
Train Orders 
Typewriter Oil 
Typewriter Ribbon 
Vertical File Holders 
Waybill Books 


give you 


Reasonable Prices 
Excellent Workmanship 


Prompt Service 


Rockwell-Barnes Co. 


Manufacturers of Stationers’ 
Specialties 
700 Munn Building 
Chicago, IIl. 
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@ ESLEECK'S THIN PAPERS' 


=< 






Esleeck’s Onion Skin 
and Manifold Papers 


ARE RIGHT for important business uses 

for making duplicate and manifold 
copies of letters, records, legal reports, 
Cue. ; 


ea 





for foreign letters, and invoices; 

for branch office letters, lists, etc; 

for salesmen’s letters and bulletins; 
for various printed forms on which 
manifold copies are made; and for 
other purposes which require thin 
papers that are strong and durable. 


RO OS FR OES 













we, we 





7 ~w 


Sold by leading: paper merchants. 
ASK OUR DEPT;O FOR SAMPLES 


Esleeck Mfg. Company 


TURNERS FALLS, MASS. 











The Right Letter-Scale 


at the Right Price 


NO SPRING—JUST GRAVITY 






EVER -BALANCE 


LET TER-SCALE 


A Beam Scale,'Permanently Accurate, 


FOR FIVE DOLLARS 


No weights to slide into notches, nor anything to 
adjust. Needle shows ounces, also postage 
for letters and circulars. 


THE SHUTTLE MACHINE CO. 


SCALE DEPARTMENT 


18 East 17th St. NEW YORK 











OFFICE 


KEY KASE 


advertised in 
LITERARY DIGEST, AMERICAN 
INDEPENDENT, SYSTEM, COLLIER’S 
and thru other effective channels 
Flat, smooth, neat—tits vest 
or hip pocket or ladies’ 
handbag without bulging. 
Saves clothes. Keys easy on, 
easy ff, easy to}iocate even 
in the dark. Each ‘hock 
holds two. 
A LIVELY SELLER! 


Who ever carries keys” 
needs a Key Kase 

ind our advertising, reach- 

ne hundreds of thousands 
men and women pros- 

‘ects sends them to your 


store. 








RETAIL 

Real 
{ Hooks . 
i Hooks .. 

Hooks 


Goat Morocco Lined 

Hooks 
6 Hooks 

Hooks 

_-—~ _ 

(Gold Plated He 

Hooks 

Hooks 

Hooks . 

Write for Dealer Offer 


BUXTON, Inc. 


sSuccessor to 


PRICES 
Pig Skin 


to 
$2.65 
All .L. A. W. Novelty Co. 





Leathers 


Wastern C mada Agents: 
Rowland & Campoell, Lid., Wnripeg 
Mexican Representatives: 


Dept. P. Springfield, Mass. 
Eastern“Canada Agents: 
_Julian Sale“Leather Goods Co., Toronto 
Ramon Pelayo y Cia., Mexice City 


ye 


—<. 


EZ 


yy: 
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RUBBER BANDS 


Extra-strong bands of 

ive, springy rubber 
TELEPHONE 
EAR CUSHION 


on the ear—easier 
Slips right 
Shuts out 
shuts in sound 


Easy 
to hear with. 
e 


DAVOL RUBBER COMPANY 
Established 1874 
Executive Offices and Factory, PROVIDENCE, R. I. 
Boston 


New York Chicago 








Finger ?Pad 


-AMERICAN- 


Wherever business 
‘picking-up’”—Marsh 
gvienic Finger Pads 


sold and used. 

Indispensable to 
workers. 
in handling 
money. 
in typing and filing. 
less. Do away with 
germ-laden sponge. 


tickets 


To show ’em is to 
‘em. The only 
serve office 
advertised device 
of its kind. 

Write for price-list 


eww voen 


San Francisco 


Protect fing 


nationa 
records spot 


Hy 


al 


oft 


Prevent errors 


and 
ers 


Pre 
1 


sel] 
tly 























Many of you who read this 


know us, our products and our 
reputation. 


Our plant includes a press 


room, a ruling department and a 
complete bindery for producing special 
forms. 


Our stockrooms contain 


large assortments of Pads, Paper, 
Index Cards and Filing Supplies in all 
sizes, weights and qualities. 


It pays lots of the largest 


stationers in the world to buy from 
us. We are here to serve you. Why not 
ask us? We will make it worth your 
while. We have some special bargains 
now all regular quality. 


Hano-Weinkrantz Co., Inc. 
133-35-37 Mulberry St., New York. 


Column and Tabulating Pads, Index 
Cards, Guides and Filing Supplies, Loose Leaf 
Ledger Sheets, Second Sheets, Bill of Lading, 
Delivery Receipt Books and lots of other items. 














A Different 


Noiseless Typewriter Carbon 


Unequaled for use 


with Noiseless 


Typewriter. 


Better, Clearer, Cleaner carbon copies. 


Write for Samples 


“AMPCO” 


We manufacture all 


kinds of 


Products means BETTER quality. 


Inked Ribbo 


Carbon Papers for the trade. 





American Manifold Products Corp’n. 
General Offices and Factory 
2900 Darwin Terrace 
Chicago, IIl. 
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Boston, Mass.— B. Cleary, sales manager of 
e-Pitt Manufacturing Company, visited the lo 
st month 
"Brooklyn, N. Y. lhe Service Supply Company, 26 | 
é las adce l i Ine Oo! loose leaf de vices 
Chicago, Ill—The Chicago branch of the Irv Pi 
acturing Company, 24 South Clark street, is t 
d at 3629-35 South Ashland avenue after May 
Cincinnati, Ohio.—C. C. Carpenter, president the 
C. Tatum Company, made a trip to Chicago 
I | 
\larch to inspect the display of Tatum products in the ne 
Chicago display room, with W. W. Matthews, 223 West 
\l: dis street 
Fort Guns Ind.—Articles of incorporation have beet 


I Mechanical Bookkeeping Con 


taken out by the Dunbar 
pany, ot Fort Wayne, Ind. The capital stock is $25,000 
lhe company will manufacture loose leaf binders and 
sheets Its directors are Weissell Baber, | R. Schieffer 
L. Wolf, R. E. Peters, and C. J. Dunbar 
Reenype y Mass.—Philip Harmon & Company, manufac 
rers of loose leaf devices and blank book s, have estab 
ished their manufacturing plant her he home office 
New York. The factory was moved from New York 


count of labor troubles. 


(Furniture—Continued from Page 184.) 


ture in the private offices of Arthur C. Moench, manager 
of the H. S. Crocker Company, and the Kauffman brothers 

f the same firm Che furniture is rather elaborate and is 

tracting admiring comment. 

San Francisco, Calif—A visitor to the city is Miss Edna 
Davis, the only woman who travels the Coast for office 
furniture Among other lines, she represents the Erie 
Art Metal Company, the Toledo Desk Company, Chicago 
Mirror & Art Glass Company, Felt Products Manufactut 
ing Company, Stein Bros. brief cases, et 


* 
San Francisco, Calif.—G. Hildebrand, city ith 
the Pacific Desk Company, its taking his vacation motorin; 
thern California. While in the South Mr. Hildebrand, 
pouular with the trade, is making his head 


salesmat W 


in Sou 


1 


Vino 1s very 


juarters at the Pacific Desk Company’s Los Angeles store, 
420 S. Spring street. T. M. Rafter has joined the Pacifi 
Desk Company’s staff ‘as salesman handling the filing 
equipment He was formerly with the Edward Barry 
or ae 

San aber ny Calif—The M. West Company is plan 
ning to go into the office desk a bag 0 business exten- 
sively. G. E Prost, sales manager for the firm, said 

litherto we never have sold escent desks, having limited 
ur desk department to products of the Art Metal Cor 
str Company We now intend to handle ooden 
lesks s well as metal.” .. <, Hillman, well known to 
the trade, is back with the West Company, having beet 

e time in Sacramento 
* * 

San Francisco, Calif—At the annual meeting of th: 
Rucker-Fuller Desk Company, held at the firm’s head- 
quarters, 677 Mission street, it was resolved to increase 
the capital stock from $100,000 to $300,000 This enlarged 
capitalization is made necessary by important enterprises 

which the firm is extending its activities. It has taken 
ver branches at Oakland, Sacramento and Fresno, which 
vill carry the lines handled by the San Francisco store. 
Sales will cover the territory between the four towns. 
The new Oakland branch was formerly the Hugh L. 
Rucker Company; the Fresno store was the Ristenpart 


desk store and the Sacramento branch was the C. W. Smith 


stor S. N. Rucker, president, and H. B. Rucker, vice- 
resident, weré lected. Managers of the branches are 
Oakland, H. L. Rucker; Fresno, W. E. Ristenpart; Sacra 
mento, ( W. Smith Desks, filing cabinets, filing sup 
plies _ chairs and tables will be featured, likewise school 
furs e, ete. 

Washi ington, D. c. l'. A. Bateson has joined the Was 
9 ales for the Yawinan and Erbe Manufacturing 
Ci ] ) He ndles Territory No. 6 Mr Bateson 
as torn erly vith the Curtiss Areoplane Company 








The Stenographer’s Workbench 


Byron Desks are made exclusively for persons who 
use typewriters. They are designed solely for the 
convenience and efficiency of the typist and every 
precedent has been sacrificed to these features. 


Whatever desks you sell for general office use, you 
should have Byron Desks for the stenographer and 
typist in stock and on display. Your investment 
is small and your profits steady. 


Byron Typewriter Cabinet Company 
Woodland Avenue 
Louisville, Kentucky 











_ EDEXCO - 
Graphic Marking Devices 


FOR 
MAPS 
AND 
CHARTS 








Immediate Deliveries 


deat 
Head 


Edexco fxs Map Pins 


| Will not peel or scratch. Solid 

glass heads—color runs all way 
zh—steel points—stay where you 
put them—2 sizes—16 colors. 


DEALERS WRITE FOR SPECIAL PRICES 


thro 
vlllO ip 











Small stock wil! show good profits 


EDUCATIONAL EXHIBITION CO. 


420 Custom House St. Providence, R. I, 
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KEEPS AN as ‘ ~ . BALANCE 
UNIVERSAL THRIFT 
given impetus by the war and the Volstead Act, 


places financial recording devices in the ranks of 
necessities. Hence the demand for 
HALLOMAX RECORDERS 
which retail at $1.00 and are supplied with strip- 
fillers at $.20 the box, each box containing % dozen 
strips. 
Trade discount 40 percent. Equip your 


self now to sell this self-advertiser and 
trade-builder. 


For $10, we will send one dozen of each prepaid 
to any part of the U. S. A. 


Send in your order now. 


HALLOMAX CO., Inc. 








2813 oa ge Road 
BROOKLY 
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The COLOR line 


of Pencil Sharpeners 


An exclusive Apsco production 
MU 


The Chicago, Giant, Junior, Dexter 
and Ideal Models are furnished with 
chip receptacles of non-transparent 


celluloid except for a small observation 
window in back, each machine having 
a distinctive color. 

The most attractive line of 
Sharpeners ever offered. 

The CUTTERS in the Apsco line are 
SOLID STEEL NOT FLIMSY 
HOLLOW CUTTERS PUNCHED 
AND FORMED FROM VERY THIN 
SHEET STEEL—ours will not break 
through at the gears or on the CUT- 
TING edges. 


Apsco cutters give 


pencil 


The satisfaction. 
The Apsco line is the only line of 
pencil sharpeners with colored non- 
transparent chip receptacles. 


Have you ordered? 
Automatic Pencil Sharpener Company 
Dept. A—58 East Washington Street 


Chicago, Illinois 


SUUUEUUEEOUUOUGUEDEROEEOGNGE 
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RIBBONS & CARBONS 





ANCES April, 1921. 





Boston, Mass.—William Plummer has join: 
sales force of the F. S. Webster Company 
Chicago, Ill—William A. Compton has su 
Cobbey as manager of the United States Man: 
pany, 226 West Madison street 
x x 


Chicago, Ill—The Old Hickory Carbon & 
pany, 536 Clark street, has incorporated to manufacture 
and deal in office supplies, stationery, ribbons, typewriters 
equipment, etc. 

~ + *K 
A. White, Chicago manager 


Chicago, Ill—Joseph 


F. S. Webster Company, returned Marck 21 from 
weeks’ vacation in Alabama. He spent much of his time 
on the golf links. The rest did him a great deal of good 

Cincinnati, Ohio.—Cincinnati won top position in total rib 
bon sales for January. It led all other offices of the Royal 
Typewriter Company, Inc. 

Erie, Penna.—The Erie branch office of the Royal 
Typewriter Company, Inc., was the first of fifty-three 


th 


branches in its January sales of ribbons, including coupo1 
books. 

Galveston, Texas.—The Ribbon Works will install new 
equipment, greatly increasing its capacity, and 
the concern to extend its trading activities. J] 
is president and manager. 

Indianapolis, Ind —P. M. Rhodehamel is now manager 
of the Old Dutch Carbon & Ribbon Company. 

New York, N. Y.—Riccardo Bignami, European represent- 
Manufacturing 


1). Claitor 


ative of the Columbia Ribbon & Carbon 
Company, “made” headquarters last month. 
x * * 
New York, N. Y.—The H. M. Storms Company, 


writer ribbons and carbon paper, 11-13 Vandewater street, 
is to move to a Brooklyn location this month. 

Philadelphia, Penna.—Ernest Dalton, of the Union Rib 
bon & Carbon Company, made a trip to Chicago in Marc] 

San Francisco, Calif—The F. S. Webster Company, Bos- 
ton, Mass., has opened a branch at 567 Mission street 
Walter P. Funck is in charge, assisted by J. D. Finn, who 
will travel the Rocky Mountain states. 

Washington, D. C.—The local office of the 
writer Company, Inc., was headliner in ribbo: 
book sales for January. 


Koyal [ype 








Color Promotes Study in Albania. 
Dixon’s Graphite reports that colored lead pencils s 
to promote studiousness among school pupils in Albania 
This fact was discovered by the Junior Red Cross, which 


had organized a school at Scutari and had engaged 
American teacher to officiate. This unknowing distribut 
of the rudiments of knowledge innocently gave her pupils 
pencils with black lead. The effect was disastrous. The 
children were restless. Interest was lacking. Some cease 
to attend classes. 

Finally the teacher went forth to visit the Al 
schools, seeking an answer to her problems. At: 


found it in the type of lead pencils used by 

They were all colored. Black ones were scorned 
So, with new supply on hand, interest was obtai: 

more and the Junior Red Cross is flourishing 


Cushman & Dennison Price Reductions. 
Cushman & Dennison Manufacturing Co: 
120-26 Eleventh avenue, New York, N. Y., has announce 
a reduction of ten per cent on its lines ‘covered by | 
prices of January 1, 1921. It includes glasswart 
stands, pen cups, sponge cups, pin cups, etc. 


The 


Hopkins to Address Advertising Men. 


The New England Advertising Association will hold its 
annual meeting in October at New Haven, Conn. The 
list of speakers includes George W. Hopkins, advertising 
manager of the Columbia Graphophone Company und 


president of the New York Advertising Club. 
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The Profitable Private 





LIBERTY 


POSTAL SCALES 


CONVERTED 








POSTAGE instead of 3c rates. 


Made in three sizes—1-lb., ~ MULTICOLOR 
2-lb., 4-lb. capacity. PRE SS 


Also equipped with up-to- 


date charts, showing the prints any kind of office or job printing using 
amount of postage on all standard printer's equipment. Form letters, let- 
classes of U.S. A. mail ter head, letter and signature at one impression, 
matter. each in a different color if desired. Automatic 


or hand feed—speeds 1,500 to 5,000 per hour. 


pene 5 pa LISENBY MANUFACTURING CO 
TRINER SCALE & MFG. CO. General Sales Office: 225 N. Michigan Blvd. 


2714 W. 2ist St. Chicago, II]. CHICAGO, ILL. 
























“Met-Con’ 
Portable 
Stands 


AMan is Judged 
LO By the Card 
He Presents 









Almost any card will 
do, of course, to con- 

vey your name to the 
man you wish to see—but 
a poor card, or one that may be 
slightly soiled, will carry with 
it a poor impression of your 
sense of fitness. 


WIGGINS 


Peerless Patent 


Just what you 
have been 
waiting for 


y 





eitaeehoneeetees 







pearance of these 
cards encased in 
convenient 
book form, 


Construction: All metal base finished in black, olive green or 
maroon enamel and mounted on roller bearing casters and having 
either a 1” quartered oak or mahogany finished top 16” square. 
TO DEALERS: 

Add this fast selling article to yourline. Quantity prices 
and discounts on application. Good deliveries. 


Retail price $16.50 ea. f. o. b. Dayton, Ohio 


Book Form Cards 
give = Gipatty to zou ttvetuatien One of the most handy of all office and shop appli- ; 
First impressions are lasting. ances. Can be used for Typewriter stand, Compto- : 
hs oeeateh ameatiaeen ak Gane meter, Cash register, Autographic register, Filing stand i 
and the clean-cut ap- and in fact for innumerable office and factory~uses. 
‘ 
t 


The John B. Wiggins Co. 








a, | The Metallic Construction Co. 
es Pepin Gee bile. CHICAGO DAYTON, OHIO 
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EVERY STATIONER AND OFFICE EQUIPMENT DEALER — EVERY EXECUTIVE IN ALL LINES OF 
BUSINESS who possibly can attend the 


First Los Angeles BUSINESS SHOW 


ought surely to take advantage of this opportunity to see under one roof demonstrations of the 
latest appliances, equipment, methods, and service of BUSINESS PRACTICE. 
THE EXPOSITION will be held in the Pavilion, Northeast corner of Grand Avenue and Washing- 
ton Street, Los Angeles, April 25 to 30, inclusive, 1 to 10 P. M. daily. 
Here, in a few hours, you can make an intensive study of the most modern business efficiency 
systems. You will get many ideas which you can use in your own affairs; you may get in touch 
with profitable lines which you yourself can handle as distributor. 

Free Admission Tickets at the Pavilion or on Application to 


Business Exposition Company 


Nathan W. Tupper, President Waldo T. Tupper, Secretary-Treasurer 
522-524 American Bank Building, Los Angeles, California 








UP-TO-DATE STENOGRAPHERS 


in every office use 


ROS ROL NON SKID 


Restores the Original ‘‘GRIP’’ to Typewriter Rollers 
Makes Paper and Envelopes Feed Easier. **Just Like a New Roller Every Week’’ 
50c PER BOTTLE. VERY LIBERAL DEALER DISCOUNTS. 


Mr. Stationer: If you are looking for a new source of revenue with exceptionally large profits, write us and 
ask for samples of our product, display card, blotter, circular, customers order card and details of our propo- 
sition to you. We imprint free as many blotters, circulars and order cards as your mailing list require 


THE ROS ROL COMPANY - 1367 Broadway, New York City 


See new display illustrated elsewhere in this issue. 











Good Service on Rubber Stamp Orders 


Requires the use of considerable machinery and equipment, trained 







workmen and experience in the conduct of the business, It cannot be We carry 
done by throwing an order into one end of a machine and turning ine 

a crank. ! | ies 
Melird can give you good service. Twenty-seven years in the business, complete line of 


medern efficient machinery makes possible stamp molding and manu- 


facturing with dispatch and economy. You should have snmnneene 
catalog and price list 29A showing the full line. We'll be machines 
glai to send it for the asking. and 
LOUIS MELIND COMPANY on 
Designers and Manufacturers 
362-364 West Chicago Ave. CHICAGO 





































MILLER 8RO'S 


LLER BROS : \@MILLER BRO'S 
S065, i BOWL POINTED 


tr BOWL POINTED 





BOWL POINTED 


The Original Bowl! Pointed Pens. Styles to Please All Hands 


Meriden, Conn. MILLER BROS. 305 Broadway, N. Y. 














MILLER {RAND 
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A triumph of thirty-eight years’ experience in 
the manufacture o: Fountain Pens. Wemanu- 


Riv 2]—The Master Craftsman Fountain Pen 


facture fountain pens for the trade, and specialize on imprints for the jobbing, reteil and mail ; 
order trade. Prompt service in repairs, All work is done in our own shops. " 
The export trade is skilfully handled. A host of busi- We make all modern designs in Lever Self-Filling, es 
ness friends abroad testifies to our close study of their Screw Cap, Non Leakable and Slip Cap Fountain Pens; Y 
requirements. also Stylos—Fully Guaranteed. \¢} 
. 

Get in touch with us at once. Our prices assure you good profits; Beaumel quality pleases users. > 
7) 

D. W. Beaumel & Co., Inc., Office and Factory: 17-27 Vandewater Street, New York, N. Y. % 
Pacific Coast Branch: Manufacturers’ Sales Company Canadian Branch: Standard Distributing Company bd 
247 California Street, San Francisco, Calif. Guy Block, Montreal, Canada 0, 

~ 
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The “SIMPLEX”’ Hexagon Pencil Press 


READY FOR IMMEDIATE SHIPMENT 


STATIONERS 


prinTteRs Stamp Your Own Pencils 


The SIMPLEX HEXAGON PENCIL PRESS is the simplest, fastest and 
best hand machine ever built. Fully guaranteed in every respect. 

The SIMPLEX, operated by hand, heated by electricity, equipped with 
automatic roll gold feeder and quick, detachable chase, will turn out from 
five to ten gross pencils per hour at a cost of five to seven cents per gross. 


The SIMPLEX quick, detachable chase adapted for ordinary lead type, 
linotype, brass type or steel dies—changeable in a few seconds. 









Mh ~ WRITE TODAY 


Complete Line of Heragen Ponsa eect. THE UNITED PENCIL CO., Inc, Sieve 


Samples on Request. ; 


9 TRANSFER CASES 
oF INDEXES 
ARCHES AND FILES 














MANUFACTURED 


J. F. HUNT 


Rochester N.Y. 


WHOLESALE ONLY 
WE OPERATE NO RETAIL STORES 














WIRE WASTE BASKETS SPACE BASKETS 
LETTER TRAYS PAPER CLIPS 


GEM CLIPS “CYCLONE” 


Coemmad) 


Nos, 1,.2 and 3 
Special Prices on 
Gem Clips 
Extra Fine Quality Guaranteed 


No. 1201 Write Today for Samples and Quotations 


a 
MIDLAND STEEL PRODUCTS COMPANY 
3132-36 South Canal Street, CHICAGO 


Pacific Coast Representatives Southern Representative 
REID & GILMARTIN EDWARD V. BOGART 
No. 639 1-2 444 Market St., San Francisco, Cal. 1218 Fourth Nat’! Bank Bldg., Atlanta, Ga. 
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NEW MARTINSVILLE GLASS 


represents merchandise for which there is a 
constant demand. 

The sponge cups, ink wells, ash trays, pin 
trays and novelties we manufacture are al! 
of superb clearness and finish. ¥ 
The addition of the New Martinsville line 

to your equipment will give you added profits 

and increase your turn-over. 








Let us send you our 
complete catalogue 


Ink Wells Sponge Cups 
Ash Receivers New Martinsville Glass Mfg. Co. Pin Trays 
Novelties New Martinsville, W. Va. ‘ Novelties 
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“PELOUZE” POSTAL SCALES 


are scientifically made. They show exact weight in ounces, also’ cost in 
cents on all classes of mail matter. 


ie 


National. .... ....4]bs. Mail and Exp... . . . 16 Ibs. 
Union..........2%]bs. Commercial . .. 12 Ibs. 
Columbian ........ iS. ° Paes 4 lbs. 
“aes }lb. Standard ...... 2 Ibs. 


Crescent ..........1%]b. Standard . —e. 
Parcel Post Scales 


Banks and business houses use “Pelouze”’ 
Scales because of their accuracy, reliability and 
durability. 


ASK FOR A “PELOUZE” SCALE 


PELOUZE MANUFACTURING CO. 
232-242 E. OHIO S1. . CHICAGO 


MORDEN SWIVEL RINGS 


MADE ON SCIENTIFIC PRINCIPLES 


The vital point to determine in selecting a loose leaf ring is its dependability to remain 
closed. Loose leaf sheets exert a certain amount of strain, tending to force rings open unex- 
pectedly, especially when leaves are crowded, or are turned in punches. Morden Swivel Rings 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right angles to 
this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar furniture, ner 
sharp projections to mutilate sheets. 


THE PERFECT SCHOOL NOTE BOOK RING 

Used for student note books, stenographers’ note books, eyeletted covers, metre reader books, 
band books, catalogs, swatch books, every conceivable variety of loose leaf books; and al! loose 
sheets, charts, drawings, blue prints, maps, fashion plates, clippings, pictures, postcards, fabrics, 
in fact for any classified matter in loose leaf form. 

Loose leaf sheets need not be held in expensive binders) Heavy manila, or other material, 
out to proper size to form outside protection covers, with Morden Swivel Rings inserted through 
such covers and sheets make a flat-opening book, costing but a few cents, yet as durable and 
convenient as the most expensively bound book. 

Supplied in ten sizes: % in. to 2 in. Liberal discount to the trade. Samples free. Cuts for 
catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 
WATERBURY, CONNECTICUT 
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Most widely distributed machines of their kind in the world. 6 Models, hand 
and electric, suitable for the largest or smallest mail. 





Standard Envelope Sealers are guaranteed to give a lifetime of good service at insignificant upkeep cost. 





Send for literature and free trial offer. 


STATIONERS AND OFFICE SPECIALTY SALESMEN—We have an interesting proposition to make you 
if we are not already represented in your district. Write for details, stating territory covered. 


The STANDARD ENVELOPE SEALER MFG. COMPANY 
EVERETT, MASS. 





























As a feature eraser there is none quite so 
trade-compelling as our famous 


399 TRI-PLY ERASER 
Weldon Roberts Rubber Co. Newark, N.Jj. U.S.A. 








A BUSINESS FORUM 


It is important that those who sell office equipment New things are being placed upon the market con- 
shall have authentic knowledge of important changes stantly and changes are made in older lines. Each 
and development in this feld. month OFFICE APPLIANCES gives its readers de- 


Cc i i r, : » 
ompetent news of the industry spread regularly scriptions of new things just ready for the market. It 


OFFICE tells of new developments which affect the industry: 


important business shows and conventions are described 


APPLIANCES and in various other ways the journal is made of im- 


The 230 page news and technical mense benefit to subscribers the world over. 
trade journal of office equipment Ask for a sample copy and see for yourself its merits, 
q 


The Office Appliance Company, 417 S. Dearborn St., Chicago, U. S. A. 











_EXTRA DOLLARS 


tine duplicators of all makes. 


The Heyer ro telcos 
Hektographa, atine tors, 
eators, and Supplies. e also ae 
* trade with Hektograph carbon paper - 
tegraph typewriter rib- 
bons at lowest prices. 


ANALYSIS PAPER 


Buff and White—Four Grades— 
4 to 28 columns wide, in variety 
of styles, always carried in stock, 
padded or loose. 








Write for literature. Domestic ané 


Send for price list and samples foreign inquiries given prompt et- 
tention. 
L. H. BIGLOW & COMPANY, Inc. 
24 BEAVER STREET NEW YORK The Heyer Duplicator Co. 





160 N. Wells St., Chicago, Ill. 
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WELDONROBERTS 


Rubber Erasers 

















Mr. Stationer, you will have calls for the Paramount Ink Pencil. 
Eventually, Thoroughly reliable and unconditionally guaranteed. 





If your dealer cannot supply you, send us $1.25 for sample of slip cap, $1.50 for safety 
cap, or $2.50 for the lever self filler. Also send your Stationer’s name. 
ER wecoetay FARRELL & HOSINGER CO. 


C. E. B tt & CO. 
Rand McNally Bldg. 63-65 Irving St., Jersey City, N. J. 


Chicago, Ill. Western Union Code “‘Paramount’’ 
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Protectograph Check Writer 


(TRADEMARK RE 
EXACTLY NINETY FIVE DOLLARS NO CENTS 
(Denominations in Black; Amounts in Red) = 


PROTOD Chemical-Fibre 
Checks and Drafts 





—Registered like Bank 
Notes 
—Forgery-Proof 
Correspondence solicited from 
well established dealers in 
office appliances, (only), in 
a few countries where — 
Protectograph has not be 
introduced. 


Todd uiesenenniah Co. 


(TRADEMARK REGISTERED) 
(ESTABLISHED 1899) 
World’s Largest Makers of Check-Protecting Devices and Forgery-Proof Checks 
1129 University Ave., Rochester, N. Y. 


ed 
‘ 








LIANCES April 


Panama 74 = 
Improved Eye Shade = 


Protects your eyes from those side lights. 


Made in Transparent and Opaque green 
celluloid. 





Sold by every leading Stationery store. 


Manufactured by 


Chicago Eye Shield Co. 


2300 Warren Ave. CHICAGO, ILL. 


POU 











Opens Like a Book 





The Elsane Glass Desk Pad is a most convenient aid to the office 
worker. The plate, heavy yy” glass with polished edges, is supported 
ona semi-flexible green felt base the metal corners of which hold it 
easily in place—Positively no stick’ng nor binding. It opens and 
closes like a book. Three sizes: 18x24, 20x34, 24x36. 

Send us a sample crder or write for circular. 


SAINBERG & CO., Inc., 65-67 W. Houston St., NEW YORK 





PEET'S 


PATENT 


IMPROVED TRIANGLE ciip 


HOLDS PAPERS SECURELY 


PAT. MAY 22.1917. 


Only after trying this new paper clip can you appreciate 
its superiority. It is so easy to slip on, and it holds the 
papers, ete., absolutely firm. The patented crimp does “the 
work. It will be worth your while to send for samples and 
prices. 


If your stationer does not carry them, write us direct, 


PEET BROS. 


618-20 Cherry St. Philadelphia, Pa. 

















Card Index Cabinets 


With latest improved inde- 
structible steel, follow 
block, on flat rod. Will not 
tear cards. Sizes 1 to 
6 drawers for 3x5, 4x6 
and 5x8 cards. Wood- 
en frames covered 
with black cloth. 


L. Hoffman 


45 Lafayette Street 
New York City 


Established 1888 














TYPEWRITERS 


rough or rebuilt, of all makes, are ready for ship- 
ment to our customers, 
both in the United States 
and abroad. We have a 
large stock on hand for 
immediate needs. 


Our quality is first, our prices 
are right, 


Dealers abroad should send for 
our Export price list 932. 





REGISTERED 


National Typewriter Exchange Co. 
Cable Address, NATYPEXC 110 Broad St., Boston, Mass, U.S. A. 
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DESK PADS 


All sizes All styles 
Flexible and stiff with leather and 
metal corners. 
Also Stationery Specialties. 
A trial order is more satisfactory 
than description. 

L. HOFFMAN 


45 Lafayette Street 
New York City 








Established 


{ l Trademarks S | 


and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, personal, 
conscientious service. Write for terms. Book free. 


Specialty—Typewrsting and Adding Machines. Address 
E. G. SIGGERS _ Suite 38.N. U- Building 


Washington, D.C. 
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f 
EAT f “BETTER VALUES” 
Assure you MR. DEALER 
The Good Will of those 


to whom you cater. 

‘*FEL-PRO”’ Felt Office 
Specialties in your stock 
means satisfied customers. 


LET US GET ACQUAINTED 


THE LINE OF 
‘BETTER VALUES’’ 


Write for our 1921 Folder and Prices 


FELT PRODUCTS MANUFACTURING CO 


\ SaveDs 


03 » F )SEA 


CUSHIONS 
Se 2) ALUSI ONO 


PADS 


CUSHIONS 
DESK PROTECTOR 
PADS 














2419 W. 14th St. Chicago, Illinois 
Sct | Re 





. SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter Files, Card 
Systems and Check Files, Are 
Indestructible 

















None Genuine un- 

less stamped VU. S. 

Patent No. 794,749 
on Metal Tip. 





FREE Samples Sent on Request. 
Discounts to Dealers. 


R. A. SIMONSON & CO. 
122 S. Michigan Ave. CHICAGO 








TYPEWRITERS 


We Have a Large Stock of All Make 
Machines At Reasonable Prices in 


Rough and Rebuilt 


Send for Special Price List Immediately 


Morse Typewriter Ex. Co. 
319 Canal Street 
New York City 


Cable “Morsetypco”’ 


“BUCKEYE 
STATE” 
FILE Made in Letter and Cap Sizes. 


Distinctive in appearance with paneled 
drawer fronts and long side panels. Reoller- 
bearing hardwood slides assure quiet, easy 
operation and great durability. The fol- 
lower blocks are positive. Characterized 


by a dull rubbed varnish finish. 
Write for Descriptive Matter and Prices 


THE MANUAL ARTS 


FURNITURE COMPANY 
2211-17 Eastern Avenue, Cincinnati, Ohio 


Typewriter Tables and Desks 














This’ ‘Dagclip” Memo 


Just , me ve Wanted 


Handier than a note-book, far more attractive, 
this “Dagclip’’ Memo keeps paper always 
clean, always in place whether there's one or 
a score sheets left, no expensive perforated, 
punched or bound fillers necessary. The 
spring holds them in place and makes refilling 
easy. It’s a case you'll be proud to carry. 
You can use it for cards, too, your own or 
others you want to keep. 
Fabricoid case, nickel ant. 75 Extra sheets 30c per M 
1 Seal grain or Morocco. . . 2.25 Name in gold . . 25c 


* National eat hae is creating a large paneer for 
the “Dagclip” Memo and dealers are requested to send 
Pat. Dec. 24, 1912—107929 54) our liberal proposition. 


D. A. GALANTIERE & CO., 732 Federal St., Chicago 











The “SCATTERGOOD” 
/i\\\  Mucilage Pot 


7 Can be used with any liquid adhesive. 
It is made with a purpose; to insure 
non-evaporation, cleanliness, conven- 
ience and economy. We also manu- 
facture moisteners and ink wells made 
on the same principles. 

















Write for particulars, prices and dealers discounts 


H. W. SCATTERGOOD CO. 


1722-28 W. Venango St. Philadelphia, Pa. 





TRADE MARK 























THIS TRADE MARK IS A 
POSITIVE GUARANTEE 
OF THE 
GREATEST POSSIBLE VALUES 


HARMLESS PIN TICKETS 
STRING AND BUTTON TAGS 
POPULAR PAPER CLIPS 
QUALITY THUMB TACKS 


Noesting Pin Ticket Co., Inc. 


Mount Vernon, N. Y. 





THE NEW 
CLOCK-SPRING 
RUBBER STAMP HOLDER 








Made With Real Clock Spring 


Round Style for 8 Stamps . . $1.25 
Long Style for 4 Stamps... .35 


Dealers and Agents Wanted 
Glad Tidings Publishing Co. 














202 S. Clark Street Chicago, Ill. 
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C. Howard Hunt Pen Co. 
CAMDEN, N. J. 
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THE STANDARD 
POST OFFICE SCALE 


SYMBOLIZES SPEED 
Dial and platform conveniently 
in front of operator. Indicator 
does not oscillate. 


96,000 Triner All-Steel Parcel 
Post Scales used by 
Government. 


} Write for Booklet No. 8 


Triner Sales Co. 


190 N. State St. 
CHICAGO, ILL. 


TRADE MARK 


PERFECTION 


REG. U. S. PATENT OFFICE 
The largest and most complete assort- 


ment of DESK MEMO. CALENDARS made 





7 This line is superior in qualit 
and covers everything that 
practical in such devices 
PERFECTION stands are made 
Cast Iron, Wood and Steel 
Descriptive matter furnished 
application 
The date leaves are rrinted 
both ENGLISH and SPANISH 

Chis form illustrates No. HALE SPECIALTY CO., Inc. 
50 7 
5 Sole Manufacturers 


3 Forms of bases 
3 Sizes 
Many finishes 


128 N. 
CHICAGO, 


JEFFERSON 8T., 
ILL. 























Sell More Waste Baskets 


to more customers. That creates more 
satisfaction than to sell frequently toa 
few, who must replace frail baskets that 
do not last. 


| Daisy Baskets 


are sturdy, of sufficient capacity and 
last long. Made of coppered wire witha 
solid bottom. This construction assures 
strength and prevents fine trash from 
falling to the floor. 


ATTEN 




















Write for particulars. 


The Massillon Wire Basket Company 
Massillon, Ohio 








ADDING MACHINES 


ALL MAKES 
Burroughs— W ales—Daitons 


CALCULATING MACHINES 


Comptometers—Burroughs 


BOUGHT — SOLD — REBUILT 
ALL MACHINES GUARANTEED ONE YEAR 
Wholesale — Retail 


NEW ENGLAND ADDING MACHINE CO. 
7 Water Street BOSTON, MASS. 








LONG SERVICE WITHOUT COST 


No supplies needed, and practically no repairs 
REYNOLDS ENVELOPE SEALER 


Thousands of users have testified to the reliability of the 

REYNOLDS 
during the 
past nine 
years. Some 
of the first 
machines are 
still in use. 
What it has 
done for 
others it 
will do 














Reynolds Envelope Sealer Co. 





| 111 N. Market Street, 


for YOU. 


Simple * 
Sure to 


Seal 





Chicago 





TYPEWRITERS 


‘*Smithtype Rebuilts”’ 


The highest development of typewriter re-construction 
QUOTATIONS GN REQUEST 


TYPEWRITER COVERS 


**Smithtype Leatherette Covers’’ 
What eo cover I ever saw—send me 100 additional.” 





dealers “Best value I ever saw—make rubber covers look like joke.”’ 
“Sample better than expected—quote us on 5000 and how 
say:— soon we could expect deliveries. 
Send 60c for sample—Spectal quotation on quanttly orders 


SMITH TYPEWRITER SALES CO. 


(Successors TO HARRY A. SMITH) 


218 N. Wells St. CHICAGO, ILL. 

















HUNT'S No. 24 Ledéger Pen 


Famous for its Round Point, its Large Ink-holdiing 
Capacity, its Durability, its Grace and Beauty, its 


Fine Point and Easy Action. 














April, 1 


Seuseenecenentens 


Knowing Where 


ecessful s not the one 
but the 
go to 


salesman 


+ ~~ 


mat who 


1IOoOWsS ¢ tt on’ 
knows vhere 
The 


The boyy 4 Portfolio 


instantly any 
produced by his 
The Handy Portfolio has 
for it Made of genuine 
with permanent seams— 
juality all through, and a conven- 
ent division of space for every re- 
juirement Write for catalog show 
different styles 


essful 


ng the 





The 
Cleveland Leather Goods Co. 


26-28 Noble Court, N. W. 
Cleveland, Ohio. 
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The Clip that took the Rip 
Out of dre 


ie Graffco Clip. It holds 2 to 60 
as a bulldog’s and as safe 
rer baby. There's never a slip 


safe y is tl 


tea TS in a grip as pty 


meget Te 
are used; yet, 
presto! off they 
come when you 


Graff 9 C lips =e 


your papers ab- 





as ever, ~~ oe an re times 

lutely saf ! raffco Clips are of one- 
piece rolled Bes ssemer stee hone that famous double- 
grip spring tongue, a nded corners. Three handy 
S$1Z > At « alers’ > iree, 


Beaheres Write for proposition 


GEORGE B. GRAFF Co. 


Mfrs. of the Pencil Sharpener that Won't Wear Out 
18 Beacon Street, Somerville, Boston 42, Mass. 




















Drawing !nks, Blacks and Colors 
Eternal Writing ink 
Engrossing Ink 
Taurine Mucl'age 
Photo Mounter Paste 
Drawing Board and Library 
Office Paste Mucilage 
Liquid Paste 

ete. 


Vegetable Glue, etc., 


Strictly Original Goods of the Highest Grade Only. 


Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Pricesgive 
good profits. 

Consumers, emancipate yourselves from the use of 
corrosi-re and ill- -smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. 1 hey will 
be a revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto, 
CHAS. M. HIGGINS & CO., Qogned’ ine’ and "Aanosves 


Main Office and Factory, Brooklyn, N. Y., U. S. A, New York-Chicago-Lenden 






















9 * 
Don’t Miss Any of the MOORE 
PUSH-PIN Business This Spring 
In every part of the country the demand for our products 
has wonderfully increased this year. With better facilities, 
all orders promptly. 
PUSG-PINS 
Moore PUSH-THUMBTACKS 
PUSH-MAPTACKS 
One of our improved Counter Displays will attract trade to your 
store and sell itself many times over without effort on your part. 
SHAR E OF THIS BIG SPRING BUSINESS 
MOORE PUSH-PIN CO. 


improved machinery and augmented forces, we now fill 
PUSH-LESS HANGERS 
Devices for Hanging up Things Without Marring 
WRIT E AT ONCE FOR DEALERS’ DISCOUNTS AND GET YOUR 
33-2 Berkley Street Philadelphia, Pa. 








Classifies the incoming 
mail so that papers 
can be 'ocated at 
once. Separates 
urgent from 
routine work, and 
insures the orderly 
dispatch of the day's 
mail. Keeps confidential 
letters under cover, and 
disappoints “‘snoopers.”’ 


The Elsane Work Distributor 
is made in two grades, with six 

and twelve pockets. Will not bulge 
—has plenty of expansion— pockets are reinforced at 
the hinges. Label kolders are of metal, covered with 
transparent celluloid 


SAINBERG & COMPANY, Inc. 
Houston Street NEW YORK 












Work 
Distributor 


65-67 W. 











KIPCO BRAND 








DUPLICATOR INK 

FOR ROTARY STENCIL MACHINES 
The quality of this inkis 
guaranteed by nearly half 
a century of practical ink 
manufacturing experience. 





Samples and Prices Sent on Request. 


KRUSE PRINTING INK COMPANY 
437 Pearl Street, - - - NEW YORK 
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Standard Carbon & Ribbon Co. 


Incorporated 


& 114 Liberty Street 
NEW YORK, N.Y. 


Re A, 
s “TYPEWRITER “, 
RIBBONS > 


CARBON 
PAPER 











Y PEWRITERS 


ALL MAKES 


EXPORT DOMESTIC 
ROUGH REBUILT 


If those who read this advertisement knew 
us as those who have bought from us, we 
are certain we could have many more satisfied custom- 
ers. Write us for prices. Ask others about our quality. 


GUARANTEE TYPEWRITER CO., Inc. 
39 South 10th Street 
PHILADELPHIA, PENNA., U. S.A. 

Cable Code: BOYERTYPE, A. B. C., Sth Edition 
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MODERN METHODS-—~ fountain brush “D cleaning 


typewriter—check writer—rubber stamps—general office use 


HANDY 
QUICK 

CLEAN 
ECONOMICAL 
NO WASTE 
SAVES TIME 











Feeds like a fountain pen. 
Brush tips are renewable. 








VAN DYKE SALES CO. 


GENTS | 
‘AN Maritime Bldg. SEATTLE, WASH. 


A 
W TED 





CORONA brand typewriter ribbons 
and carbon papers have attained and 
held preeminence among such goods 
many years. 





They are non-drying and non-fading, 

Est. 1905 of remarkable durability and capable 
of clean, sharp work from beginning to end. 
Corona ribbons do not fill the 
type. 

In unoccupied territory, ex- 
clusive sales rights may be ob- 
tained by responsible dealers 
and agents. 


CORONA SUPPLY COMPANY 
Rochester, N. Y., U. S. A 














DESK TRAY 
SETS 


PREMIE 


HAVE THE CALL 


Roomy, capacious, 
easy to slide in and 
out, light as a 
pigeonhole box but 
strong and durable. 
Finished in oak and 
mahogany. You can 
sell these and make 
a good profit, wheth- 
er you stock. office 
furniture or not. 
Write for 
and prices, 


Knickerbocker 
Inkstand Co., Inc. ® 
230 Fifth Street 
Lyndhurst, N. J. 









es 
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SIGN PRINTING | 


4 = =< 2 _ 





For printing signs, show cards, price tickets, etc. 


HANS H. HELLESOE chiccco  iitinsis 


a 














Every Typewriter Dealer 


fe earnestly urged to learn just what our service means to 
his business. Our representatives are constantly combing 
the country for used machines to supply dealers. 

o 


We furnish “select rough” typewriters which can be put in 
salable condition with very little adjusting, or which may 
be used for rentals without adjustments. 


We also supply guaranteed “rebuilt” machines—the kind 
that look like new and ACT like new. 


You can depend upon UTECO typewriters for 
satisfaction and UTECO prices for big profits. 
Every time! Send for price list. 


UNITED TYPEWRITER EXCHANGE CO. 


(Wholesalers) 
Boston, Mass. 


Ele 


Sven of Quaitty 137 High St., 


IF YOU SELL 
CARBON PAPER 


TYPEWRITER RIBBONS 


Send us your name and address and 
we will see that you get acquainted 
with an up-to-date line of a quality and 
price that will interest you. 


PHILLIPS RIBBON & CARBON CO. 


Rochester, N. Y. 











LATENS 


FOR PARTICULAR PEOPLE 


A new process of grinding imsures accurate 
measurement the entire length of the platen. The 
recovered article is just as fine as any customer 
can desire. There is nothing better on the market. 


IMMEDIATE Combined with our accuracy, we have 
SERVICE speed. Goods are returned the same day 
received. Send for price list. 


THE PLATEN SHOP 


34 Glenwood Road SOMERVILLE 45, MASS. 














“ONE ON EVERY DESK” 


Eveready Paper Fasteners 
are rapidly replacing pins, 
clips and old style stapling 
machines. Representative 
Business Houses and In- 
dustrial Establishments in 
all parts of the world, after 
careful tests, have added 
an “Eveready” to the equip- 


MODEL D 


ment of every desk where 
<EVERI D> a stapling machine is ‘re- 
quired. 


PAPER FASTENER 


EVEREADY MFG. CO. OF BOSTON, BOSTON, MASS. 


NO DESK COMPLETE WITHOUT AN EVEREADY 
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Asx Us For 
INFORMATION : 


HIAWATHA PAPERS exclusive 
powweee THE SLICKEST PEN EVER MADE 
GLUCINUM 
hoshoaae OO ONS 
Samples and Catalogue to Dealers 


The Turner & Harrison Pen Mfg. Co. '*- 








Paper is to the letter writer what 
anvas is to the artist. It forms the 
vaackground for everything written. 


HARRISON 


Excellence at reasonable prices con 





~ 
So 
™ 


bined with a superior service 
prompt and immediate attention to all shipments 
Our complete lines include Typewriter, Manifold, 




















Onionskin, Ledger and Bond Papers and Envelopes Falcon Pen Works «+ Philadelphia, Pa. 
of all descriptions. Our catalogue and book ot Esabliched 1876 
samples, yours for the asking. 
femme THE ENGLISH SILVER-ALLOY LINE -=nnet 
HAMILTON CARD & PAPER HOUSE, Inc. me eae 
A. S. LANDSBERG, President For THE TRADE OF Quauity 
27 Greene Street NEW YORK 

















Intensive gna oh pe TYPEWRITER MEN 


dinary success. In many Investigate 

cases it proves ‘to be the 
Development difference between a truly 

successful man and one 
whose achievements are mediocre. A careful reading of trade litera- 
ture, of advertisements, sales plans, and other subjects which are 
met every day by menin positions-very similar to your own, 
will increase your power to earn. OFFICE APPLIANCES prints a 
each month such material as. we have just referred to. And if ‘‘Noiseless Automatics’”’ 


you will read it monthly, you will find that in some way it will in- 

; . ; If you are looking for a meritorious article appealing to every type- 
crease your capacity for vork and your earning power. writer user. Quick turnovers, repeat orders and hea thy profits char- 
acterize ‘Noiseless Automatics”. 





Subecription price ts $2.00 a year : Aas 
Use one of your letterheads to request details of this high class 


THE OFFICE APPLIANCE COMPANY proposition 
417 S. Dearborn Street, Chicago SPEED KEY MFG. Co., Inc. 


Sole Manufacturers 
21 Columbus Place BROOKLYN, N. Y.- 











NEW MODEL 


BRISTOW 





LOST TIME IS LOST MONEY 

















RADIAL DISTRIBUTOR Guaran- and if you employ help you are the loser. 

e€éc 
CLEARS THE DESK OF i ° Ti S 
BASKETS AND TRAYS. Desk a The Automatic ime tamp 
space oc ied:—12x 6} hes, ) 
aaeanied tae than aed up ied by hel stops the loss. It times each job from start to finish. 
as e desk tray Maximum durable Times and cates om rer te >> ye — telegram. 


r of compar rtments: —4 | waren Keeps you in closer touch with pro- 





Ce artim ents:—1 4 inches wide Answere duction. Stimulates your workers. 
at | , flaring at top to allow Appreved Makes accurate cost possible, 
ease of access. — Used throughout the entire country 
Mule , join 4 a by large and small firms, f 
This Model is constructed Model 4 - - Price $5.00 Finished banks, trust. companies, department 
on the same ae as our Shipped stores, etc. You need at least one. 
A , , It will save you money. 

larger 5 ys and is built with the same high standards in 

: 7 ; 
mind. The few poltarapres make it of use to clerks as we ll Vdlecetald pee aeme 


as exec Bk es, SO everyone in an office needs one and is, there- 


fore, a good prospect. The result is many and Bate sale. 


The Automatic Time Stamp Co. 


159 Congress St., Boston, Mass. 
“Originators of the Art of Printing Time Automatically” 


This Model end larger sizes illustrated in our circular which will be sent upon request 


STANLEY R. BRISTOW, 171 Washington St., Newark, N. J. 




















‘Steel-Strong Coin Trays Sim eEErS 


Model W-1 . 
— - = c s tear off 
W7>> FOR STORING Mahogany easil ~ od matter 
j Model W-2, has taken care 
WRAPPED COINS Oak of. Only one hand 
Without requ 
‘ Calendar 
Made of sheet steel, it is the only durable $1.25 each Nothing but an 


tray for holding suitable quantities of wrapped 
coins for vault storage or counter use. 


Trays for all coins are same width and length 

interior steps regulate number of rouleau 
stored in each tray. Interlocking corners per- 
mit of nesting. Enameled in different colors 
for each coin. 





Ae 


Perpetual Calen- 


dar Always Up- 
to-date. Fir 
to the Forgetful. 


The WEINMAN patent HANDIPAD 






























WRITE FOR ILLUSTRATED CIRCULAR i 
SOLD BY ALL LEADING STATIONERS Stationers in all parts of the country have found the 
HANDIP AD a profitable seller throughout the year. Write 
The C. L. Downey Company for trade discounts and particulars. 
9f1- 943 Clark Street Cincinnati, Ohio WEINMAN BROTHERS, MFRS., 749 E. 42nd S8t., Chicago 
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MORTON’S ODORLESS 
TYPEWRITER OIL 


IN USE EVERYWHERE 
The world’s best lubricant for Typewriters, Adding 
Pow and all delicate machinery. 
& Te today or tc vamp = —— 
ON A lay for ieee le an pee 
CO. Louisville, Ky.,U.S.A. 
Eeete oe given careful attention 














ADDING MACHINE ROLLS 


For all makes of machines 
THE PERFECT ROLL—guaranteed to contain 
250 linear feet. Edges free from lint or dust. 
Stock white wove’ hard-sized. Writing 18 pound 
folio basis. 

We make all size rolls. 

Write for prices’ giving detailed specifications. 


GEORGE IRISH PAPER CO., Manufacturers 
BUFFALO. N. Y. 
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CERTIFIED—GUARANTEED 


RUBBER BANDS 


Pure in Fact — Not in Name Only 


Clear, Pure Rubber Is Man 4 Light in Weight 
Key More Bands in a Pound — Less Cost — More Durable 


| to 10,000 Pounds—All Standard Sizes 


VULCO RUBBER FABRICS CO. 
Dept. O, 51 E. 8th Street NEW YORK CITY 

















SPEED Writer 
Positive CHECK Protection 


Models adapted to Regular Commercial, 
Dividend, Pay Roll & Special Requirements 





Dealers: Write for our agency proposition 


Derrance CHECK WRITER Corp. Rochester, N.Y. 





FOR RUBBER STAMPS 


SAVE MONEY by requesting our prices 


Quality Stamp Co., Manufacturers 


East Liverpool), Ohio 
ATTRACTIVE PROPOSITION TO DEALERS 











The only brush that will clean all parts of machines. Smal! end cleans type. 

large end cleans in between keys, under carriage, the type rods, and all hard-to- 

get-at place.. Total length l4inches. All bristles. 

Adopted by Busines» and Public Schools, Public Institutions, Hospitals, U. S. 
Government and City Departments and the Largest Concerns in the Country 


CLEANALL TYPEWRITER BRUSH CO., Mfr. of Wire Twisted Brushes. 7 DOMINICK ST., NEW YORK 





“Reece eee © eS EMEA HERERO Ree eee 


IN E graye ¢ 
srptient : 
PDE carta Rei and Business Business @ 


b~ ty Bu say direst pom 


ay d 
of samples desired Gampics an d prices eialy Krai. Beata buffale, *. 












EMI-HEX 
PENCIL 


has won popularity through quality alone. 
from coast to coast by the best stationers. 


Made By 
PENCIL EXCHANGE, JERSEY CITY, N.J., U.S. A. 


THE 


Sold 





spelen <x DESKS 


Made to Excel 
h grade desks at medium prices. 
Kat and price list upon request. 
EXCELLO PRODUCTS CORPORATION 
4820 W. 16th Street, Cicero, Illinois 


(30 minutes from downtown Chicago) 

















A Clear Glass Sponge Cup 


Well rounded edges, complete, with sanitary 
3in. Red Rubber Sponge. 
Packed individually in attractive maroon- 


colored boxes. 
Send for Sample and Trade Price 


WEINMAN BROTHERS, 749 E. 42nd St.,Chicago 








FEATHERWEIGHT EYESHADE 
The — that takes an eye 


Light Weighs one be bi “Hy ai i 

t, justable, Durable, vous 
Heaithful. © metal or elastic band ess or 
bind chebend: ue for artificial Night. PTran ans- 


parent for natural light. Lies flat when not in 
—_ thus preventing ag being crushed out 0! shape by 





dent; can be in hat or rolled up in a 
byl eto cant in the pocket. Visor wider 
recommend the opaque for 

} 





The Featherweight Eyeshede Ca., Merchantville, N. J. 











The ‘‘Anco” Pen and Pencil Clip 


Clips are now supplied 
gross a on “dtgplay 


pen and If pencil, Diapiny 
ne ay 
card has folding easel back 


for po on show case 
andis ked in box to pro- 
tect it in stock. 


= RSET natty pattehed Made in one piece of spring steel, ball L peat, 3 heavily 
The Ansonia Novelty Go., Ansomita, Conn. 








inant winnanee see: Shapes and Styles 





All makes Gold, Fountain, Stylographic Pens. Pencil Cases perfe~tly 
repaired and returned day received. Satisfaction guaran 


GAYDOUL GOLD PEN CO., Inc., 64-68 Fulton St., New York 


















HS 
CHANDLER SERVICE CORPORATION 


UNIVERSAL 


PRODUCTS 


BROOKLYN NEW ae wae 
STEEL OFFICE EQUIPMENT OFFICE EQUIPMENT 











MONAT 











Spot Cash Paid 


We buy fie lots, close-outs, discontinued stock, 
etc., of all kinds. No quantity toolarge. Quick cash 
for bargains. Send samples or full particulars. 


A. H. KRAUS 
407-409 Chestnut St., Milwaukee, Wis. 








BRither Agency or Price Protection Proposition 


KEYSTONE CARBONS 


AMITY RIBBONS 
For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 


727 South Dearborn Street, CHICAGO 








New York, New Orleans, Los Angeles 











OFFICE 


APPLIANCES 217 








A MISSING LINK 


The typewriter PAGESIGNAL warns the stenographer when 
ipproaching the bottom of the page, the same as the bell 
does now at the end of the line Automatic, efficient and 
quickly and easily attached. Retails at $3.00 by mail or 
$3.50 attached Distributors wanted Send $1.50 for Under 


10d model, subject to examination, return and refund if 
you do not care to handle. 
TYPEWRITER PAGESIGNAL CO., 469 Fifth Ave., New York 











BARKER-PAGE COMPANY 


678 Massachusetts Ave., Cambridge, Mass. 


TYPEWRITERS 


Wholesale and Retail 
Rebuilding and Supplies 











Raises— Lowers, Stays 
where put-—Pat. fork 
holds ‘phone vertical. 
Swings easily--’ phones 
pass when used double 
or triple. 

Write company at 


CLEVELAND, OHIO 


1265-67 W. 2¢ St. 
MAIN 1949 















EEKWae 


DFOR OUR NEW PRICE LIST 


HEADQUARTERS Rous REPAIRS 








DEALERS & SALESMEN 


Nielson’s typewriter cushion foot 
is the finest on the market. This 
shock absorber really cuts out 
noise and _ increases speed of 
operator. We make ‘“Stayon”’ 
rubber platen twirlers, typewriter 
felt pads end P emma tyDe- 
writer speed keys 


NIELSON SUPPLY co. 
810 First Nat. Bank Bidg., Chicago 


MAY VILLE FOLDERS 
Sell your customer MAYVILLE FOLDERS and show 


him how to use color classification in filing. 
A time-saver for him—a profit-maker for you. 


Geo. W. Millar & Co., Inc. 2h hateyatts Street 














Representatives Wanted 


Would you cousider exclusive agency on com- 
plete line of leather goods? Progressive dealers 
and live salesmen will find the solution to 
recent business depression in our liberal distrib- 
utors offer. Addre s CZ-10 care Office Appliances, Chicago 





ZELLERS-STEVENS 


126 Liberty Street INCORPORATED New York, U. S. A. 
Cable Address: Zelisteven, New York Depository: Atlantic National Bank 


Foreign Trade Representatives for Manu- 
factures of Office Equipment and Supplies 


Importers, Exporters and Specialists in Office Equipment 
Also act as Purchasing Agents or Dealers Abroad 
Quotations cheerfully furnished on any goods obtainable. Correspondence Invited 








YPEWRITER RIBBONS 
CARBON PAPER——— 


made in our own well-equipped plant. We Apter Bros, Mfg Co. 


produce a line of ribbons and carbons on 
which dealers can make handsome profits. 552 W. Harrison St 


Let us lay our proposition before you. CHICAGO, ILL 














WRITE US FOR PRICES 


On adding, listing and calculating machines, typewriters, multigraphs, 
dictaphones, checkwriters, duplicating machines, mail-om-eters, time 
clocks, safes and steel lockers, new and second-hand office furniture, and 
all office devices. 

We are the largest deaiers of the kind east of the Rocky Mountains 
and will save you half on your office needs. Everything first-class; noth- 
ing cheap but the price. Write Today and Save Money. 


Chicago Safe & Merchandise Co. Bari Zo ital 











Typewriter Ribbons and Carbon Paper 


For the Typewriter, Adding Machines, 
Time Clocks. Put up for tLe trade. 
OfGcial and Empire Brands, er in plain bexes with imprint if desired 


SNELLING & SON ™*""§xG0KLYN, Yo 


Exclusive Territory Rights Not Entertained 








The a Line 


Watermans(dealFountainPen 
Self-Filling, Par. pe Regular Types. 
L. E. Waterman Company, im a Peete, New York 


Boston Chicago Montreal 











RIVET-O 


Eralet Pusch Nes 
Cutter or Knife Punch Ne. 12 
Unusual Dealer's Profit 


RIVET-O MFG. CO. 
No. 12 Dept. P ORANGE, MASS. 











1 STEEL FURNITURE 


Sheet Metal Specialties 
: “STEEL AGE” Medicine and Bathroom 
: Cabinets 


Corry-Jamestown Mig. Corporation 
Corry, Pennsylvania 











TARE 


DICTAPAVNE 


\ ‘The ae Reuts to Tha “Mail. Chute’ i 











| Gold Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
<> Pens Attended to Promptly. 
; EXPORT TRADE SOLICITED 
Acme Gold Pen Co.,17-27 VandewaterSt.,New York 


Manufacturers of Fine Gold Pens Established 1884 
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A NEW DIXON SELLING CASE 


help you increase 
your over-the-counter 
sales of 


DIXON 
“BEST” 


Colored Pencils 


One look at it, and you 
will become as enthu- 
siastic as to its possibil- 
ities as our own sales- 
men. 


For every stationer and 
drawing supply house. 


JOSEPH DIXON CRUCIBLE COMPANY 


Pencil Dept. 98-J. Jersey City, N. J. 
CANADIAN DISTRIBUTORS: A. R. MacDougall & Co., Ltd., Toronto. 











Steadiness 


There is three cornered satisfaction and contentment in the sale of Bushnell’s 
Paperoid products—the customer, the stationer and ourselves. 


Steadiness is the keynote—steady 
value, steady prices, steady service 
—and for the dealer, steady demand 
and publicity for the product. 





The “‘Paperoid” trade-mark stands for all of this—without reservation. 


Alvah Bushnell Company 


Manufacturers of Filing Containers that Function 


Soh BUSH. 
3 Park Row Dy owes 925 Filbert Street 
New York LL Philadelphia 


& 


Korres 
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“Falcon” vertical desk file : 
clears desks for work © 

BIG seller, because it is handy; saves time and space. Each : 
section marked for specific use; takes the place of 4 ordinary © 

files or baskets. No paperweights needed; can be locked in : 
drawer at night. é 


Made in a variety of woods and finishes. Celluloid 
covered slides, front and back, for marking each section. 


USAT 


ANNOUNCING: Price reductions on our line of 
‘‘Falcon’’ rulers, now in effect. 











Write today for new price list. 


AMERICAN MANUFACTURING CONCERN 


Falconer (near Jamestown) N. Y., U.S. A. Established 1807 


Ruler makers since 1888 





SUNN NAAT 


oT 


Ill AMUN 











—for all Loose Leaf Binding 





LooseLeat 


Devices 


c is difficult to identify Proudfit binders by 
casual inspection, because they have the 
appearance of bound books. It is easy to 
identify Proudfits by greater serviceability, 
because they provide quickest and easiest 
Transparent Leaf Body, show- leaf insertion and removal, and because they 
ing Proudfit leaf body locked —25 accommodate from 1 to 1,000 sheets without adjustment. 


and ready for use 
Proudfits have no rings or posts to distort their covers or scratch office furniture. They present 
a flat writing surface at all times and require less than one-half of the sheet edge aon” binding. 
They hold the sheets along the entire binding edge and prevent tearing; are adaptable for afi loose 
leaf binding purposes; and are used to preserve the appearance as well as usefulness of printed or 
written loose leaf matter that must be kept constantly up-to-date, such as salesmen’s port- 
folios, price lists, catalogues, photos, blue-prints, ledgers, accounting books, city, county or 
state records. ° 
Proudfit Loose Leaf Binders are sold direct or through factory 
branches in all large cities—they are supplied in a wide variety 
of sizes in four standard lines as well as made to specifications. 


Proudfit Loose Leaf Co. 


Grand Rapids -——— 
Michigan f 










Proudfit Catalogue Binder 
and Salesman’s Portfolio 
combined 










seat an 


Proudfit Loose Leaf 


Bilue-Print and Catalog Binder Transparent Leaf Body, showing Proudfit mechanism unlocked. 
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“The Ajax Eyelet Fastener” 
A Necessity for Every Office 


SAVES TIME 
CREATES EFFICIENCY 
ASSURES SECURITY 


Handles Three 








“SAMSON PUNCHES’ 




















“SAMSON “SAMSON 

No. 1 HAND EYELET 

PUNCH” TOOL” 
Handles 7 sizes of A Combination 
punches and dies Punch and Eyelet 
1/16 to 1/4 inch in Set. 


diameter, easily in- 


Only device on the 





Sizes of Ajax terchanged. market that has the 
Eyelets with- wi : il 
ill punch thru patent spring collet 
ou t any Ad- 14 inch of paper feature for holding 
justment or cardboard or thru. the eyelet in place. 
soft metal up to 20 = Strong and Hand- 
Use AJAX gauge. somely Nickeled 
Eyelets 


They Are Rust-Proof 
Order eyelets by num- 
ber: No. 1 long; No. 2, 
medium; No. 3, short. 
Packed 600 to a box 
(10 boxes to a carton). 





The AJAX is auto- 

£3. matic—always ready 

No. 1 No. » No. 3 for immediate use. 
Long Med Short With one stroke of the 


lever st punches the hole, inserts and clinches the 
eyelets in one operation. It binds securely all cor- 
respondence, legal records, éstimates, plans, agree- 
ments, etc. 





in Sheet Metal, 
Paper or Leather 





WRITE FOR CATALOGUE AND PRICE LIST AT ONCE 


MACHINE APPLIANCE CORP., 351-353 Jay Street, BROOKLYN, N. Y. 




















There is as much difference in th 
various makes of STEEL UPRIGHT 
FILING CABINETS as there is in men— 


The construction and methods of manufacture differ in each 
file; yet the discriminating buyer, who is at all familiar with the 
various constructions, realizes that the consistent success and 
prestige of the “AURORA” line is the best evidence of the 
proficiency that characterizes this particular line of Steel Upright 
Filing Cabinets, and permits this 

S 


“LY 
5) MARK 
Cy SOS 
» tr 


S 
VAURORA.ILL. USA. ~~. 


TO GUARANTEE THE RESPONSIBILITY FOR 
HIS PURCHASES OF STEEL FILING CABINETS 


“It's a better file if made by’ 


AURORA METAL CABINET WORKS 
AURORA, ILLINOIS, U. S. A. 
New York Representative: 52 Park Place, New York City 













The file that’ decreases 
costs and increases 


profits. 
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DORNETTE DESKS 


Extremely 
Popular 
With 
Office 
Furniture 
Dealers 


Made as fine as 
the best kiln- 
dried hardwoods 
and skilled work- 
manship canmake 
them. 





Write for 
Catalog New Dornette Typewriter Desks 


THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 








secuensnanensina 























” Wie 


ST. LOUIS, MO. 


OFFICE TABLES COSTUMERS 


An 
Attractive 
Line of 
Office 
Furniture 
Specialties 








Write for Special 
Folder 





No. 1811 
rYPEWRITER STAND 


No. 508 
COSTU MER 
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Avoid the old method of 
| “hunting” through desks, 
a “TBE OOUE TION GHAR cabinets and files take 
‘‘short cut’ with a 
UNIVERSAL DISPLAYOR 
and keep important imforma 
W ‘| tion at your finger tips. 























UNIVERSAL DISPLAYORS ar 


SANS 


Rukecs ideal for visualizing maps, chart 
graphs, posters, surveys, pictur 

















/} UNIVERSAL DISPLAYORS wit! 








fr y ~ ~ . “\ 
ss ¢ ” \ y) etc. 
of 
4 
~~ 
er 


leaves turning like the pages o a 
eZ Y/ large book give executives and all 
others the means of securing tl] 
we efficiency in visualization 
Be centralized control demands. 





= == UNIVERSAL DISPLAYORS are 


manufactured in over 400 different 


UNIVERSAL WALL PIVOT DISPLAYOR complete models. 
with 10 wings, 24x36” fillers of asphaltum board. Made of 

steel throughout and guaranteed for ten years against 

factory imperfections. 


Universal Hixture Corporation 


133 WEST 23rd STREET NEW YORK CITY 


Send for Information. 

















THE NEW GUNN DESKS 


WITH INLAID “LINO” GREEN TOPS 


PATENT PENDING 


Write for ex- 
clusive agency 
terms and plan 
for national 
and local ad- 
vertising 


The Best 
Specialty i 
Office 
Equipment 





The New Gunn Desks and Tables are Superior in Style and Service because they 
are equipped with inlaid ‘‘Lino” Green Tops. No Glare—restful to the eye 


_ impervious to wear. Write for Particulars. 


GRAND RAPIDS 


The Gunn Furniture Company, *"wicucan 
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“HE old Japanese proverb which says that ‘‘The frog in the well 


knows not the great ocean’’ might be likened to the stationer who 
is not handling the Southworth Line. He knows not the satisfaction 
and sales possibilities of a complete line of Typewriter Paper. 


Credential Bond 


A Quality Paper for all around 


Parchment Deed 











iperiative Uua 1 Slrengin 
Legal D uses at a moderale price. 
Permanent Record Manuscript Covers 
en I i f Dependable and Durable Qual- 
Gener ( nn” ity lo meel exacting requirements 
The Topnotch Paper in the Thumb-notch Box 
Eighty-two years of specializing in the manufacture of Typewriter Paper 
has created an enviable reputation and an established demand for our 
products which the far-sighted stationer is daily turning to his account. 
Tf you are not handiing ini ne, 1t wll pa ou to get Samples and prices 
The Oldest Manufacturers of Typewriter Papers in the World 
Mittineague, Massachusetts 
San Francisco Office—444 Market Street 
THE CLIMAX LINE DATER and CLIMAX NAME PLATE DATER A SERIES of CLIMAXES 


Patented. other Patents Pending The Greatest TIME SAVERS on the MARKET 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handle) with metal 
type and figures, giving neat, clear-cut impree- 
sions. They are self-inking, dust and rust 
proof, absolutely accurate, compact, neat end 

of exceptional appearance. The Climax mse- 
chines do identically the same work ané@ is 
just as eatisfactory a manner as the highest : 
priced. Our guarantee is given with every ‘ 
machine. Prompt deliveries. 


NAME PLATE DATER can also be fur- 
nished with Wheels for all languages. 
THE TRAUT & HINE M’F’G CO. also 
make thumb tacks, pencil clips and the 
well-known “Kon Kave Kut” Pencil 


Sharpener. 


Patented, other 


CLIMAX LINE DATER 
, Patents P. 


CLIMAX NUMBERING MACHINE 
Patented, other Patents Pending 


Six Wheels Our proposition for 


1 to 999,999 
Three 


Movements: world is an attractive 


Consecutive, ANSWERED one. Write for our 


Repeat, 
Duplicate. JUL 1 5 20 illustrated catalog. 


—— —— Facsimile of Imprint 


“CUMAX: 


THE TRAUT & HINE M’F’G. CO. 
1 UNION SQUARE, NEW YORK CITY, U.S. A. 


123456 FACTORY, NEW BRITAIN, CONN., U.S.A Pte Aad 


dealers and agents in 


all countries of the 






Fucetutle of Imprint Expert Department fer Earepe and the British Empire, § and 10 Cheapside, Lenden, E. C 
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JASPER MANUFACTURING COMPANY 


“Every Inch Sanitary” Office Desks 





ECAUSE there are so 
many desk manufac- 
turing concerns in the 
country it might appear to 
be quite a simple matter to 
obtain beautifully designed 
and well finished office furni- 
ture. But experience has 
taught us that really beauti- 
ful and durable furniture, constructed by expert cabinet makers 
and richly finished, is the exception rather than the rule. 


Our product is the result of expert workmanship from design to 
finish and is typically high grade. 





Send for Catalog and Price List showing complete line 


JASPER MANUFACTURING COMPANY 


JASPER, INDIANA 























Impressions 


A Magazine for Progressive People 


RE is no magazine in the world just like Impressions. It treats business as the most 
important thing in material life and shows in a fascinating manner how easy it is to get pleas- 
ure and a living atthesametime. There are notechnical articlesin Impressions. The great 

subject of business is handled in a way which provides inspiration for all, whatever their profession 
or trade or calling. Impressions stands for better business and better living in the highest sense 
of the term. It is the monthly mentor of our biggest business men, and in its own circle, carries 
an influence more powerful than outsiders can understand. It is 
edited by G. E. Whicehouse, who, in a remarkably short time, has 
earned for himself an international reputation for being the most 
interesting, yet fearless, writer on business subjects. He writes a 

large part of the magazine each month; says what he thinks, and Two Dollars 
thinks so nearly right that big men believe in him and applaud his 

views. Impressions is a big magazine, 11x93} in., with 96 A Year 
pages, full of sound editorials and high grade advertising. If you 
believe in progress, you will like this magazine, though you may Send a two dollar bill 
not agree with everything it prints. —you will get it back 
right away if the first 


Impressions Publishing Co., Litd. | sumberaitstosatisty 


36 King St., Covent Garden, London, W. C. 2., England 
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“AMESCO” 
DESK ATTACHMENT 
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SCIENTIFICALLY CONSTRUCTED AS A SHOCK ABSORBER AS WELL AS TYPEWRITER CLAMP 


Equipped with Azora air cushions, which have felt bases to 
protect the desk and insure a perfect sliding surface. Type- 
writer can be removed from desk without affecting this 
clamp in the least. For sliding board or drop desks and all 
thers. Made up for all standard typewriters. Nothing to 
get out of order. We furnish Ideal spring cushion feet in 
place of Azora air cushions where desired. Instructions 
for attaching with each set. Specify make of machine 


when ordering 


Dealer’s prices upon request. 


AMES SUPPLY COMPANY 


607 South Dearborn Street i 
CHICAGO 











1627 Champa Street, 50 O'Reilly Street, 














Denver, Colorado Havana, Cuba 
507 Mission Street, 305 George Street, | 
San Francisco, Cal. Sydney, Australia | ‘ 
| | Be sure to specify make of 
50 Lispenard Street. l-a De Capuchinas, 32, | | ° a 
New York, N. Y. Mexico, D. F., Mexico | | typewriter when ordering. 
| 
611 Fannin Street, 65 Moorgate Street, | 
Houston, Texas London, E. C., Eng. 














MASTER GRADE 


Remanufactured Typewriters 


Any Quantity Immediate Delivery 


Underwoods our Specialty 


Our factory facilities make it possible for us to offer 
prompt and efficient service to dealers who require 
| quantity shipments at regular intervals. 


WHOLESALE TYPEWRITER CO., Inc. 


326-330 Broadway New York City, U.S. A 
Cable ‘‘Saletype’’ 




















226 OFFICE APPLIANCES Apri 















Carbon 
Papers 


‘| ypewniter 
Ribbons 


O* experience of PRODUCTS ‘, 
25 years has EALERS are solicited to 


taught us what is best write for our proposition 


adapted to every pur- for exclusive terr tory or 
pose. special imprint arrangement. 


THE BUCKEYE RIBBON & CARBON CO. 


FACTORY AND EXECUTIVE OFFICES 
1466-68 EAST 55th STREET CLEVELAND, OHIO 











aad | hk 99 To us “M. B.” stands for “MON BUREAU” 
° @ Toyou“M. B.” stands for “MORE BUSINESS” 


There is no better way of introducing your goods in Europe and particularly 


in France than by advertising in MON BUREAU. 


M. B. has been the pioneer of sound business 
methods in this country for many years past and 
it is now the most widely read business publica- 
tion. Every progressive firm is a subscriber of 
“M. B.” This is the reason why it is the very 
best medium for advertising office furniture and 
appliances. 


| 
| 
Not only is M. B. the most largely read publica- | 
| 








tion of its kind, but because of the strong affec- 
tion and great confidence of its readers it is sure 
to bring you handsome and profitable returns. 


The advertising department of M. B. will write 
your ads for you or translate your copy into French 
just as you prefer. Ask for a sample copy of 
M. B. and advertising rates to-day to 


manacer MON BUREAU 52 rue des Saints Peres, Paris, VII’, France 
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GRAYWOOD 


The Mercury of Envelope Sealers 


In modern business when every successful organization requires a general acceleration in all de- 
partments, the proposition of efficient mailing becomes an-important factor. To imsure the rapid 


Price, $3 5.00 


Fully guaranteed for 
one year. 
Weight 10 Ibs. 


handling of the great quantities of let- 













ters that congregate from all depart- 
ments of the establishment, necessi- 
tates the installation of light, 
durable, simple, automatic and 
speedy machinery. 


The Graywood all-purpose en- 
velope sealer is designed ex- 
pressly to meet the requirements of the 
modern business establishment. Without 
springs or belts to break or stretch, all 
possible friction eliminated, assuring 
simple design and long-wearing parts, 
the automatically fed Graywood renders 
a speedy and reliable manipulation of 
letters. 

Specialty Men: We have an interesting 
proposition for your territory. Write us 


at once. 


GRAYWOOD MFG. COMPANY 
LYNN, MASS. 
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0.K. Even Print Device {?: Multigraph 


Every Letter an Original 


OU invested your money in the Multigraph to attain results in 
your advertising—do you realize that the heavy short line re- 
duces those results? 


Your prospect knows that with actual typewritten letters the 
‘Dear Sir” and “Yours truly” are not heavier than the body of the 
letter. To keep him from throwing your letters in the waste-basket, 
you possibly tried filing down the type to lighten the impression, and 
spoiled whole fonts of type so that many characters failed to print up 
on subsequent letters. Why take a chance on this when you can 
remedy the whole matter with the 


O.K. Even Print Device 


SEND FOR SAMPLES OF WORK 


O.K. MULTIGRAPHING CO., Lincoln Bidg., Philadelphia, Pa. 


AUT 


Shvvvvvvvvvscscsvvvuceveeeevvvvvsvoceaneeaeeevvvuocsuaceneeeveeessvoscuscoceveceeeeeeevovuecevecesueneneednnniit 
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Protected Against Fire 


Original drawings, tracings, maps and other large records frequently 
are left unprotected against fire. Their value is realized, but hitherto 
there has been no way of filing large sheets efficiently and compactly 


in a container that would give proven, certified resistance to heat. 


The Thew Shovel Company of Lorain, Ohio, have adopted SAFE- 
CABINET protection for their valuable records. The wide, shallow 
drawers in the capacious SAFE-CABINETS shown will accommiodate 
thousands of sheets. Every drawer operates on smooth-running 


roller suspension without buckling or binding. 


Considering the immense value of the records housed, the cost of 


SAFE-CABINET protection is trifling. 


THE SAFE-CABINET COMPANY 


Largest Manufacturers of Record Protection 
Containers in the World 


MARIETTA, OHIO 


Drawings, Tracings and Blueprints 
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New England Appreciated 


The National Business Show in Boston 


NEW YORK 
Madison Square Garden 
Week of October 17 


Manufacturers and the business 
public evidenced their approval 
of the Boston Show by their 


generous support and patronage. 


It spelled success for everybody. 


The Chicago Show in September offers 
the only opportunity this year to reach 
the business people of the middle west 
under similar ideal conditions. 


The New York Show in October offers 
manufacturers the same opportunity on 
even a larger scale to present their ideas 
to the largest office appliance buying 
section in the country. 


The National Business Shows arouse 
public interest in the office appliance in- 
dustry. These Shows indicate the trend 
of requirements of the buying public and 
enable the manufacturers to more in- 
telligently plan production. 


CHICAGO 
Coliseum 
Week of September 19 


ANNUAL BUSINESS SHOW CO. 


Frank E. Tupper, Pres. 


50 Church St., New York © 
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T-e-n-S-1-0-n 
Mail Containers 


The 


Bush Terminal—33 to 87 34th St., Brooklyn, New York 
Telephone Sunset 6000 














are used in every line of business and they 
cover the mailing needs of any and all of 
your customers. 


The TENSION line includes open-end 
tension envelopes, double metal - clasp 
envelopes, single metal-clasp envelopes, 
metal-flap clasp envelopes, document 
envelopes, photo-mailing envelopes, filing 
envelopes, folders, mailing boxes, etc., etc. 


You will be especially interested, perhaps, 
in the Open-End Tension Envelope you’ve 
seen everywhere and the Metal - Clasp 
Envelopes, one type of which is illustrated. 


Our book, “Envelope Specialties,” is in itself 
an education in mail containers. Send 
for a copy. It’s yours for the asking. 


Tension Envelope Co. Inc. 









































This 
watermark 
identifies the 

Ledger Papers 
Linen Papers 
Bond Papers 
made by the 
L. L. Brown 
Paper Co. 
who make only 
quality papers. 
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HE hand never tires that holds the pen that glides 
over Brown’s Linen Ledger Paper. The pen just coasts 
over its perfect writing surface—no resistance, no effort. 


And the records written on Brown’s Linen Ledger 
Paper last forever, because’ time cannot discolor the sheet 


or destroy the legibility of the writing. 


Brown’s Linen 


Ledger Paper is quality through and through—it is 
made of pure white rags without strong bleaching chem- 


icals. Its great strength makes it ideal for loose leaf sys-. 
tems. It pays to reeommend Brown’s Linen Ledger Paper. 


Write for book of samples and test papers 














BROWN’S 


Linen Ledger Papers. 


ADAMS. MASS.,U.S. A, 


L.L.BROWN PAPER CO. 


iN 
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~” For These Business Fighters 
In Spite of “Buyers’ Market!” 


HEY were ready for this ‘Buyers’ Market’ 
Frey & Son—fighting wholesale grocers, Baltimore! 
No line harder hit than theirs. But 


“Since business depression, our Addressograph has been going top speed. By its help, we 
have maintained our normal volume of sales and look on the Addressograph as a partner 
in the business.""—FREY & SON, Wholesale Grocers, Baltimore. 


“Buck up! The sun still shines! Buyers may strike but they 
won't stop eating.’’ That's the kind of messages Frey & Son’s Address- 
cgraph has been flashing to their dealers since Fighting Salesmanship 
replaced pink tea order-takers! Of course Frey dealers bucked up! 
Shot back orders! So will buyers if you go after them aggressively and 
frequently, with this $57.50 Ribbon-Print Addressograph But, “how 
can you sell ’em if you don’t tell 'em.”’ 

While others less prepared for the Buyers’ Market have 
been crying for trade, Sherwin-Williams, Fred Mann’s North Dakota 
Store and many more have been WINNING ORDERS with their 
Addressographs! Witness— 

‘Our Addressograph has enabled us to continue manufacturing washing machines 


while other plants have been closed for months.''—D. M.COX, Sales Promotion 
Manager, Grinnell Washing Machine Co., Grinnell, lowa. 


Business Is Good RIGHT NOW If You Go After It! 









Pt a TRY 








} pee DeRose 4 
mere 



































THE Backus Mo . : cS ; 
= ue ror Co American Hammered Piston Ring Co “Our business increased 50% last year due to the Direct Mail advertising we did 
~- Tera ~- romaed Baitumore. Marytand with the Addressograph. This year we expect as great an increase in spite of re- 
—— — oe Queane bn, we trenchment by everyone."’"—D. M. ROBINSON'S DEPT. STORE, Alma, Mich. 
Bac rmome MO 
Sere ee And If You Want ‘Send 30 names and addresses from your 
meer teers, os mah ong ~ T F ledgers, telephone directory, or Dun’s. 
-— vn . Orders— ry It Fe@ We'll “‘type’’ them on “‘trial’’ Addressograph plates 
ms retrnae Sa sang ep mar satormuton in exact typewriter type—and ship them with this $57.50 Ribbon-Print Address- 
T Not a Fa ograph. Use it for filling in sales letters—addressing circulars, price lists, etc. If 
— : wees oi) H Lili} ok Oe of taneres te pee you don’t buy, return FREIGHT COLLECT. Noobligation. Just good business. 
_— Poop dd Sb gi dis Tew otll cgree eet the FhPet sale ehieh euamles pow te aane 
} apne Shiiid diii iit sonny Sat sony Sot the repeat salle  Auoriese Mummeret : The sa Address é luces name-writing « s, 
2 HT Litits en, eee nee ee No Other Device Has ad ae your'e flection pay — 
im te park a Ree ot ic FESS Dea Dey So Many Different Uses shipping—dividend cost-keeping and other work. 
sane of Gur Deovrebuters Gat Gholeraiors te pour victatty 
dit ee URaRe UNITED STATES SALES OFFICES AND SERVICE STATIONS 
MAIL THIS COUPON WITH beheyeey <p ebemy hy by ~ pag Allentown, Pa Cleveland, Ohio Kansas City, Mo Salt Lake City, Utah 
wigs scibsete Albany, N. Y Dallas, Texas Los Angeles, Calif San Antonio, Tex 
YOUR LETTERHEAD _ Atianta, Ga Denver, Colo Minneapolis, Minn San Francisco, Calif 
, it with Flowers” Through the oldest Birmingham, Ala. Des Motnes, lows Newark, N. J Seattle, Wash 
“ Gute Qente Baltimore, Md Detroit, Mich New Orileays, La Spokane, Wash 
To Addressograph Co. : Pe. erage Boston, Mass Duluth, Minn New York, N ¥ St. Lous, Mo 
° Buffalo, N.Y E! Paso, Texas Omaha, Nebr. St. Paul, Minn 
903 Van Buren Street, Chicago, Ill. SAMUEL FEAST & SONS, 331 N. Cartes Si. | 4 Butte. Mont. Grand Rapids, Mich. Philadelphia, Pa Toledo, Ohio 
CD Asit won't cost us anything nor obligate Chicago, Ill Houston, Texas Pittsburgh, Pa Washington, D. C 
us to buy ship on approval Hand Oper- ae eae Cincinnati, Ohio Indianapolis, Ind Portiand, Oregon 
a n-Print A 1 Post St meme . 
eee pemeeiial ne, tn HOME OFFICE: 903 Van Buren Street, Chicago, III. 


10 days trial 
(C Have salesman demonstrate Hand Ad- 
dressograph he carries with him. 


(C) Send samples of ic Blank Plates and 
tell how we can ‘‘type’’ names, etc., on 
them in our office. 

( Send new 1921 catalog and price list 

903 (4-21) 


CANADA: 70 Bay Street, TORONTO—Ottawa— Montreal— Winnipeg 


Phone or Write for 














Free Trial Now! 








































April, 1921. OFFICE APPLIANCES 

















The demand today is for 
permanent office furniture 


—cash in on 


Each month more and more offices are replacing wood 
furniture with 4//stee/— the furniture that belongs with success. 
Such concerns are being ‘‘sold’’ on the permanency, dur- 
ability, compactness and all-round efficiency of A//stee/ filing 
units —files that grow with the business. 

National advertising in such publications as the Saturday 
Evening Post, Literary Digest, Business, and System, com- 
bined with the selling efforts of 4//stee/ dealers in every part 
of the ‘country, is‘creating a steadily growing demand for 
Allsteel office turniture — files, cabinets, desks, safes, shelving. 

You cought to be getting a share of this business. Each 
sale represents a clean, closed transaction, nets a good profit 
and leads to other good business. 

Some rich territories are still open for dealers who want to 
participate in the success of 4//stee/ office furniture. It you 
are one of those dealers, write at once for complete information. 


The General I ‘ireproofing Company 


New York Chicage Boston Youngst Own, Oh iO Washington Atlanta Seattle 


Dealers in all principal cities 







, 


Office Furniture 





Any combination of All- 
steel Unette and Wide- 
teel sections can be easily 
inter-membered. 
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“The Typewriter that can't be matched”. 


Brings efficiency in business. 

Speed to the operator. 

Makes Typewniting a pleasure. 

At home and in business. 

Half the cost of ordinary office machine. 
Incorporates every essential feature 

In any machine at any price. 


Weighs | 1-3/4 pounds. 


Universal keyboard. 
Ruling device. 
Tabulator 

Back Spacer. 
Marginal release. 
No paper fingers. 
90 characters. 


Ball bearing shift-carriage action. 
Especially equipped for foreign languages. 


Let us send you booklet describing the “Molle”. One 
of our representatires would be glad to call upon you. 


MOLLE TYPEWRITER COMPANY 


OSHKOSH, WIS., U.S. A. 





SS 
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Clerk B has made a cash sale for $1.00 


The indication at the top of an up-to-date National 














Cash Register gives publicity to every transaction. mee -— j.00 
The merchant, the clerk, and the customer see this This ie the indication. “Ca” 
. record. shows it was a cash sale. 


“B” is the clerk's initial. 
1.00" is the price. 


This prevents mistakes in price and in making change. ; m 
. Charge sales are indicated 
It removes temptation. by “Ch,” received on ac- 
count by “Re,” and paid 
The record shown in the indication is printed on a out transactions by “Pd. 
: - : - iiee ~ The same indication shows 
strip of paper which is locked up inside the register. bg Mer ay Baseypisca yy use 
This record also is printed on a receipt for the customer. the register. 


The amounts indicated and printed are added into 
totals which show, at a glance, (1) the total business 


handled by each clerk, and (2) the total of each kind 


of transaction. 


This assures the merchant that every sale is handled 
accurately. It also assures him of accurate records 
which give him control of his business. 


We make cash registers for every line of business. Priced $75 and up. 


NATION AL 


CASH REGISTER CoO. 


DAYTON. OHIO. 
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Cary Units Standard Equipment 


In Large and Small Banks 


O into the Deposit Box Vaults of any one of a number 

of large or small banks.—You will find Cary Sectional 

Deposit Box Units universal equipment.—And you will find 
the reason. 


It is the sectional feature. This development permits the 
Safety Deposit Box Department to be enlarged without dis 
arranging its old Cary equipment. New Cary Units are 
added and put in place, exactly the same as with sectional 
filing cabinets. 


Another convenience which bankers are quick to recognize 
lies in the assortment of corporation boxes and individual 
boxes in the same unit. Units also are furnished containing 
corporation or individual boxes exclusively. 












As a dealer, you can see the value of selling Cary Units. 
Each new bank sold is a permanent customer, buying new 
units, year after year. As business increases for the bank 
your business is developed. 


Cary literature tells all about the Cary Unit System,—its 
economy, its convenience. Send for this literature. There 
are select locations still available for 
progressive dealers. 






Vaulis 
CARY SAFE COMPANY Cabinets 


57) Department 105 BUFFALO, N. Y. [BWe-tersts 
& ESTABLISHED IN 1878 Boxes 


} 
CARY SAFES “Ne Sate investment” 





































TYPENE 
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HE NON-SPATTEr 
YPE CLEANER 


NO BRUSH 


FFOR|. i= —. 
id TY PENE 
HE Non- spatter 

RO TYPE CLEANER 
Requires No Brush 


S.'S.STAFFORD.N 


Advertising Plates to 
Stafford Dealers 


Your first order of TYP- 
ENE makes you a Staf- 
ford Dealer and entitles 
you to a free supply of 
advertising  electrotypes 
for TYPENE. 

A number of attractive 
50-line newspaper adver- 
tisements have been pre 
pared. Send your order 
for TYPENE today and 
ask for as many electro- 
types as you care to use. 
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TYPENE 


The Newest Stafford Product 
Found a Market Ready Made 





Special Introductory Offer 


With every typist in the country wishing for some 
preparation that would do away with the old, spat- 
tering brush method of cleaning typewriter type, 
TYPENE’S success was assured. Perhaps you 
already sell TYPENE. If not, take advantage of 
this offer and get a supply of the newest and fast- 
est selling office help on the market. 


Counter Display Carton of 36 


[YPENE is packed thirty-six to the carton, ready 
to be opened up on your counter for an attractive 
display. Each bottle of TYPENE has the handy 
cleaning swab attached to the stopper; a felt wiper 
is also included. The outfit sells fast at 50c. 


Send Your Order Now 


By using the attached coupon you can secure the trial 
carton of 36, and a supply of advertising window cards, 
window stickers and counter leaflets, at the special in- 
troductory price of $10.00. Send your order direct; if 
your jobber is already stocked we will ask him to supply 
you. Time counts if you are to be the first to sell 
TYPENE if your territory. 


S. S. STAFFORD, Inc. 


603-609 Washington Street, New York 


Established 1858 
Chicago: 62 W. Kinzie Street 
Canadian Factory: 9 Davenport Road, Toronto 


Use This Special Offer Coupon 


S. S. Stafford, Inc., 
603 Washington Street, 
New York City. 
Gentlemen: Please ship me one carton, containing 
36 bottles of TYPENE and window cards, window 
stickers and counter leaflets. 
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URNITURE AND FILING EQUIP- 

MENT IN STEEL at pre-war prices ready 
for immediate shipment. Sound prosperity 
is with us again and the demend for this class 
of equipment is growing steadily. Dealers 
should be prepared to meet this demand with 
a full exhibition of all standard units backed 
by a sufficient warehcuse stcck to take care 
of the business. 


The Canton line now, as always, presents 
minimum cost for value, due to the com- 
bination of quantity purchasing power, stand- 
ardized construction methods and conserva- 
tive overhead costs. 


If The Canton Line is not being so!d in your 
territory why not write us at once and ask 
us to explain to you the “different from 
others” feature of our exclusive Agency 
Agreement? 

In addition to a full line of Standard Stock 
Units we build Special or Built To Order 
Work. 


The Canton Art Metal Company 


920 Market Avenue, South 
Canton, Ohio, U. S. A. 
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Table showing 
Per Cent of time spent on 


Addition — Multiplication 
Division — Subtraction 
Add. Mult. Div. Sut 


Foundry 40 50 5 5 
Wholesale Paper 55 43 1 1 
Dairy 56 40 2 2 
Wholesale Dry Goods 53 39 5 3 
Mfg. Chemists 75 20 3 2 
Life Insurance Co 65 32 2 1 
Retail Dry Goods 68 26 a 2 
Wholesale Grocers 49 43 4 4 
Mfrs. Varnish 38 56 2 4 
Hardware Mfrs 48 48 2 2 
Retail Hardware 59 40 9 1 
Shoe Manufacturers 57 40 2 1 
Wholesale Hardware 20 70 7 3 
Wholesale Drugs 75 20 3 2 
Carburetor Co. 51 40 6 3 
Mail Order House 60 30 7 3 
Retail Tea Co. 50 48 1 1 
Fire Insurance Co. 60 35 4 1 
Lithographing Co. 65 32 2 1 
Plumbing Supply»“o 39 56 1 4 
Lumber Co. 68 29 2 1 
Wholesale Cigars 53 45 1 1 
Steel Co. 41 39 18 2 
Auto Specialty Co. 50 45 2 3 
Paint Co. 29 69 1 1 
Average “, §§ 41 4 2 
The above table was compiled from in- 
ormation directly supplied\by concerns 
the ne husiness indicated 





If not made by 
Felt & Tarrant, 
it’s not a 
Comptometer 
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How to select the right machine 
for your work 


EFORE buying an Adding or Calculating machine do you analyze 

your figure work to find out how much time is spent in your 
office on each of the four basic O} erations Addition, Multiplication, 
Division and Subtraction 


Then do you test out the various types Obviously the most economical and 
§ machines to see which is best adapied serviceable machine will be the one 
to the largest percentage of your work? capable of handling rapidly and accu- 
rately the largest percentage of the work. 
Without this infermation the selection Because of its widely recognized 
of the right machine must be more or capacity for high speed and accuracy 
less of a guess. on Addition and Multiplication, the 
Comptometer fulfills this essential 
. requirement. 
nytt Ke | . Moreover, its practical utility for 
in the 25 lines of business represented in _ ivjsion and Subtraction is attested 
the adjcining table, then more than 90% by its extensive use on the general 
of your time is spent on Addition and run of Cost and Percentage Calcu- 
Multiplication. lations. 





If an analysis of your figure work 


shows anything like the ratios disclosed 


Let a Comptometer man demonstrate by a practical 
test how the Comptometer fits your job. 





FELT & TARRANT MFG. CO. 
1713-1735 N. Paulina St., Chicago, II. 


CONTROLLED-KEY 






ADDING AND CALCULATING MACHINE 
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Pleasing 


the Customer 


C8 
Pleasing 


the Distributer 





Woodstock Typewriter Company YXOODSTO tf 


From Lawrence Typewriter Exchange, Lawrence, Kansas 
-— 


Mr. John D. MelInerney, of Harlan County Ranger, Repub- 
lican City, Nebr., says:— 


WHAT THEY ARE SAYING 


About the New No. 5 Model 
Woodstock Typewriter 








In TELEGRAMS fries out 
n Received Daily 
From M. 8. Jones, Columbia, 8. C. 
Ne Woodstock is a peach; ship two quick, 


i i pe’ 


Machines received Monday and sold Tuesday The im 


proved model sure a winner and sells like hot cakes. 


Ship two more immediately’ 


From Peoria Typewriter Company, Peoria, Hlinois 
“The ne » Model a winner. Rush 10 more. This 


makes 30 for us in ten days.” 


WHAT DO YOU SAY? 















35 N. Dearborn St., Chicago, U.S.A. 





























A FINER TYPEWRITER AT A FAIR PRICE 


mar 


Over 
800,000 
Sold 
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24 Years a Leade 


HE Oliver was the first type- 
writer to introduce visible 
writing and visible reading. 


And since the very first model, 
the Oliver has held leadership for 
typewriter improvement. 


Never was this leadership more 
snarply defined than it is today. 
The Oliver present model includes 
betterments unattained in anv 
other typewriter. 


But it is interesting to note that 


The OLIVER Typewriter G. 


1524 Oliver Typewriter Building, Chicago, Illinois 








in the 24 years’ progress trom 
Oliver No. 1 to the Oliver of today 
there has been no departure from 
the mechanical principle which 
made the Oliver famous—namely, 
the arch-shaped type-bar, with 
natural easy downward stroke. 


This principle of construction— 
an exclusive Oliver feature—from 
the beginning—has been adhered 
to because it has never been 
equaled. 


24 vears’ use proves its value 
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